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It guides a correct 
course. 


The Underwood Indi- 
cator is to the Book- 
keeping machine oper- It indicates in advance 
ator what the compass ! the operation the ma- 
is to the mariner. " chine is about to perform. 
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Widney Co., The . Ino Imperial Desk ¢ 124 oy curity Envelope Oi oc cessehy aunteaheme 65 

Chairs Jasper Manufacturing Co 129 Shaw-Wather G0. vsei<s.46ascchshactssacte .104 
Conrades Mfc. ¢ ou Macey Co., The ms 99 Smead Manufacturing Company, The....... 73 
Cook. ¢ a. Co ee 110 Metal Office Furniture Co 188 Unyversal [ tvlyty Pe rr eri rT 207 

: oo Mt eee . l Olsen Company, O S an Wagemaker Company ........-+escccsceees 97 
Crocker Chair C« 19 : ‘ . ‘ { 
ek “hi : ; Genin Desk Go +4 Walbut Manufacturing Company........ ..219 
Karpen. S., & Bros o4 y K 114 Ww Mr - 
Milw 1ukee Chair Co j : RR Shaw-Walker (¢ 104 @is Mig. CO... ..eesseeeees 99, 100, 101, 102 
Nicl ols & Stone Company i a ar Steel Equipment Corporation on Work Organizer Specialties Co.........+... 184 
Taylor Chair Co., The Dua pee eet 81 Stow-Davis Furniture Co 105 Yawman & Erbe Mfg. Co..........+.+.- 86, 87 
Toledo Metal Furniture Co . The.. : < 102 a. Dora Iron WorkeGo., The 90, 91 Filing Supplies. + . 
Van Dorn Iron Works. The....... 9, 91 wee bee a 97 a sean Coe Dis snens vitensdassaae 118 
2 rig) esk o 110 STOWNEC-MOPRE OO. cccccccciocsscneecseseseonss 115 

Got Me eg Writers. a Yawman & NOrbe Mfg. Co.. 86, &7 . obe Wernicke Co., yee re rere 82, 83 
MePhail. John D Dae ee ae ea Dictation Machines, Oodline MZ. CO... 6. cece cece renee eeees 177 
Todd Protectograph (« , 10 Dictaphone ie 68 ene Mig ns ae = Co., TRC. occce poe scneeen 214 

Check Sorters, Directory Holders, Telephone. pti agg my OD: en 0k oa snipers ae ete 
Kohlnaas Co.. The 1h MacDonald-Jensen Co., Inc 297 Record Card ie ee eee at 

Cm Bags and Wrappers. Duplicating Machines and Supplies. Shaw-Walker GOs Sickie hcsate ciate pom i 104 
De othagy — ag ne oe +1 Reck Duplicator Co 203 Simonson. R. A., Co ee dates oan 
manana C in Bag p mags a - A. B al 0 61 a el Equipment Corporation.............- 95 

_ Strs ) tage (« uplicator fe. Co.... = ahash Cabinet Co.. BR@ic occcccccscccassen 119 

sg | ag trie ( 194 Heyer Duplicator Co Wagemaker Company .......-+eee+- ae 97 

merican Electric ‘ 9 Kruse Printing Ink Co Walbut Manufacturing C 9 
Conying Deviess g Ink it Mant BE OO, .cccscvesst sates 21 
3. senb Mfg. Co Weis ¥ e © € 

ae See r Bath Co.... ; 202 Multigcaph * rhe ; 63 Yaw ay Erbe “Mfg. Co... poe be Re 87 
toneo Company ; : ; : 3 J » CO.ciccostseneane i 
Tauren a * ‘Sue teeeee ed 0. K. Multigraphing Co 187 Finger Pads. 
an & Erbe Mfg. Co...... 86, 87 totospeed ¢ rhe 7 
2 ) d r i 170 Davo] BRewbe! O6.<cvccosccctectesetaes e . .205 








6 


Fountain Pens. 
Beaumel, D. W., & Co., In 21: 
Farrell & Hosinger Co.. 218 





New Diamond Point Pen (: 
Salz Brothers , ae 2 

U. 8. Vietor Fountain Pen ( 210 
Waterman. L. E., Co 229 
Willard Pen Co : 








Furniture Finish Solution. 
Campbell, M. L., Co , 14 


Glass Desk Pads. 


Chicago Mirror & Art Glass Co 156 
Fox, Geo, I & Co 177 
Polar Mfg. Co 166 
Ravenswood Office Specialties ( 130 


Gold Pens 
Aeme Gold Pen Co 
Gaydoul Gold Pen Co 
Gummed Tape, 


Gummed Products Co.. 229 


Index Tabs. 
Aigner, G. J., & Co 223 
Rand Company 70 
Richards Tag Company 227 


Yawman & Erbe Mfg 
Inks, Adhesives, Etc. 

Carter's Ink Co rhe 

Commercial Paste Co., Inc The 

Davids, Thaddeus, Ink Co., In 

Diamond Ink Co ‘ 

Economy Ink Co 

General Eclipse Company 

Higgins, Chas. M., & Co 

Ink Ribbon Mfg. Co 

Howard Chemical & Mfz. ¢ 

Keller, Robert, Ink Co. 

Salz Brothers ; 

Sanfoced Mfe. Co 

Stafford, S. S Ine 

Underwood, John, & Co 


Inking Pads. 


Co 86, ST 


Fulton Srecialty Company ISS 

Walbut Manufacturing ¢ ompal 210 
Inkstands. 

Cushman & Denison Mfg. Co 209 

General Eclipse Co 176 

Knickerbocker Inkstand Co 224 

New Martinsville Glass Mfg. Co 219 

Sengbusch, S-C Inkstand Co 132 
Key Purses and Rings. 

Adams. Henry T., Mfg. Co nS 

I A. W. Novelty Co 193 
Lamp Brackets. 

American Electric Co 14 


Letter Distributors. 
tristow. Stanlev R 217 
Browne-Morse Co a 
Imperial Methods Co 
Kohlhaas Co.. The 
Macey Co The. 

Wabash Cabinet Co., The 
Wagemaker Company 
Yawman & Erbe Mfg. Co 


Letter Openers. 


Bireher Co., Ine The 200 
O. K. Mfg. Co rhe 199 
Lockers 
Terrell’s Equipnent Co 125 
Van Dorn Iron Works Co 90, 91 
Loose Leaf, 

Accounting Devices Co ne 
Adams. Henr I Mfe. Co AS 
Barrett Bindery Co 227 
Boorum & Pease Company 142 

B. Manufacturing Company 198 
Heinn Co rhe 178 
Irving-Pitt Mfe. Co 174 
Le Febure Ledger Co 162 
MeMilian Rook Co 197 
National Blank Rook Co ti4 
Plew & Motter Co 20 
Proudfit Loose Leaf Co 187 
Shepnard. C. E., Co 1 
Stationers Teose Leaf ( 19 
Tenacity Mf. Co., Ine The 2ni 
Trussell Mfc. Co 191 
Wilson Jones Loose Leaf ( TS 


Memo Books. 


Adams, Henry T Mfe. Co 58 

Robinson Mfc. Co on 
Moisteners. 

Argus Mfg. Co 99} 


Conlin, The G. J Co 
Eureka Blotter Path Co 





Peerless Moistener Co 993 

Ryan a. oe Coe $) 

Sengbusch S-C Inkstand Co 132 
Mucilage Bottle. 

Scattergood, TH. W Co 222 
Name Plates. 

Stanley Mfe. Co 919 
Numbering Machines. 

Traut & Hine Mfg. Co 181 
Paper 

Al in Writing Paper ¢ 


Piglow, I H & Co Ine 
Brown, L. I Paper Co 
(rane ZZ. & W M 
Dexter, C. H.. & Sons. I 
Eaton, Crane & Pike Co 
Elsinore Pane Co It 
Esleeck Mfg. ¢ 
Hampshire Paper Co 





Neenah Paper Co 7 
Southworth Co a6 
Weston, Byron 14 











Paver Fasteners and Clips. 
American Clip Co 1 
Argus Manufacturing Co 
Buffalo Automatic Mfze. Co 
Sump Paper Fastener Co 





Defiance Manufacturing Co 214 
Eveready Mfg. Co. of Boston 220) 
Graff, Geo. B., Co as 22) 
Machine Appliance Corporation 181 
Midland Steel Products Compa 221 
Noesting Pin Ticket Co 179 
. ie Eee, GO, BOS ..-. 199 
Peet Bros 207 


Rivet-O Manufacturing Compat 
“Sureloc’’ Paper Clip Co 





Patents. 
E. G. Siggers ..... 299 
Fen and Pencil Clips. 
Ansonia Novelty Co., The 225 
Argus Mfg. Co me 29} 
Van Valkenburg, L. D D9 4 


Pen Racks. 
Cushman & Denison Mfg. Co 200 

Pencils, Cedar. 
American Crayon Co. 
American Lead Pencil Co 
Dixon, Joserh, Crucible Co 
Faber. Eberhard 2 
Pencil Exchange, Inc., The D4 
Standard Pencil Company IS 


Pencils, Thin Lead Magazine. 





Hege Mfg. Co. . 
New Diamond’ Point Pen Co 4 
Salz Bros, . 217 


Pencil Sharpeners. 





Automatic Pencil Sharpener Co 202 
Penholders. 

Dixon, Joseph, Crucible Co 146 

Faber, Eberhard 72 


Pens. 
Esterbrook Pen Mfg. Co 
Hunt, C. Howard, Pen Co 
National Supply Co. 
Shirley Pen Co 
Turner & Harrison Pe Mfz. Co 


Petty Cash Systems. 


Universal System, Inc 183 
Photography—Commercial. 

Peyser & Patzig 197 
Pins. 

Crescent Brass & Pin Co 190 
Portfolios. 

Century Leather Crafts Co 39 

Cleveland Leather Goods Co The ee | 

Expedite Organization 193 

Yawman & Erbe Mfg. Co SU, ST 
Postal Scales. 

Pelouze Mfg. Co. . NT 

Triner Seale & Mfg. Co 205 
Publications. 

Campbel!-Howes, T. H Pub. ¢ 190 

Mon Purean . Iso 
Punches. 

Defiance Mfc. Co 214 

Hunt. J. F 215 

Machine Appliance Corporation 181 

Rivet-O Manufacturing Companys 205 

Walhbut Manufacturing Compatr 219 
Push-Pins. 

Moore Il’ush-Pin Co 224 
Ribbons and Carbons. 

Apter Pros. Mfg. Co 225 

Ault & Wiborg Co 47 

feck, R. A. 224 

Buckeye Ribbon & Carbon (« The 201 


Carrib Mfg. Corp 

Carter's Ink Co., The 

Columbia Ribbon & Carben Mfz. Co 

Crown Ribbon & Carbon Mfg. Co 

Davids, Thaddeus, Ink Co In¢ 

Du-Ra-Bul Ribbon & Carbon Co 

Guertin, The FE. F.. Co 

Manifold Supplies Co 

Miller-Bryant-Pierce Co 

Mittag & Volger 

Neidich Process Co 

Old Tewn Ribbon & Carben Co 

Peerless Carbon & Ribbon Mfg. Co 

Phillips Ribbon & €: ; 

Ribbon & Carbon Ir 

Snelling & Son 

Standard Carbon & Ribhon Co 

Mhion Ribbon & Carbon Co 

tT. S. Typewriter Ribbon Mfg. Co a5 

Webster, I s Co 77 
Rubber Bands. 

Pavol Rubber Co 

Faber, Eberhard 

Renniebut Rubber Co In 


Roberts, Weldor Ruhbe Co 


Rrbber Stamps. 














Fulton Specialty Company 185 

Meyer & Wenthe 218 

QOvality Stamp Co 224 
Rvlevs. 

Adams, Henry T., Mfz. ¢ 34 

American Mfze. Concern 215 

National Rule Compar I 





Westcott Rule Co 
Safety Deposit Boxes. 


Rarshal Co The 120 
Cary Safe Company S4 
Safes. 
Art Metal Construction Ce 111 
Cary Safe Co., The S4 
Globe-Wernicke Co., The 82, 88 
Macey Co The Ht 
Safe-Cabinet Co., The 125 
Shaw-Walker Co 104 
Steel Equipment Corporation ba) 


Van Dorn Tron Worl 
Yawman & Erbe Mfg. Co 86, 87 














Salesmen Wanted 
McPhail, John D 


Second-Hand Office Machinery 


Beum, Russell E =~ 

Chicago Safe & Mdse. Co 29 

Korb, ¢ 1 17 

Modern Office Appliance Co 4 
Shelving. 

Terrell’s Equipment Co 12 


Sign Makers. 


Hellesoe, Hans Ti O91 
Signals. 

Graff, Geo. P., Co 24) 

Yawman & Erbe Mfg Ss Si 
Stamp Affixers. 

Sealograph (« 4 

Service Machines Co LOS 


Standard Stamp Affixer Co 


Stands, Metal, For Office Machines 
Adjustable Table Co 10 
Fowler-Manson-Sherman Cvyele Mife ( 
Stapling Machines. 
Acme Staple Co., Ltd 
Defiance Mfc. Co 214 
Hotchkiss Sales Co l 
lachine Appliance 
Stationery, Embossed and Engravr-cd 
American Embossing Co 2 
Kihn Brothers 1} 
Stander Engraving 4 


Wiggins, Jobn B.. Co 22 


Corporatio ISI 


Stationery Cabinets. 


Imperial Methods Co 

Ravenswood Office 

rerrell’s Equipment C 2 

Wagemaker Company . ‘7 
Stencil Machines. 

Ideal Stencil Machine Co 220 


Speclaifties 


Stenographers’ Note Books 
Boorum & Pease Companys $2 
tockwell-Barnes Company 197 
Tables. 
Furnas Office Furniture Co 
Muts*hler Bros. Co is 
St. John’s Table Co ) 


Van Dorn Iron Works Co I ’ 
Telephone Attachments. 

American Electric Co 104 

Crown Stationery Co 22 

MacDonald-Jensen Co., Ir 227 
Time Stamps and Recorders 

Automatic Time Stamp (C« 22 

Melind, Louis, Co 1 
Type, Typewriter. 

Ames Supply Co 1S2 

Thorp & Martin Typewriter Co 292 


Typewriter Cabinets. 
Byron Typewriter Cabinet Co 
Toledo Metal Furniture Co I 

Typewriter Specialties and S-pplies 
Ames Supply Co. | 
Azora Rubber Co. 1 
Clarotype Co rhe 





Cleanall Typewriter Brush ¢ yy - 
Morton Mfg. Co oa 
Munson Supply Co 8 
Nielson Supply Co y 
Peerless Key Co., Ine 

Ros Rol Co 21 


Smith & Stearns Co 
Thorp & Martin Typewriter ¢ 2? 


Typewriters, New. 
American Writing Machine ¢ 
Corona itypewriter Co 
Elliott-Fisher Co 
Federal Adding Machine Corpora 
Fox Typewriter Co 
Garbell Tynewriter Co., I 
Gourland Typewriter Corp'n 
Hammond Typewriter ¢ 








Molle Typewriter Company 62 
Monareh Typewriter Co., Lt ‘7 
Noiseless Typewriter Co iS 
Oliver Typewriter Co 

Remington Typewriter ¢ 

Royal Typewriter Co j 
Smitl L. ¢ & Bro. Typewrit 


Underwood Typewriter Co t 

Victor Typewriter Co 

Woodstock Typewriter Co 2 
Typewriters, Rebuilt. 

American Writing Machine ¢ 

General Typ riter Execha 

Typewriter C« 
ypewriter Co 


Guarantee 
Lincoln 'I 


Morse Tyrewriter Exhange ¢ 

National Typewriter Excha 

Smith Typewriter Sales Co 2 
Cvnvewrite Factory Sales ¢ 

Mnited Typewriter I ince 

Wholesa rypewriter ( 8 


Vavlt Doors 


{ r\ Sate Co par g 


Visible Index Systems 
Ame 


' Kardex ¢ 
Waste Baskets 
American Vuleanized Fibre ( 
Barbee Wir & Tron Works 
Browne-Morse (« 
Eri Art Metal Cor ’ 
Massillon Wi Rasket ¢ I 
Metal Office Furniture ¢ . 
North Western Expande Met = 8 
Peerless Wire Goods ( 
Steel Eaninoment Cor it 
Va Dorn Tron Works ¢ l 
Wagen Com) ¥ 


W AN T CE OD 














SITUATIONS WANTED 
HIS advertisement offers fourteen years of salesmanship and 
managerial experience—last five with largest stationers and 
printers in large eastern city Still employed. Address Z-20 


re Office Appli Chicago. 


C \PABLE office furniture salesman with experience n the 
leading lines of filing cabinets, desks and chairs, desires to 
with manufacturer effective September Ist 
section of country Can show an excellent record 
give references Address W-31, care 


ca inces, 


make connection 
Will cover any 
complishments and 

Appliances, Chicago 


ot a 


ties 


west- 


coast 


W ANTE Exclusive stationery lines on commission for 
rn lccuihens | cover everything from Denver to the 

Mexican border to and including southwestern 

excellent service to two or three stationery 

N-25, care Office Appliances, Chicago 


and from the 
Cani ida. Can render 


lufacturers 
POSITION | WANTE D> as manager of book and stationery de- 

partment Ter ‘ars’ experience now emploved, age 29. 
‘offers future opportunities Address R-24 
Chicago. 


\ddress 


Seek pcsition which 
ire Office Appliances, 
yor NG man with several years of stationery and printing ex 
perience vishe to connect with a manufacturer as salesman 
New York City or state. \-1 references \d- 
Office Appliances, Chicago 


or ering either 
cress .-26. care 


CORRESPOND! NCE 
vears of ag with 


cutive thirty-eight 
nmercial 


invited by in exé 
fifteen vears’ experience in cor 





nd manutactured stationery business, office furniture wood 
ind steel filing devices, whose ability to organize and direct can 
be shown \t present interested in and managing a well paying 
business of larg volume. Will consider proposition with 
probability of investment, where there are opportunities of big 
development \ddress P 24, care Cffice Appliances, Chicago 


HELP WANTEI 


7 Gg VRITER ECHANIC or combination mechani ind 
alesmat! Good opportunity Muncie Typewriter Exchange 
Mun ie, Ind 





W \NTED—Good all around typewriter repairman with several 
years’ experience on all makes of machines Good salary 
best equipped shop in the state of Montana. Address L-22, care 


Office Appliance 


OFFICE KQUIPMENT 
the « 


dest and leading 


Chicago. 


MAN wanted for Scandinavia One of 
firms in Scandinavia desires the ser 


ices of a resourceful, energetic American who has had ex 
perience in the installation of modern business systems, equip- 
ment or furniture who can analyze business problems and 
recommend efficic t modern methods Details in the advertise- 
ment of AX- page 21S of this issue 


pewriter 


Rei typewriter man wanted. A prosperous, going, ty 
offers a 


change handling both new and rebuilt machines 


plendid opportunity and commensurate salary to a live man 
who can manage a steadily increasing business and furnish 
deas for its further development Address D 28, care Office 


\ppliances, Chicago. 


M AN OR WOMAN 


onery department of the 


manager and buyer in book and social sta- 
largest store in growing eastern 


city of 100,000 Good opening for a capable and willing person. 
State experience and salary expected in first letter, which will 
b eld confider i] Address T-25, care Office Appliances, Chi- 
Me H ANIC S AND REPAIRMEN on typewriters, adding ma- 
Dictaphones, Multigraphs, Multicolor presses or 
Adare soxraghe In order to co-operate in preparing a reliabl 
ist and to receive ree literature and information, should send 
name and hor ide lress, and state with what firm employed, to 
HW. R. Langham 33 Gates avenue Brooklyn, N. Y Just say 
Office Appliancs ind receive the best consideration ; 
Dirucce CT MANAGERS and salesmen wi inted for tremendously 
successful new office specialty Two minute demonstration 
3 sale evel office. 100% repeater \ gold mine for vou 
j ection M turing Company 123 South Fourth street 
! idelphia 
we \NTE suver to take charge of stationery department and 
» buvin Tulsa Office Equipment Company, Tulsa, Okla 
Fi ST-CLASS SALESMAN WANTED to represent manufac- 
! of hig! rade office specialty An excellent opportunity 
ra in wl n make good. Addres F-29, care Office Ap 
s Chi 
W \NTED—Salesmen calling on office supply trade in ITllinois 
na lowa to rry as sideline our product advertised this 
The ¢ r-O-Type Company of Kansas City, 214 Admiral 
kK s Cit Ie 
M \NAGEI nmercial stationery business, capable of tak 
. entire charge of buying and selling Must be accuainted 
details f the business. A splendid opportunity for th 
r t man Or will consider application for assistant inag 
. pres yrwner, and in time be promoted to manager 
I n, 200 n from New York, in growing manufacturing 
Give full details regarding yourself and your xperience 
tter \ll applications will be held strictly confidentia 
Ad s W-15, care Office Appliances, Chicag 


/ 


Herring-Hall- 
Chi- 


acquainted with 
care Office Appliances, 


JANTED—Two safe sa 
Marvin lit Address 


caZzo 


HIGH-G 


Smen 
**Safes,”’ 


ENTIOUS TYPEWRITER MECHAN- 
CAPABLE OF HANDLING TRADE 
OFFICE ROUTINE CAN GET TOP 
t-EST IN WELL-ESTABLISHED BUSI- 
NESS WITI ae ST OF WORKING CONDITIONS. GIVE DE- 
TAILED INF [ATION ROYAL EXPERIENCE PRE- 
FERRED { TYPEWRITER COMPANY, TU LSA, OKLA, 


ADE, CONSCI 
IC WITH INITIATIVE 
AND SMALL AMOUNT 
SALARY AND INTE! 
i 
N 
i 


th 
LSA 


\NTED—Typewriter and adding machine repairmen and me- 
chanics for membership in the Typewriter and Adding Ma- 
chine Mechanics \id Association, Inc., Employment Bureau, 
general information bureau. Purpose: Nationwide organization. 


Brooklyn, N. Y., at once for detailed 
Kansas City, Mo., and in Boston, 


Address 8 Nevins street 

information Branches in 

Mass 

* AL ESMAN WANTED to represent New York manufacturer. 
ixclusive territory granted. Western territory open. A man 

with following on commission basis pre- 

ferred Office Appliances, Chicago. 


offic e 


| stationery 


W -20, care 


commercia 


\ddress 


ANTED—Two experienced salesmen to handle ; and 


bank furniture ithographing, printing and general supplies 
to cover Georgia territory State experience and style of con- 
tract under which you would wish to work. Address ‘‘Georgia,"’ 


care Office Appliances, Chicago. 


IGH -¢ salesmen parts of the country. 


see m. LO ad. on 


ASS wanted for all 
Page 153. 
PACIFIC COAST REPRESENTATIVE WANTED for middie 
west - bon and carbon manufacturing company. An attrac- 
tive offer will be made to the right man. Address S-30, care 
Offic Appliances, Chicago 
ed stationery salesman for city work 
progressive company. Excellent op- 
Office Appliances, Chicago. 


ANTED Ln experi 
in Detroit with 
portunity 





Address 0-28. care 


FOR SALE. 


Me L1 — \PHS, Dictaphones, Ediphones, Writerpresses, Mim- 
eographs bought, sold and rebuilt like new. Multigraph and 
Multicolor ribbons nk and platens. We save you money. 
Price, Inc 140 South Dearborn street, Chicago. 

M ACHINE. 


BOOKKEEPING Never 


NE’ EI JOe FISHER 
d ‘incl platen 7D registers. 


uncrate Twenty-five per cent 
below cost Woodhull Goodale & Bull, Inc., Syracuse, N. Y. 

We BUY FOR CASH, rebuild and sell for about half new price, 

Multigraphs, addressing machines, duplicators, ete. Don’t 

be misted by firms infringing on our name. We are the original 
Office Device Company, 154H West Randolph street, ( chicago. 

SS itest foot lever model! with hand repeat- 





| eee SSERPRESS, Ik 
ised less than year, complete 
new for $370.00. 


machine, 
Baton 


with stenciling 
Otto Claitor, 


$215.00 


Rouge, La 


Outfit 


seal- 


ADDRESS GRAPHS, Multigraphs, duplicators, envelope 

ers, letter folders, Mailometers, supplies. Less than half 
price Guaranteed one year. Pruitt Company, 112H North La 
Salie, Chicage 


M'! LTIGRAPH, Writerpress, etc., ribbons re-inked black, blue, 
or purple, $6 per dozen. Ajax Ink Company, 755 Monon 
building Chicago, Ill 

E BUY AND SEI 

color pre 
our price list 
118 North La 


machines, Multigraphs, Multi- 
duplicators. Write for 
Equipment Co., 


dictating 
hines and 
and save Chicago Office 
Salle street, Chicago. 


sscs, foiading ma 


money 


BUSINESS OPPORTUNITIES. 

TERRITORY OPEN for dealer or distributor to 
ine of ed writer ribbons and carbon 

umber of dealers making big profits and 

open territories. Every business of- 
Ribbon & Carbon Co., Dealer Dept., 


XCLUSIVE 

handle guaranteed 
pape! We have a n 
want a live distributor for 
fice your custome! Miam 
Dayton, Ol 


and office equip- 
of 100,000 


FOR SALE—Two-thirds interest in stationery 
ment and office furniture business in eastern city 


population Established over twenty years; the only store of its 
kind in the city ne ompetition Agency for all the leading 
lines of devic ind furniture. The net return on this two- 
thirds interest wi I om $12,000 to $15,000 per year. About 
$55,000 needed \ddress P-23, care Office Appliances, Chicago 


interest in well-established typewriter 


WANT es! TO SELL 








and ad g macl business; has grown so fast must have 
1 partner Coming « town. Large territory and very little 
competitior Healt western Texas town; high altitude; 20,000 
populatior ne people Will take $1,500 and a good reference. 
\ddress P. O. Box 9 Amarillo, Texas. 


social station- 








Fok SALE—We w consider selling the book, 
ery, magazine and ither goods department of our business, 
to make ro for our growing commercial department. Estab- 
lished twent ve Pennsylwania city of 90,000 population. 
Very little competitio which is not of aggressive attitude. This 
is a splendid oy a live person. Address M-27, care 
Offic \ ces, Chic 
F' MR SALI Whole or half interest in prosperous office supply, 
printing and |! <binding plant. Good clean pipe prac- 
ticall no compet mn Invoices over $40,000. Cash or terms 
if sold for Ist possession. Reason for selling, poor health 
and other interest Address H-30, care Office Appliances, Chi- 











Copies of any one of these patents can be obtained by 
sending 25cents in stamps to E. G. Siggers, patent lawyer, 
Suite 33, N. U. Building, Washington, D. C., and mention- 
ing Office Appliances. 


1,232,521. Typewriting machine. Hermann V. Feng- 
ler, West Philadelphia, Pa., assignor to Underwood Type- 
writer Company, New York, N. Y., a corporation of Dela- 
ware. 


1,232,610. Safety envelope. John J. Ryan, Bakersfield, 
Calif. 
1,232,649. Desk. William A. Boyd, Syracuse, N. Y., 


assignor to First National Bank, Syracuse, N. Y., a cor- 
poration of New York. 

1,232,705. Multiple counter cash register. Haakron A. 
Martin, Dayton, Ohio, assignor to the National Cash Reg- 
ister Company, Dayton, Ohio, a corporation of Ohio. 

1,232,739. Computing machine. Charles Wales, New 
Haven, Conn., assignor to the White Adding Machine 


Company, New Haven, Conn., a corporation of Con- 
necticut. 
1,232,755. Typewriting and computing machine. John 


H. Barr, New York, N. Y., assignor to Remington Type- 
writer Company, liion, N. Y., a corporation of New York. 

1,232,837. Typewriting machine. Otto Petermann, Gro- 
ton, N. Y., assignor to Corona Typewriter Company, Inc., 
a corporation of New York. 

1,232,898. Album. James C. Dawson, Webster Groves, 
Mo., assignor to Dawson Binder Company, St. Louis, Mo., 
a corporation of Missouri. 


APPLIANCES June, 1920. 


Stamping device. Levi G. Solenberger, Cham- 


Penna. 


bersburg, 


1,232,996. Erasing attachment for typewriters. Eusti 
Henry Thompson, Baltimore, Md. 
233,066. Adding machine George E. Lamb, Ran 


1, 
dolph, Vt. 


1,233,104. Loose leaf book. John William Myatt, Tip- 
tol England, assignor to Ledgers Limited Tipton, 
England. 

1,233,111. Attachment for pencils and _ penholders 
Alfred C. Newman, Fargo, N. D. 

1.233,388. Card index. Abram Moses, Baltimore, Md. 

1,233,520. Hand stamp. Meredith Gosney Standley, 
Cincinnati, Ohio. 

1,233,532. Feeding mechanism for typewriting machines 
Elmer B. Wilbur and Charles B, Wilbur, Shenandoah, 
lowa 


1,233,546. 
sery ice checks. 


b coat 1. 


Adding, recording and printing machine for 
August N, E. N York, N. » 


New 
Cipher typewriter. 


Boos, 


Frederick Sedgwick, Chr- 


cago, III. 
1,233,741 Underscoring attachment for typewriters. 
Fred Aiton, Lampasas, Texas. 


1,233,815. Pencil. Charles. A. 
Penna., assignor to Blaisdell Paper 
corporation of Pennsylvania, 


Smith, 
Pencil 


Philadelphia, 
Company, a 


1,233,827 Book. 3radford Webster, Louisville, Ky., as 
signor to Webster Loose-Leaf Filing Company, a cor- 
poration of Kentucky, bankrupt; Ferd R. Moeller, trustee 
in bankruptcy. 

1,233,851. Pencil sharpener. Walter Scott Doe, Kent, 
Ohio, assignor of one-half to Aaron L. Davis, Kent, Ohio. 


1,233,897. Loose leaf binder. John C. Merwin, Holyoke, 


Mass., assignor to National Blank Book Company, Hol 
yoke, Mass., a voluntary trust association of copartner 
ship, having as trustees J. W. Towne, F. B. Towne, E, S 


F. W. Wilson. 


Towne and 


Towne, a M 
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No. 1,333,931.—Paper roll 
machine; patented March 16, 1920, by Max E. Melton of Wash- 


carrying mechanism for typewriting 


ington, D. C., assignor 


to the Underwood Typewriter Com- 
pany of New York, N A 


No. 1,334,758:—Recording mechanism for adding machines; pat- 
ented March 23, 1920, by Allen A. Horton of Highland Park, 
Mich.. assignor to the Burroughs Adding Machine Company of 
Detroit, Mich. 

No. 1,333,685.—improvement in fan-fold mechanism as applied 
to typewriting machines; patented March 16. 1920, by Jesse A. 


' 
1,334,974 | 
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B. Smith of Stamford, Conn., assignor to the Underwood 
Typewriter Company of New York, N. Y. 

No. 1,336,151.—Improvement in typewriting machines whereby 
entire lines may be written without removing the fingers 
from the keys; patented April 6, 1920, by John Edward O’- 
Connor of San Francisco, California. 

No. 1,336,122.—Keyboard for typewriting machines; 
April 6, 1920, by Framerz Mehervanji Munchergi 
Bombay, India. 

No. 1,334,974.—Detent for calculating machines; patented March 
w, 1920, by Erie Elias Svensson of Gottenborg, Sweden. 











patented 
Banaji of 


June, 1920. OPrritil 


1,233,936. Typewriting machine. Reginald J. Thurlow, 
Alexander, N. D 

1,233,976. Automatic line spacing device for typ: 
Enoch Callaway, Bienville, La 


Horac S F. 


writers. 
Ceorge 
1,233,983. Paper fastener. 


ton, D. C. 
1,233,990. Loose leaf binder and holder. 


Davis, San Francisco, Calif. 


Clark, Washing- 


Benjamin F. 


1,234,086. Silent typewriting mechanism Frank B. 
Powers, Springfield, Mass. 

1,238,201. Pen. Henry Schmidt, College Point, N. Y. 
1,238,208. Credit-account register. Ellis T. Silvius, In- 


assignments to The 


1914), 


dianapolis, Ind., assignor by mesne 
McCaskey Register Company (incorporated in 
Alliance, Ohio 

1,238,254. Recorder. 
assignor, by mesne assignments, to ths 
Recording Company. 

1,238,283. Actuating mechanism for registers 
Gillam, Atlanta, Ga. 

1,238,332. Card-index 
North Tonawanda, N. Y. 

1,238,342. Book-cover protector 
Goodhue, Minn 

1,238,410. Loose-leaf 
New York, and Hewman 

1,238,568. Paper fastener. 
ington, D. C., assignor, to 
ton. BE. C. 


James W. Brice, Brooklyn, N. Y.., 


International Time 
Wiley S. 


system. James H. Rand, Jr., 


Elizabeth L. Rowles 
binder. A le xander Landsberg, 
Rubin, Brooklyn, N. Y. 

Irwin Rittenhouse, Wash- 
Horace F. Clark, Washing- 


1,238,569. Covered writing or drawing slate. Robert 
Robertson, Dunedin, New Zealand 
1,238,585. Account-book. Connor L. Smith, Concord, 


North Carolina. 

1,238,653. Ink-bottle attachment. 
Hillsboro, Ohio. 

1,238,657. Fountain-pen. 
New ' 

1,238,665. Check-protector. 
Juarez, Mexico 
~ 1,238,712. Amount-indicator for credit checks and cash. 
James W. Ingle, Davton, Ohio, assignor of one-half to 
Thomas V. Maxedon, Cincinnati, Ohio. 

1,238,756. Coin-delivery means for change-making ma- 
chines and the like. Glenn J. Barrett, Grand Rapids, Mich., 
assignor to Barrett Changer Company, Chicago, III. 

1,238,777. Slip-printing and feeding mechanism for ac- 


Euvehard, 


Homer H. 


Marx Brooklyn, 


Finstone, 


Guerra, Ciudad 


Jose J. 
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counting-machines lax Jacob, Berlin, Germany, assignor 

to The National Cash Register Company, Dayton, Ohio. 
1,238,809. Calculating-machine. Arthur Pentecost, East 

gnor to The Adder Machine Company, 


1,238,846. Loose-leaf binder. Clarence D. Trussell, 
Poughkeepsie, N. Y., assignor to Trussell Manufacturing 
Company, Poughkeepsie, N. Y. 

1,238,899. Book holder. Otto E. Enell, Jersey City, N. 
J., assignor by mesne assignments to Telephone Directory 
Cabinet Company, New York, N. Y. 

1,238,908. Typewriting machine. Frederick A. Hart, 
Newark, N. J., assignor to Underwood Computing Ma- 


chine Company, New York, N. Y. 
Richard F. Hoyt, Olet, 


1,238,919. Typewriting machine. 
Penna., by mesne assignments to Underwood 
Computing Machine Company, New York, N. Y. 


1,239,125. Extension-leaf for typewriters. Harry A. 


range, N. i. ass! 
Wilkes-Barre, Pa 


assignor 


Stone, Philadelphia, Penna., assignor to Folding Stand 
Company, Inc.. New York, N. Y 
1.239,466. Typewriting machine. Adolphus S. Dennis, 


Lakewood, Ohio, assignor to Hurlbut W. Smith, Mathew 
S. Eylar, Carl Gabricson and Wilbert L. Smith, Syra- 
cuse, N. \ 


1.239,598. Calculating machine. Frederick O. Heuser, 
Chicago, III. 
1,239,622. Keyboard adding machine. Franz Rauch- 


wetter, Berlin-Friedenau, Germany. 


1,239,624. Stamp-affixing machine. George L. Reich- 
helm, New Haven, Conn. 

] 239.655. Book-holder. Anna E, Wood, Cincinnati, 
Ohio. 

1,239,861. Check holding and notching device. James 
S. Argus, Chicago, III. 

1,239,872. Typewriting machine. Arthur J. Briggs; 


Syracuse, N. Y., assignor to Remington Typewriter Com- 


pany. Ilion, N. Y : ] 
1,239,971. Fountain pen. William J. Ruff, Quincy, III. 
1,240,031. Educational appliance. Harry De Witt De 


Groat, Cortland, N. Y. 
1,240,058. Letter-file. 
1,240,145. Combined ruler and pencil sharpener. 

W. Hurley. Brookvale, Colo. 

1.240.218. Accounting-machine. Max Jacob, Berlin, 

Germany, assignor to The National Cash Register Com- 

pany, Dayton, Ohio. 


Henry K. King, New York, N. Y. 
Ralph 


The Service Bureau of Office Appliances is for 
the Exclusive Use of Subscribers and 
Advertisers 





In the execution of its various commissions this bureau calls upon practically every member of the staff. 
It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
in securing U. S. A. lines and in many other ways performs useful 
service, all without charge. 
have made, and are making, good use of this 
bureau; manufacturers in every section of the 
field have had evidence of the service. 









Subscribers in every land 
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The Psychology of Executive Ability 


perfection In pro 


\N EXECUTIVE approaches 


portion to the constructive and systematic edu 


cation and training given to his intellectual 
faculties, physical and moral forces. Physical 
fitness to withstand the stress and strain of modern 


business perplexities 1s equally as necessary as me 
1 


tal, moral, and technical fitness 


Scores of men have broken down under the strain 
of modern business conditions because they had not 
rained their physical forces in consonance with their 
! tal, moral, and technical equipment. While the 
training of man’s physical forces is apparently physio 


logical, vet these same forces are deeply rooted in 
the psychological, and, therefore, must be taken up 
in the account as psychological. 

Why do I link the physical development of an 
executive as a purely psychological problem ? Be 


cause physical endurance and physical stamina are 
dependent on the power to concentrate the mind on 
physical activities and physical efforts. In physical 
training, the creative power of the mind enters into 
the building of muscle and tissue. The man who is 
best fitted physically is a man who could concentrate 
his mind to the utmost on the objective of his physi- 
cal training, and at all times when ke is physically 
active he is able to concentrate his mentality to the 
utmost on the work in hand. Physical fitness 1s 
absolutely a problem in constructive psychology. The 
alert executive must give more import to physical 
itness than he does to intellectual, moral, or technical. 
\ system of exercises should be adopted by all exe- 


cutives and practiced on arising every morning to 
insure physical ability to withstand all business per- 


encountered. 

Constructive and systematic education 

intellectual faculties to insure a minimum of 
Exercises in concentration, observa- 

imagination, and visualization should 


ple ; ities to hye 
must be 
given the 


ePNKECT ve 


ability. 


reflection, 


not ( neglected These faculties are susceptible to 
development to an infinite degree, and by constantly 


exercising them they unfold greater and greater 
istas in their respective functions. The power to 
concentrate the human mind is the first requisite to 
the development of executive ability Observation 


concentration which fixes attention and 
obiect fixedly in a brain cell 
fection recalls and weighs the importance of the thing 


is a form of 


photographs th Re- 


observed. Imagination creates new fields. new de- 
ices, besides improving the fields and devices al- 
ready in use \ll our magnificent architecture, colos 


sal engineering structures, mechanical inventions first 


saw the light in the intellectual faculty of imagina- 
tion Visualization is the throne of memory Man 
knows only that which he can remember. The visual- 


izing fac should be constantly exercised and con- 
stantly improved. Vision requires the application of 
all the other four intellectual faculties when function- 
ing. Pe rsistency, perseverance, and constancy of pur- 


less allied with constructive visual- 


pose are more OT! 
ization \ll of the above intellectual faculties should 
be given daily exercises independent to their function- 


problems the executive is daily handling. 
keep them in training in order to develop greater 
and greater executive ability. Remember that one 
and all of these wonderful intellectual faculties may 
be developed constructively and systematically to an 
infinite degree. If it is your desire to become greater 
than you now are in your executive capacity, follow 
the advice here given and you will surely arrive at the 
goal mapped out in your calculations. 

Fear, a moral force, should be eliminated from 
functioning in the impulses, emotions, instincts, and 
hereditary traits of an executive, and courage, the 
opposite force, should be cultivated and enthroned. 
Fear carries in its train of attributes such destruc- 
tive negations as worry, melancholy, despondency, de- 
pression, and pessimism. No master executive ever 
developed who was dominated by such destructive 
forces. Once -these destructive negations are dis- 
ciplined and controlled, courage with its train of 
harmony, joy, optimism, and invincible determination 
grow and develop, even as the proverbial green bay 
tree. The master executive must give attention to 
the development of courage and its splendid attributes. 
Hate and its train of unmoral, immoral, and criminal 
attributes should also be controlled and disciplined, 
and love with all of its beautiful attributes should 
be inculcated and developed. The executive of mas- 
terful personality has all of his negative moral forces 
disciplined and controlled by a powerfully educated 
will—the conscious mind ever on the job eliminating 
all negative and destructive ideas, impulses, emotions, 
instincts, passions, and hereditary traits. 

Will dominant factor in the mental, 
moral, and physical activities of all men holding exe- 
cutive positions. What is will power and how may 
it be developed to the utmost? The will is the con- 
scious mind functioning in all of man’s intellectual, 
physical, and moral activities. Will power may be 
developed to an infinite degree through the faculty of 
concentrating to the utmost of one’s ability on the 

will is the master key to the 


ing in the 


power is a 


work in hand Lhe 
whole situation, and when it is constructively and sys- 
tematically educated to supervise the activities of an 
executive's intellectual. faculties, physical, and moral 
forces, the owner of such a will becomes an immacu- 
late personality and a masterful executive. 








12 OFFICE 


Will power developed to the utmost places an 
executive in full control of all of his innate forces 
and faculties, for it is the power to concentrate the 
conscious mind to the limit on the thing desired, the 
goal sought. Health, wealth, comfort, confidence, and 
happiness are at the beck and call of an executive 
of commanding will power. 

Fxecutive ability is not acquired in our schools and 
colleges, more’s the pity. Every great executive we 
have today in this country acquired his executive 
ability in a factory, bank, mercantile establishment, 
mine, or railroad service. The reason why our edu- 
cational institutions do not develop executives is be- 
cause the schools and colleges have not special exer- 
cises for educating and training to the utmost the 
intellectual faculties, physical and moral forces. No 
school attempts to develop dominant will power in its 
students. To develop dominant will power requires 
co-ordinate education and training of all of 
the innate and faculties of the indi- 
viduals undergoing training. The late Jim Hill 
complained of the schools’ incompetency in fitting 
young men for a business career, but Mr. Hill 
did not point out why the schools were incompetent. 
The schools are incompetent because of the neglect of 
constructive and systematic education and training of 
all of man’s innate forces and faculties. Since the 
military forces gave physical training to the enlisted 
personnel gathered for the Great War, our educators 
have begun to agitate for physical training in the 
schools. Such physical training should be supple- 
mented co-ordinately with special exercises for devel- 
oping constructively and systematically the intellectual 


forces 


of the French Republic 
Special Representative 





Monsieur P. A. Francois 
From a photograph 
made some years ago 


FEW weeks ago the mail brought to the writer 
A a letter of greetings and good wishes signed by 

the members of the Chambre Syndicale de 
Organisation Commercial of Paris, France, of which 
organization M. Pierre A. Francois is the president. 
We have attempted to reproduce this letter, with its 
original signatures on the opposite page, but with rather 
indifferent success, since the blues and the purples of 
the ink used by a number of the signers failed to 
register properly on the photographic plate. I need 
hardly say that this letter is very highly prized indeed 
as one of those delightful bits of sentiment which 
make France and Frenchmen unforgetable. I shall 
always preserve it as a memento of the men who made 
my stay in France a period to be looked back upon 
with delight and satisfaction. 

The men in Chambre Syndicale de l’Organisation 
Commercial are banded together in high purpose 
Through co-operative effort they seek simultaneously 
to elevate their business and serve the commercial 
interests of their country. They meet periodically 


Pleasant Greetings from 
Friends in France 


A Word in Acknowledgment of a ‘‘Round Robin”’ Letter 
of Good Will from Friends in France, and Some Memories 
of Delightful People and Interesting Places in the Capital 
By Charles S. Biernatzki, Late 
of Offic e 


APPLIANCES June, 1920. 


faculties and moral forces of all pupils and students 
attending our American schools and colleges. 

I feel that the business men of America ‘should 
exert greater interest in perfecting our educational 
institutions. In order to bring forth greater citizens, 
we must develop to the utmost the forces and faculties 
of the children attending American schools and col- 
leges. Let us build on adamantine foundations the 
characters and abilities of the future men who are to 
administer the affairs of our country. The 
moving rapidly these days. Some sections are moving 
fast to destruction, for the reason that constructive 
and systematic education and training of all the innate 
forces and faculties of the children of these sections 
was sadly neglected. Let us build our structure upon 
lines that will defy degeneration and destruction 


world is 


constructive education. Study well the force of this 
immutable and infallible truism, viz: Wan approaches 
perfection in accordance with the constructive and sys- 
tematic education and training given his innate intel- 
lectual facultics, moral and physical forces. No man 
can deny, refute nor controvert the absolute truth 
conveyed in this forcible truism. Therefore, the thing 


to do is to proceed to carry out the idea in practice in 
our schools and colleges. 

In this short article | have dragged psychology from 
the clouds and laid it at the feet of the 
OrricE Appliances; I have made it plain so that all 
may clearly understand. I have pointed the way out 
of the mazes and mirages of inability, incompetency, 
inefficiency, fears, hates, doubts and disappointments 
May you and generations yet to come profit from the 
lesson contained in this article. 


readers of 


Appliances Abroad. 





for dinner or luncheon and listen seriously to inspiring 
talks by their own members or by men prominent in 


professional and scientific life. These talks invariably 
precipitate discussions of a round table nature and 
progress is the result. 

At present the principal work confronting the 


Chambre Syndicale is the encouragement of American 
assembling plants in France for office appliances of 
United States manufacture. The organization seeks 
governmental support in convincing American manu- 
facturers that the ideal way of handling continental 
business is to ship goods “knock down” to be assem 
bled in a properly equipped plant on French soil. The 
advantages of quicker deliveries, larger shipments, 
decreased cost of assembling, lower original cost, de 
crease in breakage, etc., are convincingiy set forth. 
i * ok 

\nd Monsieur P. A. Francois. Could one recall an 
organization without its president? Well, perhaps 
sometimes. But not in this instance. When one thinks 
of la Chambre Syndicale, one’s mental eyes imme- 


Tune 


1920. 





PAGNIE REAL, 





United States soon on 


ness 


M. CHARLES MAMET, HEAD OF LA 
COMPAGNIE REAL, PARIS, FRANCE 


diately see President Francois. Great of body and 
huge of heart, M. Francois knows everybody in the 
trade of Paris, and everybody knows him. He 1s 
blessed with the most amiable of dispositions and has 
a faculty for “getting along’ with people; this may 
have something to do with the number of his friends. 
He spéaks English with more fluency than he im- 
agines, though, after the modest manner many 
linguistic Europeans, he classifies his accomplishment 
in this respect as “a little.” His familiarity with the 
language has been due largely to long association with 
American firms doing business in France. Years ago 
he sold the Multigraph, but 


of 
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M. FRANKLIN MAURICE OF LA COM- 
who 


13 





will be in the 





a busi- MONSIEUR O. JOHN JOB, DIRECTOR, 
trip INTERNATIONAL MULTIGRAPH 
COMPANY, PARIS. 
excellent, especially the Italian dishes. But the 


cuisine in Paris restaurants is almost invariably good, 
and Italian dishes are not a novelty. It is probable 
that one reason for the popularity of the place is the 
fact that its proprietor is so very human. Since the 
beginning of the war and up to August 8, 1919, M. 
Poecardi had distributed beef and soup without 
charge to 1,041,000 persons. The distribution was 
made unostentatiously early each morning. French- 
men are quick to appreciate a bit of practical senti- 
ment such as this; and so you will frequently find 
\I. Mamet, M. Ravisse, M. Job and hosts of other 


members of the trade— 





now if you go down the 
Grand Boulevards, past the 
Place de la Republic and 
hunt out number 10 on the 
Rue de Crussol, you will 
find M. Francois directing 





with capable hands the 
French destinies of the 
\ddressograph. Should 
you chance to lunch at 
Poccardi's restaurant 

any noon time—ask the 
head waiter to find M. 
Francois. There will be 


no hesitation; he will bow 
and smile and conduct you 
far back through the room 
to a table near the win- 
dow. Here he will bow 
and smile again and an- 
other waiter of less im- 
portance will also bow as 
he places a chair for you, 


and you will have arrived 
at M. Francois’ own table 
to be greeted most cor- 
dially by the genial pre- 


siding officer of la Cham- 
bre Syndicale. 





many of whom are located 
within easy walking dis- 
tance—lunching at  Poc- 
cardi’s Italian restaurant. 

The spirit of business in 
France is hardly that of 
the United States. It is 
less intense. Frenchmen 
take the time to live as they 
go along; hence a man’s 
daily luncheon is one of 
the pleasures of life which 
he shares with his friends 
and associates. Here in 
this country we are coming 
gradually to this view of 
things, but many of us still 
eat our lunch out of habit 
and take pride in the glass 
ot milk and piece of pie 
which do duty as the mid- 
day meal. 





* xe 
To lunch at Poccardi’s 
is a real privilege—and 


this is not an advertise- 
ment for the host’s excel- 
lent food—it is said be- 
cause of the brilliant and 
substantial men who lunch 








M. Poccardi operates a 
The food and cuisine are TO CHAS. §S. 


FROM 


BIERNATZKI 


there, of whom we shall 
have more to say on other 
occasions. fats 


MEMBERS OF LA 


DE L’ORGANIZATION 











Necessary Foreign Trade Laws Strongly Urged 


, 


An Address Before the Seventh National Foreign Trade Council Convention at San Francisco, May i3 


by A. R 


NOTE.—Our friend, A. R. Hager, 
porter and distributor 
with regard to commercial 


the volume of American trade with that z 


matter which now engages the interest of Mr. Hager most keenly is th 
bringing into being the means of creating corporations under the federal government of th 
{merican companies operating m China operate under the laws of California or some 
However, they are subject to federal taxation and to such othe 


It present, it seems, 
cal divisions of this 
ganization, besides the 


count) 
local taxes imposed at the place « 


trics, 


income taxes to the federal got 
place oy operation, 
which American conc 
ment of mcome taxes. 
which contingency there would be no mcome, 
ness than to keep the taa 
ippears from Wr. Hager's 


FTER stating that the American Chamber of 
A Commerce of China had seventeen delegates at 

the convention, Mr. Hager said that, over and 
above their interest in all matters of trade between 
\merica and the Orient, there is one subject of para- 
mount importance—the Federal incorporation of 
American companies in China. Americans in China 
ask the help of their countrymen in maintaining our 
traditional policy as stated by John Hay—"the open 
door and equal opportunity for all”—and to see that 
other nations do not obtain advantages through our 
own neglect of our citizens in China. 

“Other speakers before this convention,” continued 
Mr. Hager, “have pointed out to you how urgently 
America needs to develop and increase her trade with 
China. They have pointed out how great a latent 
asset America has throughout China in the good-will 
of the Chinese people. Other things being equal, the 
Chinese people prefer to trade with America. 

“I say, ‘other things being equal,’ but unfortun- 
ately other things are NOT equal. American com- 
panies operating in China in competition with com- 
panies of other nationalities are forced to operate at 
a marked disadvantage. 

“Every company, whether, for example, British, 
japanese or American, that is operating in China does 
so under the laws of its own country. Thus, an 
American company, incorporated say under the laws 
of California, doing business in China, is subject to 
American laws and is under the jurisdiction of the 
United States Court for China. Our laws were not 
made to meet trade conditions existing in China and 
if American companies are to meet the strenuous com- 
petition of the next few years in securing China trade, 
we ask legislation that will place us on the same basis 
as our competitors. 

“To hold the trade which America has developed 
with China during the war period means hard work 
on the part of the Americans who represent American 
commerce in China. This increased American trade, 
due to war conditions, cannot be maintained under 
the competitive conditions which we must meet in 
China during the next few years. unless we are able 
to compete on the level. Our chief competitors oper- 
ate under laws especially made for the China trade. 
This gives them a great advantage over American 
companies in China. We operate under a handicap. 
Remove this handicap, by suitable legislation, and we 


remarers 


is proprietor of the Technical Supply Company of China, 1k 
is general agent in China, Japan and the Philippines for the International Correspondence 
of technical and engineering supplies and publications, 
nditions in the Orient, and is a strong and abl 


however, notably Great Britain, are exempt from the duty of contributing by way of taxatio) 
ish exchequer, hence the British concern operates at an advantage, since 
ernment of the United States might well be 
Under such conditions American compani’s cannot compet Mr. 
rns abroad bring to the United States outweighs 

lt appears that we must either abrogat 
lt uduld be better, fous a 
and destroy the business That there is a good prospec t of the p IS sade 


Hagar, Chairman of the Delegation from the American Chamber of Commerce of China 


Vanking Road, Shai 


Schools, and iS an wf [ [ } 


ofice equipment, et He is thorou d 
supporter of ever movement whicl c | 
ast and teeming continent which lies beyond the ancient gateways of Ch 
enactment of a law by the United States 
United States to op 
Of thre 
faxes as are incid 
f operation. Concerns organized under the laws of other 
ito the incom ft 
the amount the American company in China 
sufficient to care for its overhead « rj 
Hager urges relief, for the wealth 
by far any advantage which would accrue fron L\- 
these taxes or drive our own companies out 
gued, to abrogate the income tax and keet 


f such necess@ 


will hold the China trade which the war has devel 
we will not only hold it, but we will increase it. 

“Great Britain has had long and successful expe 
rience in trade with the Orient. British laws for the 
control ot British corporations operating in China help 
and encourage their companies in every way possibl 
Vhese British companies, organized under the Hong 
kong Ordinances, are free from National taxation 
They do not pay Income Tax, Excess Profits Tax or 
War Taxes of any kind. But they more than make up 
for this to Great Britain by the large share of com 
merce which they contribute to the British balance 
of trade. 

“You can readily see how impossible it would be 
for an American company, with the same expense of 
operation and paying the same local taxes as its British 
competitor, to meet the British company in price com 
petition on staples and at the same time pay our heavy 
Federal taxes. 

“What the American company pays from its income 
to our Government in Federal taxes would, if it were 
a British company, pay for a large share of its over 
head expense. As a result, our competitors can sell 
what they import into China at a lower price than we; 
they can pay a larger price for China products which 
they export from China; and at the same time they 
can make a larger profit. A British company in China 
can sell the products of the American manufacturer 
cheaper than an American company. That condition 
should end at once. 

“Until recently it has been possible for a company 
of any nationality to incorporate under the Hongkong 
Ordinances as a British China Company. A number 
of companies managed by Americans and employing 
\merican capital have taken advantage of this oppor 
tunity and have incorporated under the Hongkong 
Ordinances. This has not been because of lack of 
patriotism. They would have preferred to incor- 
porate under American law, but have been forced to 
this action in order to live in competition with other 
companies in China. Recently the British authorities 
made a ruling that all such companies must have a 
majority of British directors. Still more recent “Or- 
ders in Council” made it obligatory that the actual 
management of every company incorporated under the 
Hongkong Ordinances should be British. That means 
that any such company, although employing 100 per 


cent of American capital and managed entirely by 


\mericans, must replace its American managers by 
those of British nationality. 

“The argument of the British authorities is that 
this action is necessary, under existing extra-terri- 
torial conditions in China, in order that the British 
Government may control the companies incorporated 
under the Hongkong Ordinances. Only a British sub 
ject is amenable to British law in China and the British 
authorities are quite within their rights when they 
insist upon having control of companies incorporated 
inder their laws. 

“This action by the British authorities has just gone 
China. As a result many American 
directors and executives have been replaced by British 
The question is what are we going to do about it? 

“There is a bill now before which 
introduced several months ago by the American Cham- 
ber of in China. It provides for the Fed- 
eral incorporation of American companies for business 
in China unhampered by Federal taxes. What we 
want and need is an equal opportunity with companies 
of other nationality engaged in the China trade. Re 
member, conditions in China, owing to extra-terri 
toriality, are different from those existing anywhere 
else. Every company operating there does so under 
the laws of its own country, and we ask that Congress 
provide us with legislation equal to that provided by 
other nations in support of their China trade. 

‘“Tncreased trade will mean an increase in customs 
return that will more than make up for any loss of 
revenue caused by such legislation. 


into effect in 
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‘At present an American company must incor- 
porate under the laws of some individual state; there 
is no such thing as an American corporation. Our 
will provide for Federal 
incorporation and our American companies in China 
will have the national prestige of being American 


bill, now before 


Congress, 


Corporations. 

“[T know you will agree with me that no American 
company in China, in its fight for existence, should be 
forced to organize under any flag but the American 
fag. No American company should see its efforts 
enhance the prestige of any nation but our own. Our 
\merican laws should be such as to foster and develop 
\merican trade supremacy, and we of the American 
Chamber of Commerce of China ask your support for 
this legislation. 

“\Ve ask that you, both as individuals and organiza- 
tions, call this matter to the attention of your repre- 
sentatives in Congress. The bill has had careful con- 
sideration in the Judiciary Committee. American 
companies organized under the laws of other countries 
await opportunity to return to the protection of our 


flag. New American enterprises hesitate to organize 
for China trade under the colors of another nation 
and our own laws are inadequate. Conditions are 


such that prompt action is necessary. We believe that 
there is no*question now before this convention more 
urgent than that of prompt action by Congress in 
passing this bill, which is known as Amended Bill 
H. R. 7204.” 


Minding the Ps and Qs in a Big File 


By Julta C. 


66 WOMAN of 38 tells me that all she does 
all day long, day after day, is to put cards 
into a file under the letters P and Q. Just 
think of that! A woman of 38 taking care 

of the letters P and Q all day long!” 

The speaker, a real estate man, stopped and looked 
impressively around a circle of faces of men and 
women whom he had organized into a class and was 
instructing in the selling of lots in a suburban section 
which he had bought up. He waited a moment for 
the idea to take root so that his pupils might realize 
the vast gulf between working for a salary of $1200 
a year and making money in realty, in lump sums of 
$17.000 in a year, as one of his saleswomen has done. 

\ look around his crowded office suite which his 
business had outgrown caused one to wonder whether 
he filed at all and what his system was. At any rate 
there was plenty of evidence that he had no knowl- 
edge of the complexities incident to the management 
of a file of several million names. So I went after 
some data that would show him the meaning of a 
day's work in a great card index. 

My survey was confined to P and Q, the two letters 
he had mentioned. In the section where these two 
letters are located, the letter Q alone shows 14,000 
There is one Q to every 14 Bs. Under the 
letter P there are 250,000 names, the proportion being 
1 P to 3 Bs. 

Under the letter P are the Petersons with the four 
or five different spellings Petterson, Petersen, Petter- 
sen, Petterssons, Petersson, Peterssens. The names 
Patterson and Philips occur with an equal number of 
variants. The Peiffers are in a class by themselves 
with no less than ten different spellings. 


names, 


Gray 


Letters of inquiry ask for information from this 
index regarding “my son” or “my husband,” Oscar 
Peterson. Perhaps the only other mark of identifica- 
tion in the letter is the city or town in which “Oscar 


Peterson” resides. With this slender information the 
searcher makes an attempt to establish the man’s 
identity. A dive into the genus Peterson with its 


different spellings shows over 9,000 cards to be in- 
spected. 

First, the clerk takes the plain “Oscars.” If they 
do not reveal the desired son or husband, she goes 
after the Oscars with middle initials or middle names. 
If she has no success there, search is made under 
“Oscar,” with and without middle initial or name, 
among the different spellings of the surname. 

This performance has to be carried out with names 
beginning with P in all its varied combinations of 
vowels and consonants, even to a list of foreign names 
with such unions as Pj, Py, Ps, Pn, Pt, Pv, Pw and 
Pz. Thousands of cards are handled. 

Not only must the girl who handles the Ps and Qs 
take care of the work of her own section, but she 
must also be responsible for that which comes from 
other sections. This may mean fifteen or twenty calls 


a day, some requiring as much as ten or fifteen 
minutes each. Ten minutes for twenty cases and 


about half of a seven-hour day is gone. 

What is true of the Ps and Qs is equally true of 
the whole index. When it is remembered that the 
Bs outnumber the Os fourteen to one, and the Ps 
three to one, and that under B there are more family 
names than under any other letter, minding the Ps 
and Qs is not such an insignificant job as it seems to 
be, and is well worth a good salary. 
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Diminishing Good Will. 

HAT is it that business houses most jealously 

guard in normal times? What is that in 

which they take their greatest pride and which 
is recognized commercially and even by the courts as 
a vital part of the assets of a business enterprise? It 
is good will! And good will results from all those 
factors which make confidence possible and promote 
relations between man and man. Good will 
grows out of service—out of giving dollar-for-dollar 
value—out of reasonableness—out of courtesy—out 
of respect for the rights and prejudices of the cus- 
tomer—out of sincerity and square dealing. 

Are we speaking of four or five years ago? Ap- 
parently so; for we look about us at the examples we 
see on every hand we begin to believe that the building 
of good will is the least of the worries of the average 
merchant. We can buy or not as we please, says the 
merchant, in effect. We can take it at his price today 
or someone else will pay more tomorrow. And so— 
we have the phenomenon of a seller's market. The 
man who has the goods seems to have the advantage. 
We must have food and clothes and shoes. The dealer 
can't get all the goods he orders. There is a shortage 
and an era of high prices. Let the customer complain 
—he will have to toe the mark by and by. 

But will he? For a time he probably will; but the 
merchant who is permitting his all but impregnable 
present position to be an excuse for indifference and 
discourtesy is laying up for himself a sad reward 
when he shall again have to sell goods by salesmanship 
and service instead of merely handing them across the 
counter at three times their normal value. Such mer- 
chants today are undergoing an unconscious shrinkage 
of their most important asset—good will. One day 
they will look for their previous fair reputation and 
wili find it an ugly, tarnished remnant of its past 
glories. The other day a couple of men were talking 
about one of the foremost stores in a middle-western 
city and found themselves critical of many little things 
which now occur therein—things which formerly were 
never permitted. The store is losing prestige. By and 
by its income will begin to shrink and it will have to 
go back to fundamentals and build up the good will it 
should never have let go. 

In Advertising and Selling for May 8 Ralph Bevin 
Smith contributes a timely and vigorous article under 
the title, “What the ‘Buyer Be D——!’ Policy Does 
to Geod Will.” Mr. Smith tried to buy a typewriter 
We need not relate the painful sequel, but the moral 
is that the telephone girl at the typewriter office and 
the salesman who finally reluctantly consented to talk 
to him over the wire might perhaps have sweetened 
their refusal of his order with a wee bit of courtesy. 
He will not buy that company’s machine, however, 
when he finally succeeds in finding a typewriter. The 
following paragraph concludes Mr. Smith's article: 

“What profiteth it a man if he gain the whole 
world’s orders in an emergency period, and lose his 
own soul—which is his good will; for good will is the 
sou! of the business? Ask yourself that question and 
then listen for the rats gnawing about your founda- 
tions. But perhaps that isn't fair. ‘Rat’ is a harsh 
name, and sometimes lack of consideration bordering 
on discourtesy is not intentional. ‘I didn’t think’ 
one of the oldest excuses in the world and it is often 


bearable 


effect on a wou 
curt letter. saying 
causes 1 


‘didn't think’ of the 
be customer of his unnecessarily 
that the firm was oversold, who 
trouble. You have conferences about all sorts of 
important matters. Why not call your 

gether in conference on this VITAL matter some day 
and impress upon them the value of your good will 
and the part that courtesy plays in maintaining it.’ 
q~-o—> 


Paper Situation Serious. 
ONDITIONS in the paper market are without 
ie precedent and the outlook for supplies within the 
next three years is one which should give concern 
to everybody. 
George A. 


the man who 
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employes to 


Galliver, president of the American 


Writing Paper Company of Holyoke, Mass., pre 
sented a report to the annual meeting of the American 
Writing Paper Manufacturers’ Association held in 
New York on April 14. In this report Mr. Galliver 


discussed conditions as to the production of fine 
and gave a very valuable table of index numbers of 
paper production costs. The report was one of con- 
siderable length, but we can give some of its conclu 
sions here in brief. It requires $2.42 now to buy the 
same quantity of wood pulp that could be bought for 
a dollar in 1913. Rags cost $3.02 now as compared to 
one dollar seven years paper scrap costs $3.71 

supplies $2.13; chemicals $2.62. 


papers 


ago ; 
The average of all 
materials as compared to a dollar's worth in 
costs now $2.64. The index number for wages is 
today 257. The foregoing figures do not give con 
sideration to overheads and _ contingencies. rhe 
former are fairly constant, but the latter, which in 
clude freight tie-ups, power troubles, strikes, 
and consequent shut downs, are constantly fluctuating. 

On May 20 William W. Sunderland addressed the 


[Qt 3 


shortages 


Writing Tablet Manufacturers’ Association, giving 
additional data. Before the war Norway, Sweden, 
Denmark, Germany and Austria annually supplied 1 


with about 300,000 tons of pulp. This supply is cut 
off and Europe is drawing on this continent. (ur per 
capita consumption in this country of pulp and paper 
is 130 pounds per annum. We have one-fifteenth of 
the world’s population and consume more than one 
half of the world’s paper production. The United 
States no longer has Saas of paper-making wood 
for cheap paper, while Canada, the greatest source of 
supply, must go farther and farther for Suit- 
able sites for pulp mills, with water-power, transpor 
tation and accessibility to markets, grow scarcer and 
scarcer. Woodsmen who for generations have felled 
the trees for the pulp mills, went to France in large 
numbers during the war and many never came back, 
and it now seems almost impossible to get men enough 
to cut wood. The cost of pulp has doubled and quad 
rupled, with the end not yet in sight. England is 
buying Canadian pulp for next year at this year’s 
prices, and it is the opinion of not a few of the 
dian pulp men that the price is up to stay. 

In his remarks before the National Wholesale 
tioners’ Association at St. Louis last month 
Andrews, of the R. P. Andrews Paper Company, of 
Washington, D. C., who has made a close study of the 
paper situation, expressed the conviction that there 
cannot be any relief before the expiration of three 
years and perhaps longer. Tablet men are practically 
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a unit in declaring that the day of the cheap tablet 
has gone, and that the children of.the nation must 
henceforth pay more or go without. 

<-> 


When Is a Catalogue a Book? 


ONSOLIDATION of third and fourth class 

mail is a proposition which is now engaging the 

minds of certain congressmen and members of 
the postoffice department. Congressman Halvor 
Steenerson of Minnesota, chairman of the committee 
on postofhices and post roads, has introduced a bill 
(H. R. 11,582) to compel the classification of cata- 
logues “and similar publications” as third class mat- 
ter, subject to third class rates. Mr. Steenerson 
points out that certain large mail order houses with 
catalogues weighing five pounds or more, have, so to 
speak, been “putting it over’’ on Uncle Sam by ship- 
ping their catalogues by freight to their distributing 
stations throughout the country and thence mailing 
them as “books” under a ruling of the department so 
classifying them, obtaining the benefit of parcel post 
rates to points in the first zone around each distribut- 
ing station, thus getting five pound “books” distrib- 
uated at an average cosi of nine cents as against an 
average of forty cents were the flat rate universally 
applied and Uncle Sam given the entire haul instead 
of the short end of it. 

Mr. Steenerson has also taken up with department 
officials the whole question of consolidating the third 
and fourth classifications. This proposition brings up 
some complications, such as a_ reconsideration of 
weight limits, and other questions which would have 
to be answered before everyone can be assured of 
equal treatment according to the service required. But 
before any laws are passed touching the subject, the 
entire matter will have to be thoroughly gone into, 
else injustice will be sure to result.—M. 


<-> 
Typewriter Shortage from Public’s View. 


HORTAGES in typewriter supplies are “old 
S stuff’ to the trade. Recently the Chicago 

Daily News sensed the shortage, and devoted a 
column to a report on the local situation. Some of 
the manufacturers’ branch managers were _inter- 
viewed, as well as rebuilding concern heads. They 
confirmed the shortage in definite figures. One branch 
manager ‘fessed up to being 4,500 machines behind 
in the orders from his territory. 

\nother branch manager gave reasons for the 
shortage. The Government’s war demand crippled 
the manufacturers’ ability to satisfy the requirements 
of commercial houses. Then followed material 
shortages. Later came the transportation tie-up, 
which has necessitated shipments of machines by ex- 
press. 

The manager of a rebuilding establishment was in 
despair. He had no machines to rent. The reporter 
quoted him: “Sell ’em? I wouldn't sell a good 
second hand typewriter now for the list price of a 
new one.” 

\ business house planned a circular letter campaign. 
The office manager set out to rent two machines for 
a month. The article in the Daily News stated that 
he hunted six hours, and finally located one machine 
“of ancient vintage.” He had the promise of another 
for the following day. 

The typewriter shortage is not exclusive to Chicago. 
Our San Francisco correspondent has indicated sev- 
eral times that branch houses on the coast are having 


machines shipped by express to satisfy the demand. 
This situation has also been felt in Chicago, represen- 
tatives of eastern factories having machines delivered 
by express. This naturally increases the cost of sell- 
ing by several dollars, but the necessity of taking care 
of good customers makes this the only alternative.—K. 
o> 
The London Business Show. 
ONDON’S business show, while successful from 
a the viewpoints of many exhibitors, seems to have 
suffered in point of attendance because insuffi- 
cient publicity was secured for the event. Our Lon- 
don correspondent indicates that a propitious inaug- 
ural was lacking. Our English cousins are accus- 
tomed to having big lights of society open the shows 
as patrons. Fortunately for the business shows of 
the United States, the “big lights” are the machines 
on exhibition and demonstration. And assuredly, they 
have a big following. 
<*> 
Office Equipment in Parliament. 
FFICE equipment was given casual mention in 
O the British Parliament session of April 29, con- 
sidered by F. R. Eeles, of Roneo, Ltd., as the 
first reference to office appliances in the British cham- 
ber. This discussion was on a matter of transporta- 
tion of a British delegation to the San Remo confer- 
ence. In enumerating the number of passengers in 
the trip across the channel, the report stated that there 
were included “the necessary archives and office ap- 
pliances.” The industry may perhaps consider itself 
distinguished by this recognition of modern business 
accessories in the most conservative legislative body 
of the world.—k. 
<-> 
The Lure of the “Driveaway.” 
ECENTLY each issue of Office Appliances has 
R recorded men prominent in the industry who 
have transferred their activities to the automo- 
bile field. Can our transportation problems be re- 
sponsible for these defections! When a man sels a 
car, it is often possible to make delivery at the fac- 
tory, the new owner driving his car home. The type- 
writer carriage has not been famed as a means of 
overland transportation, so he who sells typewriters 
must depend on the railroads. Their service has been 
so unbearable of late that it is possible that typewriter 
men have turned to the automobile field in sheer des- 
peration.—k. 
<-> 
The New Furniture Division. 


PPORTUNELY enough, our annual Furniture 

Number is privileged to announce the forma- 

tion of the Commercial Furniture Division of 
the National Association of Stationers and Manu- 
facturers. The personnel of the new body promises 
a vigorous administration of the affairs of the interests 
it represents. It can be depended upon to iron out 
the difficulties experienced by the commercial furni- 
ture dealers and manufacturers, and accomplish re- 
sults similar to the achievements of the parent body 
in the stationery field. 

Stationers handling commercial furniture, or pro- 
jecting a department to handle desks, chairs and other 
forms of office equipment, will do well to affiliate with 
the new body. It epitomizes service to the trade— 
and that service can not be a full 100 per cent until 
every important factor in the retail branch of the of- 
fice furniture trade is enrolled in its membership.—K. 
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Efficiency Equipment in the World’s Biggest Bureau 


By R.W. Emerson, Assistant Director, Bureau of War Risk Insurance 


Being an Account of 


How Modern Office Equipment and Methods of Efficiency Applied by Director R. Cholmeley- 
Jones Have Enabled This Great Bureau to Succeed, While Cutting the Number of Its Personnel 
in Half, Thus Inaugurating an Annual Saving of $8,550,000 by the End of This Fiscal Year 


Insurance 
largest 
world, 


Bureau of War Risk 
embrace five of the 
their kind in the 


HE activities of the 
at Washington, D. ¢ 
administrative businesses of 
as tollows: 
1. A Marine and Seamen’s Insurance Company. 
Doing a total business up to April 1, 1920, of .$2,487,503,911.74 
With premiums collected amounting to $7,585,380.21 
Having issued 33,3 policies and paid claims 
of , on 29,105,221.29 
With a surplus over expenses and refunds of 17,500,908 .68 
2. A Stupendous Banking Business. 


For the dependents of men in the service, 





making monthly expenditures on 1,463 
claims for the month of March, 1920 2s 
Allotments 1, 
\llowances 1, 
Total payments on 2,079,690 awards 
Allotments totalin 285,672,241.69 
Allowances totaling ; 261,911 234.50 
A total up to April 1, 1920 547,583,476.19 
3. An Employers’ Liability Company. 
Having approved 42,584 claims for compen- 
sation on account of deaths in the service, 
and now making payments thereon each 
month to the extent of mee > 1,075,305.42 
Having approved 147,081 claims for compen- 
sation on account of disabilities through 
service, and now making payments there- 


on each month to the extent of... er 1,488,058.3 


With an aggregate expenditure of. AR 83.389,689.69 
Including 27,604 burial awards and paid 
burial expenses amounting to .. 2.081,883.17 


4. The Largest Insurance Company in the World. 
Having written between October 6, 1917, and 


April 1, 1920, policies numbering 4,616,598 

and representing a total amount of insur- 

ance of oéee tbe . -40,182,535,500.00 
With premiums between October 6, 1917, and 

April 1, 1920, of approximately aon san 525,000 000.00 
With 1,719 claims allowed during March, 1920, 

amounting to TT 15,802 ,500.00 


And a total of 125,388 active claims payable 
to the extent of a ehbeeed 6 aeede 
With disbursements on claims for the month 
of March, 1920. FAS RAS 6,265,775.26 
5. The Largest Medical Practice in the World. 
With patients given treatment and examina- 
tion ° e° 


1,120,368 ,587.48 


641,000 


The cumulative labor of half a century ordinarily would 
he required to create so large an organization as the fore- 
but in the furnace of war it was forged virtually 
Almost seventeen thousand employes, mainly 


zoing 
over night 


girls and women, were drawn from the states and our 
island possessions. ‘They were patriotic and willing, but 
untrained in the difficult and technical work they were 


called but they learned quickly, for the work 
had to be done. Office furniture and equipment were at 
a premium and difficult to get. The first letters received 
by the bureau in October, 1917, forerunners of forty mil- 
lion pieces of mail annually, handled in three rude 
letter trays made by a carpenter and, owing to the emer- 
gency, not even varnished. The bureau’s early filing cab 
inets were of every shape and size; as the business grew 
faster than the equipment could be found, soap boxes and 
other receptacles did temporary duty. Today the bureau’s 
side, would extend five and a half 


on to do, 


were 


filing cabinets, side by 
miles 


In February, 1919, at its maximum of personnel, the 


girl employes, lined up with hands joined, would have 
extended thirteen miles: the amount of insurance written 
by the bureau in dollar bills end to end would have 
reached fourteen times to the moon, or stacked in silver 


dollars would have formed a column 61,356 miles high 


Reducing Personnel and Expenses. 

Coday the Bureau of War Risk Insurance is carrying on 
its huge work with almost exactly half the number of 
employes it had in February, 1919. By June 30 of this 
year it is anticipated that the personnel will have been 
reduced to seventy-five hundred, which, at an average 
salary of $1,140, means an annual saving of $8,550,000.00, 
as compared with the payroll of last July, when the 
bureau had over 15,000 employes. 

Despite this reduction and the additional work thrown 
upen the bureau by the of new legislation which 
has stimulated operations in regard to reinstatement and 
insurance, the work today is current. In- 


passage 


conversion of 


stead of re juiring months to inswer a letter S 
aays of maximum congestion following the armist 


demecbilization was at its height, ordinary letters 


answered within approximately a week of tl 
ind there is in immediate prospect a schedul 
days, with a “same day schedule” in the not fat 
future. 
The work today, however, is as rapidly and effi ] 


conducted as that of any well organized 

pany. In accomplishing this, modern organizatio1 

bined with modern equipment have been the efi 

tractors, 

A Remarkable Record of Organization and Achievement 
in a large special room in the 

Director’s Workshop,” set aside for 


insuran¢ 


known as 


bureau 
what is con 


be one of the most complete and elaborate libra 
graphic statistics in the world, stand two tables 
together and covered with glass Under the glass is é 
of the largest and most complete charts of or tio1 


which has ever been compiled 
Here the records of all the 
are displayed by days, weeks and months, divided a: 
ing to the various divisions of the bureau, and then 
ing the exact volume of work accomplished by eacl 
sion for every day of the month By this method it is 
possible for the director to visualize in the shortest t 
each day the exact status of the affairs of the 
being made, and just where the weak 
Chart display fixtures line the walls of this roon ni 
carry a detailed record of organization, progress 
achievements. One end of the director’s office is occupie 
by a chart display fixture which carries the bureau’s 
trol charts, which are revised each day, giving net results 
of each division without going into too much detail 
all of the detail is included in the “Director’s Works! 


bureau's oper 


YTOSS 


purea 


progress spots re 


The director has had placed in the office of each of the 
assistant directors and chiefs of divisions similar display 
fixtures containing the control charts and records affect 
ing that particular division. These charts serve as a 


matic reminders to keep each division “on its toes 
ing each individual desire to see the graphic line o . 
department bend in the right direction 

Upon the organization of the military and naval 


of the bureau. created under the Act of October 6, 1917 
it was found that the immediate task was that of making 
allowances to the dependents of men in the servi | 
the payment of combined allotments and allow 
checks 

At first this was accomplished by the use of typewriters 
but this was a slow procedure, and _ necessaril) 


errors were made in the addresses of dependents 

The extraordinary hazard of errors that existed is 
emplified by the fact that in the files of the Bureau 
Risk Insurance there are included records of 53,201 
bers of the Johnston family (Johnstone, Johnsor 
; There are 2,138 John Johnstons and 2,032 
William Johnstons; 51,900 Smiths; 48,000 Browns; 47 
Williamses; 28,050 Joneses; 22,000 Andersons; 18.500 
Walkers. and other large groups of family 
name John has been found spelled in twenty-thre: 


sons, etc.) 


haines 


ent ways, and the name Aloysius in forty-ni1 Lys 
Sometimes people forget to sign any name at all 
letters, or wrote so illegibly that the Signature co 
be read, and then they wondered why they d t 
receive an answer.. 
How Addressing Was “Speeded Up.” 

Impressed by the speed and accuracy of mech 

lressing methods, theretofore attempted in a lin 


special item of 
addressing mac 


the director requested a 
$161,536 for the purchase of 
such as metal plates, file cabinets, and other equipme: 


appropriat 
hine su 
quired in preparing lists and permanent records of the 
names, addresses, etc., of all holders of war risk ins 
certificates 

In requesting the 
director summarized 
follows: 
1. Accomplishment of the work of at least one thot 


appropriation above referred 


machine addressing 


advantages as 


Isa! 








ne eee! 
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PERSONS AND MACHINES IN THE 
ynce. No. 2. Col. R. G 


Operator using posting 


BUREAU OF 
n checks at 
cheeks, No. 


erator, at her 


Cholmeley-Jones 
machine No. 
Miss Belew 


accurate operator on this 


machine in the bureau averages 61 


fastest and the most 


with an average salary of $1,140 per annum ($1,140,000), plus 
the cost of equipment and other incidental expenses necessary 
tor the maintenance of such an office force 
2. Establishment of a means for accurately and expeditiously 
addressing letters, notices and receipts to enable mailing 
without delay, eliminating a great many causes for complaint. 
Establishment of a permanent indestructible record for each 
of the 4,616,598 service men and women who made application 
for insurance 
Elimination of errors in the writing of names and addresses 
for the reason that a name and address embossed on a metal 
plate correctly will always be correct for each successive use 
\ saving of thousands of dollars per annum because of the 
relatively small amount of space required in the operation 
of this mechanical system 
\ convincing object lesson was provided in an experi 
which had demonstrated that it was possible to send 
out monthly between one and one-half and two million 
checks in payment of allotments and allowances to depend- 
I | 
ents of service men. Of course, a large number of checks 
re returned at the time because the dependent haa 
ed his or her address and failed to notify the bureau 
or the Post Office Department. This phase of the problem 
was solved by having the address plates made with the 
nd amount stamped on separate sections, so 
could readily be made without destruction ot 


ence 


name, adare ss 
that chang 


tl entire plat or the necessity ot yroofreadit g matter 
7 ° 7 
that remain orrect 
A Formidable Job. 

Congress granted the appropriation asked, so_ that 

hroughout the past winter an entire factory was engaged 

making address plates for the bureau, while in_ the 

I au about 900 operators were kept busy putting the 


ames on the plates This work has but recently been 
finished Miss Annie Below, one of the 900, is said to be 
the world’s fastest graphotype operator. Her picture and 
record appear among the accompanying illustrations 
The number of unpested premiums, which last October 
was approximately 88,000, has been brought to a basis of 
laily currency \ remittance through the 
and is receipted for as quickly in the 
Risk Insurance as in any well-conducted 


now passes 
ecessary routine 
War 

private company. 


\ll Oo} the burean’ 


Bureau of 


s premium notices and premium re 


WAR 
Director. 
Filing 


RISK INSURANCE AT 
Bureau of 
address plates. No. 6 
plates pe! 


machine in the 





WASHINGTON, D. C.—No. 1. 
Insurance. No. 3. 


Signing 
Printing the bureau's 
Annie Belew, champion graphotype op- 
perfect. She is said to be the 


War 


Risk 


hour, 58 of which are 


world 


ceipts are now addressed by mechanical means. To carry 
on the work of the bureau and do all addressing by means 
of typewriters was an insuperable task, involving delay, 
error and misunderstanding. Correcting this condition 
by the installation of the proper ‘machined devices was 
perhaps the largest single operation of the kind ever 
achieved. 
Receiving and Handling Premiums. 

The principal work of the insurance division 
is that of receiving and accounting for premiums on term 
(war time) insurance. This work is handled in the pre- 
mium receipts and accounting subdivision, which is com- 
posed of the premium receipts section, which receives and 
analyzes correspondence with remittances and deposits 
the remittances with the United States Treasury; and the 
premium accounting section, which sends notices, credits 
premiums, and mails receipts. 

The premium accounting section is 
twenty accounting units, each of which handles an ap- 
proximately equal number of active accounts. The first 
step in the work of this subdivision is the mailing of the 
premium notice, which is prepared on the addressing ma- 
chine and simultaneously there is printed a correspond- 
ing premium receipt which is a replica of the notice so 
far as the items noted on it are concerned. The premium 
receipts are sent to the various accounting units and 
there held until remittances are received. The premium 
rotice is mailed in advance of the due date, so that it will 
be sure to reach the insured by the first of each month, 
Each such notice carries a request to the insured to return 
it with | \bout seventy-five per cent of the 
notices are ac cordingly. 

The promptness with which premium notices can now 
be mailed is expected to obviate largely the difficulties 
which hitherto have been occasioned by premium notices 
being mailed when the payments had already been made. 
Prompt receipting for premiums will largely do away with 
this difficulty, except, of course, where notices sent out in 
a previous month are forwarded before the current pay- 
ments could be credited 

(Continued on Page 167.) 


resent 
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Readings From the Business Barometer 


Excerpts from an Address Before the Purchas- 

ing Agents’ Association of Chicago. By F. W. 

Marsh, Purchasing Agent of the Link-Belt 

Company. The Widely Diversified Field Served 

by His Organization Gives Mr. Marsh a Splen- 

did View of General Conditions. Reprinted 
from “The Purchasing Agent.” 


nomic situation which are on the surface, and are 
so plainly stated that “he who runs may read them” 
and they need no explanation or comment. I have chosen 
to say some things about what appear to me to be under- 
lying weaknesses, not because I think those weaknesses 
necessarily overbalance the strength, but simply because 
they are below the surface and are, therefore, less gener- 
ally recognized 
It has been my privilege in the past few months to read 
articles, hear addresses and have personal conversations 
with men high in the industrial and financial world. 
What I will have to say will be in many ways a com- 
posite of the ideas gained from these men. I am pur- 
posely omitting their names for fear I may have in some 
cases misrepresented their meaning, and have injected too 
much of myself or my thought into my statements, and | 
wish to do an injustice to no one. 


Temperamental Ups and Downs. 


7 HERE are elements of strength in the present eco- 


The greatest fool is the man who fools himself, and so 
I have little use for the man who is either always a pes- 
simist or always an optimist; because either one of them 
fools himself about half of the time, for, after all, over a 
term of years we are going up hill about half the time, and 
down hill the other half. A valley is always as deep as the 
height of the hills on either side. 

The really wise man desires and earnestly tries to see 
things as they are and not as he might wish them to be, 
and then suits his actions to the conditions as they exist. 

Most of the business of the world is based on past ex- 
perience; or, in other words, we seldom have a really 
original idea. I am not pretending to give you a single 
original idea of my own, but only a composite of some 
of the things I have heard and read. Probably all will 
admit that the present economic condition has been, to a 
great extent, brought about by the recent war, and as 
that war was by all odds the greatest and most severe 
in history, the conditions resulting from it are particularly 
difficult to torecast because we have no precedent upon 
which to base our judgment. There are, however, certain 
fundamental laws or basic principles of economics which 
are as simple but as certain and inexorable as the multi- 
plication table, but we have time to consider only the 
more obvious features of one of these principles. 


High Money Effect, Not Cause. 


\ man recently said to me that the thing that worried 
him most in the present situation was the high price 
of money, and while in a sense he was right he seemed 
to think that high money might cause a break in business 
activities. Excessively high money rates are not the 
cause but the effect of unsound economic conditions and 
might be compared to the thunder which warns us when a 
storm is coming. 

If I may be allowed to carry this metaphor farther, allow 
me to suggest that we should let the present state of the 
money market wake us from the slumber of security and 
cause us to put our house in order for the storm, and 
also induce us to examine carefully the economic sky from 
horizon to horizon so we may best judge from what direc- 
tion the storm approaches, its possible severity and how 
soon it will reach us, if at all. One thing is certain, there is 
always lightning back of the thunder, and it is the light- 
ning and not the thunder which can harm us. 

If I may be allowed another metaphor which may be 
even more applicable, let me remind you that when the 
thermometer registers zero, the thermometer is not the 
cause of the cold weather but is only an evidence of the 
state of the temperature. Money is our medium of ex- 
change, and because it is involved in practically every trade 
transaction it becomes our most sensitively accurate ther- 
mometer of the conditions underlying our commercial life. 
We must be very careful to differentiate between cause 
and effect, so let us try to consider some of the causes 
of the present high money market. 


APPLIANCES 


Ju é 


We must start by remembering that, according to the 
statistician of the National City Bank of New York (the 
largest bank in the country) the paper money of the world 


ne 
billion dollars in 


expanded from seven and one-quarter 

July, 1914, to nearly fifty-one billion in December, 1919 
During the same time the gold reserve in the principal 
countries, in relation to their paper currency, has declined 


from seventy per cent in 1914 to 13.7 per cent in December, 
1919. Our country is much the strongest in this respect 
for our gold reserve in relation to our paper currency is 
still about fifty-two per cent, our nearest competitor being 


Great Britain with a little less than twenty-three per cent 
Exports Govern Exchange Rate. 

Our exports in 1919 were almost eight billion dollars, 
of which almost six and one-half billion were to Europe 
and North America, and as Canada receives a great bulk 
of our exports to the other countries in North America 
we may assume that about three-quarters of our total 


exports were to Europe and to Canada, and those are the 


countries whose money is at the greatest discount in 
exchange for our dollar. 
In 1918 our exports were a little over six billion, of 


which over five billion went to Europe and North America 
In the two years our excess of exports over imports 
was over seven billions of dollars, and as there is not the 
much gold in the world, outside of the United 
obviously we were not paid for our goods in gold but we 
extended credits for a large part of them. 
I understand Europe now owes us about seventeen bil 


lions of dollars of which about nine billions was loaned 
by our Government to our Allies during the war; the 
other eight billions is in commercial credits and we now 


commence to see why European and Canadian exchange 
is at such a discount here. 

I am credibly informed that foreign credits hav: 
extended to such a point and our financial and business 


men have become so fearful of extending further credits 
that, in the past two weeks, ships which had already left 
our ports bound for Europe have been recalled by wireless 


and unloaded. Perhaps this accounts for what we have 
been reading in the daily papers about the plan for Eng- 
land and France to ship two hundred and fifty millions of 
gold to us. That would not make much reduction in the 
many billions they owe us, but might induce us to shij 
another quarter billion dollars’ worth of things that they 
most urgently need, leaving their debt the same as now 
and having little effect in exchange rates or in our 1 ey 


market 


Adverse Exchange Bars Canadian Buying. 


Canadian exchange is at a discount here of only about 
fourteen per cent but still I have it, from what I consider 
unimpeachable authority, that the feeling in Canada is 
very bitter against the United States and that there is a 


widespread, concentrated movement there to buy 
only when absolutely necessary and also to cancel orders 
already placed in the States. 

When our money is at a premium in relation to the 
money of practically every other nation of import: 
it is at the present time, it has a twofold effect: 

(1) Placing a tax on our exports or the equivalent of a 
discriminatory tariff against us in other countries, and, 


in as 


(2) Offering a premium to the rest of the world to 
export to us, thus minimizing, if not wiping out, our pro- 
tective tariff and inducing the world to fight us here for 


our domestic markets. 

To have extended these enormous credits abroad ust 
mean that our agricultural and manufacturing industries 
must have been producing much more than-we consume, 
the measure of the excess of production over consumption 
being the amount of our exports over imports, or four 
billions in 1919, three billions in 1918, and a total of seven 
billions in the two years. 

We Produce More Than We Consume. 

Our industrial machinery has been built up on the basis 

of producing more than we consume or, in other words, 





exporting more than we import; but it commences to look 
as if we would be forced to begin producing less th we 
consume and continue it for several vears, thus allowing 


the world to pay us a large share of the amounts they 
owe us in goods instead of in money and thus placing 
foreign exchange at or near par and relieving the strain 
on our credit structure; for, of course, one of the reasons 
ior what we term a tight money market, such as now 
exists, is the enormous commercial credits we have ex 
tended abroad. 

After all. our credit structure is simply a multiplication 
of the credits of our individuals: each of us enjoys, as an 

(Continued on Page 196.) 











Office Appliances in Great Britain 


Exclusive Correspondence from the British Capital to Office Appliances 


London, May 14, 1920. 

FTER a long interval of years the Business Exhibi- 
A tion has been resumed, but it is being held this time 
- at the Agricultural Hall, Islington, the favorite locale 
for high-class exhibitions of a sectional nature now. The 
hall is an extensive one and the ground floor is well cov- 
ered with perhaps as fine a series of exhibits of office 
appliances of all kinds as it has been my pleasure to wit- 
The number of exhibitors, however, is not large, 
but those that have taken part have clearly made up their 
minds to produce an impression not only in respect to the 
special goods they offer to the business man, but in respect 
also to their method of exhibiting so as to attract his 
attention 


ness. 


<-> 
The stands are individually extensive and the exhibits 
are set out in a form to arrest the visitor and, without 
personal solicitation, to force him to inspect the goods. 
The typewriters, for example, in some cases are mounted 
individually on special stands or pillars like decorations, 
and in this list there is a fair number of what claim to be 
novelties in typing machines, some of them being remark- 
ably light and easy to handle. One aluminum machine 
does not require to be taken out of its case, and the.top 
of this latter has only to be pulled over, the fastenings 
fixed by a simple catch, and the whole can be moved just 
like an ordinary attaché case. 
<-> 
The office furniture in the form of typewriter tables, 
desks, and such like, is of a very superior order, but cer- 
tainly the prices asked would not suggest that it is any- 
thing else. There can be no doubt that office furniture is 
very expensive to buy at the moment, but it is a question 
whether the exhibitors are not asking quite as much as it 
is worth. Calculators were very well represented, and 
constitute a feature of the exhibition meriting special atten- 
tion both as to the variety and the obvious efficiency of 
the exhibits. Addressing machines also made a good dis- 
plav and systems of card indexing were well to the front. 
<--> 
The defect of the exhibition was the lack of public sup- 
port. At no time, apparently, so far as my experience 
goes, were the stands at all crowded. Furthermore, the 
publicity branch appears to have been defective. Accounts 
of the show in the general newspapers were few and far 
between and generally they were boiled down to simple 
general paragraphs. In view of the way some of the busi- 
ness shows in the past were worked up in the newspapers 
this is a pity and goes a long way to account for the pro- 
nounced lack of popular support especially from business 
men as potential buyers. Some of the stands did well, 
despite this, because of their own individual publicity com- 
paigns, but with regard to the show as a whole there 
appears to have been neglect on this important side. Fur- 
thermore, nobody sufficiently big, I think, was secured to 
open the show. There was a mixed lot of stray consular 
representatives, including those of countries like Bolivia, 
but the gathering was certainly not sufficient to grip public 
attention 
<--> 
The chairman of the Advisory Committee was a good 
man, Mr. Clifton Tollit. of Tollit & Harvey, Ltd.. who 
manufacture all-British loose leaf books, perpetual ledgers, 
binders, sectional desk and vertical files, typists’ tables, 
chairs and general office equipment. 
<-> 
The stands numbered 115, but there were only five type- 
writers exhibiting—the Blick, the Molle, the Virotyp, the 
Noiseless and the Woodstock. Apart from these type- 
writers the exhibitors were in alphabetical order as fol- 


lows: Addressall Machine Company, Addressograph, Ltd., 
Amalgamated Publicity Services, Ltd., At-a-Glance Calen- 
dar Company, Ltd., Averys, Bemrose & Sons, Ltd. (print- 
ers and color work people, but also showing the Myatt 
loose leaf pocketbooks, ledgers, etc., claiming a combina- 
tion of the advantages of the best screw-up ledger with 
that of the flexible ledger), Black’s Advertising Agency, 
Blick Time Recording Devices, Blick Copier Manufactur- 
ing Co., Ltd., Boulton & Paul, Ltd., British Federal Office 
Machines, British Tabulating Machine Co., Ltd., British 
Victoria Copier Co., Ltd., Sam Browne Circle, Burroughs 
Adding Machine, Ltd., F: Cameron & Co., Carter Parratt 
& Co. (featuring the “Bizada” goods, this brand name 
being applied to all sorts of things from new visible high 
speed card indexes to steel cabinets for confidential rec- 
ords), Carter Paterson & Co., Louis Cassier & Co., 
Changeable Sign Company, C. Dennis & Co., Paul E. Der- 
rick Agency Company, Dextro, Ltd., J. Dickinson & Com- 
pany, Ltd., Fictograph Telephones, Dictaphone Company, 
Ltd., Dudley Spencer & Company, Eagle Star and British 
Dominions Insurance Company, Ltd., “Efficiency Maga- 
zine,’ Elliott-Fisher Company, Ltd., T. Nelson Evens, Fac- 
simile Letter Printing Company, Ltd., A. Chris. Fowler, T. 
J. Gabb, Ltd., D. Gestetner, Gledhill-Brook Time Record- 
ers, Ltd., Goodall & Hatton, Ltd., Graftons, Ltd., Gra- 
hame-White Company, Ltd. (this is the well-known avia- 
tion firm that switched over to sidelines, including office 
furniture, in three types, veneered and solid), W. C. Grant, 
Gumaelius, Ltd., Halsby & Company, T. Hammond & 
Company, D. Harper & Company. W. H. Hayden & Com- 
pany, Hayward Company, Hill Siffken & Company, Inter- 
national Coin Counting Machines Company, International 
Multigraph Company (Britain), Ltd., Johnson, Riddle & 
Company, Johnson, Taylor & Company, Ltd. (featuring a 
Su-Tall filing cabinet), Kardex, Kelley’s Directories, 
Ltd., Key Office Appliances, Ltd. H. A. King & 
Sons, Langley & Sons, Lanston Monotype Corpor- 
ation (with a safeguard check writer protecting the 
payee’s name as well as the amount), Lazilite Com- 
pany, Libraco, Ltd., Lion Typewriter Supplies Com- 
pany, London Press Exchange, Ltd., Ludgate, Ltd.. Mag- 
neta Time Recorder Company, Marconi International Code 
Company, Ltd., Massey Ronald, Meerloo Publicity Service, 
Merkham Trading Company (showing Multiplex stamp 
affixers, clever wire fasteners, etc.), Morland & Impey, 
Ltd., J. Myers (displaying the system desk giving a work- 
ing surface of 5 ft. by 3 ft., a built-in foolscap vertical 
filing drawer, a card index drawer and a ledger book draw- 
er, with the usual center lock-all-the-rest drawer for odd 
papers), National Office Equipment Company, Ltd. (show- 
ing the Monroe calculating machine, for which this concern 
is the sole agent in the British Isles), National Cash Regis- 
ter Company, New British Calculators. Ltd.. New Pega- 
moid, Ltd., Officers’ Association, the “Organiser,” “Osda” 
branch of the Houghton-Butcher Manufacturing Company, 
Ltd. (mainly displaying card index and vertical filing cab- 
inets, including the “Osda” letter sorting racks and trays 
and new improved telephone arm), Pemberton, Ansell & 
Company, Ltd., Phonatas Company, Photector Company, 
Ltd., Frank Pitchford & Company (with the standard ad- 
dressing machine printing in sight, skipping, duplicating 
and repeating, the Greenfield stapler and the Apsco auto- 
matic pencil sharpener), Podmore & Company (with the 
Plex duplicator. requiring neither stencil cutting nor ink- 
ing). Powers Accounting’ Machines, “Public Opinion,” 
Rawlplug Company, Rayward Brothers, Relay Automatic 
Telephone Company, Ltd., Reliance Telephone Company, 
Herbert E. Robbins. Rogers & Company, Roneo, Ltd., 
Rusmoid, Ltd.; F. Sabel, Samuel Brothers, Sculthorp & 
Sons, Shannon, Ltd., Sheridan & Grant, Smith’s Systems, 

















RONEO COMPANY, 
PICCADILLY, 


LONDON. 
MALKCH 6, 


HEADQUARTERS STAFF, 
ITED,” CRITERION RESTAURANT, 


uger of the Roneo’s metropolitan department, and formerly m 
him with his eyes closed Facing him at his left is Mrs. C. C. 
rignt of two and a trifle to the left of and above the one in the 
Miss Harrison, Mr. Freer’s secretary. The topmost man at the 
metropolitan systems manager. In the second row below the 
Newmark, A. S. Newmark, General Manager, and the first 

ture, reclining, is Mr. Whitefoot, secretary of ‘“‘Roneo Enjoymen 
end in the picture, is Mr. Woodcock, the company’s lawyer. T 
ner of the second prize The center figure in the bottom row, 

o.c 4 Freer, adverising manager, Roneo, Limited, shown. with 
and Mr. Freer being ‘‘asleep at the switch.” 


Ltd., “System,” Telephone Manufacturing Company, Ltd., 
lella Camera Company, Tollit & Harvey, Ltd., Vick Ash- 
worth & Company, Victory Frame Company, Waverley 
Book Company, Ltd. (displaying atlases, dictionaries and 
business books), and Gilbert Wood (showing the Million- 
aire calculating machine, electric and automatic). 
<-> 
Looking at some of the exhibits in rough and ready 
order, it was clear that the largest and most important 
group present was that of the calculating machines and 
these were certainly very numerous and very effectively 
exhibited, in most cases accompanied by competent dem- 
ontrators who were ready and willing at call to explain the 
mechanism of the machines and to show their efficiency on 
the spot. 
<--> 
The Bri-Cal adding machine was shown with great effect, 
and the attendant was able to inform me that amongst 
the most interested of those who had stopped to inspect 
the machine were the Americans. 
<-> 
The Comptometer Company made a distinguished ex- 
hibit with its adding and multiplying appliances which, it 
may be said, are announced to take a vigorous part in the 
competition that will take place on June 8. 
<--> 
Other analagous and allied machines on view included 
the Madas and the Millionaire. The Elliott-Fisher Com- 
pany showed bookkeeping, billing and book recording ma- 
chines with and without computing mechanism, and se- 
cured marked attention. Then there were on view the 
Hollerith system, which operates by electricity, thereby 
attaining remarkable speed, tabulating and sorting costs, 
account records, purchases, etc. 
<-> 
The Blick typewriter was on view and the company was 
showing for the first time its new portable machine, the 
“Blick Ninety.” 
<-> 
Typewriters were very few, but their stands were pre- 
sentable and striking. Of such was the Noiseless type- 
writer, exhibited by the Noiseless Typewriter Company. 
Although the machine could be heard at work it must be 
confessed that it does it as nearly to the soundless as 
one can hope for where anything in the form of an im- 
pression with metal takes place. Various models were pre- 
sented and the general resultant business was good. 











DANCE AND SOCIAL OF “RONEO ENJOYMENTS UNLIM 
1920.—Fifth from left to fourth row, standing, Mr. Barman, ma! 
anager for the Roneo in the United States The camera show 
reer. Near the center are two young women, standing. at the 
Indian headdress. They are Miss Rumsey, statistical cler| ind 
left side of the doorway—right side of picture—is Mr. de Wha \ 

Misses Rumsey ard Harrison are Miss Auliff, secretary to Mr 
prize winner among the ladies. At the left side of the pic 
ts Unlimited.” The man in the fifth row, first at the right 
he young woman on the right with the “to let’’ placard is wir 
seated on the floor, almost surrounded by charming voung women 


his eyes closed. This is the first authentic record of Mr. Barmar 


An interesting machine was the Molle typewriter, which 
it is said has only been on view in London for some four 
or five months. It is remarkably light and is made in 
various metals, including aluminum, but of course being of 
American make it will not require any further description 


here. Its retail selling price in this country is $97.50, 
including a well-made case. 
<-> 
The Woodstock typewriter was a very fine stand, and 
again here the reward of good business was earned. The 


machine was exhibited in three parts staged with the bed 
at the bottom, including the keyboard, then the typing 
mechanism about nine or ten inches higher, and, finally, 
the carriage. so that those interested or desiring to be 
acquainted with the build of a typewriter could 
their curiosity with great ease and without requiring the 
exercise of their imagination. 
[—<°o— > 


Satisty 


The small French Virctyp typewriter was shown in 
various smal! sizes, but it was insisted that it is a machin« 
and not a toy. It is an ingenious little machine, although 
its utility for business may perhaps be called in question 
it 1s not intended to compete with ordinary typewriters 
as regards speed. The pocket size weighs only 18 ounces 
and is sold for $12.50. 

{<--> 


A little curiosity in a ready reckoner was the Abacall 
Calculator, which reminded one of school days, as it was 
built up mainly of beads and wires of various sizes, repré 


senting the leading units of a country’s currency. 


<-> 

The usual exhibits were to be seen of all manner of 

typewriting accessories, claiming excellence in quality and 

cheapness in price. Among these were the Peerless cat 

bons and ribbons, manufactured in Canada. 

. 4-<«-}> 

Dictating machines were represented by the Dictaphone 
<-> 

Two stands were devoted to Roneo_ exhibits One 

showed the Roneo duplicator, the Roneotype and the 


Roneo letter copier and the other the Numeralpha filing 
system, the twin index system, the Numeralpha loose leaf 
ledgers and card ledgers and ball bearing steel file cabinets 
The goods on both stands were made at the company’s 
British factory at Romford, Essex. : 


(Continued on Page 50.) 
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The Situation in Germany 
J. C. Osborn, Sales Representative in Germany 
The American Multigraph Sales Company, in an 


Interview This Spring in Printers’ Ink on the Condt- 
tions in the Embatt'ed Empire; and the Present Status 


EW American business men have had the opportuni- 
ties that have fallen to the lot of J. C. Osborne, sales 
representative in Germany for The American Multi- 


sraph Sales Company, for close-up observation of the 
ommercial consequence of the great war. 

Returning to Germany from the United States in Janu- 
ary, 1917, just before the breaking off of diplomatic rela 


these two countries, and unwilling to sacri 
v's interests in Germany by taking advan- 
tage of the permission to leave the country immediately, 
Mr. Osborne chose to remain there, and has been a resi- 
dent of the city of Berlin continuously from that date to 
January 20, 1920, when he left to return to the United 
States. As vice president of the American Chamber of 
Berlin since the revolution, which followed 
\rmistice, he has been in daily contact 


tions he tweet 


ce lis COM Ppaii 


{ ommerce ot 
the signing of the 


with business conditions in that city during the period 
his residence. 
Many business concerns in this country sold large 
quantities their goods in Germany before the war. 


Since that time they have nearly ceased to think of Ger 


as a sales market. 


many 
According to Mr. Osborne the status of the money 
markei in Germany at present is such that the Govern- 


taken out of the coun 
such as food and 
Luxuries, and 


ment will only allow money to be 
actual necessities 
otherwise procurable. 


trv in exchange for 
raw materials not 


such manufactured goods as can be dispensed with, or 
which can be produced within the country, may not be 
imported on terms of immediate payment. The country 


is in no condition to pay immediately for anything. 
American houses wanting to sell goods there that would 
not be classified as necessities, and are unwilling or un 
able to manufacture them in Germany, must extend the 
required credit to German firms, or establish sales of- 
fices within the country and extend credit to their own 
representatives. Mr. Osborne said further: 

‘In order to make business conditions in Germany, and 
the situation referred to in the preceding paragraph as 
clear as possible, let me attempt to give you a picture, 
if I can. of what is going on at present in the German 
capital, as reflected by sales and advertising activities, 


High Prices, But Business Active. 


“When I tell you that we are still living on food tickets 
and are limited to one loaf of bread a week, two ounces 
of butter, one-half pound of meat, five pounds of potatoes, 
one-half pound of sugar, and other things in proportion, 
you will probably think Germany is too much occupied 
with keeping alive to think about business. If I add that 
hutter is $8.00 a pound, meat $3,00 to $4.00 a pound, flour 
$1.25 a pound, and that a suit of clothes sells for about 
$300 and a pair of shoes $60.00, you will certainly think 
money is too scarce to buy anything but the necessities 
of life. In spite of these conditions, business houses and 
merchants are advertising, trade is brisk in almost all 
lines, and we have more inquiries from interested pros- 
pects than ever before. 

‘Rudolf Mosse, a prominent advertising agency of Ber- 
lin, seems to be as active as ever, and newspapers and 
periodicals, such as the Berliner Tageblatt and Local 
\nzeiger, leading newspapers, as well as such weekly 
magazines as Die Woche, and the Berliner Illustrierte, 
are carrying a large number of advertisements. The 
trade press is especially active, particularly in the field 
in which 1 am interested, that of office appliances. 

“Buying is very general to-day in Germany. People 
with money prefer to spend it for improvements and ex- 
their businesses and homes, rather than pay 
it out in the special taxes that are being levied against 
large fortunes. Moreover, the buying power of the mark 
in Germany today fluctuates between five and ten cents, 
vhereas its exchange value is only about one and one- 
half cents. Consequently all raw materials now obtain- 
able in that country, as well as labor, are much cheaper 
there than in any other part of the world. Working men 
in the United States are earning from $8 to $10 a day, 
which at the prevailing rate of exchange is ‘equivalent to 


tensions in 
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600 and 750 marks. Working men in Germany earn from 
fty to seventy-five marks a day. Manufacturing costs 
ire therefore much lower there than in the United States. 
“Unless American concerns selling goods in Germany 
an make arrangements to manufacture there, they will 
probably be unable to hold their markets, not only in 


Germany but in other European countries as well. Ger- 
man manufacturers, producing goods at low costs, will be 
able to undersell us in their own country, and as produc- 
tion it conipete with American made goods in 


reases, will 
other countries.” 


American Firms not Liquidated. 


Since the entrance of the United States in the war right 
up to the present time, the German authorities have not 
sold or liquidated single American business, Mr. Os- 
borne declared. The practice of appointing administra- 
tors as representatives of the Government, one for each 
alien concern, worked out with great fairness to both 
ide s 

“How this operated in our case,” said Mr. Osborne, “is 
a good illustration of the way it worked generally. The 


man assigned to us was a former judge of the commer- 
cial courts and a manufacturer in the celluloid trade. His 
relation to the business was a good deal like that of a 
consulting advisor. In the beginning our 
funds and were examined under his super- 
course could not be withdrawn or sent out 
ountry 


Inanager, OT 
property 
ision and of 
of the 
“This man came to me one day and said, ‘it is not 
our desire to restrict or limit the earning power of the 
you have on deposit. We will offer you the oppor- 
tunity of putting it in a savings bank, at interest, or in- 
vesting it in the German war loan, or in bonds or any 
other gocd investment.’ I told him, that as an American, 
| certainly could not for one moment consider convert- 
ing the money into German war bonds. The proposition 
of placing it on deposit in a savings bank, however, seemed 
a fair disposition to make of it, so I consented to it. 


money 


Import Conditions. 


“Now, about import conditions,” went on Mr. Osborne, 
“and what we have been up against in bringing our goods 
into Germany, and this is the aspect of my message 
which will probably be of the greatest interest to Ameri- 
can business houses contemplating the German market for 
their 

“Our company does not manufacture in Germany. We 
maintain only a sales office and warehouse there. Under 
the operation of the ‘trading with the enemy’ act, it was 
impossible to import our machines. Later, the German 
government passed a law placing an embargo on all im- 
ports, and making it necessary to procure an import 
license upon every incoming shipment of goods. Conse- 
quently our sales have been limited to repurchased ma- 
chines and supplies. It was possible for us to buy back 
a great many machines from former customers, rebuild 
and sell them again. In order to furnish our customers 
with supplies to enable them to use their machines we had 
to manufacture these supplies in Germany, by which 
means we were able to hold our business during the 
period of hostilities and retain the good will of our cus- 
tomers 

“The situation at present with respect to import licenses 
continues—viz., it is necessary to obtain an import per- 
mission, or license, for every shipment. The first step 
in the procedure is to file an application with the Reichs 
Bank. The application is then forwarded by the bank to 
the Import and Export Commission for the Machine In- 
lustry, which body, through its experts, determines 
whether the goods described in the application are neces- 
sary for Germany, and whether they can be produced in 
Germany or not. If a favorable report is returned, the 
application is referred to the National Import and Ex- 
port Commission to decide, in conjunction with the 
Reichs Bank, whether the license shall be granted. An 
affirmative ruling secures a license for one particular ship- 
ment oniy. The Reichs Bank usually bases its decision 
on whether or not credit will be extended. In every case 
I have known where permission to import was granted, 
payment for the goods did not have to be made for two 
or three years. 

“This is the situation we are up against now. Under 
prevailing conditions money cannot be taken out of Ger- 
many except in payment for absolute necessities. Ameri- 
can business men must recognize this, and no improve- 
ment of the situation can be looked for until the German 
mark is worth more money in the markets of the world,” 


2oods. 
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American Exports in South America 


An Address by Dr. John T. Kerrin, Who Trav- 
eled South America for The Art Metal Con- 
struction Company. From Art Metal Service. ’ 


E HAVE already lost more than fifty per cent of 
the golden opportunity given us through the 


war, and are face to face, as Attorney Gen- 
eral Palmer has said, with a _ diminishing foreign 
market. France is putting her fields in order’ so 


that she may be free from purchase in _ foreign 
countries, and her factories are being fitted with mod- 
ern machinery that she may enter the markets of the 
world better equipped for competition than she was be- 
fore the war, and her friends in South America are wait- 
ing for her products. anxious to renew old business rela- 
tionships. Germany is already getting her old business in 
chemicals and dyes back again at a cost very little higher 
than before the war, and | want you to stop and think 
what that means to the buyer who pays his bills in Ger- 
man marks, which stand at a discount of eighty-two per 
cent. They are buying at twenty-five per cent of what 
the bill would be if the mark stood at par. 


Present Boom Due to Prohibition. 

England is buying furniture and cloth and linens from 
us,—why, in order to re-ship to South America? No, 
Lut in order that, using our goods for her home con- 
sumption, she may be at liberty to sell her own products 
to her foreign customers, and so retain her foreign busi- 
ness. And just as soon as she can get the factories in 
full running order she will be able to dispense with the 
goods from the United States. The great business boom 
now in the States is not altogether due to foreign de- 
mand, for that demand is already falling off, but is more 
largely the result of the prohibition movement. Men now 
have money for their homes and families, and that is so 
unusual that they have not yet gotten over the joy of 
spending it sensibly. But, bye and bye, that fever will 
pass, and they will begin to place their savings still more 
freely in the banks, and the present boom will moderate. 
Then will come the battle of the survival of the fittest 
among the factories in the land, and then will come the 
cry for export business, in order that they may be kept 
working full time. For while we have, at the present 
time, still a grand opportunity for getting good business 
in South America, that business will be given to the fac- 
tories which are in earnest in striving to meet the re- 
quirements of their customers in South America, and that 
(and I wish to emphasize it) the American factories are 
not doing at present. There is at the present time, an 
idea among the various factories that what is good enough 
for the United States is good enough for the world at 
large, and that the commercial traveler of the United 
States is the best in the world. Neither of these propo- 
sitions are true, and I will prove it before I get through. 
But let me put my propositions in order. 

Causes for Losing Opportunity. 

Why are we losing the grand opportunity we have had 
for over four years in the foreign market? 

First—Because of delay in delivery. If I were the head 
of a factory I would give preference to foreign orders. 
Why? Because when the goods are made it takes a week 
to get them to New York, two or three weeks before you 
can get shipping, thirty days to get them to Buenos Aires 
or Valparaiso, thirty days to get them out of the cus- 
toms,—a total of three months before they can be placed 
on the show-room floor. Do you wonder that they ask 
for sixty days’ credit? Give vour foreign business the 
preference in delivery, and so keep a good customer, be- 
cause it is a common cause of complaint in South Amer- 
ica that “we could do more business with the United 


States but we have no assurance when we may receive 
the goods.” It is not so with France, Germany or Eng- 
land. 


Second—Great carelessness in packing. They are will- 
ing to pay for export packing, but careless packing leads 
to theft, and that means broken packages and a conse- 
quent loss to your customer. Especially is this true on 
the west coast, where all unloading is done into barges 
because there are no docks as on the east coast. 

Third—Quality not up to sample. 


Fourth—Substitution, and cancellation because pat- 
terns discarded in the United States market. Both of 
these are very serious errors. The first because it as- 
sumes that you know what is wanted better than your 
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customer, and the second assumes that what is not wanted 
in the United States is not wanted in South America 

Fifth—Get away ‘rom the f. o. b. cars. The big con 


cerns in the large cities in South America deal with other 


factories making other goods than yours, and it is not 
always possible to pay f. o. b. and live out of their money 
for three months before they have a chance to turn it 
over. And other factories want their money as well as 
you. kngland, France and Germany give sixty and ninety 


days, and we must follow 
Salesmen Not Up to Standard. 
Now let me turn to another equally important matte: 
us it affects your relationship to your customers, viz, 
the class of men who represent the American factories 


in South America. Many of them are gentlemen in 
every sense of the word, but many are not. The average 
American salesman is not necessarily the best salesman 
in other countries. The best are not, of course, easy to 


get because the man who is making a good living i: 1e 
United States is not inclined to leave his family to go to 


a strange country, learn a strange language, and give 
up his certainty for an uncertainty. Some day I hope to 
be able to make a lecture on “Men I Have Met,” and it 


will include men acting as commercial travelers who 
should never have left home, as they never did and never 
could learn to accommodate themselves to the conditions 
of the country they were in. 

Essentials to Business Success. 

These things are necessary: 

First—Absolute loyalty between the factory 
representative; (a) In avoiding untrue statements about 
their goods, in order to secure business; (b) Loyalty on 
the part of the factory to their representative; 
the part of the representative in his expense account 

Third—Courtesy an absolute necessity. It is the very 
essence of foreign business. 

Fourth—Commiercial success abroad is often the 
of suggestion and that is a study in psychology. A man 
often says “no,” but yields to suggestion if the suggestion 
is applied with determination. Success comes through an 
absolute confidence on the part of the buyer in the rep 
resentative. Once that is secured the future visits to 
that buyer are matters of friendship rather than business, 
and the work is easy. But woe to that man who deceives 


and the 


(c) (on 


result 


a buyer in South America. He will never get another 
order, and will be toid so, quite frankly. Success is very 
often a matter of personality, that “something” which 


hard to define but which makes a “friend” rather 
than a mere “buyer” of your customer. Success is work, 
not luck You may be once lucky in gambling, but real 
wealth means work—not rushing about seeming to do 
much, but the calm quiet study of the characteristics of 
vour man so that you may know on which side to meet 
him best. It is no longer a question of dinners and drinks, 
but one of confidence secured, of what the Spanish call 
and once you are known as a man who is 
(which is, in their language very much 


iS SO 


“sympatico”’ 
“muy sympatico” 


more than its English translation “sympathy” ever 
meant) you are always welcome and always sure of a1 
order. Then, they do not regard you as a stranger, but 
as a friend—they do not shake hands with you merely 
they embrace you 

Peru Ratifies Trade Mark Convention. 

Peru ratified the Pan-American trade mark conventio1 
April 14, through the Peruvian Congress of the Interna 
tional Trade Mark Convention. Including Peru, six 
South American countries have ratified the convention 
and only the ratification by one additional country is 
necessary to complete the number required for the estab 
lishment of the registration bureau at Rio de Janeiro 
which is to have charge of the registrations for the south 
ern group. According to a recent announcement by the 


Director of the International Bureau for the Registration 
of Trade Marks at Habana, the privileges of international 
registration through the Habana bureau have been ex 
tended to the ratifying countries of the southern group of 


states, pending the establishment of the second bureau 
at Rio de Janeiro. 
New Manager for Indianapolis. 
On May 1 J. F. O’Hanlon, for some time manager for 


the Monroe Calculating Machine Company at Springfield 
Mass., assumed charge of the Indianapolis district for that 
company 

H. G. Bartlett of the company’s Boston office. succeeds 
Mr. O'Hanlon at Springfield. 





Safe-Cabinet Acquires Victor Safe & Lock. 
has been made of the purchase by The 
Marietta, Ohio, of the entire 
assets and business of the Victor Safe and Lock Com- 
pany of Cincinnati, Ohio. According to a statement by 
President R. H. Dick of The Safe-Cabinet Company the 
Cincinnati property will be operated under the name of 
The Safe-Cabinet Company, Victor Safe & Lock Division. 

The Victor Safe & Lock Company was founded in 1885 
and rapidly grew to a position of prominence among man- 
ufacturers of vault doors, safety boxes, burglar 
chests, safes, locks, ete. The plant, situated in Norwood 
(near Cincinnati) comprises seventeen ground 
with several hundred thousand feet of floor The 
building and equipment are modern throughout and par- 
ticularly well laid out for efficient and economical 
ope ration. 

The Safe-Cabinet Company, 
originator and sole manufacturer of the 


Announcement 
Safe-Cabinet Company of 


deposit 


acres of 


space. 


founded in 1905, is the 
Safe-Cabinet. The 


combined assets of the two companies, as well as their 
annual business, amount to millions of dollars The size 
and prominence of the two companies make this merger 
one of the most notable which has occurred in recent years 


the office appliance field. Mr. C. W. Kline, former gen- 
ral manager of the Victor Safe & Lock Company, has 
been retained as manager of the Victor Safe & Lock Dt- 
ms10Nn., 


C. H. Hunter Heads Million Dollar Motor Company 

H. many years connected with 

the Elliott-Fisher Company, is now president of the 
Hunter Motor Car Company, Harrisburg, Penna 

Associated with Mr. Hunter in the directorate are 


Charles Hunter, for 


Simon FE. Miller, secretary and treasurer, formerly of 
the Pennsylvania and Bethlehem Steel Companies; S. B. 
Nissley, vice-president, president of Bowman, Mell & 
Company; Dr. J. E. Dickinson, formerly a member of 
the Pennsylvania House of Representatives, and a past 
president of the Harrisburg Board of Health; Frank E. 
Tupper, president of the Annual Business Show Com- 


any, New York, N. Y. Aside from Mr. Tupper, all the 
lirectors are residents of Harrisburg. 
Executives not represented on the directory are B. M. 


Spahr, assistant secretary and assistant treasurer; G. B. 
Ebersole, engineer. Until the new plant is completed 
the general offices of the Hunter Motor Car Company 


South Second street, Harrisburg, Penna. 


The New Factory. 
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\pproximately twenty acres of land have been bought 
for cash on the Harrisburg-Gettysburg highway, between 
the Reading and the Cumberland Valley Railroads. The 
site is 2.6 miles from Market Square, Harrisburg, within 
easy reach of the White Hill street car line. A modern 

ctory is to be erected on the site, which affords ample 
room for future enlargements. 

The plans include permitting employees to purchase 
stock in the ccmpany, either for cash, or with savings 
from their wages. The plant is to be operated in accord- 
ince with the. modern practice of reasonable working 

urs, just pay, and honest effort. Employees are to be 
ept informed of the company’s progress, posted about 
what it and the service rendered to 


1 


the product, sells 
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News Miscellany 


Presenting the Important News of the Month, With an 
Interesting Report of the Notable Activities 
in Every Section of the Field 








In this manner their interest will be stimu- 
pride aroused. 


The Hunter Car. 


Motor Car Company will concentrate on 

furnishing two styles of bodies—5-pas- 
touring car and a sedan. The development of 
the new model kas progressed so far that road test cars 
will be completed and operated before material for the 
plant arrives on the ground. 

Office Appliances adds its regrets to the host of Charles 
H. Hunter’s friends over his giving up his work ‘in this 


customers. 
lated. and their 


The 
single 


senger 


Hunter 


chassis 





CHARLES H. HUNTER. 


industry, with which he has been connected so many 
years. 
The Man Behind the Car. 
Charlie Hunter's nrst job was that of stenographer and 


bookkeeper at Bedford, Indiana. His experience there 
led him to the local agency of a well-known typewriter. 
His success sent him to Chicago where he was associated 
with typewriter and adding machine companies for many 
years and where he gave good account of himself in 
every job he undertook. 

The business in which Charles H, Hunter has engaged 
will be a success because the germ of that success is in 
the mind of the man. Hunter is an analyst, a statistician, 
a dealer in facts. He has always set a goal. Having set 
the goal he plans the shortest route for its attainment. 
His interpretation of “hitch your wagon to star” is to 
hitch it to some particular star. “Know where you are 
zoing and find the best route,” is Hunter’s slogan. “It 
is not quite enough,” says Charles Hunter, “merely to 
have the goal. To strive for a goal without taking ac- 
count of the time or the effort would be like playing 
golf without a par or a bogey. If it were not for the 
desire to make the hole in less than a given number of 
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strokes. the interest in the game would « yilapse.” ‘It is 
not merely to get from New York to Chicago, or from 
any other point to a destination, but to get there in a 
certain time and to know all of the time just where you 
are.” is another of Mr. Hunter's favorite illustrations. 
“It’s the minutes on the timetables, the conductor with 
the watch in his hand, the engineer timing himself to 
pass through certain towns at certain time, that gives 
positiveness and definiteness and assurance to. th 


journey. 
The good wishes of the industry 
H. Hunter in the Hunter M 


Illinois Chamber of Commerce Organizes. 


The Iilinois Chamber of Cor 
tion which has opened 
Chicago linis is a 
unite the 


will 


‘tor Car Company 


with C 


continue 


mierce 18s a new 
10 South | 
ganization 


illinoi yn 


organiza- 
a Salle street, 
whose object is to 
forces ot State problems pertaining 
to business in a manner similar to that of the labor and 
agricultural interests The present plans of the organiza 
tion have to do principally with legislation, increased pro 
duction in the factory the farm, and the establish 
ment of a bureau ol research in the 
Commerce at the University of Illinois. The organization 
feels that the development of this program should enlist 
the trade, professional and community organizations of 
Illinois The Chicagwo Association of Commerce and the 
Illinois Bankers’ Association have joined the new organi 
zation and have indorsed its plans and purposes 
ne Chicago Committee of the Illinois Chamber of Com- 
merce, who will be active in securing members in Chicago, 
consists of the following gentlemen Clayton Mark, 
chairman; W. Rufus Abbott, Wyllys W. Baird, E. J. Buf- 
ineton, Gen. ¢ harles G. Dawe s, Alfred Decker, Joseph H. 
Defrees, Charles L. Dering, Howard Elting, John Fletcher, 
Charles W. Folds, Edward E. Gore, Richard C. Hall, John 
P. Hovland, E. D. Hulbert, Samuel Insull, E. U. Kimbark. 
Harry H. Merrick, John W. O’Leary, Joseph T. Ryerson, 
Edward M. Skinner, Blaine S. Smith, Frederick H. Scott, 


Lucius Teter, Charles H. Wacker, Harry A. Wheeler. 


yihices at 


State of 


and on 


business College of 


New Sales Promotion Manager for I. M. M. Co. 


The International Money Machine Company of Read 
ing, Pa., announces the appointment of Samuel Frommer 
as sales promotion manager, in which capacity he will be 
in charge of advertising and sales promotion 


Mr. Frommer is a graduate of Columbia University. 
\fter graduation he served on the editorial staff of the 
New York Tribune for several years. He resigned to 


take charge of advertising for the United States Fidelity 
& Guaranty Company, of Baltimore. He comes to the 
International from the McCaskey Register Company, of 
Alliance, Ohio, where he was employed as advertising 
and sales promotion manager 


Two Loose Leaf Men Form Buying Syndicate. 


Two Men Long in the Loose Leaf Business Sever Their 
Former Connections to Organize a Syndicate for the 
Promotion of Group Buying and Manufacturing. 


The tollowing 
facturing 
interesting venture on the part of two men who 


nent I 
nceeme ry ft 


annotl 


Company of Kansas City gives the 


known in the office equipn t eld, parti 
loose leaf industry The a cement savs 
The Irving-Pitt Manufacturi Company ’ 
with regret the resignatic: Mr. Fra | S 
its treasurer, and Mr. Charles R. Fargo, advertising 
merchandise manager, who are leavi the servic t 


rganization to become 
ture Both gentlemen have 
the Irving-Pitt Manufacturing Company and we 


associate 11 a ew Us 1 ss 


rendered 


them in most friendly and cerdial spirit, wishi 
every success in their new undertaking 

( M. Conger has bee pre ted from the posi 
assistant sales manager to that of secretary-treas 
the company Mr. Conger will assume the duties 


new posiio0n at 


Uhe 


once, 


new organization to which the foregoing ant 


ment refers 1s styled The United Stationers, Incorporat 
which is being organized by Mr. Fargo and Mr. Seve: 
and will be a syndicate of leading retail stationers 


buying, import 


the othce 
} 


for the promotion of co-operative 
manufacturing of staple products in 
line The new company is charteres 
Illinois, the articles of incorporation 
capitalization of $400,000. Of this sum 
7% Cumulative Participating Preterred Stock and $100,006 
is to be common stock divided into 6,000 shares of 


1 


under the i 
providing 
$300,000 is 


value Che founders of the United Stationers, Mr. | 

and Mr. Severance, have subscribed for the entire is 
of common stock and have agreed to assume all expens¢ 
in connection with the promotion of the enterpris« t 
is understood that the preferred stock is to be sold 
to leading retail stationers. The organizers have s 


the entire issue of common stock on the 
lowing 2,000 shares to be purchased for $33,333 
upon the receipt of preferred stock subscriptions to the 
amount of $100,000; 2,000 additional shares to be purchas: 


at the price on receipt of preferred stock subs 


scribed for 


basis 


same 


tions to the amount of $200,000, and the remaining 2,000 
shares to be purchased at the same price on receipt otf pr 


ferred stock subscriptions to the 
a guarantee of good faith, the 
to the credit of the company 
initial lot of 2,000 shares of common 


amount fo $300,000 \s 
, 


organizers have deposit 
$33,333 in payment for 


11 } 
stock ii s Ss 
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ions for preferred stock are to be taken under agreement reasurer the Walt KX. Jahn Company, Brooklyn, N. Y. 
hat such subscriptions will 1 n valid o1 in the event \ll of 1 foregoing are men of experience and high 
t subscriptions for the said preferred stock to the total busi standing The management of the United Sta- 
yuint of $100,000 are taken on or before January 1, 1921 tioners, | yrporated, will rest with a board of seven di- 
\ll the expenses of organizatio1 e to be paid from the ectors o will be guided by an executive committee of 
nds advat 1 by the promoters against the purchase of te! le 1 ( the membership. 
ommon Stock. Funds advanced in payment for pr eerrs d Mr. Severa and Mr. Fargo, who will devote their 
shares are t held in trust tor the subscribers ut entire attention to the new enterprise, have established 
anization is completed. The company agrees to main- temporary offices at 718 Scarritt building, Kansas City, 
in at all times net quick assets equal to at least oUi7e Ol but the permanent headquarters of the company will be 
he total ar ount of the outstanding preferred stock. In jn Chicago is expected that warehouses in New York, 
e event of liquidation, the total amount of preferred Kansas City, San Francisco and other principal cities 
stock plus any deferred dividends is to be paid before any will be necessary as the business develops. 
ymmon stock is refunded é, ’ ; i ae | ak ae 
hc comienns samiee ta: Milk Ue: tes weaeeeies cele Leading r tail stationers may acquire membership in 
ak musket telcice tae ade 48 vediad Ga rhe cell the United Statione rs Incorporated, through the purchase 
at ahemge oe © atow yoda ie alg a Mgt Soe of its preferre d sto k. In addition to accumulative divi- 
,! onl di MO aad: ~ dend of 7%, the stock carries with 1t a profit participation 
if deemed necessary by the Executive Committe he feature giving the members a first lien upon the profits 
ines of merchandise in which the company shall deal will — j, she form of rebates on purchases, which, together with 




















CHARLES R. FARGO. 


FRANK L. SEVERANCE 
the preferred dividends, must be paid before any profits 


be determined by careful analysis of sales records are disbursed on the common stock. 

of the .preferred stockholders to determine which It is not the intention of the founders that the corpora- 
ines are sold in greatest volume and which can  ¢jon shall deal in the trade marked products now on the 
be produced to best advantag From these records market, but that independent supply sources either do- 
tentative plans for the lines io be marketed will be set mestic or foreign shall be developed and that as rapidly 
ip and the officers will seek sources of supply, set uP as possible various staple lines of quality shall be brought 
quality standards, establish methods of packing, sales out under the trade name of the syndicate. These products 
helps, etc. Before any line is placed in stock, a sample will be sold only to the members. It is believed that the 
package must be submitted to each preferred stockholder large buying power of such an organization will enable 
and the approvai of at least 60% of the preterred stock it to connect with many dependable manufacturers whe 
holders must be obtained. Quality standards shall be are seeking an economical route to the market and who 
based upon the rule that unless the quality of competitive will be willing to conform to the regulations as to quality 
li es can be equalled or bettered the handling of the line which the United Stationers will set up. 

vill not be undertaken. It will be the policy of the com \ word or two about the two gentlemen who are the 


pany to handle only staple lines for which there is an 
established demand and which can be produced in large 
volume The company will not engage in the manufac- 


ture of its lines but will buy in large quantities from : : 
, nn ons with the Baker-Vawter Company, the Li- 
manufacturers who are equipped to produce the selected onnections W e Bak ter pan 


ines in accordance with the standards set up. There will brary Bureau at the Dorsey Company of Dallas, Texas. 
be no plant investment: hence the company will be able He nous la wide iy eld ol usefulness vee the rapidly grow 
to avoid the outlay of large sums of its capital in build ing business of the Irving-Pitt Manufacturing Company 
: and immediately became an integral and valuable part 


active originators may not be amiss. Frank L. Severance 
joined the Irving-Pitt Manufacturing Company in 1906 
bringing with him a valuable experience from his past 


panes <ciment  <endinhaatalames tiene iat ; 
co ss dened enti ae caeliain ts heen a8 Ry Ban or th organization In recognition of the value of his 
by avoiding capital investments of every nature: hence its services he was in due time mage @ieeter a: genau 
orrowing power will be large enough to finance a busi pany and its secretary-treasurer. In 1916 he was given 
ness of approximately $3,000,000 dded responsibiliti 
The plan ot the company is similar to that of the Charles R. Fargo since he joined the Irving-Pitt Manu- 
nerican Druggists’ Syndicate whose success is familar facturing Company in 1918 has been busily engaged with 
to the entire drug trade of the United States tne merchandising and advertising problems of the busi- 
Directing heads of the company are as follows: Frank ness: developing a new line of machine posting equip- 
LL. Severance, formerly treasurer ot the Irving-Pitt Manu ment. working out refinements in the general line and 
facturing Company; Wendell H. Cloud, corporation coun adding a number of specialty items which have recently 
sel: Charles R Fargo, formerly advertising ind mer been il yunced Previous to his connection with the 
handise manager of the Irving-Pitt Manufacturing Com Irving-Pitt Manufacturing Company, Mr. Fargo was for 
pany: Herbert D. Ward, secretary-treasurer of the ten vears prominently connected with the loose leaf and 
\merican Printing Ink Company, Chicago; George K. stationery industry, the greater part of this time having 
Fargo, vice-president of the Lambert Tire and Rubber been spent with the Wilson-Jones Loose Leaf Company : 


Company, Akron, Ohio; Edward D. Douglas, secretary of which he was vice-president and general manager. 
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Enter Filstead & Doherty. until about two years ago, when he left that employment 
to take charge of the service department of the Noiseless 


William Filstead, for many years in the typewriter field 
and well known to typewriter men from coast to coast, 
has gone into business in San Francisco with F. W. 
Doherty, under the firm name of Filstead & Doherty. The 
firm has purchased the Diamond Platen Company of Oak- 


land, Calif., and has moved the business to 45 Ecker street, 


San Francisco, where the necessary machinery will be 
installed for the manufacture of platens of all kinds for 








WILLIAM FILSTEAD —From an Old Picture Taken When 


“Bill” Was Younger. 
typewriters and adding machines and rubber rollers for 
any other mechanism in the industry. The company will 
also handle parts and tools for typewriters. “Bill” Filstead 
is one of the pioneers in the typewriter repairing and main- 
tenance field. He traveled for many years in the central 
west as a journeyman typewriter mechanic. Later he 
became a member of a well-known firm handling parts and 
supplies and manufacturing platens. His knowledge of the 
construction of all makes of typewriter machines now on 
the market is both general and intimate, and his long ex- 
perience in the platen business qualifies him as an expert. 
F. W. Doherty is an old Remington man who started 
in the business at Ilion, N. Y., in the Remington factory 
in 1905. A little later he went to New York City for the 
same company and in 1907 came west to San Francisco, 
where he had coarge of the Remington repair department 

















F. W 


DOHERTY. 


Typewriter Company at San Francisco. Mr. Doherty is 


widely known on the Pacific coast and has a host ot 
friends. For two years he has had a small plant of his 
own in Oakland, Calif., where he has been making ty} 
writer platens for the trade under the name of the D 
mond Brand and has built up a very good business 


modest way 


Mr. Filstead states that he and Mr. Doherty expect to 


do business on a big scale in San Francisco and are prt 
paring their factory with that end in view. He assures us 
that he looks just about the same now as he did a hundred 


vears or so ago, and that the likeness in 
will answer every purpose 


our 


posst .S 


Just & Ranstead Enter Stationery Field. 

just & Ranstead is the name of a new 

which has commenced business at 58 West Washington 

street, Chicago Both Mr. Just and Mr. Ranstead have 
had long experience with Chicago stationery houses. T| 

are located in Room 220, at which place they carry their 


stock. 


Stationery 


Typewriter Man Enters Automobile Field. 
George H. Keyser, for some time manager of the Akt 
Ohio, office of the Underwood Typewriter Company, has 
resigned that position to become manager of the Cleveland 

branch of the Elear Automobile Company. 


Uruguayan Visitor in United States. 

Herbert P. Coates, of Coates & Company, Montevideo, 
Uruguay, is in the United States on a three months’ visit 
Rotarians will meet him at the International Rotary 
vention at Atlantic City. 

Stationery House Organizes Minstrel Troupe. 

The group here represented is the Horder Minstrel 
Troupe, composed of employees of the Horder Stationery 
Stores in Chicago, which presented a minstrel show for 
the first time at the Colonial Club, Oak Park, IIL, on 
the evening of May 8, 1920. The show was a huge success 
and after the performance the minstrels and about 300 
guests were served with a light meal, the evening con 
cluding with dancing and old-fashioned games. 


[he interlocutor of the troupe is Clark C. Rice who, 
with the musical director, I. J. White, wrote the entire 
minstrel show. Mr. Rice is a salesman and Mr. White is a 


window trimmer for the Horder Stores. The end men, 
reading from left to right, are as follows: Carl Guthier, 
John Polin. Randall Krelle, Arthur Phillip, G. S. Mullins 


and F. P. Seymour. The Irish comedian in the center is 
Adam Rauen. The chorus is composed entirely of men 
from the organization. The show was given under the 
auspices of the Addasale Club, which is the employees 


club oi the Horder organization. 
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Important Meetings Among Stationers 


Nattonal Wholesalers’ 


Stationers and Kansas Boo 


Che fifth annual convention of the Wholesale Station- 
ers’ Association of the United States was called to order 
on Monday, May 17, about 2 P. M. by the president of 
the organization, William G. Whittemore of the American 
News Company, New York. The morning of the day 
was devoted to registration, meeting of Executive Com- 
mittee, committee conferences and noonday luncheon. 
The first regular session included the address and report 
of the president, report of the corresponding secretary, 
reports of the Chairmen of the Executive Committee, 
\uditing Committee, Blank Book Committee, Playing 
Card Committee and the report of the treasurer. The 
reports of the Blank Book Committee and Playing Card 
Committee were discussed on the floor. 

The session of Tuesday, May 18, was called to order 
at 10 o'clock in the morning and the question of the 
organization of local groups was taken up. The chair- 
man of each group were asked to take the best way to 
develop their respective groups. After this discussion, 


reports were listened to from the chairmen of the Tablet 
and Papeterie and the Lead Pencil Committees. The 
former report was discussed. After luncheon the third 


session came to order about 2 o’clock and listened to the 
reports of the Ink Committee, Pen Committee, Fountain 
Pen Committee, etc. At 4 o'clock the convention ad- 








Association, 


Mid - West 
k Men Hold Conventio.1s 


1 


journed for the day and many of the members went on 
automobile sightseeing trips, concluding with a barbecue 
chicken dinner at the Bevo Mills, the ladies of the con- 
vention participating. An interesting cabaret was given, 
followed by a dance which concluded a delightful even- 
ing. For this little entertainment the Association was 
indebted to the members of the St. Louis committee. 

On Wednesday the convention came to order at the 
usual time and opened with a discussion of the cost of 
doing business. The subject for the opening part of 
the day brought out the fact that according to the in- 
vestigations of those who had made a study of costs, 
the average cost of doing business among the wholesale 


stationers is 20'4%. The highest estimate was 28% and 


the lowest 10%. Business men were. warned not to be 
lax in fhguring their expenses, for the time.is coming 
when much care and attention will have to. be devoted 


to this subject. Now, upon a rising market with a strong 
demand, it is possible for the merchant to get by even if 
he is a little careless, but other conditions- will bring 
about a change in this respect. 

Following the costs discussion, President Whittemore 
introduced Fletcher B. Gibbs, general manager of the 
National Association of Stationers and Manufacturers, 
who contributed his views to the discussion. Mr. Gibbs 














GROUPS TAKEN AT THE ANNUAL CONVENTION CF 
LOUIS LAST MONTH.—In the upper picture the 
American News Company; 
Printer, 
Buetell, Dubuque, Ia.:; I zy. 
Paper Company, Washington, D. C.; R. 
Blackwell-Wielandy, St. 
Evansville, 
Hildreth, Esterbrook Steel Pen Manufacturing Company, Chicago; E. J. Uhrig, 
The above picture was ; 


ERS AT ST 
den’s Stationer & 
Angeles; Chas. C. Walden, Sr., 
Weeks, New York: Jos. Levy, New Orleans; W. A 
tionery Company, St. Louis; Ross P. Andrews, R. P. 
facturing Company, New York: Guy Hamlin; Eugene 
Louis; I. J. Weinman, St. Joseph, Mo.; Celsus Orear; E. 
New York; G. H. Habekotte, New York; Jos. H 
St. Louis: G. B. Buck, Portland, Ore. 
tionery Company’s store on Locust street. 

The lower left hand picture is 
vention. Here will be recognized: I. H. 


Printer; W. G. Whittemore, The 


Walden’s Stationer & 


Hirschberg of 


Louis; A, ¢ 
C. Famler, Ft. 
Dubuque. 


Meyer, St. Louis, and H. L. Lindquist of 
Worth; E. B. Geil, Evansville; 


The right hand picture was taken at the Algonquin country club a few miles from St 
j Crucible 
whose 


Dixon 
gentleman 


played. Here we have H. A. Van Derslice of the Jos. 
Whittemore of the American News, and another 


toilowing taces w.ll be recognized: 
New 


Andrews 
Pettus, 
B. Geil, 


taken in the 


the plant of the Meyer 
Ga.: George 
Hildreth 
Geyer’s Stationer 
Lansing Wetmore, Rochester 


a group of men who visited 
‘ ) Atlanta, 
Ed. Tischier, Cincinnati; R. D. Perkins, Gloucester, Mass.; J. H. 





THE NATIONAL ASSOCIATION OF WHOLESALE STATION- 


Charles C. Walden, Jr., Wal- 
William English, New York; Fred. Young, Los 
York.. O. P. Merryman. Washington, D. C.; Frank A. 
Wielandy, Blackwell-Wielandy Book & Sta- 
M. Griffin, Tower Manu- 
Louis; S. F. Kipp; G. R. Lathrop, St. 
Ind.; Fred. Thompson, Cleveland, O.; Chas. Kimpton 


Blackwell-Wielandy Book & Sta- 


doorway of the 
, Bros. Drug Company during the con- 
Habekotte, Cincinnati; C. F. Schwarz, Lincoln, Neb.; 
Chicago; Jos. Levy, New Orleans; Gilbert Dure, St 
Chicago. Other visitors not in the picture included 
Ben. Ferkel, Milwaukee and W. A. Buettell of 


Louis just before a round of golf was 
Company, St Auis; R. M. Griffin of Tower’s; W. G. 
name has escaped our memory. ef : fe 
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stated that there is considerable difference of opinion tion unanimously voted to hold its next meeting in New 
among experts as to whether or not interest on capital York City. 

invested should be included as one of the items of cost. Among the important things done was the organization 
He believed that it should not be so included for this of local groups and the appointment of a chairman in each 
reason: That a man will take his fluid capital from an locality. The addresses of Bert Hopper of the Kalamazoo 
interest paying investment of 6% and put it into busi- Stationery Company and Mr. Albright of the Western 
ness where he expects to make 10% or more. In other Tablet Company on the tablet situation were interesting 
words, he invests his capital from a low interest bearing and important. f These have been referred to above Mr 
proposition to ene of higher interest and there is no Van Derslice of the Joseph Dixon Crucible Company ad 
logical reason why he should include the low interest dressed the convention on the subject of the situation 
of his previous investment as a part of his cost of doing of lead pencils. One of the features of the conventior 
business. It has been the custom of public accountants Was an interesting display of business torms used by 


a part of the expense of wholesale stationery concerns. On the second da ot 
the convention a number of the delegates mad 
spection of the Blackwell-\\ ielandy Book & Stationery 


1] . 


Company’s store and warehouses, and on the following 
expert accountants are accustomed to make the charge ay a number of the delegates visited the extensive plant 
whether it is for borrowed capital or for the owner's Of the Meyer Bros. Drug Company. 

own capital invested in his business. Mr. Gibbs pointed _The convention is said to have been the most en 
out that the item of depreciation of stocks should not s1astic and effective ever held by the organization. Phos 
be omitted from the calculations in the cost of doing “ho headed the local committee and attended to matters 
business. He concluded his remarks with a discussion ©! ¢ntertainment included H. A. Van Derslice, F. H. W1 
of the work of the National \ssociation ol Stationers landy, Gilbert Dure, E. J. Harding and others 

and Manufacturers and presented a number of cogent Following is a list of the delegates in attendance L. 5 
reasons why the wholesale stationers should hold a Wetmore, Scrantom-\W etmore Company, Rochester, N.Y 
convention at the same time and place as that of the \% R. Lathrop, St. Louis News Co., St. Louis, Mo.; H. | 


° ] 
larger association. 


to make this interest charge as 
doing business because many men must borrow money at 
6% or whatever the prevailine rate is for investment in 
their business and in order to equalize their estimates, 


Whittemore, American News Company, New York, secre 
tary of the association; H. L. Hudson, Meyer Bros. Dr 


_During the course of the discussion which followed Mr. Company, St. Louis, Mo.; I. J. Weinman, St. Joss me 
Gibbs’ remarks, Mr. Levy of New Orleans paid a high paper Company, St. Joseph, Mo.; C. T. Schwarz, Schwarz 
tribute to the ability and sincerity of the general manager = payer Company, Lincoln, Nebr.: R. H. Baxter, Defiance 
of the National Association of Stationers and Manu- Manufacturing Company, New York: F. A. Weeks, F. A 
facturers, Weeks Manufacturing Company, New York: H. M. Kop 
Mr. Harper, representing the tablet manutacturers, dis- plin, S. P. Richards Company, Atlanta, Ga.; Fred--G 
cussed the subject of tabiets, intimating the manufac- Young, Los Angeles, Calif.: G. B. Buck, J. K. Gill | 
turers were between the devil and the deep sea. The pany, Portland, Ore.; C. L. Becker, Blackwell-Wielandy 
costs of paper are advancing to such an extent that it is Book & Stationery Company, St. Louis, Mo.; E. J. Uhrig 
impossible to tell from one week to another just what Blackwell-Wielandy Book & Stationery Company, St 
the figures are going to be. It now becomes exceedingly Louis; J. E. Harper, San Antonio Drug Company, San 
difficult to make a tablet to sell for five cents. Except for Antonio, Tex.; G. J. Insckeep, J. W. Edgerly, Ottumw 
the good wil! of some of the paper mills which have la.; Stephen McCubbin, The New Orleans News Con 
allowed a slight shading on the paper prices, the price nany, New Orleans, La.; L. F. Dewilde, Atlas Stationery 
of school tablets would have to be even more sharply Corporation, New York: P. J. Wielandy, Blackwell-Wi 


advanced. It has now come to the point where in cheaper landy Book & Stationery Company, St. Louis; F. H. Wi 
lines of pen and ink tablets there is hardly enough paper Jandy, Biackwell-Wielandy Book & Stationery Company 


to warrant the cost of the backing and the blotter. There St. Louis; W. A. Buettell, Buettell Brothers Company 
seemed to be a feeling in the convention that a minimum Dubuque, la.: F. A. Straw, Churchill Drug Company, But 
retail price of ten cents shouid prevail on tablets when _ lington, la.; E. T. Sickel, Churchill Drug Company, Cedar 
present orders in the hands of manufacturers are taken Rapids, la.; H. H. Coulson, Churchill Drug Company 
care of. Peoria, Ill.; R. T. Dunn, J. S. Merrell Drug Company, St 


Louis; H. T. Fabricius, St. Louis, Mo.; C. Kimpton, Kim, 
ton-Haupt Company, New York: R. M. Griffin, Tower 
‘ ’ _ Manufacturing Company, New York: A. L. Salmon, A. | 

A most interesting address was presented by a 2. Salmon Company, New York: O. R. Merrvman. R. 17 
Andrews of the R. P. Andrews Paper Company, Wash- ; ‘ 


A preference was expressed by the members present for 
a list and discount rather than net price list. 


Andrews Paper Company, Washington, D. C.; B. Terkel 


ington, D. C., on the subject of conditions in the paper }. Niedecken Company, Milwaukee; G. A. Morse, Hall 
market. These conditions, said Mr. Andrews, have never Eiatinnad Company Topeka as . iP Te nenaen Cleve sal 
before _been paralleled in the United States. Mr. An- News Company, Cleveland. O.: E. Tischier. Cincinnati, O 
drews believed that the cause of the present acute condi- E. B. Geil, Charles Leich Company, Evansville, Ind.; G 
tion is due to the reciprocity arrangement with Canada. H. Habekotte, Pounsford Stationery ‘Company, Cincinnati 
Since that has gone into effect, no news print mills have ©: \. G. Whittemore, American News ( ompany, New 
been built in the United States. The basis of the paper york. president of the association: E. S. Clayton and A. P 
demand ali traces back to the news print question ard  (Jayton. Jr.. Sheridan-Clavton Paver Company, St. Joseph 
a shortage in news print means a shortage in all othe: Mo.: Joseph Levy, New Orleans. La.: I. A. Hirschberg 
lines of paper. In order to meet the tremendous demand Atlanta, Ga.: L= F. Kiop, Carpenter Paper Company 
tor news print which has been enhanced by the boom in Omaha. Neb.: Ross P. Andrews, R. P. Andrews Paper 
business and the mecrease in advertising and other print- Company, Washington, D. C.; J. H. Niedecken, H 
ing, a number of the mills making other grades of paper  decken Company, Milwaukee , 
in the United States have been converted into news print The officers for 1919 were re-elected to serve for 1920 
mills. The wooed pulp mills are running 100 per cent of The officers of the association are. therefore. now as 
their capacity, but the total increase in consumption has  Jows: William G. Whittemore. The American News © 
been considerable in volume, but not particularly great pany. president: Paul J. Wielandy. the Blackwell-Wi 
in the percentage The government’s policy during the Jandy Book & Stationerv Company, vice president; R. H 
war of using advertising to boost its various Liberty Loan Baxter, Defiance Manufacturing Company, vice-president 
drives, etc., has put the idea of advertising into the minds R. P. Andrews. R. P. Andrews Paper ( ompany, \ 
of thousands of nersons. Mr. Andrews said that condi ident: Tohn P.‘ Black. The Marcus W. Wolff ( 
tions in the writing paper field are under normal, owing = cecretary. and H. C. Whittemore. American News | 
to shut-downs, the severity of the winter, coal short- pany, corresponding secretary 
age, etc. Fear has kept capital from the paper industry 
for the last six or seven years. Should we be able to Illinois Stationer Moves to Missouri 

ybtain a ten-year guarantee of non-interference, so far “te. Wat é , 
1s legal enactments are concerned, we could have the W. A. (Bat ) Wallender. formerly on tm 

- ’ lender & Wilder, Decatur, Ill., has moved to Spri 

needed paper supplies within three years en - elie War ei “Eilieds ol aegis ae. deeemitianee 

Mr. Andrews was elected president of the National retail department of the Inland Printing & Binding Con 
Paper Trade Association of the United States in April pany, dealers in office supplies and office furnitut Hi 

The afternoon session was devoted to a continuation succeeds Joseph Ramp, who has gone with the Tulsa 

of discussions with regard to the tablet situation and other Office Equipment Company of Tulsa, Okla. Mr. Wall 

matters, and at the conclusion of the meeting the associa ler recently sold his interest in the Decatur « 
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Kansas Book Mén Join National Associaticn. 


Annual Meeting Held at Ottawa, Kans., Marks Epoch in 
History of Kansas Book Men’s 
Organization. 

\t the fourth annual meeting of the Kansas Book 
Dealers’ Association held at Ottawa, Kansas, Monday, 
May 24, the principal event of the meeting from the view 
point of the stationery trade was a resolution, unani 
mously passed, to affiliate with the National Association 
of Stationers and Manufacturers—to join the national or 
ranization, in short, as an association and also individu 


This consummation was brought about by the ener 
President R. S. Bauer of The National As 


sociation and Charles L. Mitchell of Topeka, president of 


ally 


work OT 


gy etic 


the Kansas State Stationers’ Association, ably seconded 
by Field Secretary William H. Greenleaf. 

The convention was called to order by the president of 
the book men’s association, O. Scett Jordan of Baldwin, 
about 11:00 a. in \iter an invocation pronounced by the 


Reverend rm. 4 
the president requested R. S. Bauer, president of the 
tional Associaticn of Stationers and Manufacturers, 
stand and ntroduced. Several other visitors 


Case of the Methodist Episcopal Church, 
Na 

to 
wert 








MEETING 


OF KANSAS BOOK DEALERS’ ASSOCIATION 


the Franklin County court house in the courtroom of which the 
ire, reading left to right: Phil. M. Anderson, president, Kansas 
Association of Stationers and Manufacturers; 0. Scott Jordan, 
dent of the Kansas Stationers’ Association and of the Mid-West 
facturers, 
similarly introduced, after which Mr. Mitchell took the 
fl ind made a brief speech in which he emphasized the 
necessity operation among all branches of the 
trade Once mpetition was the life of trade, but now, 
r the changed and changing conditions of the time, 
peratior is the law of success 
Kansas School Book Commission. 
James H. MclIlhenny, secretary of the Kansas School 
Be Commission, explained the work of that body) He 
inted out that the school book business of today is 
done on a higher plane than ever before Che nal de 
SIO} O hig school b oks for Kansas was re iched 
( May ind the event, said the speaker, brought to 
ther the est body of men he had ever met. Twenty 
states h text book commissions, but the publishers 
st there is none to compare with that of Kansas. The 
missio s working constantly in co-operation with 
t! State Teachers’ Association through committe 
t ition, and the decisions represent the ma 


I 


udegment of the best educators in the stat 


APF il 





ex-president 
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Repor of the oflicers and committees were next read 
and disposed of The treasurer reported a balance of 
$1,112.71 on haud—an encouraging condition and a credit- 
able showing for an association numerically small. The 


legislative committee, through its chairman, Edward Dor- 
sey, said that this is legislative year and that the associa- 
tion will have to be alert to prevent the enactment of 
laws inimical to the interests of the members. The law 


contracts must be made directly; that the state 
put in jeopardy, hence the School Book Com- 
cannot be made the medium for the .distribu- 
nor can it stand in the position of a partic- 
contracts between the dealers and the pub- 


reads that 
cannot be 
mission 
tion of! books, 
ipant in the 


lishers. It was pointed out that a politician well known 
in Kansas is working to become a member of the lower 
house of the legislature and that one of his legislative 


hobbies is free text books. Mr. Mitchell suggested thar 
a revolving fund be started and that a strong committee 
be appointed to work with the attorney general and the 
School Book Commission. 

On motion the secretary was instructed to certify .to 
the bonding concerns a list of all members of the asso- 
ciation in good standing after July 1. 

Election of Officers. 
The officers resulted as follows: President, 


| : ‘ 
erection o 








\T OTTAWA, KANS.—Photograph was taken on the steps of 
convention was held The four men in the inset at the bottom 
Book Dealers’ Association; Ralph S. Bauer, president, National 


Dealers, and Charles L. Mitchell, pres- 
Association of Stationers and Manu- 


Kansus Book 


Division of the National 


vice-president, A. S. 
G. Orr, Wich- 


Phil M. Anderson, Newton, Kans.; 
\llen, Wichita; secretary and treasurer, F. 


ita. Heretofore the work of the secretary’s office has been 
a hard and thankless task, but this year it was decided to 
appoint rough the executive committee, an assistant 
to the secretary, such assistant to be paid a sum suff- 
cient to guarantee an interest in carrying out the work. 


In this way it is intended to make the work of the secre- 
j burden upon a busy dealer. 


Lurcl was served at the excellent hotel across the 
way from the court house, in which the business sessions 
were held. During the luncheon Mr. Bauer presented a 
strons nd interesting speech, in which he reviewed 
briefly some of his own experiences which led up to his 
becoming a stationer and book dealer at Lynn, .Mass., 
and presented a resume ci the conditions of today, whose 
many complications render it imperative that men in 


o-operate 


i 


to the full extent of their 
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The afternoon session was called to order at 2:30. A 
number of representatives of wholesale and publishing 
houses were in Ottawa during the convention, and one 
by one they were called before the meeting to present 
their talks. This, to the writer, was an unique and by no 
means the least interesting feature of the convention. 

After a brief address by the president of the bookmen’s 
association, Mr. Bauer was called to the floor and related 
some interesting incidents which occurred when his busi- 
plan for the handling of 


ness in Lynn devised a new 
fountains pens and propelling pencils. The R. S. Bauer 
Company's repair shop is so conducted that the other 


dealers themselves rely upon it and have unconsciously 
become boosters for the fountain pen department of their 
competitor. Mr. Bauer urged dealers not to carry five or 
six makes of the same things, but to secure one imprint 
line and one well-advertised line. 


Association Work Emphasized. 


Following a speech by William H. Greenleaf, field sec- 
retary of the National Association of Stationers and Man- 
ufacturers, Mr. Mitchell presented some personal reminis- 
censes in which he mentioned the value of the Typothetae 
cost svstem and the importance of cost finding, closing 
his remarks with a strong argument for the National As- 
sociation of Stationers and Manufacturers and the value 
of its suggested resale prices, and other association ac- 
tivities. 

At this point, on motion, the convention voted unani- 
mously to affiliate with the National Association of Sta- 
tioners and Manufacturers. 

An hour or so spent in executive session closed the 
work of the day. The writer of the present report and 
the field secretary of the National Association are both 
indebted to the Kansas book men for a delightful auto- 
mobile ride about the city of Ottawa and a visit to the 
new country club on the outskirts of the town. The day 
was ideal and its events were thoroughly enjoyed. 


Mid-Western Stationers Form Branch of National. 


Important Meeting in Kansas City May 25 and 26 Or- 
ganizes Trade of Five States. 

For some time the stationers of Kansas, Nebraska, Mis- 
souri, Oklahoma and Arkansas have been quietly discuss- 
ing the advisability of taking steps toward close co-opera- 
tion among themselves and with the National Association 


of Stationers and Manufacturers. At a meeting held a 
few weeks ago at Tulsa, Oklahoma, every man agreed 
to attend a meeting to be called in Kansas City on 


May 25 and 26. This meeting was called by the Kansas 
State's Stationers Association through its _ president, 
Charles L. Mitchell, of Topeka, Kansas, its object being 
to establish closer co-operation among the dealers in the 
states named. In his letter of announcement Mr. Mitchell 
suggested the following sixteen topics for discussion—an 
outline which was rather closely adhered to: 

1. A plan for closer regional co-operation. 2. Support of the National 
Organization 5. The National Book of recommended resale prices. 
1. the trade custom of allowing discounts on quantity purchases, 5. The 
present cost of deine business. 6. Salaries of clerks and salesmen. 7. 
Hiring salesmen from competitors S. Pereentage paid salesmen on 
country business, Credit given salesmen on mail order business. %. Cash 
discounts. 1%. Freight allowances 11. Collective buying making it 
nossible for dealers in this section toe order in car-load lots with a dis 
tributing point for car-load shipments 12. The Commercial furniture 
division of the National Association 13. Standardization of catalogue 
prices, 14. Prices on copper plate and steel die work, 15. Prices on 
seals and rubber stamps. 16, Prices on stock certificates and corporation 
supplies. 


The meeting came to order on Tuesday morning, May 


25, in one of the club rooms of the Baltimore hotel at 
Kansas City. Charles L. Mitchell was made temporary 
chairman. He outlined the purposes of the meeting and 


the events which led up to it and then introduced Fletcher 
B. Gibbs, general manager of the National Association of 
Stationers and Manufacturers. Mr. Gibbs said that this 
should be an organization having a president and a secre- 
tary to establish a point of contact between the new or- 
ganization and the National Association and suggested 
that it should be known as the Mid-West Division of the 
National Association and that its object be to advance 
the educational work of the organization. It would be 
advisable, the speaker thought, to have, in addition to the 
officers named, a vice president from each of the five 
states named. 

Mr. Gibbs then discussed the subject of the association’s 
suggested price list and the work of the National Associa- 
tion in other ways, showing how the organization is con- 
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stantly advancing the interests of the trade in every di 
rection. Following Mr. Gibbs’ remarks the subject of 
discounts on quantity purchases was taken up. D. W 
Collins of Oklahoma City mentioned the fact that 
manufacturers were selling in large quantities dir« 
consumers, which enabled Mr. Gibbs to respond to the 
effect that this very fact brings out the necessity for a 
strong organization among the stationery trade of the 
United States, that if there is sufficient weight behind the 
reasonable requirements of the retail stationers it will bé 
comparatively easy to correct trade abuses. 

The morning session was largely taken up by the dis 
cussion above outlined. In the afternoon the meeting \ 
addressed by President R. S. Bauer of the National Asso 
ciation, who presented an able address driving home the 
problems with which the citizens of the United States are 
today confronted and bringing out in a forceful manner 


some 


t ft 


Vas 


the necessity for wide organization and close co-operation 
in order that we may solve our problems of today and 
those which are certain to confront us within the next 
year or two. 

A number of other topics were discussed during the 
afternoon, and on Tuesday evening a dinner was given in 


the Doric room of the Baltimore hotel. At this meeting 
a number of the wives and women telatives of those in 
attendance were present. At the speakers’ table were 
Charles L. Mitchell, toastmaster; Fletcher B. Gibbs, gen- 
era! manager of the National Association; R. S. Bauer, 
president of the National Association; D. W. Collins of the 
Western Bank Supply Company, Oklahoma City; William 
Pitt, vice president of the National Association; W. H. 
Greenleaf, field secretary of the Nationa! Association, and 
C. M. Meyer, president of the F. P. Burnap Printing and 
Stationery Company of Kansas City. Mr. Mitchell read 
a telegram received from W. J. Kennedy of St. Louis re- 
gretting the indisposition which obliged him to be absent 
from the meeting and expressing his foremost hopes for 
the success of the new organization. A telegram of ac- 
knowledgment and best wishes was immediately dis- 
patched in reply. Speeches were made during the course 
of the evening by President R. S. Bauer, General Manager 
F. B. Gibbs, Field Secretary W. H. Greenleaf, Vice-Presi- 
dent William Pitt and others, including the vice-presidents 
elected that afternoon before the dinner. 

President Bauer said that we are now at the dawn of a 
new era; when we shall be judged by the measure of serv- 
ice we shall give. We are drawing nearer to the funda- 
mental things, though appearances may indicate that we 
are still drawing away from them. But the time is at 
hand when every person must serve in some capacity, for 
our outlook as to food production this summer is none of 
the brightest. and we shall go into the fall and winter of 


1920 and 1921 with a serious and possibly a dangerous 
situation confronting us. Production everywhere is cur- 
tailed, and on top of this there is a tremendous demand. 


Prices will go higher before they go lower in nearly all 
the commodities and in most of the lines in which sta 
tioners deal. Nevertheless, this is a time for co-operation 
and for the practice of sane conservatism. We face a try 
ing period and we must face it united or suffer conse- 
quences which will be unpleasant. The National Associa 
tion is making strong efforts to get the stationers of the 
United States together into an organization which will 
co-ordinate the thought of the industry and unify the 
trade in appreciation of those principles of business which 
experience has shown to be sound and unnecessary 

General Manager Gibbs said that the meeting had 
complished a great deal; that he and others interested in 
the progress of association work were more than pl 
with the results accomplished and with the keen and wide- 
awake interest shown by everyone who attended thi 
vention—a spirit which augurs well for the success of the 
Mid-West Division of the National Association 

Mr. Gibbs humorously likened the three divisions of the 
stationery trade to three goblets of water before him. The 
one entirely filled represented the manufacturers—all 
wealthy! The one not quite full represented the whole 
sale stationers—something still remaining to accomplish 
in the way of worldly possession; while the third goblet 
represented the retail stationers—only moderately filled, 
but ambitious. 

Mr. Gibbs then outlined the work and the objects of the 
National Association of Stationers and Manufacturers, 
and described the different groups and the great extent of 
the interests involved. He described the work of the Com- 
mercial Furniture Division and gave the results of the 
meeting of that division recently held in Chicago. This 

(Continued on Page 36.) 
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Record System for Stolen Automobiles. 





Vance K. Miller Company, Dallas, Tex., has made up a 
special card index on which automobile associations and 
police authorities can keep a record of stolen cars, and 
thus facilitate their recovery when stolen. Special index 


guides are provided for the nine makes of cars which ap- 
most frequently on the list of stolen automobiles. 
A-Z indexes are provided for the other makes. A clever 
system of hling cards by automobile engine numbers has 
been devised. The system is contained in a pressboard 
iray with covers, complete with index guides, and 100 3x5 


pear 


cards. The capacity of the tray is 1,000 cards. 
A New Adding-Listing Machine. 
The Victor Adding Machine Company of Chicago has 


brought out and put upon the market an adding and listing 
machine of standard keyboard and operation, but which, 


it is said, operates with less than one-half the working 
parts ordinarily used in adding machine construction. The 
machine is about 9 by 17 inches over all, and 8 inches 
high. It has the full bank flexible keyboard containing 
eight banks of keys with the small complementary num- 
bers on the keys for subtraction and division. It prints a 
tota sub-total and 
clear in red with the 
use of only one key. It 
also has a repeat and 
non-add key. Total 
and sub-total can be 


taken without an extra 
handle pull. The print- 
ing is visible at all 
times and a cipher is 
printed before the sin- 
gle digit in cents. It is 
practically dus t-proof. 
The ribbon reverse is 
automatic and any two 
color standard type- 
writer ribbon can be 
used. The machine can 
be used as a portable 
placed upon 
desired. It 
-four and 
com- 


device or 
a stand as 
weighs twenty 
one-half pounds 


plet 


Lock Paper Clamps 
for Typewriters. 


e lock paper clamps 
ae " eaaieniaie give 
ready access to carbon 
copies in making cor- 
rections. They were 
designed by Miss Alma 
Zaiss, 3342 South Fen- 
ton street, Kansas City, 
Mo. In all typewriters 
carrying side paper 
clamps the operation of 
making ccrrections on 
carbon copies involves 
either turning the paper 
to the top of the platen 
(which even then does 
not give ready 
to the point of correc- 
tion, and when written 
natter is past the cen- 


access 


VICTOR 


ADDING- 


APPLI 
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ter of the page, allows the paper to slip about), or 
sliding the clamps off the paper at each side, that the paper 
may be folded back in order to reach the matter to be cor- 
rected, afterward sliding them back to position. On some 
machines the use of both hands for each clamp is required. 
Either operation involves lost time and awkward handling. 


The object of Miss Zaiss’ invention is to provide means 
to automatically latch the paper clamps in repressed posi- 
tion, and thereby enable the typist easily to fold the paper 
back off the carbon and to make the necessary 
corrections with the utmost facility. She has only to draw 
the clamps forward with the index fingers; the lock 
mechanism holds them repressed, giving full access to the 
line of writing on the carbon copies. A slight pressure 
on the thumb rests of the clamps returns them to normal 
position. The operation of moving the clamps off the 
paper and replacing them, and the necessity for turning 
the paper far above the line of writing, are eliminated; a 
more rhythmical operation of the machine is gained, and 
much time formerly lost through waste motion is saved. 
The lock paper clamps are for use on the following ma- 
chines: L. C. Smith, Remington, Woodstock, Baby Under- 


copies, 


wood, Gourland, Century. 
Magazine Lead Pencil of Low Price. 
The Hoge Manufacturing Company, Inc., 215-19 Fulton 
street, New \ ork, N. Y., is offering a new magazine lead 


pencil to retail at seventy-five cents. It has a silvery finish, 


with capacity of six leads. The grip is designed to hold 
the lead firmly. A special cap top retains the reserve leads 
in the magazine. 

Strong Boxes for Office and Home. 

Several eae of strong boxes suitable for office and 
home us¢ e produced by the Penn Art Steel Works, Erie, 
Penna. Nos 10 and 11 are similar in design, except for the 
locks No. 10 has a flat key lock; No. 11 has a Yale pin 


tumbler lock. These 
boxes are twelve inch- 


es long, eight inches 
high, and weigh ten 
pounds. Various fin- 


ishes are supplied. The 
bottoms have spots 
called “knock out,” 
which are removed in 
case it is desired to 
screw the box to the 
floor or in a drawer. 
Heavy rolled steel is 
used, closely riveted. 
No. 12 is made of 
special heavy rolled 
steel, riveted, 12x8 inch- 
es. This style is fin- 
ished in enamel only. 


Telephone and Stop 
Payment Lists. 


The Northwestern 
Paper Goods Company, 


Quality Park, Midway, 
St. Paul, Minn., pro- 
duces lists for tele- 


phone numbers and 
stop payment records 
for bank tellers. The 
device comprises a card 
about 9x15 inches, 
twenty-four openings, 
in which can be insert- 
ed telephone numbers, 
or cards on which can 
be indicated names of 
accounts on which 
“stop payment” notices 
have been issued. In 
the latter usage the list 
affords a record which 
can be kept before the 
tellers in’ a prominent 
place for reference. 
Changes are easily 


MACHINE made. 
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Combined Adding Machine and Cash Register. 


The American Can Company of Chicago has perfected 
and is marketing what is known as the American Com- 
bination Register, which is an adding machine and a cash 
register combined or two complete units in that 
the machines are available either singly or in combination. 
The machine is so designed as to be adapted to any busi- 


one, so 


ness without reference to its size or the volume. The 
company states that a cash register is necessarily about 
eighty per cent adding machine and that the American 


adding machine was already about four-fifths cash register, 
and in design, construction and functioning was very sim 
ilar to these devices. By the introduction of several inge 
nious inventions, and by combining it with a cash drawer 
cabinet a machine has been provided which serves as an 
adding machine and a cash register. The machine is so 
designed that it will, by following directions, print the 
number of the department in one column, the number of 
the clerk in another, and on pulling the operating handle, 
the cash drawer will be opened, the sale registered on the 


tape, the amount added in the machine and the keyboard 
left ready to register the next sale. The machine is also 
designed to handle charges, paid-outs, and received on 
account items. By the use of a carbon roll, the customer 


is provided with a receipt. The machine .may be used as 





COMBINATION 


REGISTER 


AMERICAN 


an adding machine by disconnecting the adding machine 
portion from the cash drawer. Thus the records of the 
business may be compiled by departments or in any other 
way the merchant Monthly statements may be 
made, etc. 


desires 


C & D Composition Paper Weight. 
Cushman & Denison Manufacturing Company is 
1 new composition paper weight, 3x5 inches, 
\ shallow depression in the center 
or clips. The composition is fin- 
mahogany, to harmonize with 


The 
distributing 
weighing one pound. 
affords storage for pens 
ished in imitation oak or 
office furniture. 


Sharpens the Sharpener. 
Pencil Pointer Sharpener Company, Tamaqua, 
introducing a novel device for putting an edge 
blades of rotary pencil sharpeners. It is a 
erted in the sharpener as though it 
cutters by means of the 
igain. 


‘| he 
Penna., is 
on the cutting 
steel fle which ts in 
were a pencil. Upon rotating the 
crank, the blades are made keen 


Novel Pour-OQut fcr Ink Containers. 


The Economy Ink Company, Cincinnati, Ohio. has de 
vised a new form of pour-out for its containers of writing 
fluids and stamp pad inks. The device eliminates waste in 
pouring fluids, and is also used to distribute the ink on 

the pad 


mires 


IANCES 


Versatile Paper Fastener. 


Che Greenfield fastener, manufactured by tl 
Manutacturing Company, Inc., 552 Pearl street 
N. Y., is devised to make the usual permanent 
by means ot a staple, and also to make a te 
tening which can be removed as readily as a 
machine has few parts and has an automat 4 
cle \ ( 

Desk Pad with Roll Paper. 

The “Ryco” desk companion is a new de] 
which the memorandum paper is supplied by a 
paper 2 5/16 inches wide, 250 feet long. The devi 
omizes paper, as the memoranda can be torn off engths 


surface of the casing 
Che “Ryco” is made by J. | 


New Y h v. 


to suit lhe fron covering 
contains a monthly calendar. 
Ryan & Company, 375 Lexington avenue, 
in several finishes. 


Panama Sanitary Eye Shade. 


lhe Panama sanitary eye shade, non-inflamma vas 
leveloped by the American Goggle Company, 9912 g 
ivenue, South Chicago, IIL, to afford eye protection against 





EYE-SHADE 


NON-INFLAMMABLE 


glaring light. It will be noted that the shade rs the 
eyes thoroughly, protecting them against side lights as 
well as those from above. The device is man ictured 


from linen fiber, finished with soft rubber. 


Miller Bros.’ “De Luxe” Penholder. 


Miller Bros., 309 Broadway, New York, N. Y., are intro 
ducing some new penholders, called the “De Lux Che 
bodies are made in ivory finish; also in assorted colors 
The metal parts have a golden luster, and the finger grips 
are soft rubber. The “De Luxe” is boxed in dozens, and 


also packed a half gross on a card. 


Busiress Show Planned for Duluth. 


The Duluth Office Equipment Associatio1 
organized and is making preliminary plans for a business 
equipment show to be held in the near future The d 
has not been set. The officers of the organizati 
H. B. Williams (Fritz-Cross Company), president; C. D 
Steele cc, D. Steele (¢ ompany), vice preside nt lohr 


Christie (Christie Lithograph & Printing (¢ 


treasurer; A. N. Thomas (Duluth Typothetae), s« 

Mr. Williams desires to hear from business equipment 
men in other cities who hay: been active in arrang.ng 
such exhibitions. Their co-operation will be appreciated 

\ partial list of exhibitors at the coming Duluth exposi 
tion has been made public. It suggests the extent 
which prominent manufacturers can be looked 
display their products at the show. Burroughs Adding 


Machine Company, Christie Lithograph & Print 
pany, Dalton Adding Machine Company, Dul 
writer Company, Duluth Typothetae, French & B 
Company, Fritz-Cross Company, F. S. Kelly | 
Company, Klearflax Linen Rug Company, J 
neau Printing Company, F. H. Lounsberry 
EK. W. Lund Company, National Cash Register | 
Ouellette & Company, Safe Cabinet Compat ( D 


Steele Company, Stewart-Taylcr Company, T: 
house Company, Underwood Typewriter ( 
St. Paul Office Men Elect. 

The St. Pau! Association of Office Men hel 
election at the Merchants Hotel. The f 
administer the affairs*of the association for : 
year: E. L. Ashcroft (Burroughs Adding Machine | 
pany), president; A. C. Larson (Fairbanks-Morse | 
pany), vice-president; C. D. Staples (R. E. Co treas 
rer: G. S. Gilbert, secretary 


né, I920. 


OFFICE APPLIANCES 





























IMPROVEMENT IN MANUFACTURE IS THE 
KEYNOTE WHICH FORMS THE BASIS 
OF SPECIALIZATION 


Specialization emphasizes the constant need of improvement in manufacture. 
This has formed the basis of our success and explains why our typewriter 
ribbons and carbon papers are so pre-eminently the best. As the result of much 
experimental work, our line as made today is very distinctive. In the manu- 
facture of our typewriter ribbons we have standardized on certain grades of 
cloth, thus showing the proper distinction in each brand. The improvements 
made in our better grades of typewriter carbons are very notable. They are 
now made by the “duplex” method of manufacture, whereby the carbon compo- 
sition is impressed through every fibre of the paper. The result is a carbon 
producing unusual intensity of copy and a far greater percentage of durability 
than the carbon made in the ordinary way. These carbons possess a very dark 
back, which is secured by the method of manufacture and not by the use of 
colored paper. As specialists, therefore, in the manufacture of typewriter 
carbon we have attained this distinction by actual new methods of manufacture 
which must in turn secure to the users of our goods unusual satisfaction. 
Therefore, the force of quality is shown in our wonderful line of 


TYPEWRITER RIBBONS 
AND CARBON PAPERS 


DISTINGUISHED THE POPULARITY 
FOR OF “OUR LINE” 
BRILLIANCY HAS 
CLEARNESS EXTENDED 
CLEANNESS TO EVERY 
OF WRITE CORNER OF 
AND COPY THE GLOBE 





THE SPLENDID WRITE OF OUR RIBBONS 
AND THE COPIES OF OUR CARBONS ARE 
SEEN THE WORLD OVER 


WE SUIT EVERY PURPOSE WE FILL EVERY REQUIREMENT 
BUY OF THE ORIGINAL MAKER 


MITTAG & VOLGER, Inc. 


Principal Office and Factory 


PARK RIDGE, N. J., U.S. A. 


BRANCHES 
NEW YORK CHICAGO SAN FRANCISCO CLEVELAND ST. LOUIS BOSTON 
261 Broadway 205 W. Monroe St. 35 Montgomery St. 326 Erie Bldg. Merchants Laclede Bldg. 160 Congress St 
LONDON 
7 and 8 Dyers Bidg., Holborn, E. C. AGENCIES ALL OVER THE WORLD 
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Made in green, white or black for all 
machines. Characters of heavily 
inlaid rubber. 


A Few Facts Well Told 


Peerless Keys are a winner because 
every stenographer in the world is a 
potential customer. And because they 
are backed up by national advertising 
and personal co-operation they are 
recognized by progressive dealers as an 
unusual opportunity for big profits, 
requiring little effort. And talking 
about co-operation, here are a few 
facts well told: 
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“We have been unusually successful this 
month in the sale of Peerless Keys and 
realize this was due to the co-operation of 
your local representative, who has, by his 
suggestions, opened our eyes to possibilities 
for big profits in the rubber key business. 
Our sales thus far this month are §100.00. 
One customer has purchased thirty-nine 
sels in the past six weeks.” 

Very truly yours, 
General Typewriter Co. 
Philadelphia, Pa. 
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This is just one more expression of 
appreciation from a progressive dealer, 
proving that Peerless Keys are a going 
proposition. Why don’t YOU stock 
them ? 
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PEERLESS KEY COMPANY i 


174-6 Fulton Street New York City 
Chicago Branch Office 1529 First National Bank Bldg. 
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Mid-West Stationers Meet. 
(Continued from Page 32.) 


matter is covered in this issue of Office Appliances in the 
office furniture section. 

William H. Greenleaf presented a timely and inspiring 
speech in which he told one or two apt stories to illustrate 
his points. 

William Pitt, vice-president of the National Association, 
said that he had long looked forward to the time when the 
stationers of the Middle West would put their energies 
into the improvement of the industry. The benefits of 
organization are retroactive and reactive. Since 
member benefits his competitor, the association must nec- 
essarily be more or less altruistic in its aims. 

Today we have no trouble selling goods—our trouble, 
as manufacturers and as dealers, is to supply them; but 
the day is coming again when we shall need salesmen as 
of yore; and those who have put their houses in order— 
who are strong through their own efforts and the intelli- 
gent appreciation of organized, co-operative effort—will 


each 




















LEADERS IN ASSOCIATION WORK—Seated: F. B. Gibbs, 
Mrs C. L. Mitchell. Mrs. Wm. Pitt. R. S. Bauer. Standing: F 
H. Gales, J. B. Irving, W. H. Greenleaf, O. F. Hanne, William 
Pitt, C. L. Mitchell. 


Pitt concluded his 


insane 


find themselves well entrenched. Mr. 
remarks with an apt story of a man who visited a1 
asylum and, while conversing with one of the patients, 
asked why the patients didn’t organize and break through 
the apparently slender barriers which confronted them 
“Organize!” shouted the patient. “Organize! They can’t; 
they’re crazy!” 


The officers of the Mid-West Stationers’ Association 
elected at the second session of the organization are as 
follows: Charles L. Mitchell, secretary and sales mana- 


ger, Crane and Company, Topeka, president: Kellogg 
Smith of the Schooley Stationery Company, Kansas City, 
secretary and treasurer; Charles E. Moyer of the Moyer 
Stationery Company, Omaha, vice-president for Nebraska; 
Herman H. Cast of the Western Lithograph and Office 
Supply Company, Wichita, vice-president for Kansas; 
Horace G. Mitchell of the Democrat Printing and Litho 
graphing Company, Little Rock, vice-president for Arkan 
sas: G. A. Manning of the Joplin Printing Company, vice- 
president for Missouri, and Clark Field of the Field Sta 
tionery Company, Tulsa, vice-president for Oklahon 


The discussions during both the Tuesday and Wednes- 
day sessions of the convention were participated in by 
practically all of those present, the sixteen topics outlined 
previously giving a general idea of the discussion’s trend. 


There was an unusual undercurrent of enthusiasm through 
out the meeting and the organization finally voted to join 
the National Association in a body. The following gentle- 
men are among those who were in attendance at the 
meeting: 

Those present at the convention included those whose 
names appear below the picture which forms the frontis- 
piece of the present issue of Office Appliances, and the 
following, who were not on hand when the picture was 
taken 
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Which is the Copy? 
PANAMA PLEASES-~ 


the typist is proud of her fine work-- 


the employer likes the good appearance 
of his letters and copies, and THE DEALER 
ALWAYS SECURES THE REPEAT 
ORDERS. 


MANIFOLD SUPPLIES CO. 


MANUFACTURERS OF 


PANAMA 


CARBON PAPERS and 
TYPEWRITER RIBBONS 


“The Line that can’t be matched” 


BROOKLYN, NEW YORK, U.S. A. 
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J. W. Shumway, Kansas City Stationery Company, Kat 
sas City, Mo.; Walter Dodsworth of the Samuel Dods- 
worth Book Company, Kansas City, Mo.; T. K. Gardner, 
Gardner Office Supply Company, Springfield, Mo.; E. L. 
Sebastian and E. H. Harman, Co-operative Publishing 
Company, Guthrie, Okla.; Bert H. Stephenson, Office 
Equipment & Supply Company, Lincoln, Neb.; A. C. 
Owen, Tucker & Shean, Lincoln, Neb.; George Mason and 
Trice Bryant, Bryant & Douglas, Kansas City, Mo.; George 

. . Hausam, Hutchinson Office Supply & Printing Company 
¢ am, : y & iting iny, 
ThePencil Hutchinson, Kansas, and George E. Baird, George E 

: ; : Baird Company, Kansas City, Mo. A member of the staff 
with a Clip of Office Appliances was also present. 

The days spent in Kansas City were busy but delight 
ful, and the stationers who had the privileg: eing 


guests are indebted to their brethren of Kansas City for 

all the hospitalities which the very limited time of 

vention permitted. A number of us are indebted to Mr 
Mrs. William Pitt and Mr. J. B. Irving for courtesies 


® 
and , 

I1reo extended. They made full use of their cars and took as 
many as possible of the visitors on delightful rides about 


the city—the cliff drives of Kansas City are famous. Or! 

the afternoon following the adjournment the representa 

tive of Office Appliances had the pleasure of being one of 

P oh 7 h a party consisting of Mr. and Mrs. Pitt, Mr. Irving, Mr 
encuis share with matches Bauer, Mr. Gibbs, Mr. and Mrs. Mitchell, Mr. Gades, M1 

: Greenleaf, Mr. Hanne and the writer on a drive a t the 

and penknives the unhappy scenic portions of the city, finishing with a visit to the 
faculty of vanishing at the . residence of Mr. Irving, where we were much interested 
: in his greenhouses and in the works of art he has col 

very time you most need lected, several of which are from the brushes of old mas 
them ) ters, and all of which reflect the taste and discrimi! ation of 
’ the connoisseur. After partaking of iced refres nts 

the guests were taken to the home of Mr. and Mrs. Pitt, 

, where their daughter, Miss Patricia, three months old, 

A clip not only fastens your : smiled her way into every heart. After admiring the beat 
. . tiful view about the house and grounds, those of us who 
pencil securely in your pocket, , were mechanically inclined visited Mr. Pitt’s personal 
but also serves as a gentle laboratory, where we saw work which we had supposed 
; could be done nowhere outside of a factory such as the 
reminder to the thoughtless Bausch & Lomb or the Zeiss optical works, or t ork 
A shops of some of the makers of fine astronomical instru 

borrower to return this in- ments. One day we hope Mr. Pitt will permit us to pre 


sent the truly absorbing story of the work he has don 
and is doing during those hours when most men are 

ing relaxation in the sports. But as Kipling sai Chat 
is another story.” 


dispensable item. 


Vireos, the Pencils with a 


Clip, measure up to the high Connecticut Valley Meeting at Hartford. 
standards of the woods and The Connecticut \ alley Stationers’ Association 1 t at 
Hartford the week of May 10. The presid hi 
leads set by the other pro- McDonald, was in the chair. In the absence of Fred 
CooL: Mitchell, secretary, Herman Bill (E. P. Judd Company), 
ducts of this Company. | acted as scribe. The resale price list of the itional 
Association of Stationers and Manufacturers s di 
cussed. The meeting approved the adoption of the list 
The colors are yellow, blue which will assure uniformity of prices in the fiel f the 
, ; Connecticut Vailey Stationers’ Association 
of green, and their spiral Thomas A. Rowe, who covers New England d New 
fluted finish prevents slip- York state for the Irving-Pitt Manufacturing Company 
J : f presented an extended demonstration of the 1 t ef 
ping in your fingers. | cient way of selling loose leaf devices to the consumer 
He discussed the advantages of the different types of bind 
ing devices for their respective fields. The demonstra 
Packed, dozen attached to tion was made graphic through Mr. Rowe, acti as 4 
. ; ; : salesman. His prospective customers were P. R cobs 
an attractive display card, in (John E. E. Reinbert Company) and C. R. Kilborn (Kil 


born Brothers), both of New Haven. 


one-half gross boxes. 


May Meeting of Chicago Stationers. 


The Chicago Stationers’ Association held mpli 
‘ mentary dinner and open meeting at the Aviation Club 
Standard Pencil Co. May 12. Wm. H. Greenleaf, field secretary of the Na 
tional Association of Stationers and Manufa rers, ad 
“eSsec ; ering— is firs c ears -e befor en 
1822-1826 Locust Street dre ed the gath ring hi rst_appearanc 
bers of the Chicago trade. W. D. Pittman, assistant man- 
Loui . . ager of the association, also spoke. Telephone set e was 
St. Louis, Missouri the topic of H. F. Crunden, of the Chicago hon 


Company. 
Chicago Stationers’ Picnic. 

The 1920 picnic of the Chicago Stationers’ Association 
will be held August 7 at Fox River Grove, near Aurora, 
Ill. It is planned to secure the co-operation of Stationers’ 
Post No. 390. American Legion, to make this year’s picnic 
a record breal 








Ker. 
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The Typewriter Which 


Revolutionized Modern 
Business Methods —at 
Home and Abroad 


is today, as always, the typewriter 
which gives its users the very maxi- 
mum of time and cost saving service. 


The Self-Starting Remington for 
correspondence— 


The Key-Set Tabulating Reming- 
ton for statistical and other form 
work — 


The Remington Accounting Ma- 
chine (Wahl Mechanism) for billing, 
bookkeeping, etc.— 


These three Remingtons, each in its 
own field, will enable any business 
house to reduce the level of its typ- 
ing costs. 


REMINGTON 


TYPEWRITER COMPANY 


37 4 Broa dway (Incorporated) New York 
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in a Wri ting Na chine 
ts Proved hy 





The Call 


UNDERWOOD 


SPEED ~ACCURACY ~ DURABILITY 


Proved 211 Worlds Records 


UNDERWOOD TER COMPANY.inc 


UNDERWOOD BUILDING, NEW YORK, CITY 


us Greatest for the 


QUALITY 
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New York Stationers’ May Meeting. 


Paper was the leading topic of the meeting of the Sta- 
tioners’ Association of New York at the Drug & Chem 
ical Club, May 17. Four representatives of the American 
Writing Paper Company, Holyoke, Mass., were guests 
and addressed the meeting. F. C. Clark, director of the 
department of technical control, spoke on “The Standard- 
ization of Paper.” Dr. R. E. Rindfusz, whose subject was 
“The Value of Research in Industries,” is director of chem- 
ical research. “The Practical Application of Research and 
Standardization” was discussed by H. R. Harrigan, pro- 
duction engineer. Carl Lincoln, sales manager, chose as 
his subject “Merchandising of Standardized Goods.” 

In his paper Mr. Clark brought out the fact that there 
are three factors in the specification of the quality of a 
product which must be considered before such product 
can become standard. These are (1) raw material, (2) 
process of manufacture, (3) the suitability of the product 
for the specific purpose intended. Standardization enables 
a manufacturer to say, “Here is the target I must aim at.” 
At the same time it assures the consumer as to what he 
is getting. The keynote of Dr. Rindfusz’s talk was the 
savings his company had accomplished in various direc- 
tions through the research department. He instanced sev- 
eral examples of the value of research to the world’s 
activities. 

At an afternoon meeting of the board of directors, the 
officers of the association were re-elected to serve for the 
current vear. The executive personnel includes Henry 
Frank, president; W. J. Warten, first vice-president; E. 
E. Hubert, second vice-president; Mortimer Byers, third 
vice-president; J. I. Kilbourn, treasurer; William E. Ward, 
secretary. 

A report was read by G. H. Lent covering the conclu- 
sions of the paper committee of the Stationers’ Associa- 
tion of New York, in conjunction with a special commit- 
tee of the Paper Association of New York. It established 
general principles of conduct, and recommended them for 
the guidance of members of both organizations. 

Code for the Trade. 

‘(1) Paper merchants should not sell to the consumer, 

“(2) Sales by the paper merchant to such business en- 
terprises as operate one or two presses for their own pur- 
poses, should be limited strictly to paper suitable for use 
on such presses only, and even such dealings should be 
discouraged. 

“(3) There should be no preferred list of consumers 
in the matter of prices, i. e., a paper merchant should not 
offer any financial or other inducement to the consumer 
of paper to specify any particular brand or make of paper 
in placing an order with a stationer or printer. 

“(4) The operation of a multigraph or similar dupli- 
cating device, by a consumer for the uses and purposes of 
his own enterprise only, does not justify the sale of paper 
to that consumer, by the paper merchant. 

“(5) The paper merchant is the natural distributor of 
paper and should be regarded as the regular and custom- 
ary source of supply by the stationer. 

“(6) Stationers should not permit their customers to 
supply paper, ink or other materials required to produce 
a finished order, without making a proper charge for han- 
dling such materials. 

“(7) The indorsement of the foregoing by our respec- 
tive associations should involve a serious intention to re- 
spect the same. We recommend that instances of alleged 
departure from these general principles, provided the same 
are found to be acceptable, should not be regarded as hav- 
ing been established until a fair and impartial investigation 
shall have first been made by a joint committee represent- 
ing our two associations. 

“If experience demonstrates the wisdom of seeking to 
foster harmony between our two industries in the manner 
contemplated by this report, the joint committees having 
the subject in charge may wish to supplement and extend 
the guiding principles above suggested.” 

The association passed a resolution of sympathy with 
the letter carriers of New York in their efforts to secure 
an increase in pay from Congress. The secretary of the 
association was directed to send a copy of the resolution 
to Senators Henry Cabot Lodge and Reed Smoot, as well 
as representatives Frederick J. Gillette and Frank W. 
Mondell. 

Announcement was made of the tentative plans for the 
annual outing at Gedney Farms June 16. The amusements 
provided are to include baseball games, a golf tournament 
and a bowling tournament. Card games will be -provided 
for the women. Swimming and other activities will round 
out the list of diversions. 
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Dealers 


Go after this business. 
Many of your customers 
are users of coin bags— 
every bank, factory and 
theatre uses them in large 


quantities. 


Bemis Coin Bags are accu- 
rately sized—sturdily made 
—long wearing. 


Write for prices, catalog 
and special information 


Bemis Bro. Bag Co. 
Cupples Station 
ST. LOUIS - - MISSOURI 
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in Richmond Stationers’ Annual Meeting. 
The annual meeting of the Richmond Stationers As- 
sociation was held May 6, in the Business Men’s Club, 
Richmond, Va. The annual dinner was well attended, 
representatives being present from every Richmond sta 
tionery house of importance. The official roster for this 
year comprises: Samuel Iseman (Virginia Stationery 


Company), president; James Francis (Baughman Sta 
tionery Company), vice president; Albert A. Schwartz 
(Reinach & Schwartz), secretary. 

\ committee was appointed on investigation and re- 
search: Fred Bates, chairman; Messrs. Scharpenask, Gill, 


Adams, Cole. The entertainment committee Benjamin 
Or eC Cole, chairman; Messrs. Reinach, Gee. 


Cincinnati Furniture Men Meet. 


The officers of the Cincinnati Furniture Ex e- 


lieving that more vigor and life could be injected into the 
Orres O eC meetings by holding them downtown, made arrangements 


with the Art Club, at Eighth and Race streets, for “Ye 


Old Timers’ Meeting,” as it was called in the invitation 

a sent out by the entertainment committee. The meeting 

was preceded by a dinner, at which President Albert Schir- 
er Ice ; mer presided. After the dinner and the completion of 
certain matters of routine, a memorial to the late secre- 

tary, Henry Backer, was presented. A communication 

was received from the National Association of Manufac 

turers asking that a representative of the furniture men 

p be present at the silver pubilee to be heid at the Waldorf 

No less than the typewriter, the Astoria, New York. A request was sent to Thomas P 
. : P : Egan, one of the founders of the organization now in New 
dictation machine and the envelope York, asking him to represent the Cincinnati Furniture 
i Exchange. The meeting was then turned into an old 

sealer and stamper, the RONEO timers’ jubilee and Colonel Henry Uchtman and Fred H 
COPIER has a specific service for Ballman related many incidents in the early li f the 
exchange, which is one of the oldest organizations Ci 

the correspondence department. cinnati.. Frank B. Wersel presented an interesting de- 
scription of his recent visit to California. This concluded 


, . ig the events of a pleasant evening. 
RONEO requires minimum atten- anata rat 


; ; P ; 3 baie 
tion and is always ready— no copy- Boston Stationers’ Association. 


. \ special meeting of the Boston Stationers’ Associa 

ing cloths to sour and rot, no car- tion was held May 20 to consider the adoption of the 

: recommended resale price lists of the National Associa 

bons to dry out and wrinkle. The tion of Stationers and Manufacturers. A majority favored 

upkeep is small, the service is the the plan, providing for a SIX months’ test, conditi 1 on 

i : the Boston Associations’ catalogue committee passing on 

best; thirty letters can be copied the National recommendations, and revising them as 

, ; i might seem best. The catalogue committee meets every 

in a minute. Friday, so that changes can be placed in the nds of 
members promptly. 

‘ \rrangements are well under way for thi nual out 

RONEO copies your letter after ing of the Boston Stationers’ Association. It will be held 


at Pemberton, including a shore dinner, wate sports, 
athletic contests, and dancing. 


you have corrected and approved 
it, and affixed your signature—the 


copy has to be an exact duplicate. “Eagle A” Dramatic Club. 


: : The “Eagle A” Employees’ Dramatic Ch ] ented 

There is no chance for any differ- “His Majesty Bunker Bean” as its Spring production. The 
club is composed of employees of the mills and offices at 

ence. Holvok« Mass.. il the S¢ rvice of the Ameri \ riting 


Paper Company 


TODAY write for specimens of : 


Burdine Returns from Transcontinental Trip. 


work and full particulars. John F. Burdine, assistant general sales manager of the 
International Money Machine Company, of Reading, Pa., 
has just returned to the home office of his company from 
a transcontinental trip, during which he appointed deal 
ers for his company’s machires at San Ft » and 
ONEO OM] AN | several other large commercial centers. 
117 Leonard Street \ Office Appliances in Dutch East Indies. 
/ \ special report has been made by Trade Cor ssioner 
pecial re i ; 
New York, N. _ John W. Fowler, relative to the traffic in typewriters and 
other office appliances in the Dutch East Indies. It is 


“Reserve Bulletin No. FE-148,” and not intended for gen- 
eral circulation or publication. This bulletin may be had 


by manufacturers on application to the Bureau of For 
eign and Domestic Commerce, Washington, D. C., or its 
district and co-operative offices. 

The report details imports of writing and Iculating 


machines for a period of years. It includes running com- 
ments on market conditions covernig typewriters, calcu- 
lating machines, filing systems, addressing machines and 
duplicating machines 





vs 
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“Be your character 
what it will - it 


will be known” 


~ Chesterfield 


























HE ROYAL TYPEWRITER has character—it has 

individuality. To achieve such a machine, even by 
placing the best materials in the hands of skilled arti- 
sans and master workmen, would be impossible with- 
out adding the vital force of personal enthusiasm which 
makes man’s handiwork great. 

Only the individual ambition of the workers to 
produce the best built typewriter in the world has 
created a machine of such quality and character. Sub- 
tract the personal touch of the master hand to the 
individual article and you get only machine-made 
mediocrity. 

“Be your character what it will, ic will be known.” 
Time proves the real worth of things. And so chat- 
acter endures, whether it be of man or typewriter. 
The years are the crucible in which true values are 
tested, and they determine the reputation of a person 
or a product. 


The Royal Typewriter is known by the quality of its 
workmanship and its work and for that greater effici- ’ 
ency of finely built machines, against which those using 
less effective equipment do not successfully compete. 






Compare the Work” 
ar ER, Ce ee 
ROYAL TYPEWRITER COMP. » Inc. 


Royal Typewriter Building, 364-366 Broadway, New York. i 
Branches and emer ce a the World..Over oh ay 


ROYAL 





TYPEWRITERS 
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Keeping Friends Is the 
Real Test 


Some men make friends easily, but lose them 
upon closer acquaintance. It is so with type- 
writers. 


The L. C. Smith & Bros. typewriter made real 
friends from the day it was placed on the market. 
Daily association between user and machine has 
strengthened the bond and friendship has grown 
stronger year by year. 


The basis of this friendship is real worth. How 
could a user help liking a typewriter that does its 
varied office work so quietly and so efficiently? 


Read our illustrated catalog, free upon request 


L. C. Smith & Bros. Typewriter Company 
Home Office and Factory, SYRACUSE, N. Y. 


Branches in All Principal Cities 
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Stationer Sells Publishing Business. 


Owen G. Dunn, of New Bern, N. C., launched his sta- 
tionery career three years earlier than that period in his 
life when he became a newspaper man. He was 17 years 
old when he started out as a stationer. A printing depart- 
ment, and later, a book bindery were the stepping stones 
to the establishment of the “Sun,” a daily which has been 
published since 1907. In 1911 the “Sun” took over an- 
other local paper and became the “Sun-Journal.” 

But the first love has proved the strongest and now Mr 
Dunn announces that he has sold his newspaper business 
and will devote his time exclusively to handling office sup- 
plies, office furniture, printing, blank books, etc. 


Swiss Appliance Man in America. 


Alberto Muller-Schaertiin, of Zurich, Switzerland, is 
visiting in the United States. He arrived at New York 
in May, and after spending a little time there, departed 
for the West Coast. He will journey Eastward in time 
to sail for Europe the latter part of July. Mr. Muller- 
Schaertlin is well known in the office appliance field 
abroad, having represented the Emerson typewriter in 
the years before the war. He plans engaging actively in 
this line of work in the future. Office Appliances hopes 





ALBERTO MULLER-SCHAERTLIN 


that on his return from the Pacific Coast Mr. Muller- 
Schaertlin will find time to stop off in Chicago long enough 
for us to renew the pleasant acquaintance formed while 
he was in the United States in 1910. 
Baltimore Concern Takes New Quarters. 

Graham Tinley & Company of Baltimore, Md., having 
been crowded out of their previous quarters by the growth 
of their business, removed on May | to a new location at 
17 West Lexington street, Baltimore. Here they will in- 
crease their stock of typewriter supplies, carbon papers, 
typewriter ribbons, typewriter papers, etc. At its new 
location the company has over 2,000 square feet of space, 
which is about three times as much as they had in their 
previous location. G. Howard Tinley of this company 
states that business in the South is very good and that 
the company expects to branch out in the Southern states. 


New Melton-Rhodes Plant Is Completed. 

The Melten-Rhodes Company, Inc., formerly of Greens 
boro, N. C., announces that its new plant at High Point, 
N. C., for the manufacture of filing cabinets and sectional 
bockcases, is now ready for occupancy and that commu- 
nicaticns for the company should hereafter be sent to 
that address. The new establishment, they state, is one 
of the largest woodworking plants in the United States, 
comprising more than fourteen acres. The company is 
adding a number of other lines to its office equipment, 
concerning which advices are promised at a later date. 
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High Grade 
Carbons and Ribbons 
do not 
“Just Happen” 





They are built only by expe- 
rienced workmen, having at their 
disposal well selected, high grade 
raw material, and suitable me- 
chanical equipment. 


Ault & Wiborg Carbons and 
Ribbons are manufactured under 
practically ideal conditions, to 
secure at all times most satis- 
factory results. We are alive al- 
ways to the necessity of keeping 
our products up to the highest 
notch of perfection, and are con- 
tinually working in our labora- 
tories to develop articles which 
may prove superior to those used 
in the past. 





A quick action service depart- 
ment is maintained for our deal- 
ers, and this means that they se- 
cure from us practically perfect 
service in the filling of orders. 


The Ault & Wiborg Line—su- 
perior Carbons, fine Cotton Rib- 
bons and the famous Typewriter 
Ribbon—of Silk. 


CO%me AULT & 1 
WIBORG (Company 


CINCINNATI, OHIO, U.S.A. 








_ 
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Swedish Business Man Visits U. S. 











The editorial department of this journal had t pleas- 

ure of a visit last month with Emil Flodin of Stockholm, 
Sweden. Mr. Flodin is general sales manager of the 
house of Axel Wibel, a foremost dealer in office equip- 
ment, adding and calculating machines, etc. He had been 
in the United States for a number of weeks, having at 
tended the Philadelphia business show in March, intend 
ing to spend a period of about three months in this 
country. 
_ Mr. Flodin says that the time he has spent in t United 
States has been of great value not only to him, but will 
result in much advantage to the firm of Axel Wibel—like 
wise to the American manufacturers whom they will rep- 
resent. 

The business organization known as Axel Wibel. of 
which the gentleman of that name is the sole owner. was 
established twenty-three years ago. Besides the institu 


tion which bears his name, Mr. Wibel is the proprietor of 
the Atvidabergs Amalgamated Industrial Company of 
Atvidaberg, Sweden—one of the largest office furniture 





and card system factories in Europe, having a capital 
stock of 5,000,000 crowns. The capital of the Wibel firm 
also runs into the millions of crowns, but th: rm is 





If You Buy Ream Goods 


you will be interested in 


CRANE’S STANDARD 
Four- and Five-Quire Boxes 


HEY contain 120 sheets and 100 

envelopes (in note size and corre- 
spondence cards 100 of each); cost less 
than under the old method of selling; 
leave no broken or mismatched stocks; 
and are attractively boxed ready for 
delivery. Requests for single quire lots iif 
may be filled by selling 30 sheets—5 ay 
sections of letter size—to each package 4 
of envelopes and charging 1-4 of the 
price of the box. The one quire pape- operated separately from the factory, holding the selling 


terie is always available, however, to agency for its manufactures. 
The main offices of Axel Wibel are at Stockholm, where 








EMIL FLODIN, OF AXEL WIBEL, STOCKHOLM 


meet this class of trade. it has the best show rooms obtainable. Branches are lo 

. P : cated in Gothenburg, Malmo, Norrkoping, Sundsvall and 

Offered at present in Crane’s Linen Gefle, and at present they are spreading out in four addi- 

’ . “e tional cities, also into Denmark and Norway. 

Lawn and Crane’s Kid Finish. Although already having a good location in Stockholm, 

‘ the firm has recently acquired a corner house on the main 

These papers can also be had in the thoroughfare of the city, which will be its headquarters. 

former put up of 1-4th reams and Here the main floor will be used as showrooms for th 

1-8th M i Laoue wail € ots in office furniture and office machines which the company 

“ot in a large variety OF Sizes, 1 distributes. The total annual sales run up into the mil- 
quantities of not less than 5 reams lions for the house of Wibel alone. 

? 1. For a number of years this house held the agency tot 

and 2 1-2 M. the Burroughs adding machine and made a fine record 


The Burroughs company, having recently decided to es 


tablish an agency, Mr. Flodin has come to this country to 
look up the agency for other machines. In this quest he 
has met with success, not only with regard to adding ma- 
chines, but as to other machines as well, such as book 
keeping machines, typewriters, check protectors, etc 

The business will be departmentized and each machine 
will be handled by its appropriate division of the business 





Mr. Flodin was accompanied on his visit to America by 
his brother. They left for home on the Swedish steamer 
“Drottningholm” on June 12. Mr. Flodin expects to ri 
EATON, CRANE & PIKE COMPANY turn in a few months, when we hope to have the pleasure 
New York Pittsfield, Mass. of seeing him and of discussing conditions abroad 
Sony Semen Sowin OE « ~  v R. D. Fuller Assists Royal Sales Manager. 
BOSTON SAN FRANCISCO R. B. Fuller has been appointed assistant sales managet 
53 Franklin Street 770 Mission Street of the Roya! Typewriter Company, Inc., New York. He 


succeeds George W. Cochrafie, who resigned because of 
ill health. Mr. Cochrane will return to the Boston office 
as a salesman. Mr. Fuller was formerly with the Car- 


borundum Company 
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— 
The Monarch Touch 


is Your Touch 


Every typist knows what it means to 
operate a typewriter that is exactly adjusted 
to her touch. It means easier work, better 
work, a bigger day’s work. 





The Monarch Typewriter 


is bound to suit the touch of the typist—of every typist— 
because she can always get the exact touch she wants. A 


single turn of a screw does it. It’s as quick and easy 
and simple as adjusting an opera glass to your sight. 


The Light Touch Monarch is justly a favorite with 
its operators and with its owners as well. To the typist 
it means easier work—to the owner it means more and 
better work. 


Consider that 52,000 key strokes are included in the 
day’s typing of the average typist. A little figuring will 
prove the accuracy of this statement. 
Consider the effect on the day’s work 
when each of these strokes is made 
lighter and easier. This will give you a 
line on the “investment value” of the 
Monarch Typewriter—the machine that 
saves time and effort fifty-two thousand 
times a day. 





\\e au 
“A . 
2 27 8. / 
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~ ' The Monarch Typewriter Company, Ltd. 


‘ = J a 165 Queen Victoria Street 
he London, E. C.-4, England 
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‘ 


Send for this 
interesting booklet 


It illustrates and describes The 
Noiseless Typewriter. It answers 
the first question which enters 
the mind when one sees this won- 
der typewriter in action—“ What 
makes it noiseless ?”’ 


Every one interested in the 
progress of science, particularly 
as it applies to improved business 
methods, should read this booklet. 


A copy on request. 


7% NOISELESS 


TYPEWRITER 


The Noiseless Typewriter Company 
General Sales Offices, 253 Broadway, New York City 
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International Money Machine Company Election. 


George C. Tenney, general manager of the Interna- 
tional Money Machine Company, Reading, Pa., was 


elected president and Marshall L. Fawcett, sales manager, 

















GEO. C. TENNEY, PRESIDENT, 
INTERNATIONAL MONEY MACHINE COMPANY. 


as elected vice-president in charge of sales, at a meet- 
ing of the Board of Directors, held early in May at 
Reading. 

This company manufactures payroll and payroll sched- 
uline machines, as well as visible adding and listing ma- 


chines. 30th Mr. Tenney and Mr. Fawcett have been 








M. L. FAWCETT, VICE-PRESIDENT, 
INTERNATIONAL MONEY MACHINE COMPANY 


the company since the early part of 1919 and under 
ir direction the business of the company has approxi- 
ately trebled 


Government Needs Accountants. 
ie United States Civil Service Commission needs ac- 
countants for assignment to the Navy and the Interstate 
Commerce Commission. Particulars can be obtained from 
the Commission at Washington, or the secretaries of the 
various district offices at Boston, New York, Philadelphia, 
\tlanta, Chicago, New Orleans, Seattle and San Francisco. 


an 
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Unlimited Performance 


in sealing service goes with each 
Bankers’ Sanitary Mboistener. In 
appearance it is in keeping with the 
most elaborate private office. It an- 
swers the requirements of the busiest 
mailing desk. The 


Bankers’ Sanitary Moistener 


is all metal—mostly brass. We guar- 
Unbreak- 
able with ordinary care. Note the 
extra wide moistening roll—three 


antee it to be rust proof. 





Actual Size—3%”"x3%"x1\%” 


inches. It is made of a special com- 
position that carries water in a thin 
film, sufficient for every purpose, yet 
not enough to flood the gum of .the 
label or stamp, thus Mestroying or 
impairing the adhesive qualities. 


The Bankers’ Sanitary Moistener 


is p cked in an individual carton. I 25 
Price each, e 


‘NET the cream of the Sealing Tape busi- 
J ness in your vicinity by pushing the 


Ryco Gummed Tape Moistener 


Its convenience in use assures maximum 
consumption of sealing tape. The 







Ryco Tape Moistener is made of 
pressed steel. Takes any standard 
width roll of gummed tape— 
moistens perfectly. Has an un- 
limited field in stores and 
offices. 


Retail price, 


i i 5 h. 
Price, $5 Retail whelessil antie, 


Write for prices, as well as sam- $2.50 each. 


- ° F.O.B. Bellows 
ples and details on Sealing Tapes. Falls, Vt. 


J.F. Ryan & Co. 


375 Lexington Avenue New York 
Cable Address, Ryanco, New York 











50 OFFICE APPLIANCES June, 192 


= (In Other Lands.—Continued from Page 22.) 
The Addressograph Company showed hand, foot, motor 

power and automatic card index machines. The new mod 
els exhibited were a hand machine with listing attachment, 








the F-2 ribbon machine and the Reel Feed addressograph 

<-> 
° [he Hayward Company displayed the Elliott addressing 
system, stencil cutting machines, cabinets for storing 
Elliott stencils, and the Addressamite for heavy monthly 
statements and accounts and addressing envelopes, wrap 

pers, etc., at high speed. 

<-> 
David Gestetner had on view a complete set of the Ges 
tetner rotary cyclostyle duplicators, a selection of flat 


duplicators and the latest electrically driven self-feeding 
models. 
<-> 
The International Multigraph Company showed 
Gammeter Multigraph and the Universal folding machin« 
<---> 
The Powers tabulating system exhibited by the Account 
ing and Tabulating Corporation of Great Britain showed 
the machine in its various parts for general inspection. 
This is a system of mechanical accountancy for obtaining 
mechanically full and detailed analyses. The basis of the 
method is a thin card 7% by 3% inches, containing forty 
five columns of vertically arranged figures 











: <-> 
A special exhibit was made of Kalamazoo loose leaf 
books for pen posting and machine accounting books for 
use with an accounting machine. 
<--> 
Filing cabinets were there in force. All the old names, 
MONOGRAM it may be said, were to be found in the catalog, but in the 
matter of new devices perhaps there was not much to be 
said. Accompanying these mention may be made of the 
. b d R bb office furniture referred to earlier in these notes. Careful 
aAroons an Z ons inspection of the goods indicated that the men who pro 
duced them well understood office economy, whether th: 
equipment was in metal or in wood. The high prices, how 


“The Line of Lowest ; ever, certainly served to choke off some buyers However, 
ae for everything efficiently and well done it must be under 
Ultimate Cost stood that a good price has to be paid, and it may bi 


argued that the result in the long run is the true test of 
the cost 
<-> 
The significance of our Among the exhibits in this particular section was th 
Libraco table, with detachable legs. All thos: have 
: had any experience in negotiating a passage into their 
slogan merits more than offices with big furniture will readily enough appreciate 
. : this 
passing attention under <-> 
ie The Shannon Company, one of the pioneers of efficiency 
present conditions, fo r in office equipment, was to the fore and issued from its 
- 99 stand a nicely colored catalog of its specialties. The busi 
Monogram Carbons and ness does not appear to be such an aggressive one as it 
used to be. 
. <--> 
Ribbons are the most profit- i i ek ee eg a Eee 
Other exhibitors in this section were the Kardex con 
° ‘ern, with its Universal cabinets to save time, money and 
able and economical to a ee eee 
<--> 
handle. The Key Office Appliances, Ltd., had cabinets and tables 
of considerable variety for general office use and type 
e e ° e writer stands. A roll top desk 5 feet by 2 feet 9 inches, of 
Manifested in uniform, in- solid oak of the finest quartered quality, was alleged to be 
built on mass production, thereby enabling a lower price 
1 . s$7_ than usual to be fixed. 
herent quality; substaniti pine 
: Improvements for telephone apparatus and expedients 
ated by dealer experience. for keeping the same in a hygienic and efficient conditio1 
were prominently on view. 
e <-0e-> 
They set a higher standard \ feature of the exhibition was naturally enough the 
° . ‘ advertising side. Here we had the bill poster and the 
of efficiency and satisfaction general advertising agent, the engraver and photographer, 
i" “ A each excellent in its respective department. Some of the 
in everv essential. photographic reproduction was remarkably fine, sending 
“s back the polished parts of machines with wonderful truth 


and suggesting immediately a metallic effect. In the mat 
ter of pictoriai push reproductions in simple black and 
ron tice It would 


white and in color were well worthy of n | 
NEIDICH PROCESS COMPANY | 2p::rentiy be diticait fo better the specimens on view o 
tet colors 


Messrs. Bemrose, whose reproductions of wa 
Manufacturers were about as real as reproduction can hope to | 
<--> 
Burlington, N. J., U. S. A. sa , REL 
[The business magazines shown were of goo laractet 
and exhibited a remarkable advance on anything of the 


kind known in this country before the war 
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The GOURLAND |e 
The Only Light-weight Standard Typewriter aes 
for Universal Use 
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t ae STANDARD TYPEWRITER in every feature with the added value (x 
Te of decreased size, weight and price; having many improvements and Os | 
So refinements now lacking in all light-weight machines. Weight 93 pat 
ite! pounds. Writes 84 characters, 42 keys, 4 banks. Built equal to the best (Si 
AC typewriter. Measures up to every office requirement and meets the demand SNS 
Ya for greater efficiency, better performance and longer service. ‘ax 
= a Syme 
oe EVOLUTION IN TYPEWRITERS — PERFECTION IN MECHANICS Ye? 

r s Descriptive Literature Mailed to Dealers Upon Request 
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Corona serves everywhere 


sae og ye . HE aviator carries not an ounce of superfluous weight, yet 
each item of his equipment must unfailingly deliver its serv- 
ice. In connection with flying you always associate these three 

— Lightness, Strength, Performance. 





Like the airplane, Corona does its work anywhere, everywhere 
and easily. It is light, well-balanced and trim to a hair’s breadth; 
yet, like the plane, Corona hides in its body the strength of a 
small Hercules to resist the knocking about which falls to the lot 
of the portable writing machine. Its war record is unique and 
unmatched. 


Nearly 300,000 owners have found Corona’s use a profitable 
daily habit, the simple method of making thought-on-paper 
$50 with legible, orderly and permanent. Like your watch or fountain 
carrying case pen, you will find Corona constantly adding to the convenience 
of living. 
—_—_—- CORONA TYPEWRITER COMPANY, INC. 
GROTON, N. Y. 


i ~ \ : Branches and Agencies all over the World 
=~, CORONA 
; | The Personal ‘Writing Mach ine 


Fold it up — Take it with you —Typewrite anywhere 
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Some interesting developments in aeréal phot er: iphy 
as applied to business were also on view These inclu ided 


“photographs of your works as seen from above, 
the pictures are taken from aeroplanes and 
all events a further development of novelty 


excellent 
that is to s 
constitute at 


ay, 


in advertistng which, however, does not, unfortunately, 
give a very recognizable presentation of the object 
pictured. 
<*> 
[ was assured by the secretary of the exhibition that 
although the public generally had not manifested a warm 


event, the exhibitors themselves were highly 
business results, and a special point was 


interest in the 
satisfied with the 


made of the keen interest that appears to have been exhib- 
ited by foreigners in the special lines submitted for ap- 
proval. For a short period exhibition nothing but praise is 
due to the exhibitors for the superior finish and effective 
display of their exhibits, some of which were substantially 
enough installed to suggest that the exhibition was ex- 
pected to last for something like six months. The prob- 
ability is, as most of these were old exhibitors, they have 


art of exhibiting is not completely expressed 
Their past experience has no doubt 
taught them that exhibiting is worth doing well, at all 
events, that the impression one brought away from a 
careful investigation of the 1920 Business Exhibition at the 
Agricultural Hall. 


found that the 
in cheap installations. 


is 


<-> 

The typewriting and shorthand championship arranged 
in connection with the show ong ntly struck the same 
frost that much of the rest of the show did. The entries 
were insufficient for a contest and the official contest was 
therefore cancelled. The only typewriting test of any 
sort carried out during the show was on the night of May 


13 and was arranged by the Dictaphone Company using a 
Woodstock typewriter borrowed for the nonce from the 
Woodstock stand. 
<-> 
Dictaphone employee, R. G. Curtis,.on this machine 
typed 3,991 words of difficult religious matter at the rate 
of 133 words a minute. Curtis was the only person who 


took part in this contest, and it was apparently more than 
anything else a publicity scheme to draw attention to the 
Dictaphone stand. It succeeded in doing this. 
<-> 

The Woodstock people are, of 
far as it shows that this exceedingly 
can be performed upon their machine, especially as in this 
case the operator only had nine days’ practice on the 
Woodstock. Mr. F. J. Heal, of the Woodstock, says they 
were never approached to take part in the above-men- 
tioned test and they do not desire the impression to get 
ut that their machine took part in a real genuine 
national contest. A great many of the London newspa- 
pers, getting the above-mentioned piece of news about Cur- 


gratified in so 
high rate of typing 


course, 


1 
ath 








tis, promptly printed it as a world’s record broken, but 
then, of course, the ordinary newspapers know very little 
about these things. The facts are as | have said. 
South Africa a Market for American Goods. 
American films are very popular in South Africa and 
the theatres are crowded when they are shown. The 
people of South Africa know little of the United States 


except what they learn from the pictures. These are help- 
rapidly to overcome the prejudices against the United 
States that have existed for many years, according to 
Mr. Peter Moora, who talked at the City Club on Fri- 
day, June 4, before the Boston Export Round Table on 
“South Africa—a Neglected Market for American Goods.” 
From the moving pictures, therefore, the South Africans 
are becoming better acquainted with American customs, 
institutions, industries and goods. 


ing 


Mr. Moora has just returned from a year’s trip to South 
\frica in behalf of the Patton Paint Company of Mil- 
waukee, Newark and New York. In referring to his 
investigations he said: “Few of our manufacturers realize 
what large opportunities are offered by the Union of 
South Africa. Remember that its exports consist almost 
entirely of gold, diamonds, wool, hides and skins and 
ostrich feathers In exchange they want manufactured 
goods, as well as steel, lumber and similar materials. To 
obtain this trade it is necessary to know the country, its 
methods and its people. No American manufacturer can 
expect to get very far in achieving a large measure of 


success in that great and rapidly growing country without 
sending a trained representative to study conditions and 


plan for the future.” 


re 
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The Adams 
Office and School Specialties 


The Adams 
Ideal Book 


Key Ring. 


—The Ring 
with 
Unlimited 
Uses. - 


The simplest, quick- 
est operated and 
most satisfactory 
ring ever invented 
for perforated sheets 
and binders of all sorts. Allows the sheets or binder to lie 
perfectly flat when open at any point. 

When selecting a loose leaf ring you want a ring that you 
can depend on to remain closed when the Loose Leaf sheets 
exert a strain. The Adams Ring has stood this test for 
twenty years. At present this ring is a popular Key Ring, 
which is the best test that can be made upon any ring, and 
we honestly believe that there is no other Loose Leaf Rings 
made that will stand this test. 

The enlarged joint in our ring is there for a purpose. 
These rings when inserted in a perforated binder, when the 
binder is opened, the enlarged joint stays on the outside and 
immediately your ring is in a position to be instantly opened, 
without twisting it around to find the opening, so you will 
note that a ring witheut the enlarged joint is a handicap. 

This ring is used by practically every school and college in 
America. Furthermore, there are more rings sold 
than all others put together. 

The Adams ring is also one of the best Key Rings on the 
market. It will allow one to put on or take off a key in a 
jiffy and this is a feature which has been overlooked in all 
other key rings BEWARE OF IMITATIONS. will 
pleased to furnish cuts for your catalogue on request. 


Some of the useful ways in which the Adams Rings can 
be used: 
Perforated Sheets and Binders of all sorts. 
Daily reports of all sorts. 
Key rings for everybody. 
Janitor’s key rings 





902, 
and other patents penuing 


Tool room checks, tackle boxes and curtain rings. 
These rings are made in six sizes. Inside Measurements: 
No. 00 Diameter % inch. No. 2 Diameter 1 inch. 
No. 0 Diameter % inch. No. 4 Diameter 2 inch. 
No. 1 Diameter 1% inch. No. 6 Diameter 3 inch. 
Sizes No. 00, 0, 1 and 2 come packed 100 in envelope; 4 

and 6 come packed 10 in an envelope. 





ADAMS ECONOMICAL PERFORATED AND 
FLEXIBLE COVERS 


THE 


These Loose Leaf Covers are made out of our special 
Press Board with the perforations protected by rust-proof 
eyelets. 

These covers can be used for Loose Sheets of any sort. 
It is used very extensively now for Students’ and Schooi 
Children’s Note Books and are very practical where you wish 
to increase the number of sheets from time to time. 

These covers are very economical for almost any kind of 
Loose Leaf work. The cost is practically no more than the 
cost of a filler for the more expensive binder or covers. Bach 
pair of covers come equipped with a pair of the Adams Ideal 
Book Rings. 

Made in seven standard sizes. 


Every dealer and jobber should send for our 
interesting catalog with the new prices. 


Henry T. Adams Mfg. Co., Inc. 


6796-98 So. Chicago Ave., Chicago, U.S. A. 














34 OFFICE APPLIANCES June, 1920, 


Office Equipment Man in Ice Rescue. 








Last month cable reports indicated that a party of 
ou Norwegian volunteers had started for the Kara Sea, in the 
polar region, to rescue a Russian vessel, imprisoned in 
an ice pack with ninety people aboard. Now comes word 
bed from Bergen that S. Garman Clausen is o1 of the 
Ww] rescue party. It is expected that they will ibsent 
about three months. 
The last radic message from the unfortunate Russian 
ship showed it to be drifting northward, having reached 
eventua 73 degrees north latitude. Fuel and food are limited. 
The British government offered its most po il ice 
breaker, the “Sviatogor,” to the Norwegian government, 
which is conducting the rescue party. This is a vessel oi 
10,000 tons, and was used during the war to keep an 
opening for transportation in the White Sea. The leader 
ot the expedition is Capt. Otto Sverdrup, wh as in 
command of Nansen’s “Fram,” during a three-year voy 


age into polar waters in 1893-96, 
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S. GARMANN-CLAUSEN. 


S. Garman Clausen signed on as a “one krone a month” 
man, rating as a sailor and a ski-runner. He is an adept 
in the use of these Norwegian “snow shoes,” which have 
a practical utility not generally appreciated in the United 
States, where they are known as accessories to a very 
zestful sport. In this rescue expedition the skis will be 
used should it be necessary to send scouting parties from 
the “Sviatogor” over the ice to search for the lost Rus 


J $1ans. 
Mr. Clausen was called on to make immediate decision 
par t Oo in joining the rescue party, and thus was unable to write 


his many friends in the United States individually of his 
prolonged absence from Bergen. His friends in this 
your stoc country join in a fervent wish that his end may be a 
complished safely and quickly, and look forward to his 
z return. Incidentally, a little envy goes with their hopes 
Write now for samples for his well being. There will be undoubtedly many op- 
+ portunities for the rescuers to hunt ice bears and similat 

and quotations. game. <As his Bergen associates aptly pu 
pects, when he comes back, to ‘feel’ strong enough to lift 


PENCIL the world upon his shoulders.” 
( Canadians Organize Export Company. 
\ EXCH NGE Consul Felix S. Sh Johnson reports from King ton, O1 
\ A 


INCORPORATED tario, that a group of Ontario business men, most 
: whom are connected with the clothing industt met ri 
\ Manufacturers of a Grade. ntly to form an export company to develop trade witl 
Li Lead Pencils Russia, Poland, Ukrainia, and other Europ States 
Cable Address: where normal business intercourse with Canada has been 
Western Union **PENEX” demoralized by war and exchange conditions It is stated 


that Canadian manufacturers have a good opportunity t 


Factorias: Jersey City, N. - establish a permanent market for their goods in Russia, 
} 


106-108 HOPKINS AVE. U.S.A ut in order to do effective work all industrial branches 
67-73 FLEET STREET a on should be represented by one responsible organization that 
will transact the sale on a barter basis of interchange of 





all the different commodities. 
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An Opportunity for 


Aggressive Dealers and 
Established Office Equipment Agencies 


My Firm—the Oldest Makers of Check Writing 
Devices in the U. S. A.—Is Now Establishing 
Dealerships and Agencies Throughout the World 


Last month (May) I ran an adv.rtisement in 
‘Office Appliances’ similar to this one, and 
although the May issue (as I write tis adver- 
tisement) has been out only a short time, I have 
already received several interesting telegrams 
and letters, which are particularly impressive 
because of the calibre and standing of the men 
and firms responding. 

Of course it is too soon now (this is only 
June 2nd) to tell whether my May advertise- 
ment will put me in touch with all the good 


men I need, so te be absolutely sure I have 
decided to take space in “Office Appliances” 
again this month. 


My firm—as I said last month—is about to 
embark upon a selling campaign of very large 
proportions, backed by extensive advertising 
in such powerful national magazines as the 
Seturday Evening Post, Literary Digest, World’s 
Work, Review of Reviews, System, etc., and I 
am now building a sales organization to properly 
handle the big business ahead. 


A Real Opportunity for Live Dealers and Agents 


I want to get in touch—al once—with big 
men and progressive office equipment dealers 
and agents—the kind who are doing big things 
and who are ambitious to do still bigger things; 
who, in short, are accustomed to making big 
money and want to make MORE, 


If YOU are a “‘star’’ salesman, a real sales 
manager, a live office equipment dealer, a suc- 
cessful typewriter, adding machine or dictating 
machine agert, or a progressive, up-and-doing 
agent for any well-known office device or 
specialty—it will pay you to get in touch with me 
al once 

The kind of men and dealers I want will be 
sufficiently familiar with the market for office 
devices to realize the unusual sales possibilities 
for a line of high-grade Check Writing machines 
such as we make. Ours are not the ordinary 
check protecting devices. We manufacture a com- 


plete line of check writing machines, with features 
and selling points that put them in a class by 
themselves. There is no competition! One of our 
models (and, incidentally, the biggest seller in 
the line) retails at about $300.00. This will give 
you an idea of the large volume of profit on 
each sale. 


I want high-powered men who possess strong 
personalities; dealers and agents who have built 
a splendid reputation—and want to add to it. 
Where I select an individual as a District Man- 
ager, he will be a man who has a little money 
put away—in Liberty Bonds, or Stocks or a 
Home—or who at least has financially respon- 
sible friends who believe in, and, if necessary, 
would back him. Men who have made and 
saved money, or who have gained the friendship 
of men of means, are best suited to represent a 
firm like mine. 


Is This YOUR Opportunity? Then Write Me 


If my proposition sounds interesting to you 
and you think you can measure up, sit down 
and write me frankly and fully. Everything 
you say will be held in strict confidence. 

Let me know why you think I should select 
you. Tell me if you are able to finance yourself, 
and the territory you can handle successfully. 


When I have read your letter, if 1 think you 


are the kind of man, or firm, we want, I will ar- 
range to get together with you for an early per- 
sonal interview. 


There is an unusual opportunity with us for 
big calibre men and dealers—the right kind of 
men and dealers will make BIG money and will be 
treated liberally in the matter of territory and 
term of contract. 


Write or Wire 


JOHN D. MCPHAIL 





800 St. Paul Street 


Rochester, N. Y. 
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CADCO “C” 
BALL LOCK BINDER 


With Our Posting Bar Posts 


Elliott-Fisher 
A tapered post binder. 


TNALTRENN TOA 


q 
! 






for use with the Bookkeeping 
Machine. 


The 


strong 


most successful device because of its 


construction, ease and rapidity of op- 


eration. 


TTT INITERTEAPHNNONTSAR ENS PPTEUERTCORTUEE 





Ten Reasons Why We Recommend The 


ADCO “C” For Elliott-Fisher: 


1. Holds leaves securely and in best alignment 
2. Not nece 


Remove top cover and place on table. 


ssary to place cover over Posting Bar 
4. Posting Bar locks securely in top cover 


5. No sharp 
wear out 


corners or edges to mark the desk o1 


6. Rounded surfaces and curves that make it uniform in 
appearance 


7. Locks automatically down on the leaves 





= 8. Clamping members or tubes. heavily nickeled and 
polished 
9. No binding to wear off the mech- /s 
anism. at 


= Practically indestructible, efficient, 
= a money saver 








The locking mechanism encased 


MECHANISM: 
in the top tube is individual and positive, and by 


pressing the releasing buttons it unlocks in- 


stantly, and locks automatically by pressing 


cover on leaves 


Accounting Devices Company 
564 West Monroe Street 
CHICAGO, U. S. A. 
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South Africa Difficult from Selling Viewpoint. 
Being One or Two Brief Observations by C. I. 
General Manager of the Typewriter Agency, 

Cape Town, S. A. 


Little, 


Commenting in a recent letter to Office Applian 
the difficulties which are met with in South Afri 
Little said: 

“Generally speaking, this country is to my 
difficult one to operate in, so far as this particular field is 
concerned, for the reason that we have only about half a 
dozen important towns throughout the Union which jus 
tify the establishment of branch stores and, as you know, 
most of our business being done by demonstration, the 
difficulties in selling in the intermediate places by means 
of commercial travelers are considerable. 

“This country on the whole is very well 
specialty men because, besides ourselves, there are quite a 
number of establishments showing up-to-date appliances 
for every kind of office use. 

“At the present time, however, business is very 





d avery 





covered by 


difficult 


because the exceedingly low rate of exchange has ad 
vanced the landed cost of goods over 30 per cent. This, 
of course, results in orders being curtailed and we cannot 
hope for better conditions until the exchange rate has 


again been stabilized.” 
Australian Tariff Revised. 

The revision of the Australian tariff, which has been it 
process since March, has been completed. The changes 
which affect the products of this field are listed 
There are three rates, which are subject to change by par 
liament. The preferential applies to shipments from the 
United Kingdom; the intermediate tariff will apply to 
countries which conclude reciprocal treaties; the general 
tariff applies to all other countries. The intermediate 
tariff figures are not cited, for lack of space. The Depart 
ment of Commerce assumes that they will be midway bs 
tween the preferential and the general tariff. 

Adding and calculating machines, ad valorem. 
rates—General, thirty per cent; preferential, twenty pet 
cent. New rates—General, ten per cent; preferential, fre 

Cash registers, ad valorem, Old rates—General, thirty 
per cent; preferential, twenty per cent. Gen 


below 


Old 


New rates 
eral, forty per cent; preferential, twenty-seven and on 
half per cent. 

Typewriters, ad valorem. 


Old rates—General, ten per 


cent; preferential, free. New rates—General, ten per cent; 
preferential, free. 

Mucilage and paste, ad valorem. Old rates—General, 
thirty per cent; preferential, twenty-five per cent. New 
rates—General, thirty-five per cent; preferential, twenty 


five per cent. 

Carbon paper, ad valorem. Old rates 
cent; preferential, free. New rates—General, thirty per 
cent; preferential, twenty per cent. 

Writing paper and envelopes, ad valorem. Sliding scal 
ficures indicating that the classification includes severa 
sub-divisions. Old rates—General, five to thirty-five pet 
cent: preferential, free up to thirty per cent. New rates 
General, thirty to forty-five per cent; preferential, twenty 
to thirty-five per cent. 

Pencils and pencil leads, ad valorem 
eral, five per cent; preferential, free. 
eral, ten per cent; preferential, free. 

Penholders, ad valorem. Old 
preferential, free. New rates—General, free; pref 
free 

Typewriter ribbons, ad 
ten per cent; preferential, free. 
per cent: preferential, fre« 


~ a! < 
General, five per 


Old rat 


New rates (7e1 


rates—GCGeneral tree 


valorem. Old rates—General, 
New rates—General, ten 


A Permanent Exposition in Paris. 
The Jardin Zoologique d’Acclimatation announces Guil 
lerme Claude, 52, Rue de Chabroll, Paris, is 
exposition in the nature of our American business shows 


and in which American manufacturers display their goods 
for a hxed charge. The exposition is situated i the 
beautiful Bois de Boulougne—Paris, where it is appt 
priately surrounded by flowers and trees 


Paper from Hamburg. 

During January, 1920, a total of 112,527,823 
ation was shipped from Hamburg to the United 
Paper was valued at 752,241 marks. During January the 
mark skidded in value from $.0205 to $.0105, th 
of twenty-six quotations being $.01675. 
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$77,000,000 Season’s Business of 
Del Monte Food Products Handled on 
Three Elliott-Fisher Machines 


A whole year’s business crowded into a few months makes Rush Work 


Bookkeeping Imperative for the California Packing Company. 


Elhiott-Fisher System keeps it accurate and up-to-date. 


MAGINE the year’s busi- 
| ness of a great national 
into 150 
Think of the 


speed necessary in handling 


concern crowded 


working days. 


the accounting, the serious- 
ness of any delays caused by 
errors, the necessity of con- 


stant checking of accounts. 


Last year the accounting 
department of the California 
Packing Corporation posted 
and proved some 800,000 Ac- 
counts Receivable items, a 
business totalling over 
$77,000,000. This accounting 
had to be 150 
working days, the 
bulk of this company’s busi- 


Quantity 


production in accounting was 


handled in 
because 


ness is seasonable, 


as necessary as quantity pro- 
manufacturing. 

EK. lhiott-Fisher 
Machines were re- 


duction. in 
Only three 
Flat-Bed 
quiied to handlethissituation. 
The Packing 


Corporation is largest 


California 

the 
packer of canned fruits, veg- 
etables, and specialties in the 


Its Del Monte trade 
mark is in every store that 


world. 


sells high-grade canned goods. 

This corporation has over 
89 canneries located along the 
Pacific Coast from Alaska to 
Mexico and on the Hawaiian 
Islands. Its bookkeeping was 
formerly on a_pen-method 
basis, which proved entirely 
inadequate. 

The Ellott-Fisher System 
gives quantity production in 
accounting. It gives control 
of accuracy, logical routine, 
and a combination of 


operations. 


With Elliott-Fisher the 
work is on a daily-balance 
basis. Ledger, statement, 
and: proof sheet journal are 
written at one operation. 
Every account is balanced as 
posted and a double check 
proves the accuracy of every 


run of postings. 


The flat writing surface of 


Klliott-Fisher Machines 
makes it easy to use any kind 


of form—loose-leaf. card, or 


volumes—with 
the greatest speed of insertion 
and perfect registration on all 
carbon copies. 


even bound 


For any bookkeeping or 
accounting method—detail or 
skeleton ledger, billing, stock 
keeping, payroll work, order 
writing, recording minutes or 
banks, factories, 
retail stores, Jobbing houses, 
public service corporations, 
EF lliott-Fisher 
Machine and an Elliott- Fisher 
System based on the machine 


deeds—in 


there is an 


that insures absolute accuracy 
with the least possible ex- 
penditure of money, time, 
and trouble. 

There is a booklet describ- 
ing an Elliott-Fisher System 
for your kind of business. 

A Jetter gets it—but better 
our nearest represen- 
tative call and show you how 
K:lliott-Fisher fits your par- 
ticular problem. 


have 


ELLIOTT-FISHER COMPANY 
Harrisburg, Pa. 


Branches in 100 Principal Cities 





ott-Fisher 


Flat-Bed System of Accounting—Bookkeeping—Billing—Recording 
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DA VIDS’ QUALITY PRODUCTS 


FOR 


SCHOOL SUPPLIES 


We will gladly furmish 


dealers with information 
to place them in a posi- 
tion to secure the Board 
of Education contracts. 
White us. Our prod- 
ucts have been used 
by schools for 95 years. 





THADDEUS DAVIDS INK CO., Inc. 


Manufacturers of Inks, Adhesives 
Sealing Wax, Carbon Papers 
and Inked Ribbons 





| NEW YORK CHICAGO BOSTON | 


| 
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Autopoint Pencil Company Adds Directors. TU 









-— —_— 
ee Hee = = 
The Autopoint Pencil Company, 360-362 East Grand s = 

avenue, Chicago, has completed its organization by the & = 
election of two additional directors—J. B. Irving, pres = = 
dent of the Irving-Pitt Manufacturing Company, Kansas = = 
Citv, Mo., and A. Pomerantz of A. Pomerantz & Company, §& = 
‘hiladelphia, Pa. Charles A. Stevens, president of Stevens, & = 
Maloney & Company, Chicago, was already a member of —7 = 
1 1 oe ; - — 
poard. 4 = 

1 | 7 | 4 - 

The board of directors, composed of seven members, & - 
ludes, besides the men named above, the following off = = 

rs of the company: = = 
W. E. Gerry, president, formerly general sales and ad- = = 
ertising manager ot the Eversharp: H. S. Hasselquist, — —4 
president, in charge of mechanical operations; C. R = = 

= = 

oa -_ 

= = 

== - 

3 = 

= = 

= = 
= = 
= = 
= = 
= = 
= = 
= = 
= = 
= = 
ie = 
Zz = 
= ° 9%? 2 = 
= No. 15 Century ‘‘Efficiency’”’ Portfolio = 
= = 
= a name of quality = 
= in Port olios. Do & 

= not cost a “cen- 5 

= tury’’—norwillthey lastacentury. Butfor100 5S 

= percent value and long service, the buyerisas- & 
= sured that = 

: : . POR FO lOS z 

-_ ; — 

= utmost 1n | L = 

J. B. IRVING = = 

Keeran, inventor of Autopoint and Eversharp pencils; W. = Kos ; e = 
- " \u apo: wi = Wel! made and attractively finished they are = 
E. Smith, for ny years with the L. Ek. Wat Com = : : - : Pe pi = 
pany and later with the Wahl Company in its Eversharp = Portfolios of exceptional beauty, utility and & 
organization; E. 1. Campbell, secretary, and John T. Booz, S& convenience, turn hing exactly what business = 
surer and corporation counsel = and professional men desire. = 

The company tates that the financing of the proposi — = 
=— The CENTURY line of Portfolios, Brief = 

= Cases, Secretary Cases, Sample Cases, ctc.,is & 

= well worth your invest'gation. = 

= Wri-e TODAY for Catalog ‘‘D,” prices and & 

= discount sheet = 

= = 

= Century Leather Crafts Co. = 

= 350 Broadway New York, N.Y. = 

= — 

= = 

= -_- 

= = 

= = 

= = 

= = 

\. POMERANTZ = = 

on is practically completed; that the factory is now pro- 5S = 
‘ . = = 
ducing pencils and that shipments have commenced. \ = = 
large number of advance orders are on the books and = = 
rapid progress in increasing production is promised by = = 
the mechanical staff = = 
natadbantets = = 

New York Golfers. = = 

. . : 1 hal a - = 
The New York Stationers’ Golf Club held a tournament = = 
May 11 at Bellclaire Golf and Country Club, Bayside, L. I = = 
my ° —_ 
there were thirty-two entries. Class A prize, a dozen = = 
zolf balls, fell to F. G. Huber. R. E. Rose won Class B, & = 
a dozen coli ] lls Five points credit were aw irded Mr. = = 
Ro r oO the iber seas me ) fF - lov net score ; 5 > — e = 
‘ose on the Faber season cup for low net scot Three & No. 515 Century ‘‘Superb”’ Portfolio = 
points were awarded to W. L. Reed for second low net. —— = 
W. W. McNeil received two points credit for third low 5S = 
net score STUPEUOEEEOCEE CCE ECCEC CCE CCC CEE 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 
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St. Louis Committees Working on Convention. 
Preparations Now Well Under Way for Annual Meeting 
of National Association of Stationers and 
Manufacturers Next Fall. 


The recent convention of the National Association of 
Wholesale Stationers in St. Louis brings into the fore- 
ground the preparations which are now being made for 


the larger convention of the National Association of Sta 


tioners and Manufactugers to be held in St. Louis next 
October. Every stationer in the city of St. Louis has 
been assigned some work to do in connection with that 


event and it is confidently predicted that the next conven- 
tion will be the largest which the association has ever 
held. The committee chairmen, who have the preparatory 
work in charge, are all strong and enterprising men and 
they are doing some excellent team work in preparing the 
program of the convention so far as the local events are 
concerned, that all those who expect to avail them- 
selves of the privilege of going to St. Louis next October 
will be well taken care of and capitally entertained. 

It was the privilege of a representative of Office 
ances to spend a few days recently in St. Louis. During 
his stay he mentioned the desirability of getting the 
committee chairmen together and through the generous 
cooperation of those gentlemen and particularly through 
the cordial aid of H. A. VanDerslice of the Joseph Dixon 
Cruicble Company and Amedee 
Peting, president of the George 
D. Barnard Company, this was 
accomplished on Saturday 
morning, May 22, when the ac- 
companying photograph was 
taken. 

In the July issue we hope to 
present an article by the head 
of the convention bureau of the 
St. Louis Chamber of Com- 
merce outlining some of the ad- 
vantages of St. Louis as a con- 
vention city. 


so 


\ppli- 


Fountain Pen Division. 


R. S. Bauer, president of the 
National Association of Sta- 
tioners and Manufacturers, has 
appointed Charles L. Mitchell 


of Topeka, Kans., chairman of 
the Fountain Pen and Propel- 
ling Pencil Division. As chair- 
man of this important division 


intends to take up seriously and he hopes that 
will co-operate with him in obtaining the best 
the entire trade. 
people have an advertising instinct and produ 
advertising which the business. Others 
salesmen but poor advertisers. He believes it 
sible 
its Fountain Pen and Propelling Division, 


gets 


member of the organization by giving instruc 
along advertising lines. 
Dealers are strongly urged to send Mr. Mit 


information which they have bearing on the subject, 


ticularly anything in the way of advertising 
lars, ete., which they have found to 
should be done as soon as possible, since 

man’s intention to get at the work immediately 


be SUCCK 


Illinois Booksellers’ Convention. 

The fifth annual convention the 
and Stationers’ Association was held 
May 4 and 5. The 1921 
be held at Rock Island, 


for the current year: E. O. 


of 
at Spri 
Ill. Following ar 


Vaile, Jr., president 


and; G. A. Rathgeber, vice-president, Murphysbo 


Greenwood, secretary-treasurer, Chicago. 


The executive committe: 
tin at regular intervals. 
possible 


The 
the 


association will 


fully as with National Ass«¢ 


as 





Mr. Mitchell says that he rea 


to work out a plan whereby the associatio 


1 
I 


Illinois Bos 
one Id, 


convention of the assoc 


was directed to issu 





it becomes Mr. Mitchell’s duty 

to obtain suggestions and cre- 

ative ideas for the advertising 

and sale of such items. For 

this end Mr. Mitchell tells us 

he would like to get from the i - 

different dealers in fountain ee Ter nee _——- 

pens and propelling pencils 

copies of any advertisements _ THEY WILL TAKE CARE OF YOU IN ST. LOUIS.—The above pict 
, ‘ ° all but two of the local committee chairmen who will handle the work 

which they have carried in convention of the National Association of Stationers and Manufacturers in St 

ee ee one Sade. dalek an eaccant UF Wncet Gectes Geach; Pease haem 

copes OF direct by mail adver- V Warren Skinner (Skinner & Kennedy), C. M 


tising which has proved to be a 
puller. This work Mr. Mitchell 


(Buxton & 
Geo. B. Gannett 


Wantz, William Schmiederer 
Amadee 
was absent on account of a death in his family. 


Skinner), 


Peting, H. A. VanbDerslice and Georg: 
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Graced ! She, who in the business of 
this brisk day is a persevering and now 
really tremendous power—‘“the second 
in command”—is quick to stamp with 
her unrestrained approval those things 
which best help to lighten the burden of her work. 
A new order! Because the Mimeograph is partic- 
ularly a woman’s implement—neatly doing in hours 
the work of days—its importance in the world of 
commerce has kept pace with the remarkable growth 
of woman’s influence in business. Today the Mimeo- 
graph is duplicating, at the remarkable speed of five 
thousand well-printed copies an hour, all kinds of form 
letters, bulletins, blanks, designs, maps, diagrams, etc., 
in unnumbered thousands of institutions throughout the world. 
And thereby it is cutting costs and tedious labor down to 


minimum. Booklet ‘‘T-6’’ will tell you how this is done. Send 
for it now. A. B. Dick Company, Chicago—and New York. 
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Weighs | 1% lbs. 
C) Universal Keyboard 

Ruling Device 

Tabulator 


Back Spacer 

No Paper Fingers 
90 Characters 
Ball Bearing Shift- 


} Carriage BASE 


Possesses every essential feature of larger, 
heavier, more costly typewriters. Three 
unit machine: base, carriage and action. 
Many troublesome parts eliminated. 








The machine for both office and home. 
Does the work of any typewriter, re- 
gardless of cost. 





Excels All Others in 
Efficiency, Simplicity 
and Price 








CARRIAGE 


For Foreign Languages 


Especially equipped with from one to five dead 
keys —does not interfere with 
standard keyboard. 


Some excellent territory still open. 
Write for complete information. 





Molle Typewriter Company 
Oshkosh, Wis., U. S. A. 
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This Way Gut! 


Prices jump! Deliveries slump! 
Grouch grows bigger every day! But 
every row you make, every step you take simply 


sinks you deeper in the slough of printing hopes, in that 
bog of costs outrageous and delays that eat up kale. 

































You may storm and you may threaten, 
you may even plead and grovel, but the printer 
man is helpless to relieve your woes one jot. ‘‘Have 


to wait two weeks or longer’’. ‘‘ No, too small for me 
to bother”, ‘“‘No, can’t shave that price a single cent!” 


Meanwhile your small stocks dwindle, 


spite of all your makeshift schemes—office 


forms and factory tickets, special price lists, letter- 
heads, peppy folders, snappy booklets—all too soon your stock is dead. 


All that fuming, all those losses of both 


profits and delay, you could easily have side- 
stepped had you followed your own nose. For you've 


had right here before you every while, year in, year 
out, the Multigraphie story plainly showing THIS WAY OUT! 


Print it on the Multigraph! 


Not typewriting, but printing, with real 
printers’ ink, and type, with illustrations if 
desired—and yet done by a small power-driven 


machine that takes up little room, and does not turn 
your office into a printing plant. 









































Office forms Circulars Restaurant menus 
Office stationery Folders Theatre programs 
Factory forms Dodgers Bank checks 

Tags Blotters Deposit sli; 

Labels Small posters Order blan 
Wrappers Cards Subscription blanks 
Stickers Notices Price lists 

Sales bulletins Imprinting Statements 

House organs Typewritten form letters Memorandum pads 
Booklets Printing form letters Postcards Etc., 
Pamphlets Illustrated form letters Etc., Ete. 


You can’t buy a Multigraph unless you need it 


THE AMERICAN MULTIGRAPH SALES CO., Cleveland, Ohio 
Offices in Principal Cities 
THE INTERNATIONAL MULTIGRAPH CO., (Britain) Limited 
15-16 Holborn Viaduct, London, E. C. 1 
THE INTERNATIONAL MULTIGRAPH CO. 
Paris, 24 Boulevard des Capucines 
THE MULTIGRAPH SALES CO., Ltd. 
84-88 Bay St., Toronto, Canada 
Offices in Principal Canadian Cities 


ULIIGHRAPIT 


THEMULTIGRAPH SENIOR veins The Multigraph 


compact equipment that turns out high quaiity printing and 1830 E. 40th St., Cleveland, Ohio 
form typewriting at very low cost—averaging a saving of 
from 25% to 75%. Itis simple and easy to operate; rapid and ‘This way out’’ may be my way out. Tell me more about the 


convenient. Electrically driven, with printing ink attachment, ; , ; 
automatic paper feed, signature device, automatic platen Multigraph and what it can do for me. 


release and wide printing surface. Easy payments if desired. 


THEMULTIGRAPH JSUNIOR 2s is,2 Firm__ Our Line is_— aa Ey. 


efficient equipment for concerns which have a limited amount . one 

of work. It does both form typewriting and office printing Name __ Official Position = atvantinbiit aes 
and produces the same high quality of work as the Senior 

Equipment, but it is hand-operated only and cannot be 


equipped with electric power, automatic feed and signature de- r O. A. June 
vice attachments as can the Senior. Easy payments if desired. Street Address Town SS ee State_©. 4-3 ee 

















Print it 
on the 
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Specialized Forms for Accounting Requirements 


NATIONAL Modern Accounting Forms assist the accountant in 
keeping the business records up to a high grade of efficiency. Many 
of these have been especially prepared for the National Line by ex 
pert accountants. These forms have been punched to fit regular 
sized Ring Books ‘and Post Binders. Modern Accounting Forms are 
time and labor-savers and have all the necessary headings for high 
grade accounting. 


Modern Accounting Forms: 


Inventory Sheets Stock Records Salesman’s Order Blank 
Purchase Orders Cash Received Check Register 
Petty Cash Disbursements Voucher Sheets Weekly Pay Rolls 


Cost or Estimate Sheet Receiving Record 
Notes, Drafts and Trade Acceptances—Payable—Receivable 


In order to take care of your trade successfully stock these 
Modern Accounting Forms. 
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Stationers’ Slogan Contest. 
Stevens, Maloney & Company, 21 South La Salle street, 
Chicago, have arranged a slogan contest. The best slogan 
offered before June 12 was to win $100 in gold. A painted 


bulletin board at Michigan boulevard and Roosevelt road 
has been erected. The first line is an array of interro- 
gation marks \fter the slogan has been accepted the 


question marks will be replaced by the winning device. 
The bulletin board features Cutler desks, Art Metal steel 
equipment and Automatic filing cabinets. The display is 
in a prominent position, facing the most important South 
Side boulevard, and visible to all who use the passenger 
terminal of the Illinois Central railroad. 


H. H. Brackett Promoted. 

tlarry H. Brackett, formerly a salesman for the Will A. 
Jeach Frinting Company, Sioux Falls, S. D., has been 
made manager of the stationery department of that com- 
pany, succeeding John D. Beach, the former treasurer and 
manager, who retired the first of the year. 

Mr. Brackett is regarded as one of the best posted sta- 
tionery and office equipment men in the Northwest. He has 
been actively engaged in the work for the last twelve 
years, having been connected with some of the largest 
stationers, both in Minneapolis and Des Moines. He has 
been connected as salesman with the Will A. Beach Print- 
ing Company for five years and has a wide circle of friends 














e a 





HARRY H. BRACKETT 


throughout the stat It has been Mr. Brackett’s hobby to 


{ 
visit every year some factory where office appliances are 
made and thereby keep himself thoroughly posted on all 
the devices carried in the stationery store. 


Taking on More Room. 

The E. L. Steck Company, 909 Congress avenue, Austin, 
Tex., announces that the demand for additional floor space 
has compelled the company to seek a new location near 
by at 909 on the same street, where the offices and the 
stationery store of the concern will be located. The com 
pany’s factory will take over the space formerly occupied 
by the departments moving. 


Southern States Organize for Export. 

_ The South Atlantic States’ Association has been organ 
1Z( d at Greensboro, N. ia its object being to develop the 
foreign trade of the South Atlantic states, with special 
emphasis on their relations to Latin America. Meetings 
are to be held annually. The officers chosen at the meet- 
ing of organization are: Matthew Hale, president, Wash- 
ington, D. C.; former Governor John G. Evans, vice-pres- 
ident, Spartansburg, N. C.; Hollis N. Randolph, vice-presi 
dent, Atlanta, Ga.; V. P. Fuller, vice-president, Jackson- 
vilie, Fla.; S. G. Yates, secretary, Greensboro, N. C.; F. R. 
Miller, assistant secretary, Macon, Ga.; B. R. Kessler, as- 
Sistant secretary, Jacksonville, Fla.; A. V. Snell, assistant 
Secretary, Charleston, S. C.; R. B. Douglas, treasurer, 
Greet sboro. N. ( 























| WORTH A TRIAL 


Leatherope Card 
Wallets 


Will Prove Our Case 
While Carrying 
Your Business Cards 


— 





Let Us Send You 
iy One of These Wallets 
i as a 


Convenience and a Test 





ecurity Envelope @mpan 


=— C The“House of ‘Specialties 











MINNEAPOLIS, U.S. A. 


| 
| BRANCH OFFICES: 


A New York, 141 Broadway 
Al Cleveland, 436-8 Schofield Bldg. 
Detroit, 407 Congress Building 


TW Chicago, 445 Ist National Bank Building 
San Francisco, 204 ist National Bank Building 
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SOU THW ORTH 
Typewriter PAPERS 


The Oldest Typewriter Papers in the World 


A GOOD LINE 
TO TIE TO 


Satisfying Every Demand for 


QUALITY 
LOOKS 
SERVICE 
ECONOMY 


A COMPACT LINE 


Easy to Buy 
Easy to Sell 


Parchment Deed 


A paper of Superlative Quality 
and Strength for all Legal Doc- 
uments. — 


Permanent Record 


A handsome, enduring paper 
for general commercial pur- 
poses. 


Credential Record 


A quality paper for all around 
uses at a very moderate price. 


SOUTHWORTH COMPANY 


Established 165 


Mittineague, Massachusetts, U.S.A. 
San Francisco Office, 444 Market Street 


The O'dest Manufacturers of Typewriter Papers in the World 
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Some Suggestions on Handling Loose Leaf. 


Being the Substance of a Letter Received the Middle of 
Last Month from C. H. Staples of Fresno, Calif. 

It is our poiicy in arranging our loose leaf stock to 
keep an original package of each item in the shelves a1 
ranged in order—memorandum books, ledgers, post bind 
ers, etc. 


We make it a pomt when customers ask for account 
books to suggest the points of the loose leaf system over 
those of the bound books, showing the flexibility and 
convenience of the loose 'eaf svstem. 

We at all times consistently endeavor to obtain the 
names of our customers in order that we may keep in 
touch with them and make our service as continuous and 
complete as possible. 

\t least once every month we display all our different 
loose leaf devices, together with price tickets on each item 

We find that in handling salesmen, a salary, or drawing 
account, and a commission is the most satisfactory method 
of remuneration. We try to develop such a man—one 
who will co-operate with us while we at the sam 
advise him of new prospects whenever they come to ou 
notice 


Captain Burtner Sells Business to Rehm. 

Captain O. A. Burtner, proprietor of the Albu 

Typewriter Exchange, has sold the business to Robert A 
Rehm. 





O. A. BURTNER, AS A CAPTAIN IN THE NEW MEXICO 
NATIONAL GUARD 


The \lbuquerque T ypew riter Exch inge indles the 
Royal and Corona typewriters and does a considerable 
business in rebuilt typewriters and supplies Che busi 
ness has been established for fourteen years and is 
factor in the office equipment distribution in Albuquerque 
and vicinity. 

Captain and Mrs. Burtner have started on a sixty-da 
vacation, in a new Reo, headed for the Canadian border 
and back through the Yellowstone and down into lowe1 
California. It is to be a part of a deferred wedding 


trip and if we could see Captain Burtner at the wheel 
and hear the soft purr of the engine as the tires crunch 
over the Lincoln HJighway, in the “close-up” we would 
probably see an old shoe tied on the rear and a bit of 
rice scattered on the top, although the wedding took pla 
ever sO many vears ago 

But Office Appliances is not saying good-bye to Captain 
O. A. Burtner. It expects him to return to Albuquerqut 
or some place in the Southwest, to connect himself in 
some way with the office equipment business. It expects 
him to unpack the old checker board and get out thi 
checkers and the chessmen and in between the odds and 
ends of business time crowd a lot of happiness each day 

Office Appliances extends the hand of fellowship and 
welcomes Mr. Robert Rehm to the fold. 


6/7 
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ABSON’S selling cost with Direct Advertising is 79 
per cent cheaper than with any other form of advertising 
or selling! 
Roger W. Babscn.. _ we ; 4 i 
of the Babsen Statistical Organization Could there be a finer compliment to the pulling power of Direct 
Courtesy “Direct Advertising Advertising or a more striking testimony of the Addressograph 
; features that make it Direct? 
People today do read circulars. You can sell them if you tell 
he chem—gquickly—often. 
)] , . ’ sé “ 
oi So put your prospects’ names on the Addressograph—‘‘The Card 
2 Index That Addresses Itself on All Forms.” Fills in names on 
ue letters—addresses envelopes, postcards, salesmen’s report forms, 
record cards, shipping labels, tags, invoices, etc.—all 15 times 
a) faster than pen or typewriter. All with uniform “typewritten” 
ler neatness—all without errors or omissions. 
vel 
ng Can ycu afford to overlook such advantages? 
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- 903J6 W. Van Buren St. PRINTS FROM TYPE. 


Chicago, Illinois 


74436 Broadway 
New York 
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Will YOU Profit by the Experience . i? 


of the American Surety Company? 


The American Surety Company uses 
Dictaphones in many of its agencies. In 
New York, Mr. J. B. McGinn, Manager, 
Claim Department, says: “In this depart- 
ment we use 15 machines. The volume 
of our business has increased enormously 
in the past two years, but, due to the 
efhiciency of The Dictaphone, we have not 
had to augment our stenographic force.” 

Are you ready to learn how The 
Dictaphone accomplishes these results? 





THE 
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100 Broadway, New York 
American Surety Building 








Reg. U. S, Pat. Off. and Forcign Countries 


**The Shortest Route to the Mail-Chute’’ 


The American Rolling Mill Company, Middle- 
town, Ohio, says: “We have 68 Dictaphones in 
use. The Dictaphone system has proved itself in 
our work to be greatly efficient, a time saver as 
well as a saver of expense.” 

American Railway Express, New York, N. W. 
Fulmer, General Purchasing Agent, says: “On a 
month's test, covering | 8 operators with an average 
output of 1,591 letters per day, we found the cost 
for transcribing a little under 3%c per letter.” 


Deere & Webber, Minneapolis, say: “Generally 
speaking, we find that operators transcribing from 
The Dictaphone can get out 20 to 23%% more 
letters in a day than when they were obliged to take 
shorthand notes and transcribe from the same.” 

New York, Chicago & St. Louis Railroad 
(Nickel Plate), Cleveland, C. A. Beck, Chief Clerk, 
says: “We are using at present approximately 
100 Dictaphones in our various departments with 
mighty gratifying results.” 


Phone or write for convincing demonstration in your office, on your 





Branches Everywhere. 











is work. Branches in ail principal cities—see your telephone book 


THE DICTAPHONE, Woolworth Building, New York City 
Write for Booklet, ‘‘The Man at the Desk’’ 


There is but one Dictaphone, trade-marked “The Dictaphone,” made and merchandised by the Columbia Graphophone Company 
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Why Direct Selling? 






in Add Wiliam L. Saunders, Presi 
lent An Vanufacturers port As 
clatton, re the Sevent Vattonal oA 
Foreign Trade Convention, San rancisco, eC 
ry 13, 1920. 
US] is straight ine 18 the shortest distance betwee! 
points, so is direct selling the shortest and surest 
iy to sell goods This axiom applies as well to 
domestic as to foreign trade. Manufacturers at home 
have the means to reach customers by direct methods H If th PRICE 
’ the know the ountry, the ways of doing business a e 
i and the faciliti for financing orders, hence domes 
4 tl trade attracts rst attention and returns come in H If th SIZE 
j in large volume Not so with foreign trade With a e 
the exception O ‘ rew ot the are nanutacturers 
there has been little determined and fruitful 


ee fields. ‘Ev Fogg has at all Sheee fcee alin “ Half the WEIGHT 





give special discounts to agents for foreign trade, to send 
catalogues, to advertise, and even to share the expenss 
with others in sending a traveling man abroad; but this 





‘ . ° - 
only approache s the situation; it 1s a mere picking process Price 


which sometimes e1 ables one to get rid of a surplus sto 


at at a sacrifice, but it does not, and cannot, establish thoss ° 
i relations which are a né¢ cessary precedent to a permanent In the U. S. A. 
ig and enlarging business. Such methods are amateurish and 5 F 
4 not professional. We all practice them in the beginning $60.00 with Neat Metal Carrying-case 
«4 When we get wise through experience, we turn to direct ? 
a selling 
¢ Direct Selling Most Effective. 
In the early days the Ingersoll-Rand Company was 

represented by agents at home and abroad. In domesti 
z work many of those agents were of long standing, they 
i were looked upon almost as a part of the company Che 


business had been profitable for all concerned. But it 
became apparent that in territories where direct selling 
was resorted to, both through traveling salesmen and by 
establishing branch offices, the proportion of business 
obtained was much greater than even with the best agents 
This resulted in the adoption of a branch office policy in 
all new fields and the gradual replacement of-—agencies 
In some cases we located a man and sometimes an office 
force under the same roof with the agent, co-operating 
with him by giving a more direct contact to the agent. 
This policy usually brought larger sales and more profit 


i to both principal and agent. In some cases the agent was 


taken over, placed on the pay-roll and brought at frequent Special Keyboards for Special Purposes 


intervals to the home office and the works for education 





1 
i 





° 4 . >. 
and closer contact In time he became a branch man- and many Foreign Languages 
4 ager. In other cases the branch gradually absorbed or 
--= replaced the agent entirely. In others they both did and 
have continued to do business in the same office side by Visible Writer of 84 characters. 
side, to the satisfaction and profit of both re : . 
' Takes paper and envelopes 93 inches wide. 


If this process is good business at home, how much 

2a more necessary it is to follow it in developing foreign Writes a 
helds. It seems to me to be altogether a question whether k p 

3 or not we are in a position to finance a project looking to Equipped with all essential devices—Back- 
the extension of one’s business on a permanent scale. spacer, Margin Release, Automatic Ribbon 
\ll experience points to the conclusion that if we have a Reverse. etc 

a product of value, something which is, or which might be, ‘ ; 
used in a foreign locality, and if there is a fair chance to Weichs only 17} Ibs 
sell it at a price not too much above that of the native s y - ' 
product, we should send one of our best men first to look 


ine 8 inches long. 


Light enough to be moved about with ease. 


over the ground and then open an office there. At first, Heavy . 4 een PORT REN 
except with large concerns with plenty of money, it is cavy enough to remaim stationary while 
ly best to get desk room in a house of established reputa operated. 
m tion This enables one to get accustomed to the ropes 


to learn the ways and means of doing business and to 


re obtain credit: After a while. #f all eoes well. the beaneh Latest Development in 


ce can he exte dec . . 
- nded Typewriter Construction 
Export Salesman Must Know Product. 


id It is o] ] 


obviously best to send men abroad who speak the Small 
k, language of the country where they do business; but this Compact 


1 


ly is not always an essential condition. To know the product 

h and the business is the first and most important qualifica Durable 

t ; - . . e 
tion; to have business judgment, tact and adaptability to Practical Personal 
meet conditions as they arise is next in importance. The 
right man will make connections with those who speak 
the language, he will keep things going until he himself 
learns the language 


In no case that I am familiar with has a business been American Writing Machine Co. 








7 established on any large and permanent scale abroad ex 
cept through direct selling. I have a case in mind were 449.455 Central Avenue, Newark, New Jersey 
a toreigner had the agency of an American product. He 








was doing a good business and the manufacturer at home 
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RAND 
KUROW 


INDEX TABs 





“These Will Make 
Our Filing Easy” 





ITH the new Rand MAKUR- 
OWN Index Tabs you index 
to suit yourself. Just write the label 
pencil, pen or type—insert in the 
Tab and cut the Tab the desired 
length. Then moisten the gummed 
surface of the Tab end and attach to 
the sheet or card end you are in- 
dexing. 





For Card 
Indexing 


These Rand Tabs are strips of 
transparent celluloid, attractively 
colored, moulded to protect and 
hold the labels firmly. Easy to get 
at—they cannot get torn off or be- 
come ‘‘dog-eared.”’ 


MAKUROWN Tabs form the 
money saving way of indexing 
records—the Government and big 





For Record 
Ledgers 





re business firms use them in large 
quantities. 
Sold by stationers everywhere in 
-——z . 
——f | 6-in lengths (unless otherwise 
ordered) and in 3/36 in., 1/4 in., 
2 3/8 in. and 1/2 in. widths in a 
2 | variety of colors permitting wide 
we | indexing classifications. If your 
= stationer cannot supply you, write 
nw direct for prices, etc. Blank 
= labels come with Tabs. 
po / THE RAND COMPANY 


Originators of the Visible Index 
North Tonawanda, N.Y. 


Branches and Sales Agencies 
in Twenty Principal Cities 


For General 
Filing 





The brightly colored, neatly fitting MAKUROWN Index 
Tabs will endow your dingiest file with a new efficiency. 
You will find it a pleasure to try our generous sample of 
six colors and four sizes sent on receipt of {2c (to cover 
postage and packing.) Write the Rand Company, Dept. 
F-8, North Tonawanda, N. Y. 
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This 
who was only 
and he doubled the business the first 


agent retired fro! sine 
a sales clerk in hi ft 


was well satisfied. 
American youth, 
was made manager, 
year. 


All foreign connections are not the same in their 
methods of doing business, hence there is no rule of three 
that can be set down as applicable to all of the In sor 
it pays to talk American goods, for there is irm about 
the name; in others to say that the goods were made 
America is of no selling value. A good man on the 
ground will learn how to steer in these things 

Direct Selling Makes Intimate Contact. 

Not only does direct selling bring the iker and 
buyer in closer contact and afford means mutual sym 
pathy and interest, but it enables the maker of the goods 


competitive conditions It shows 


more nearly to meet 
him how to build his product to meet the needs or the 
fancies of his customer. He gets closer to hi Chere is 
also a psychological value in direct selling Che customer 
thinks and feels that he is in a position to get better prices 
and terms. Close contact between principal and agent 
always makes for the best results; there is created a 
mutual bond of interest. All trade to be permanent and 
profitable must contain the elements of mutuality of inter 
ests. Direct selling promotes this; it is like seeing a man 
yourself and talking things over with him rather than 
writing letters or sending some one else to talk to hin 
and represent your case 

Direct selling through advertising alo1 annot fully 
meet the situation. It does some good in certain lines 
which are simple or of a common or standard nature; but 
it is at best unsatisfactory and of temporary value All 
buyers in all countries like to place orders with some one 
who is on the spot. In machinery trades this is of the 
greatest value. The buyer feels that there is some one 
nearby to take care of the product, to see that it per 


forms properly and to aid in overcoming difficulties and 1 
repairing trouble. 


English Favor Direct Selling. 


The English people are the greatest traders in the 
world. They have pursued the policy of direct contact 
with peoples of other nations. They are constant travel 
ers, going to the fields which they seek to cultivate, study 


establishing 
d 


ing the conditions, getting acquainted and 
connections that lubricate the machinery of 
make it easy for people to trade with them. 


musiness an 


We shall do 


well if we follow methods which have led to success 
To some this policy looks expensive. It costs money to 
get it established, but if our product is good and our shops 
big enough, we shall find that it is the best investment 1 
the end. 

New York ‘Ames Office Moves. 

The New York office and warerooms of the Ames Sup 
ply Company have coms moved from 8&2 Rens e street to 
50 Lispenard street. The move affords considerably it 
creased space and better facilities. 

Sidelights on Business. 

Walter F. Wyman, sales and export manager of Thi 

Carter’s Ink Company, contributed an interesting article 


Life” disclosed 


retained 


in June System. “Making a Friend for 
some commercial experiences which may well be 
as models in the building of business, 
to export selling. 


espe Cc ill as applied 


Handipad i in New Quarters. | 


Weinman Brothers, manufacturers of Weinn 
Handipad, have moved to larger quarters at 749 Ea 
Forty-second street, Chicago 

Change of Location 

J. F. Ryan & Co., manufacturers of sealing tapes, a 
tape moisteners, have moved from their Vanderbilt e 
nue location to a new store at 315 Lexingt ivenue, cor 
ner of 4lst street, New York, N. Y. 


National Business Show Moves Offices. 


The Annual Business Show Compar vhich cot 
ducts the National Business Shows, has moved to Root 
672, 50 Church street, New York, N. \ TI 1 address 
was 150 Nassau street 

The Honolulu Typewriter Company, owned and cot 
trolled by A. C. Kitchler, has moved its business location 
to 50 North King street, between Nuuat and Smith 


streets. 
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LD COUNCIL TREE BOND 


: IT WAS ON THE 
RECOMMENDATION OF 
OLD COUNCIL TREE 
BOND THAT THE OWL 
MARK WAS ACCEPTED 
BY THE PUBLIC AS A 
GUARANTEE OF PAPER 
VALUES = “ 2 % 


NEENAH PAPER COMPANY 


LOFT DRIED BONDS AND LEDGERS ONLY 
NEENAH, WISCONSIN 
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Made in 16 de- 
grees of hard- 
ness, graduating 
from 6B, softest, 
to 8 H, hardest. 


— 


we 


TheMan Who Makes 
Van Dykes Says: 


I’ve been with Eberhard Faber, 
boy and man for twenty years, 
I’ve seen millions of pencils go 
out of the place — all good and 
made as they ought to be; but this 


"VAN DYKE b84avens 


tops them all. I hear it is a big 
seller and I don’t wonder. I’ve 
never seen so much quality before 
in any pencil. Every one of the 
16 degrees of lead is made with 
such care as to insure uniformity 
and perfect grading. 


EBERHARD FABER 
Oldest Pencil Factory in America 


Factories: Brooklyn, N.Y., and Newark, N. J. 
Offices: New York Chicago Boston SanFrancisco 























, 1920, 


*-LIANCES 73 


June, 10920. OFFICE AP 


























oontumnenall 
— New England School Typewriting Contest. SUCCES 
The first time a sectional typewriting trophy has been 3 jy wy preeynpparyerrynwspaysareranes seinnesesaaieniiedesa tae 
put it competition for the second test was at Simmons = RAWYRY LY, Y y VARIG Yn URI SMIRINGRYNA = 
College, Boston, May 1, and as was natural, the enthusi = RY; URYRUSUA IN NIM ING VINE = 
asm was intens«¢ More than sixty students entered the = nn SURES. N —SYINIRGININ RGSS = 
contest and the surroundings were practically perfect = SZEWOS NIN YIN Nis WY = 
Tables were built in the library of Simmons College and 3S “i = 
the courtesy of E. H. Eldridge, who has charge of the = t 453 = 
secretarial work of Simmons, was a supreme factor i = TRININISSS, 3 
making the contest a great success. = VISE CGS 
For the second time the Bryant & Stratton School of = Y y Y= 
Providence, R. I., takes the cup for a year, but, as th — S SSE 
figures show, it was no easy victory and until the final =< i KE = 
ficures were compiled everybody was guessing. = Dee > = 
While the correcting was being done, Messrs. Simmons = BASS SS 
of the Underwood Company, and Waters of the Reming = KK QS 
ton Company, gave inspiring talks to the waiting audienc« = BP Y= 
and demonstrated machine work, assisted by Mr. Oswald, S&S SSS $= 
world champion, and Misses Waner and Owen. It is to G <a 
be regretted that this feature cannot be an item on the =; Y= 
program of every contest. = Si = 
The cup will be contested for next April at the Busi = KES 
ness Show in Boston, and already remarks are heard t = Ly = 
the effect that it will never again go to Providence => Sy = 
In this contest, as at San Francisco, a high school is = : KKK S 
numbered with the ten medal winners, and others wer = IY Lee 2222 = 
well placed : = SS DSv\ = 
This is the banner year for typewriting contests—mor = 4= 
than twenty having already received sanctions—some of = = 
the state contests numbering entries by the hundred \ll = ; = 
. of this works to the bettering of machine work, not only = E. = 
. in the school, but in the office as well. The standard is 53? = 
not vet as high as it should be, but the figures are gradually = 4 
growing and are today a hundred per cent better than they ~ = 
were a decade ago. = = 
Fifty-three contestants showed results which entitled = = © 
them to a place on the record, the rest having beet = = 
dropped be A cei of errors The leaders in the Boston con =: (O03 QL ye S 
cg na = SSS S 
: eS = 
Louise R. Potter, Bryant & Stratton School, Providence => 4 (KE S 
R. I.: net words per minute, 63 (Underwood) = Mee Lene 
R. Elvera Schuler, Northampton Commercial College, 5S SS 7 S SSS S 
Northampton, Mass.; net words per minute, 61 (Rem = = 
ington). — a = 
Marjorie |. Sears, Lowell Commercial College, Lowell, = You Don t Know = 
Mass.: net words per minute, 59 (Underwood). = -— 
rhe fifth contestant, a high school student, mentioned in) S how handy, how safe, how convenient and how = 
we’ i trodu tor y, was Richard ¢ allahan, Ta Salle High = clever it is to havea real, regular up-to-the-minute = 
School, Waltham, Mass.; net words per minute, 56 (Un = 8 = 
Piccisanndlt’ = Filing Envelope—To know your documents are 3 
Other schools represented among the recorded contest- = well filed—To know that years from now the same = 
ants were Boston Clerical School, Boston, Mass.: Clark = envelope is still working for you steady as a clock = 
a gah Pr “eatgn niet or Rhee . ee. ; = 
— | of Business Administration, Boston, Mass; Dor 2 sad secure as the rock of Giavelen = 
chester High School, Dorchester, Mass.; Howard High & = 
School, West Bridgewater, Mass.; McIntosh’s Business 53 ss = 
College, Haverhill, Mass.: Merchants’ and Bankers’ School, = Bandless Document Filing Envelopes = 
Hartford, Conn.; New Bedford High School, New Bed = = 
ford, Mass.; Norway High School, Norway, Maine; Royal S$ are built for wear and hard work. Built for all time like the = 
3usiness College, New Haven, Conn.; St. Peter’s Com =  medern sky scraper—constructed of extra heavy, thick, high S 
mercial High School, Dorchester, Mass.; Salem Commer = grade manila paper like the elephant’s hide—strong against = 
cial College, Salem, Mass.; Simmons College, Boston, = wear and tear and adaptable for all climates, damp or dry, = 
Mass.; Story High School, Manchester, Mass.: Walpol = hot orccld. Ne bother of any kind and so simple any child 3S 
High School, Walpole. Mass.; Westport High School, = can use them. Very convenient to open and close—the nickel = 
Westport, Mass.; Woonsocket Commercial School, plated brass clasps on the ends grip at any expansion and = 
Woonsocket, R. I. = hold on till moved again. And besides, there are = 
Contests Elsewhere. = , —_ = 
High schools in Wisconsin contested at Whitewater in = NO STRINGS to snarl and break— = 
May for honors in typewriting, shorthand and penmanship = NO RUBBERS to dry and rot in hot = 
The typewriting contests were under the sanction of Prof. 5 and dry climates— = 
W aan Kimball, ¢ ~ York, N. . a —— was =& NO TAPES to tie and wesr. = 
written by him. Silver cup 1s the trophy in the iscon = j y = 
sin contests, held t rath by the haan until the same =& NO BOTHER to open and close. = 
school wins it twice in succession. Fred Reichel, of the = Remember, no obligations on your part in asking for fre = 
Grand Rapids High School, won first place in senior = sample to any part of the world. Investigate this wonderful = 
typing. writing 59 7/15 words a minute for fifteen mit = modern filing container. Costs you nothing to learn all = 
utes. Leone Hess, of the Menasha High School, was sec = about the = 
ond with a performance of 57 4/15 words per minute = ope = 
Genevieve Nichols, of the Edgerton High School, secured = B dl D Fil E | = 
third place with 5211/15 words a minute. The junior typ¢ = andiess ocument . ing ave opes = 
writing contest was won by Esther Leavitt, of the Plain = Especially Adapted for Court Documents = 
field High School = . = 
_ In May Esther Kaplan, a girl of thirteen and a student = Y D K = 
in the seventh grade of the public schools, solved six =& ou on t now = 
standard problems of addition in forty-seven seconds on 5 = 
an adding machine. She had established an international = The Smead Manufacturing Company = 
record for her class as a rapid calculator. Her recent = Department C = 
, achievement was defending the previous record in a con- 5S HASTINGS, MINNESOTA, U. S. A. = 
2a test at the Garfield school, Kansas City, Mo., witha dem- 5S = 
eae onstrator for an adding machine manufacturer. PUT 











For the Man Who Sells 
Over the Phone 


Desk Style, 
Capacity 440 Names 





Style F. Desk Type, 
Capacity 1035 Names 
For Switchboard 
Operators 





Every stationery dealer knows 


many firms who sell largely by 


phone. Many large grocers and 
butchers, wholesale or retail, daily 
solicit hundreds of orders over the 


telephone. The 
Me ilicke. 
Active Telephone Lists 


should be part of the phone sales system 
of every such business. Every stationery 
dealer can cash in on this need. The field 
is unlimited. It is only a matter of show- 
ing the prospect to make him a purchaser. 


Each of these types embodies the 
Meilicke Self Closing Live Index System 
with the rapid, ready reference Meilicke 
labs. Both are mounted on sturdy metal 
bases and tilted correctly on stout metal 
standards. The cards are linen lined with 
flexible hinges. All metal parts are fin- 
ished in standard telephone black baked 
enamel and rubber footed to prevent 
scratching of furniture. 

The Meilicke Active Phone List is go d 
looking. It fills a need. Once on a cus- 
tomer’s desk it stays—and builds future 
sales. 


The Meilicke Dealer Prop- 
osition is of great inter- 


est to you. Write for it. 


Me ilicke. 


Calculator Company 
350 North Clark Street, Chicago, III. 


‘The Meilicke Way Saves Work and Delay’”’ 
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Typewriter Exports for March. 


Exportation of typewriters from the | St S 
ing March, 1920, is covered by the following figures 
nished by the Division of Statistics, Depart: t of | 
merce: 

Countries. Countries. 
\ustria $144,955 Dutch West Indies.$ 1,9 
Azores and Madeira Haiti 2,724 

Islands 690 Dominican Republic 13,32 
Belgium . 92,496 Argentina 78,991 
Czechoslovakia i 3,158 Bolivia 3,643 
a 49,718 Brazil 33,834 
LO eae Chile 15,868 
France 306,233 Colombia 14,683 
Germany 60,950 Ecuador 2,258 
> 74 British Gu 270 
GOO. ccc cccccocen - EO Dutch Guiana 595 
DOM lite is oak 6s .. 118,104 Peru 16,21 
Netherlands .. 81,251 Uruguay 4/39 
Norway ...... .... 32,512 Venezuela 12,482 
Poland and Danzig 55,506 China 14,995 
Portugal .......... 36,098 Kwantung SV 
Roumania ........ 12,817 Chosen 144 
Russia in Europe. 3,510 British India 68,112 
I ee es 67,600 Straits Settlements 13.948 
Sweden ..... ..... 126,839 Other British East 
Switzerland ....... 40,033 Indies ; 190 
Turkey in Europe... 17,548 Dutch East Indies 19,370 
England <<a So French East Indies 3,492 
Scotland .......... 16089 Hongkong 8,993 
eee 2 555 Japan 29,967 
Jugoslovia Warts 1000 Persia 2/0 
Bermuda ........ 836 Siam 1,470 
British Honduras. 475 Turkey in Asia 6.375 
CeMAGR 5.6... 125,137 Australia 54,914 
Costa Rica 4,094 New Zealand 11,379 
Guatemala ........ 3,790 Philippine Islands 19,601 
Honduras we 905 Belgian Kongo . 5,714 
Nicaragua ....... 2,118 British West Africa 4,097 
PemeOhe ....:.. 8,780 British South Africa 15,419 
Salvador 1,093 British East Africa 2,007 
oS eee eee Canary Islands 2.20 
Newfoundland and French Africa 14,199 

Labrador . os 540 Kamerun, et¢ &0 
Barbados ...... a 34 Liberia 14] 
pS eee ae 175 Madagascar 213 
Trinidad and _ To- Morocco 73 

NR arate hao. 2749 Portuguese Africa 3,798 
Other British West Spanish Africa 101 

Indies id fa R62 Egypt 30.731 
Cuba Pea heal 53,789 _ —- 
Virgin Islands of Total $2,624,012 

SS ARS ee 60 

Shipments to Non-Contiguous Territories. 

ee ee .$ 2,472 Porto Rico. $ 8,746 
eee 7,130 


March Exports of Adding and Calculating Machines. 


Following is a statement of United States 
adding and calculating machines by 
March, 1920, by the Division of Statistics, 
Commerce: 


Number 


NE EE ROE Te eae ] 
SE a Se aNd Oe 200) 
Deemer ......... gies ee ea erahe. sha 124 
Finland ; 
I eae re a hh at ee a 321 
Germany l 
RR SO ee eee ee eee } 
ere ere oe ee ee 241 
I a 2a in Me 49 
Poland and Danzig.... 
POCUMMAD cc cccees ayer g te eee 2 
Roumania 3 
Spain ed 
Sweden ..... Ramee renee 5" a : 396 
Switzerland ... eee 7 
Ne 5 
Canada 

Costa Rica ree 
LTR OS OP Ne rae ] 
CNN. 8, dls canoes see SS are ae 4 
Nicaragua 
Panama 
ee palate ee taal sh 49 


Countries. 


exports 


countries dt 


Department 


ri 


/ 

5.130 
7 SOQ 
4,087 
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68.112 
13.948 


190 
19,370 
3,492 
8,993 
29 967 


19,600 
5,714 
4.097 

15,419 
2.007 
2.207 

14,199 

80 

141 
213 
73 
3.798 
101 
30,731 


24.012 
8,746 


hines. 
rts ofl 
during 
ent of! 


998 
204 
130 
599 
34,087 
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8,179 
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NEW HOME OF DE LUXE LINE LOOSE LEAF PRODUCTS 


A BRIEF HISTORY 





XACTLY twenty years ago Mr. R. B. Wilson established the Chicago Shipping & Receipt Book Company at 
20 South Clark Street, Chicago, the only device manufactured at that time being an aluminum holder. The entire 
working force consisted of four employees and the factory and office were housed in one small room on the 
third floor. 


After a few months these quarters became too congested and the small plant was moved te old Fifth Avenue near 
Madison Street, where on the second floor, considerable more floor space was occupied. It was here that the com- 
pany first began to manufacture, besides aluminum holders, three-sixteenth inch diameter post storage binders. 
In less than one year the business grew to such proportions that more manufacturing space was necessary and the 
plant was again moved, this time to Kinzie and State Sts. where another item was added to the line—and the 
sectional post transfer binder became a member of the De Luxe Line family. 

Again, after fifteen months, it became necessary to seek larger quarters and Mr. Wilson, believing in the possibili- 
ties of the great West Side, rented a building at Kinzie St. and Armour Ave. At this time the employees numbered 
150, and the manufacture of loose leaf ledgers began. While located at this address the company grew very rapid- 
ly and purchased the Public Record Index Company, consolidating both concerns under the same roof. After acquir- 
ing this business, the C. S. & R. B. Co. began to manufacture and sell several sizes of indexes and ledger sheets. 
After being located at Kinzie St. and Armour Ave. for three years, it dawned upon Mr. Wilson that something had 
to be done to keep from continually moving to larger quarters and he decided to erect his own factory building. 
Ten years after he started in business the factory at 3021 Carroll Ave. became a reality, consisting only of three 
stories. Here, again, after three years, more room was required, and two additional floors were added to the 
building, making a total of 96,000 square feet of floor space. 

During the time the company was located in their own building they began the manufacture of the many items 
comprising the present line, and eight years ago purchased the entire business of the Hamacher-Hawkins Company, 
a concern manufacturing ring books at Kansas City, Mo., moving the entire plant into their factory at Chicago. 

Six years ago the C. S. & R. B. Co. also purchased the Jones Improved Loose Leaf Specialty Company and after 
consolidating the two companies, changed the firm name to the Wilson-Jones Loose Leaf Company. 

Just twenty years from the time Mr. Wilson established the business, the building as pictured above became a ne- 
cessity. The new structure is the latest in factory building and presents one of the most modern work-shops in 
America. The immense building is 360 feet long by 260 feet wide, comprising a total floor space of approximately 
four and one-half acres. Nothing which could add to the comfort of the employees has been overlooked and the 
many rest-rooms, emergency hospital, restaurant and large office, all finished with terrazza floors, circulating ice 
water system, filtered air ventilating system and the most modern plumbing obtainable, add greatly in making the 
new home of De Luxe Line Loose Leaf Products one of the most up-to-date manufacturing plants in existence. 
Several hundred thousand dollars worth of new equipment has been ordered and will be erected and in operation 
before the many machines in the old building are moved to the new location. 

The manufacture of De Luxe Line Loose Leaf Products at the present time necessitates an expenditure of over 
$150,000 for material every month, and after July lst, when the company expects to be entirely settled in their 
new home with a working force of over 1000 satisfied and loyal employees, the production will be greatly increased 
and the entire resources of the company utilized in giving still better service and maintaining the same high 
quality of merchandise as heretofore. 


CHICAGO 


Wilson-Jones Loose Leaf Company : NEW YORK 
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STOP, LOOK, and 


consider the advantages to 
be derived from the sale 
of the Acme No. 2 Binder 





The Acme No. 2 makes the 
best permanent fastening. It 
is especially adapted for of- 
fice work, driving a broad, 
flat staple which holds the 
thinnest sheets without tear- 
ing, which is easily applied 
and grips tenaciously. It 
makes fifty fastenings with- 
out reloading. 




















Its service makes people 
pleased, not only with the ma- 
chine but also with your store: 


“I got that little stapler at 
Brown Stationery Company,” 


you hear them say. It advances 
the prestige of your store and 
brings profits, not only on the 
original sale but also on orders 
for staples. 


And its usefulness is not at all 
confined to any one class of 








customer. In every office where 
a letter or document requires 
more than one sheet of paper 






there is a place for it. 





Write for samples of work and 
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dealers’ terms. 















Acme Staple Co., Ltd. 


1643-1647 Haddon Ave., Camden, N. J. 










Kado London Agents. 


Canadian Representative: 


Ernest J. Scott & Co., 
59 St. Peter St., Montreal 


Company, 


Agents for Scandinavia and Fin- 


land: Foreign Trade and Export 
Company, 206 Broadway, New 
York, ‘ 



















British South Africa... 


Canary Islands 


Shipments to Non-Contiguous Territories. 


Hawati 


APPLIANCES June 
Newfoundland and Labrador....... 2 654 
Jamaica See weN ie: «diet cde ae hk es as 19 3,764 
lrinidad and Tobage.......... ae ~ 3,439 
Ne he nt Ot ins ge) 346 9 988 
Virgin Islands of United States. l 5 5 
Dutch West Indies.............. 52 
> hRowenrtaarage ASN 2 
Dominican Republic ............. 9 379 
Argentina ........ Macaig 127 17 
Bolivia ;:........... eS OR “¢ 008 
ORE yo ccecin cs. * 24 4.931 
Chile ee nocd Me Conia aa Ob te ; 10,461 
ad ears 2/ 5,456 
OOMERGED MGUNOMD ... 5 . os we cc cece ccee 2 1,640 
2 Ue ee ee : 22 827 
Oa ES ee 30) 7 35 
Venezuela ......... PPS Ph Eat Q l 20K 
2 Gt a ae ae re Ie Q 1.537 
NS RE ee aaa 13 3161 
Straits Settlements . 5 eS 43 3,983 
Dutch East Indies....... ae ar 13 509 
Oe? ee eae a PR oh ee 36 5,972 
a ate 1] l 446 
New Zealand BP re eee st 1,928 
Philippine Islands ........... 79 14.585 
Belgian Congo........... ieee l . 5 











oS res caret 3,226 $528,23 





SS er OR ROA AE oD 2 00 
Porto Rico. SP a ae 32 7,782 
Cash Registers and Parts Exported in March. 
The Division of Statistics, Department of Comme 
presents the following report of United States « xports 

cash registers and cash register parts during March. 1 
. . Li sh 
Countries. Number Registers Parts of 
Belgium .... . : 25 $ 8114 $ 6 
Denmark : re 159 52,736 879 
Finland .... roe 19 4,758 
Pramce ...... wee 10 2,554 
OE ee en ae oe 375 
a res ] 
6 TO gretoe 31 11,805 64 
Iceland and Faroe Islands 6 2,180 
Malta, Gozo and Cyprus Is. l 35 
Netherlands 105 22,39! 
INOGWAY ......5. ehacecd. Cae 22,315 : 
Porwmal ....... BAe 12 5,076 
Spain 137 8,034 
Sweden 299 60 95 
Switzerland 189 8.760 8 
England 982 ) , 143 
Canada ..... ea 35 365 54.010 
Honduras s 438 
Nicaragua .... 12 $4 
Panama 4 23 
Salvador ] | 
MEOMIOO 6 oc cus ciksiccix den 34 7 328 
Newfoundland & Labrador 14 
er ng ce a nk 17 | 
Dutch West Indies 2 ; 
Haiti 2 420 
Dominican Republic a> £2 2 
\rgentina 98 2,057 
Brazil 83 ( 
Chile 14 04 
Colombia 3] 
FOP oc kes 13 
Uruguay 7 
China ] 
British India 3 
Dutch East Indies 20 
Japan 169 (),7 
Siam J’ ~e 2 
\ustralia 115 
New Zealand ZU 
Philippine Islands 34 
sritish South Africa 14 
Egypt ... 3 5 


Total 2.810 . 1 e4 
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Are You Selling the Carbon Paper 
We Keep Fixed in People’s Minds? 


MultiKopy is the only carbon paper nationally 
advertised. 


MurriKorr 


The Carbon Paper 
That Gives Satisfaction 
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MultiKopy advertising in the Saturday Evening Post, 
Literary Digest and other magazines of nation-wide circula- 
tion, fixes and keeps it fixed in consumers’ minds. 

Thousands of people think MultiKopy when they think 
carbon paper. 

Yet a better reason: MultiKopy gives such complete satis- 
faction that users want it again. They will accept no other 
carbon paper. 

These selling-factors insure dealers a quick turnover in 
MultiKopy. 

It sells and repeats so steadily that we engage to take back 
after a specified time unsold stock—when there chances to be 
any. 

Our Definite Selling Plan will give you the full details. 
Send for it today. 
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Star Brand Typewriter Ribbons 
Are Also Fixed in People’s Minds 
They are nationally advertised in every MultiKopy adver- 
tisement. They don’t fill, and they give such complete satis- 
faction that they also repeat. 
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Koma honmn} 


w 
geen’ B.S. Webster Co., 338 Congress Street, Boston, Mass. 


CHICAGO: 14 N. Franklin Street 
PITTSBURGH, PA.: 830 Park Building 
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See Our Exhibit 


At the July Market 
in Grand Rapids 





TABLES 
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MUTSCHLER BROTHERS CO.NAPPANEE.IND.. U.S.A 


Nationally Advertised 
and in Strong Demand 


UR superior tables are advertised Nationally. This campaign 
of education is creating a widespread Consumer conscious 
ness as to the merits of the goods we manufacture. ‘The 


Consumer demand has been stimulated until SAMSON TABLES 


are fast moving, profit making merchandise. 


SAMSON Office and Directors’ Tables are advertised for what 
they are—a supreme achievement. Endurance is built into them 
Our methods of construction and finish insure long life and service. 
SAMSON TABLES are splendidly designed and are handsome 
pieces of furniture, that give distinction to every institution wher 


Tw : 
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ft 
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they are used. 
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Be sure to see our exhibit of SAMSON Office and Directors’ 
tables in Room 7, 2nd floor, Keeler Building, Grand Rapids, 
Mich., June 28th to July 24th. 
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All Buyers are invited to visit us 
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Mutschler Brothers Company 
NAPPANEE, INDIANA, U.S. A. 


Since 1896 
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Containing Articles by Dealers on Conducting the Office 
Furniture Department and Other Appropriate Matter 
SOME OF THE TITLES 
Me - Se Columbus, Ohio, 
Furniture B E is An interview with P. T 
1 I Mict I ‘ Furniture Department, 
—— D S} & S Company, St, Louis, Mo 
f tl H s I \ rview with J. H. Brandi- 
Hutchinso Store Manager of the F. D. 
oy . R | B St Company, Kansas City, Mo. 
N Ss Some Brief Observations by 
" N. J 
Work (< B Development in the War- 
Ser Sta By Charles E. La Fon- 
t Me I ‘ San Francisco, Calif 
I nit De Ss F Example of System 
ns B I B W f the Office Furniture 
Det t I Depar rt & Barney, St. Louis, 
} , Dey I _- R, Comfort, St 
X statione ‘ 
M B John Db Hanson, 
t Orleans, La 
* F ° Di °e e + C * 
ma ~y 
Office Furniture Division Meets in hicago 
r Results Expected to | rom the Meetins l) of the 
utional Ass utzon of Stati rs and Manufa } Month 
e interests Ogder | Pierson Company, New 
{ 1 loint n ()rleans | 
d Office | M Rept \ssociation of Stationers and 
ers ( on of Ch: Manuf t Ss. | er, president; Fletcher B. 
N xd Filing D S Gibbs. c 
li S ern Califori me calle irder by President Ralph 
Me he Com $ a I bs was elected permanent 
“. 1 Asso S ' 
M yr conve . 
: c a" Purpose of Conference. 
= Mr. ( arks, gave a brief history 
' ted OF ' I t sulted in the organization 
= . ' — ( Dealers’ Division of the 
“ ey ‘ , N al A Stationers and Manufacturers, 
"a xT onference then in session 
) ‘ t S¢ ( - . 
: + a point of contact with 
; a whose problems were the 
Cy 
ind could doubtless be 
| - ‘ profit to both interests. 
aes SI ( urse of the day’s sessions 
] Pi sick ty t proved beneficial, it was 
. < ure council could be pro- 
oot : & d erred, from time to time, 
( )F oO ) ~ i? ‘ e . 
” Phil "s : ~ T he interests of either or 
Ss Miad 
~ veg, 1; a very interesting dis- 
] } C ( , 6 ( 
ac oe S oth manufacturers and 
J Conant-! S nvened at 10:30 o’clock, 
Xr en those present were 
e Commercial Furniture 
I}, soo, . . . 
\ ‘ ) iation of Stationers and 
ye ~~ ett - | S , 2 f the di “papas 
+ one of the dining rooms 
- ' ( rnoon session was called 
S ) EF BI i] until 5:15. 
ati, Oh . 
[eo Summary of Work. 
ore F. Pei { summed up as follows: 
S los A shipment’ must continue 
rit erning labor and mate- 
R oat ee vey ement. (Should the mar- 
A ssociati S uffered might be offset by 
M ( H. The a i on a declining market, 
X in of the terms.) 
\ Desk ( ( 2 ll accept “sold orders” 
Ol S } Si S tities at price prevailing 
Pr Citv. Me ( rder is accompanied by a 
| | Company I < the goods are sold, to- 
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gether with the name of the customer to whom they coming into the chair factories is steadily | ng, that 
are going production is failing to keep pace with tl Every « 
(3) The chair manufacturers will accept “sold orders” at dence seemed to indicate that the peak had not yet 
prices guaranteed not to exceed an advance of ten’ reached, and that labor strikes, lack of 1 
per cent on price prevailing at date of shipment, pro- raw materials, etc., promised no immediat 
vided delivery can be made within a reasonable time, lower prices. 
and the order is accompanied by the name of the \t the close of the meeting the following 
purchaser passed by unanimous vot 
(4) For the protection of customers the privilege is r “Resolved, That it is the sense of this 1 ting that 
served by all manufacturers of declining orders for permanent council be formed, consisting of ttees 
unusual quantities going to a single consumer, thus be appointed by the associations, mad 
bsorbing the production needed for a wider dis turers of desks, chairs and filing devices, togethe: it] 
tribution, committee from the Commercial Furniture D 
(5) It was conceded by both dealers and manufacturers National Association of Stationers and Ma icturers of 
that territorial protection is impossible of accomplish the United States of America: said council 1 et in an 
ment and that a manufacturer should not be ri advisory and not in an executive capacity, for tl Irpost 
stricted in the distribution of his goods, unless such of investigating any matters which may be presented t 
distribution is controlled by special agency contract. it, and recommending its findings to the separate orgat 
No Abatement in Chair Lines. zations; that said council shall be subject t ll by tl 
William B. Baker, secretary of the National Association chairman of any one of the associations it 
of Chair Manufacturers, stated that the volume of orders composed.” 


How to Display Office Furniture 


by Geo. W. Wray, Geo. A. Drake © Company, Detroit, Mich. 


éé UR business,” said Mr. Hausam, “we have found windows suites of desks. chairs. desk acxc ri fling 
i¢ most practical t divide into seven different cabinets and supplies. 


departments. We can hardly understand how 


Equipping the window display in the 


a busin s can be conducted satisfactorily and at a profit office produces a certain psychological effect 
without departmentizing it. Our divisions include, (1) hen, Sectamerile hia dliate thovwias be fant thi ap 
desks, chairs and sectional bookcases: (2) blank books; . se on : ~—eaggee mings se ji , 1 J , 
(3) loose leaf devices: (4) filing devices and safes: (5) pective customer who views a 3 OP 
filing cabinet supplies; (6) adding machines, dictating attracted by it and if interested we have 1 mat | 
machines, etc., and (7) miscellaneous stationery supplies.” ©@" 8¢t away Trom 1 

The advantage of dividing one’s business into depart- Selling office furniture requires judg 
ments is manifest when one considers the comparative knowledge of business and complete know ig rt Ones 
ease with which smaller divisions are handled and kept lines. The average man who steps into tl qui] 
track of, not only in themselves, but in handling the ment store to buy an outfit for the equi t ofa ne 
records of each department. We make it an unalterable ofice thinks only of a desk and a chair He knows 
rule that each department must stand on its own merits immediately that these fundamentals he will require, | 
It must buy, sell and realize a profit just as if it were a what kind of a desk he wants or what kind of a cl 
distinct and separate business. Each department has its he seldom knows definitely This condition of uncet 
records which are carefully kept and if, at the end of a tainty on the part of the customer is the of furnit 
given period, any one department does not show a satis salesman’s opportunity. He can first discover the naturé 
factory margin of profit, then we examine its conduct of his prospective customer’s business, get a neral id 
thoroughly with a view to finding out what the matter ot the offices, perhaps, and then suggest \ iin things 
is and to rectify it and bring the department back to in desks, chairs, filing cabinets, steel e nt, sat 
a satisfactory basis of profit. etc., so that before the interview is finished may hay 

Window display is one of the most important features his customer completely outfitted and 1 r bus 
in the field of advertising for the dealer in office furniture ness. He has transformed what would hay ee! small 
and office devices. We are peculiarly fortunate in having sale into one of respectable proportions a it the sai 
265 feet of window space and we carry, in consequence, time has better served his customer, opening up the vw 
a constant window display of our office furniture and fil for continuous service as long as tl tomer shall 
ing devices as well as other lines, exhibiting in our remain in business. 














MR. RANDOLPH. HEAD OF THE RANDOLPH DESK COMPANY, A NEW CLEVELAND CONCERN, AND HIS TWO SONS 
\ View of the Display Room on the First Floor, and of the Front Window Looking Out 
Photo by Courtesy of The Taylor Chair Company, New Bedford, Ol 








c) oe Ee 12s DLA GES 


81 












ranivaseeaanatsseeisiravareccssurittssuransesastireesnredusierintirnerrennipaa 





TOOT TT 


Gas 
cAnnow meng 
| —tlh @ 

Ozetension 
































The Taylor Chair Company 
Bedford Ohio 
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STEEL FILING CABINETS 


Uprights with Permanent Side Walls 
End Panels Optional 


28 inches Deep, 5234 inches High 





VERTICAL 
LETTER SIZE 


VERTICAL 
LETTER SIZE 


4 


Four Drawer Four. Drawet 


Upright Upright 





7141 V. L. Upright. Letter Size. 


hese steel uprights are as near perfection as human ingenuity can make them 

The side extension slides are the strongest, work the smoothest and are noiseless. 

The perfect follower block can be removed without removing the rod for the guides 

Under each drawer there is a steel shelf, so that if one drawer is entirely withdrawn, the contents 
low cannot be reached. Each drawer is, therefore, in a separate compartment, all its own, with steel 
at back and both sides, making it vermin proof and dust proof 


All parts of the cabinet are electrically welded (the corners OXY acetylene welded into practically one r st 
The trimmings are cast brass. 

These units, being of a uniform height and depth, form a cabinet as rigid as a solid case when any nu art 
ened together, and, although not necessary, a pair of panel ends, to finish off the entire battery, w ance 


appearance. 
Sanitary 4-inch leg bases are furnished when for any reason the cabinet must be raised off the floor 
An automatic locking device, operated from the cornice by means of a plunger, and high grade 


be supplied or an individual flat key lock for each drawer 


The Globe-Wernicke Co. 








These | 
] 
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STEEL FILING CABINETS 


A Complete Line—Every Kind of File—Each 
Upright 28 inches deep —— 527 inches high : 
These Units being of a uniform height and depth form a cabinet as rigid as a solid case when any number are fastened together. 


FOR CAP SIZE PAPERS FOR BILL SIZE PAPERS 


7142 V. C. Upright 7140 V. B. Upright 





FOR CHECKS 


ical Files are equipped with a newly perfected slide that is superior to any device of its 
tremendous strength, which st essential in an extension slide. rhe 
order. There is not a single 


unning, it possesses 



















é ult that it will never wear out and cannot poss 5 . 
e lic té a 

The channel in which the extension slide operates is mad ery heavy steel, which also strengthens the upright, for 

oi there are eight such channels to each upright 

P [he extension slide itself is likewise made of heavy steel and operates in the channel on roller bearings. There is a 

re satety catch spring on each slide to prevent it from sliding entirely out of the channel, even though the file drawer 
e removed he slide is equipped with four floating roller On each side of the file drawer is a steel 
unner which operates in the slide between the floating rollers, resulting in the smoothest, strongest 

i! and best y xtension slide made. As the rollers are loose, there are no axles to wear out and the G-W 
neavier the load in the file, the easier the file will operate built-to-endure.” So smooth-running is », Filing 
nis slide that you are unconscious of the act of operation. You are oblivious of everything except Cabinets 
the papers you are consulting, which permits 100 per cent Quick Action, and your letters are ac- 
urately filed and quickly found. Any one using Globe-Wernicke Vertical Cabinets, files and finds 


Papers instinctively, and all waste of the office man’s time and energy is prevente: 










, ” oe iA/aowrs jy f ZS Run 
Se FO? (. lobe - F riicre atalogue ~~ 2 The World's 


Business 
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a°A Safe 


is a lifelime Invesiment 


The purchaser has every right to expect that the first 


safe he buys will last him always. 
In ORDINARY SAFES For this reason he will do well to consider very 
YOU WILL FIND carefully the points of safe construction. 


seityy HEAT INSULATION 
- 8 INDOOR GREATLY He must consider particularly the fire hazard and 


ae Gave seemtee ne the hazard of theft. He must look beyond mere outward 
appearance to fundamentals of safe-building---the material, 
the design, the workmanship. 














It has always been the creed of the Cary Safe 
Company to build its safe so substantially that it would 
present a perfect bulwark against these hazards. This meant 
Ce CR a special construction which would overcome the dis- 
HEAT INSULATION 1S crepancy between the strength of the doors and the walls. 


UNIFORM THROUGH: 


Brent defen. gyi And in every Cary Safe you will find the doors 

















1 DOOR EQUAL TO WALIS particularly heavy---with insulation equal to body walls. 

erence This is the feature which justifies the CARY claim— 
Ty caesar “UNIFORM STRENGTH THROUGHOUT.” 

If you are at all interested in safes it will be worth 








z8) your while to study the “why” of the Cary door con- 
struction. It is a highly important feature. The Cary 
folder “Buying Protection” explains it fully. 





a 
The combination locks on all CARY Safes are 
Added Security. now protected. First by a drill proof plate in Vaults 
front of lock. Second by a trigger device which is so arranged that in case an Cc b} + 
attempt is made to drive the combination spindle through, this trigger instantly moves abincis 


into position, thus checking the dogging device and automatically locking the safe. 





Deposit 
THE CARY SAFE CO., -:- Buffalo, U. S. Boxes 


‘CARY SAFES “Ye Sate Imbstuent™ 








RE 


PWT 


June, 1920. OFFICE APPLIANCES 


Mill 





An Office Furniture Forecast 
By William B. Baker, Secretary, National 


Association of Chair Manufacturers 
{Ml ll 


ditions in the manufacturing and merchandising of 

furniture are appearing in unusual numbers and from 
all quarters. The situation so far as the manufacturing 
of chairs is concerned is being carefully analyzed and 
mere guess work is eliminated as far as possible. 

The factories are constantly increasing their ability to 
analyze their condition through perfecting their cost ac- 
counting methods, and it is found that the overhead items 
are showing a very marked increase. Transportation dif- 
ficulties*are pyramiding in all sections and this will nat- 
urally embarrass factories both in receiving materials and 
in shipping finished merchandise. Reports are being 
made to me daily that the practice of bribing individuals 
to have railroad cars placed is becoming more and more 
pernicious. 

Despite the lessons learned the past two winters it is 
questionable if all factories will be properly supplied by 
next Fall with sufficient coal. 

Orders are being received by most chair factories in 
volume equal to or in excess of the monthly shipments, 
hence the unfilled order account now covers the shipping 
ability of several months with most factories. 

Not content with the statements of lumber interests on 
which to predicate their policies the furniture manufac- 
turers have conducted since January Ist an exhaustive 
investigation of lumber at source, and it is found that the 
difficulties experienced in securing logs have prevented 
the saw mills from accumulating lumber anywhere near 
in line with the demand. The efforts of factories to locate 
stocks of dry lumber have been unavailing and already 
shipments are being received by factories of green lumber 
which must be properly air dried before passing through 
the kiln drying process. It is not at all unlikely that 
many chair factories will have exhausted their supply of 
dry lumber this Fall to a point where they will find it 
impossible to manufacture chairs at their present rate of 
production. Hence the total output may show a shrink- 
age rather than any accumulation of stocks in the hands 
of the manufacturer. The natural desire of all producers 
is to give service in the matter of prompt shipments. 

Recently I have visited a great many chair plants and 
in no case have I found any stock in their ware-rooms 
except such pieces as were sold and awaiting the placing 
of an empty car for shipment. 

The fact that furniture plants in three large producing 
centers are closed down and have been closed for several 
weeks on account of labor conditions indicates that wage 
and working conditions in furniture plants have not yet 
been made universally satisfactory to the employees. 

\ survey of financial statements of a representative 
number of chair factories shows that in 1918 the capital 
invested was turned over a trifle more than once; that in 
1919 the net sales were a little less than twice the amount 
of capital invested. Such a condition removes any ques- 
tion as to whether the manufacturer has been making 
undue profits the past two years. 

Viewing the lack of production and the chaotic trans- 
portation conditions as being fundamental it would appear 
that chair values will not be less throughout this year and 
that the chief concern of the retailer should be to have a 
reasonable supply of stock on hand, for with the manu- 
facturer bending every effort to make shipments, it is 
impossible to keep up with the demand already in evi- 
dence and the continued demand which it is reasonable 
to expect throughout the remainder of this year. If the 
retail merchants handling furniture knew the efforts be- 
ing made by the manufacturer generally to improve his 
processes of manufacture so as to. increase production, 
they would be convinced that there is no attempt being 
made to restrict production or to take any undue advan- 
tage of the present situation. 


| XPRESSIONS of an earnest desire to forecast con- 








Office Chairs 


OU sellthem. They add 

to your profits. Maybe 
they add to your good will. 
Your good will is increased 
when you sell 


Nichols & Stone 
Chairs 


High quality, fine appear- 
ance and durability make 
lasting friends in business. 
This benefits not only your 
furniture and equipment 
activities, but the stationery 
and office supply business 
as well. 


Write for Catalog O-1 
Nichols & Stone Company 


Gardner, Mass. 


Export Department: 25 Whitehall St., New York, N. Y 
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What We Really Sell 


“YandE” Filing Equipment and Supplies are 
merely the materials with which we work to solve 
the record finding and filing problems of modern 


business. 


What we really sell is 


Filing System Service 








A transaction with “Y andE”’ does 
not rest with the taking of an order for 
cabinets and supplies. It delves deep 
into the user’s requirements, studies 
his business, then applies the products 
of the “‘Y and E”’ factories in the most 
efficient and economical way. We 
deliver more than a shipment of goods 
—we deliver a definite, tangible 
service, and show the purchaser how 
to get greatest possible returns 
from his investment. 


The dealer or agent who is linked with ‘‘YandE™ 
and applies ‘‘YandE™ System Service builds his 


business on a rock bottom foundation 





YAWMAN-~»%D FRBE MFG.(. 
Filing System Service, Equipment and Supplies 


ROCHESTER, N. Y. 


655 St. Paul Street 


“Y and E”’ System Service is nation- 
wide in its scope. It extends from our 
well-manned Home Office System De- 
partment through 23 branch offices, 
through 20 travelling representatives, 
and through more than 2000 dealers 
and agents in all of the trade 
centers of the country. This ser- 
vice carries the weight of forty 
years’ experiénce in solving office 
filing problems and covers prac- 
tically every known line of com- 
mercial activity. 








ing Cabinets” an 






Address 


Erbe Mfg. Co. 
Rochester, N. Y. 


Please send me a of 
your new catalog “Record Fil- 


about “Y andE” System Service. 
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Good 
Office Chairs 
Exclusively 





UR entire efforts are directed 
toward the production of high 
class office chairs. For more than 
forty years we have specialized in 
this work, and have produced a 
line which is second to none. 


Milwaukee 


Chairs 


enjoy a great popularity among 
retailers on account of their 
supreme worth. The elegance of 
design and the quality of the 
materials used in the construction, 
added to a pride in workmanship 
which pervades the institution, 
unite to place MILWAUKEE 
CHAIRS among the leaders in 
office furniture. 


Milwaukee Chair Company 


Milwaukee Chicago New York Seattle 
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Advertising and Team Work Count 


By E.P. Martin - Schooley Stationery Company - Kansas City 


office furniture business wins,” says Mr. Martin, 
when the representative of Office Appliances called 
upon him recently. “‘We represent a well known line of 
office furniture whose trade mar kis ‘Built Like a Sky 
scraper,’ and we hook up this phrase on all matter which 
goes out of this office. It is used in our local newspaper ad 
vertising, it is based upon our bill heads and letter heads, on 
our folders, leaflets, etc. This phrase and the picture that 
voes with it are part of our slogan and it even appears 
on our delivery cars. The effect of it may be likened to 
a snowball, yet unlike the snowball going down hill, it is 
continuous, that is to say, the effect is continuous, al 
though the advertising in the papers may be intermittent. 
We advertise two or three times a week in the morning 


$6 office furnit and continuous advertising in the 


and evening papers. The effect of such advertising is 
found to be on the customer the same as if we had ad 
vertised continuously. This we know to be a fact from 


the remarks of customers who have said that they saw 
our advertisement constantly in the newspaper, when, as 
a matter of fact the advertisement had not been con 
stant. vet the effect which we achieved was that of being 
constantly before the public. 

















H. E. DAINES, E. P. MARTIN, A. E. MILLER AND V. T. 
WILLIAMS, of the O..ce Furniture Dep’t. of the Schooley 
Stationery & Ptg. Co., Kansas City, Mo 


“Our system of conducting this department does no: 
assume to center ali knowledge and responsibility in one 
man,” said Mr. Martin. “I do not assume to know all 
about the subject of office furniture, but I act as umpire in 
cases where the salesman require my suggestion and ad 
yice. Each one of the three gentlemen who represent 
this department is an expert in some one particular line. 
Each salesman, of course, sells everything in the depart 
ment, but each knows more about some one part of it 
than any of the others. For instance, one man is an 
expert on the subject of desks; another man on filing 
cabinets and the third man on filing cabinet supplies. If, 
for instance, the filing cabinet man in his work among 
his customers encounters a problem which he finds a lit 
tle too much for him in the line of supplies, he calls in 
the man who is more expert on the subject of filing 
cabinet supplies, and the problem is forthwith solved. [1 
the same way, if the supplies man selling a desk should 
come up against some question, problem or suggestion 
which he cannot himself answer, he immediately asks 
the desk man who steps in and gives the correct solutior 
We find that by working together in this way, and frankly 
admitting that some one else knows more than we do 
about some particular subject, we get on better and do 
our work more effectively. The success of our method 
of handling an office furniture department is attested by 
the fact that the Schooley Stationery Company occupies 
a place in the upper fifty of the leading agencies of the 
company it represents.” 
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Englewood Desks 


Contribute to office efficiency 
through their convenience and 
comfort. Long service is 
assured through quality of 
material and workmanship. 


Englewood Desk Company 


5816-20 Lowe Avenue 
Chicago - - Illinois 
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[HE new Van Dorn addition is nearly completed. 
Machinery is already installed in the first two sec- 
tions, and production is starting. 


And there’s a big profit-bringing surprise in 
store for you! 





There’s a new +++ « gosh, we almost spilled it..+.a 
new item coming out of this plant that’s a world-beater. 

Keep a wary eye cocked Van Dorn way, and be on your 
toes to beat the gun, because there’s a real reward for the 
up-and-doing bunch first under the wire. 


We may announce it in the next issue of this magazine. 


IRON WORKS COMPANY 
Cleveland, Ohio 
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EVERYWHERE 
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T= ever-increasing con- 
sumer demand for Macey 
Filing Equipment is not 
temporary. It is the result of 
sound, accumulative growth 
covering a quarter 
century. This de- 
mand is bound to 
grow in proportion 
to continually in- 
creasing distribu- 
tion. Nooneknows 
this better than the 
hundredsof Macey 
dealers.Every mer- 
chant who identi- 
fies himself as a retailer of 
Macey products reaps the 
reward of a line that already 
is in national use, is nation- 
ally advertised, favorably 
known and easy to sell. 

Mechanical excellence, superior 
finish, patented structural fea- 
tures—these are characteristics 


that make the Macey line stand 
out from the rest. 


(Che CMACEY COMPANY 


GRAND RAPIDS, MICHIGAN 


mcm 899) TDP ANREP 


STUUAAAAUUOOVUANANOOOOUUAANQOOOOUUHANOUDOOUUVANUAOUUUUAOOROUUUANOOROUUUUONOROOUUOOOEOOUUUOOOOUOUUAUOGOOOOUUUGSSOREUALOOOOEOUUUUOSOOOOUOAOOOOOOUUAOONOOOUUUOOOOEROOUUUOAOOROUUGAOOROUUUAUOROOOOUUUUOSOOUOOOUUUOOOOOUULOUOOUUOOOOOEOUUUOOOOOOULAAUOOUUULGUOOOULS4OOOUGEOAONOOOUUG4OOOOOUG4S4O0OUU440bb UUULLONEOOOUUULAOOOOULLOOE 


Manufactured in Canada by Distributed in Great Britain and Europe by 
The Canada Furniture Manufacturers, Ltd. The Macey Co,, Ltd., 65-66 Houndsditch (Bishopsgate End) 
Woodstock, Ontario London, England 
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Office Furniture Conditions 


By F. H. Tyler Richmond & Backus Co Detroit, Mich 


RICES have climbed so steadily during the past two 
years that the retail merchant handling an office 
furniture trade, must view the ultimate result with 


something stronger than passive wonderment. It is cer- 
tain that prices, even as they stand at present, without 
feeling the effect of the additional increases in the May 
price lists, are ¢ alling forth protests among prospective 
ustomers. This is discernable to well informed buyers, 
loor salesmen and others who have their fingers on the 


uying pulse of the trade and even though the present 
high prices ustified on the ground of the manufactur- 
constantly increasing material and produc- 
tion costs, the merchant or his buyers, cannot ignore the 
tearing down” effect of such prices, with the possibility 
that they may force a discontinuation of office furniture 
purchases until prices are lowered 


rs’ claims of 


+ 


conside rably 


lhe kind of patronage upon. which the prosperity of 
the office furniture department rests is, in the majority of 
instances, that of quick-thinking, shrewd business men 
who know values as they are judged in the commercial 
vorld. Unfortunately, it is these very men who are be- 
ginning to express a lurking suspicion that there exists 
something of “profiteering” in the prices we are com- 
elled to ask for our products today. Of course the wide 
diversity of inion among business men as to just what 
eally does constitute profiteering, leaves ground for the 
1ope that the office furniture business, from manufacturer 
to retailer, is irreproachable in this respect. From a 
rather intimate knowledge of business conditions, how- 
ever, most of us are well aware that it is the unfair mer- 
chant who has been responsible for the coinage of the 
vord “profiteer” so frequently flaunted in the face of all 
merchants these days. 


r 
1 
| 


As to the manufacturer, it little behooves us to run the 
risk of criticising him unjustly. Before he is accused of 
unjustly raising prices, it would be well to base our 
information on indisputable evidence—and that, mighty 


few of us can conscientiously boast of. In fact, most 
of such “evidence” of profiteering on the part of manu- 
facturers is little more than hearsay. It is my belief 


that most manufacturers in our line have been upright ana 
honorable and have endeavored to treat the merchants 
with whom they deal in a fair and square manner. If on 
the other hand, any manufacturers are unquestionably 
proven guilty of profiteering, there will be plenty of 
time to make them suffer for their indiscretions when the 
evidence against them is indisputable. 

Frequently in these days is one called upon to sym- 
pathize with many of his best patrons who politely but 
rmly inform you that they guess they will “make the old 
desk do.” And even if this occurs after you have ex- 
hausted every argument in your possession in a futile at- 
tempt to effect a sale, it is a wise salesman who “sympa- 
thizes” with the customer who will not buy because of 
ligh prices. lt never pays to attempt to make the cus 
tomer appear “cheap.” 


Although an ever-increasing demand in our office furni- 
ture department has spelled prosperity for us, our sales 
have been handicapped by an inability to procure goods 
in sufficient quantities. This, together with transportation 
difficulties, strikes, embargoes and what not, have done 
their best to keep our office furniture department from 
going “full speed ahead.” 

Far-sighted buyers who correctly judged the tendency 
of the market and bought immense quantities of mer- 
chandise soon discovered that they were still short in 
meeting the unprecedented demands of the public and 
1any of them thereupon became panicky and in some 
nstances, visited factories in an attempt to obtain the 
“other fellow’s’” merchandise by offering a premium of 
10 per cent or more to the manufacturer and if there are 
manufacturers have accepted such bribes, 
and the recipient of the "Gita, should be 


instances where 
both the bribe: 
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Manufacturer 


-Dealer 
Ne 


When the buying power of 
the dollar is as low as it is 
today, the distance the dol- 
lar stretches is a very serious 
and important question for 
those who sell Office Fur- 
niture. 


In St. Johns Tables you get 
the maximum for your |. 
money. ~ Design, -construc- 
tion, finish, they are leading 
the field. 


You’ll find them as good as 
we say they are; and better. 


St. Johns Table Company 
Cadillac, Michigan 
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Meet the Quality 
Appeal 


The demand for high grade chairs 
is continuous, and offers the alert 
dealer opportunities for making his 
chair business one of the big factors 
in his profits. A Karpen Chair 
is more than a piece of tie it 
is a source of comfort and conven- 
ience to the user, and a real orna- 
ment to the office in which it is 
used. Dealers who sell the best find 
the KARPEN line an excellent 
profit maker. The quality of the 
wood and the character of the design 


and finish all go to make KARPEN 
CHAIRS a line which can be de- 
scribed only in the superlative. 

The KARPEN catalog will be 


mailed at once upon request. 


Karpen 
Fu rnifure | 


MICHIGAN CITY-NEW YORK 
Ba. ; wea 


S. Karpen & Bros. 


Chicago - New York - Michigan City 
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punished by law and discredited by the furniture trade in 
general. 

With the full realization of just how uncomfortably 
most of us must be astride the fence in determining just 
what the future holds in store for us in the way of prices 
and with a prayer that the present chaotic railroad con 
ditions may soon be righted, we will all try to look 
pleasant while we work all the harder to “‘keep the home 
fires burning.” 





Danger in Over-Stocks 


By D. O. Row - Buxton & Skinner Printing & Stationery Co. - St. Louis, Mo 


N TIMES like the present, said Mr. Row, the buyer for 
| an office furniture department is likely to be stampeded 
into buying more goods than he can take care of 
When the demand is brisk, the temptation to over-buy is 
very great. Frequently salesmen come to the manager and 
say, “We are out of such and such files, or such a desk 
or chair, or I have a customer ready to take so many 
desks of a given pattern, but we haven’t got them in stock.” 
There is a constant urge to order and a very great likeli 
hood of forgetting that goods are on the way to cover the 
very needs outlined. It is peculiarly characteristic of the 
office furniture business that when the business is good 
there are not enough factories to supply the demand, but 
when business is poor there are too many factories. When 
the factories can fill the demand, it is safe to assume that 
there is not much business. 

We in St. Louis, in common with other centers of popu 
lation, have been confronted with serious difficulties in 
obtaining goods. We have had not only strikes in the 
office furniture factories to contend with, but we also have 
now a freight embargo which prevents goods from coming 
into the city or going out except by a round-about way 
Some of our goods can be received and shipped through 
outlying points going to and from the city in trucks, but 
this method of transportation is by no means adequate 
So far as we are concerned, we wish that we had all the 
goods which we have ordered, but we don’t want any more 
than we have ordered. 

No one is justified in assuming that the present demand 
for merchandise will continue indefinitely. It is, there- 
fore, I believe, the part of wisdom to order with a certain 
degree of restraint, at the same time attempting to have 
enough goods on hand to satisfy the demands of regular 
customers. 

Supplies for the various items of office furniture are 
among the most important features of the office furniture 
business. It is now the very A B C of salesmanship that 
the salesman must be familiar with everything that is to 
be known about the goods he handles. He must know 
materials and methods of preparing materials, construc- 
tion, etc. He should know how his lines are made and 
put together. The same observation holds with regard to 
supplies for filing cabinets, etc., with the reservation that 
it 1s not necessary for the salesman to know how paper 
and cardboard are made. But he should know the quality 
of such stock and he must understand the uses to which 
each one of the various lines of supplies can be adapted 
and must be able to suggest ways by which customers can 
improve their systems and expand their equipment to cor 
respond with the expansion of their businesses. 

Among the most powerful factors which should never 
be neglected in selling supplies for the office furniture 
department, we should emphasize the store window, the 
regular advertising campaign and the display room. Orig 
inal methods, as far as possible, should prevail and one 
should try to build up a reputation for carrying everything 
in supplies which are ordinarily demanded. Such a repu 
tation generally entertained among the business and pro 
fessional public is itself a valuable asset. 

New Head for Big St. Louis Furniture Department. 

W. A. Nicholson is now in charge of the office furni 
ture department of Scruges, Vandervoort & Barney, su: 
ceeding E. J. Murphy. Mr. Nichalson has been with the 
house many vears and is familiar with the office furniture 
business in all its ramifications. 
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A Transfer File for Every Purpose 


Your customers need not be limited in storing their dead 
records to letter transfer cases. The 


TRANSFER 
FILE CABINETS 





are made in every needed size: Letter, Legal, Ledger and 
Invoice. 

All are up to Security standards from design to finish. Built 
of selected furniture steel and a rigid steel case encloses the 
drawer. 

Easily operated—runs on steel rollers. Drawer has filing cabi- 
net features—low sides—may be fitted with compressor and rod. 
Interlocked by special devices vertically and horizontally. 
Stacks set up from the floor on bottom connection bars and 
shoes if desired. 


Three of the Ten Features 


| | 
Ce 





The lock which binds The beam which gives strength The roller which makes 
the stacks to the stack operation smooth 


STEEL EQUIPMENT CORPORATION 
AVENEL, NEW JERSEY 


Makers of the Full Line of Security Office Equipment and Security Supplies 


New York Branch: 25 West 45th Street 
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Did You Ever? 


Did you ever have a chair that was 
cheaply made, poorly finished, improper- 
ly glued, or faulty in design. Wasn’t it 
disappointing? 


Conrades Chairs 


The Kind That Always Please 


The Conrades line of office chairs is a 
real friend to the dealer. It is an em- 
bodiment of excellence which gets the 
stamp of approval at first glance. It is 
more than chance that has given Con- 


rades Chairs their popularity. Our catalog tells something of the 
reason and will be mailed upon receipt of your inquiry 


CONRADES MANUFACTURING COMPANY 


1942 North Second Street 


ST. LOUIS, MO. 


Our line of Chairs will be on Exhibition during July at 
GRAND RAPIDS, MICH.: Manufacturer’s Bldg., Ionia Ave. ST. LOUIS, MO.: Monogram Bldg., 1718 Washington Ave. 
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Development of the Modern Desk 


By Wash Rees - - Xenia, Ohio 


NE OF the first things considered on opening a new 
O business is a desk, and for many years the roll-top 

variety was the one first considered. It provided nu- 
merous compartments for the storage of business papers 
and documents, and drawers in the pedestals to hold a ‘mul- 
titude of things. Many people prefer the roll-top, not only 
because of the pigeon-holes, but because at the end of the 
day it is an easy raatter to draw the curtain which simul- 
taneously protects loose papers on the desk top and locks 
the drawers of the pedestal. 

From the writing table of old to the modern desk is 
an interesting period of evolution. One of the early im- 
provements was to raise the outer edge, thus canting the 
top or giving it a slight fall. It was covered with cloth. 
Later the top was hinged and the space beneath the 
writing surface used for papers, writing materials, ete. 
As the desk began to be recognized as the principal piece 
of furniture in an office, considerable mental energy was 
devoted to its improvement and it was made in many 
shapes and was decorated in various manners, but it is 
the commercial desk, however, with which we are con- 
cerned here. 

When the desk top began to slant, as described above, 
it was provided with a lock at the top and the interior was 
divided into pigeon-holes—this for office use. Necessity 
seemed to urge the addition of a large lower drawer. After 
this form, made in various designs, had been in vogue for 
some time, it was followed by the stiff-jointed cylinder 
desk with a top which could be drawn from a recess and 
locked over the writing bed. This form soon evolved 
itself into the familiar roll-top desk, which early in its 
history had a curtain made of strips of wood glued to 
canvas, the wood so machined as to exclude the dust, pro- 
vide protection, and at the same time retain flexibility. 

The manufacture of the modern office desk is an inter- 
esting process. The wood—usually oak or mahogany—is 
first selected, carefully inspected and placed in the air on 
sticks where for many months it is thoroughly air-dried. 
It is then placed in a kiln, heated by steam and left for 
days until every evidence of moisture has been eliminated. 
From the kiln the wood goes to the great surface planer 
to be smoothed. Its next journey is to the swing saws, 


which cut it into desired dimensions. After the cutting 
and sawing process of the mill, the various pieces are 
taken to the cabinetmaker, who assembles them. Thus 


far the construction of the roll-top and the flat-top desk 
are very similar. The writing bed of the flat-top, however, 
is constructed to cover the entire top of the desk. This 
particular part of the desk requires special treatment and 
great care in the making, and it goes without saying that 
the selection of the wood and veneers is a prime essen- 
tial. The interior is composed of from three to five thick- 
nesses of board, carefully glued together with the grain 


crossing, thus providing great strength and rigidity. It 
is then placed between boards in a hydraulic press and 
submitted to great pressure. After drying, the writing 


bed is sanded and sent to the cabinet room to be finished. 
Its thickness has now been reduced to two inches. Later 
the fillers and rubbers prepare the wood for several coats 
of varnish anplied with a spraying machine. In the finer 
desks, the varnish is rubbed down with pumice stone to 
prevent scratching. Another drying process is next in 
order, and then comes the work of the upfitter, who applies 
the necessary hardware and sees that all working parts 
are in perfect order. The completed desk is now sent to 
the shipping room and sewed in burlap; in the case of the 
sanitary desk, the legs are protected by crating. Domes 
of silence are almost invariably used now instead of 
casters. 

Naturally the preferences of the individual operate large- 
ly in determining the type of desk used, roll or flat-top. 
Where it is desired to keep the desk top clear of papers 
and maintain an unobstructed view of the office, the flat- 
top of course offers advantages. Large glass tops cov- 
ering the surface of the desk prevent injury to the wood 
and present a hard, smooth writing surface. Usually the 
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‘‘Stands for Quality’ 


CARD INDEX AND 
VERTICAL FILE SUPPLIES 











Wake Up to the Value 


ef purchasing supplies with your business card printed upon them. 
See cut above. 


This means any size order, large or small; it also means elther 
guides or folders. 


That’s the way we help build up 
the business for our dealers. 
We make no charge for this privilege— 


Your business card tells your customer where to go for another 
quantity of supplies— 


Yov are not advertising the manufacturer’s trademark instead of 
your own business— 


No competitor can take your business from you should yon ae 
a change to some other source. You save the thousands of 
and effort it may have cost you to build this business up— 


Investigate by writing us for further information as to how we 
ean be of great help to you in building up your business. 


We manufacture a full line of cards, guides and folders. 
Patented November 6, 1917—No. 1,245,645 


All guides tabbed, printed, imprinted and assembled by patented 
process. 


WE ALSO MANUFAOTURE A FULL LINE OF 


WOOD FILING CABINETS 


CONSISTING OF 

Check File Cabinets 
Mercantile Report Files 
Small Card Trays 


Vertical Letter Files 
Sectional Filing Devices 
Solid Card Index Cabinets 





We will be pleased to send you Catalogues with 
prices and sarnples of eur product upon request. 


Wagemaker Company 


GRAND RAPIDS, MICH., U. S. A. 
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The 
Aurora 
Line 


The efforts of our entire organi- 
zation are concentrated in the 
production of the three types of 
filing equipment shown in this 
advertisement. 


Our standardization enables us to 
offer the dealer advantages in 
cost. You cannot find better 
value at any price. 


Uniform quality is an important 
feature. Prompt attention to 
orders is assured. 


Send today for Particulars and Prices 


Aurora Metal Cabinet Works 


AURORA, ILLINOIS, U. S. A. 


New York Sales Rooms: 368 Broadway 


Foreign Trade Representatives: Zellers-Stevens, Inc. 
52 Broadway, New York 
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sanitary style is preferred in both roll-top and flat-top 
desks, inasmuch as the short legs raising the pedestal 
above the floor make it an easy matter to keep the floor 
beneath clean. As the drawers of the roll-top are locked 
by the operation of closing the top, so are the drawers of 
the flat-top fastened by simply closing the central drawer, 
although, of course, each drawer may have a separate 
lock if desired. 

Typewriter desks, tables and stands, manufactured in 
various shapes and forms, flat-top, fitted with a roll-top or 
disappearing platform types of various kinds, are all evo 
lutions of the old writing table and have made themselves 
invaluable as modern office equipment. 





Selling Office Furniture 


By E. H. Sell - - Columbus. Ohio 


T APPEARS to me that this subject is a particularly 

appropriate one at this time, as the conditions con 

fronting the office furniture deaiers are such that no 
precedent has ever been established by which one can be 
guided. Every dealer has problems put up to him by his 
customer almost every day, and my observation of condi 
tions as a result of these problems are that the so-called 
high prices are forgotten by the customer when he is 
shown the value of “Quality and Service Rendered.” To- 
day, as it has been for several years past, quality and ser- 
vice are what a live merchant will sell, and it is up to him 
to train his organization along these lines. 

A well-selected stock, attractively displayed, and backed 
up by an organization who can sell quality and service, is 
bound to result in a steady and continuous increase in the 
furniture department. 

I have always contended that pre-war prices on office 
furniture were entirely too low, when compared with most 
other commodities. This class of merchandise lasts often 
for a lifetime, and good, sound margins of profit must be 
realized by the dealer or he cannot be counted as a com- 
mercial success. 

The manufacturer has not been pushing any of us to 
buy his wares, but, on the other hand, we believe he has 
become peeved when, upon opening his morning mail, he 
finds so many orders, each with a special appeal to ship at 
once. At any rate, the buyers have become the travelers, 
obliged to go from place to place and pick up almost any- 
thing to sell. This added expense, along with numerous 
others, has run the overhead up to such an extent that it 
is imperative that our margins of profit be greater than 
ever before. 

In all transactions, I would suggest talking quality and 
your ability to serve; have your better goods arranged as 
far as possible in suites, and don’t be afraid to show the 
higher grade goods. Your customer generally is proud of 
his success and wants to impress his clients with high 
class office surroundings, and your store should be the 
very place he is looking for. 


New Million-Dollar Factory for Van Dorn. 


June 1 will see the completion of a new addition to the 
Van Dorn Iron Works Company’s plant at Cleveland, O 
This new factory, which was started in January, is a three 
story structure and will give the Van Dorn Company 
117,000 more square feet of floor space. The cost of this 
plant with new machinery installed will run approximately 
a million dollars. 

For the past year the total output of the company’s 
steel furniture has been sold months ahead. With the 
increased space, augmented machinery and larger force 
of workmen, the company plans to more than double 
production. 

As soon as production can be started in the new plant 
Mr. McArthur, sales manager for the company, promises 
another pleasant surprise for metal furniture men. It is 
a secret yet, but an announcement will be made very 
soon in these pages. 
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The icles General Catalog lists Filing 


= 
= 
= 
= 
= 
= 
= 
= 
Equipment, Supplies and Sectional Bookcases that 3 
will please and meet ‘your customer’s requirements = 
The line includes three styles solid and two types of Sectional Cabinets made to con- = 
tain standard sizes of letters, legal documents folded or flat, various sizes of record = 
cards, papers the size of checks, notes drafts, etc., flat top filing desks, also index and = 
and desk trays, fibre board cases for many purposes, scrap books, box files and other = 
items that are necessary and salable for the efficient conduct of business. = 
Twenty years of consistent growth in this business has given us a valuable experience = 
that we endeavor to pass along to our dealer friends and which will prove profitable = 
to them. We invite you to send for catalog and dealers’ proposition. = 
= 

= 

= 

= 

= 

— 





Sfs Sectional Card Index Cabinets 


Are durably constructed of kiln dried plain or quartered oak in beautiful golden 
or natural and mahogany finishes. All drawers equipped with easily adjusted 
auto-locking steel follow blocks, to keep 
contents in vertical position. 

These cabinets are especially adapted for 
use in offices where the card index system 
is likely to expand. Purchase a top sec- 
tion first, then add bottom sections as filing 
needs demand. Any number of bottom 
sections, of the same size, may be stacked 
under one top section. Made in 8x6, 4x6, 
5x8, 8x5 and 6x9 sizes. Illustration to the 
right shows a stack of sections composed 
of one 3x5 top and three 3x5 bottoms with 
ieg base. 

Our General Catalog—which is yours for 
the asking—shows many other illustrations 
in which these sections may be practically 
used. 








The Sle Manufacturing Co. 


162 Union Street 
Monroe -:- Michigan 


New York—The 9/2 Manufacturing Co. Chicago—Associated Stationers Supply Co. 
A. H. DENNY, Mgr. E. E. BLANKEMEYER, Gen’! Mgr. 
368 Broadway 201-215 North Franklin St. 
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The 1220 Line 


Made in two, three and four 
drawer heights. Inside 
measurements of Letter 
width drawers are 124" wide; 
Cap width 154" wide; both 
are 10" high, 24%" deep. 
Cabinet shown (No. 1220) 
is 52" high, leg base 4" high. 
Side panals are removable. 
Invoice cabinet made five 
drawers high, each drawer 
8" high-by 98" wide. Fur- 
nished in Golden or Natural 
Quartered Oak or Mahogany 
finish. Assorted drawers 
for index, check and voucher 
filing. 
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Vertical Filing Cabinets 


Monroe . =-2- 


New York—The #2 Manufacturing Co. 
A. H. DENNY, —— 9 





The 1404 Line 


Is our highest grade file. Made 
in four drawer heights in Letter 
and Cap widths—drawers inside 
124" and 154" wide. Square edge 
design, flush tops, non-removable 
panels. Drawers operate easily 
on noiseless wood suspension 
slides. Furnished in Golden or 
Natural Quartered Oak and Ma- 
hogany finishes. 


162 Union Street 





The 421 Line 


Made in two, three and four 


drawer heights. Inside 
measurements of the Letter 
width drawers are 124" wide; 
Cap width 154"; both are 10" 
high, 22?" deep. Cabinet 
shown (No. 421) is 52" high. 
Invoice cabinet made in two, 
three, four and five drawer 
heights, each drawer 7#" 
high by 104" wide. Fur- 
nished in Golden, Natural 
and Weathered Plain Oak 
and Mahogany finishes. As- 
sorted drawers for index 
card, check and voucher 
filing. 


The i cn Manufacturing Co. 


Michigan 


Chicago—Associated Stationers Supply Co. 
E. E. BLANKEMEYER, Gen’! Mgr. 


201-215 North Franklin St. 
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= Compact and Horizontal 


Filing Sections 


meet the demand for various filing necessities in the 
office of executives and department heads, where per- 
haps the floor space is limited. 


The Compact Filing Sections 

are made 18 inches wide and in 15 and 24 inch depths. Great- 
est filing capacity in smallest space. Sections are interlocked 
by an ingenious and invisible device which is strong and ac- 
curately fitted. Thirty kinds of sections enables one to arrange 
a stack that will provide filing space for almost any standard 
size business papers and record cards. They are inexpensive 
considering their excellent workmanship, durable construction 
and handsome finish. The large drawer fronts are 5-ply veneer. 
Sections align with the Horizontal Line but do not intermember 
with them. Made in solid, seasoned Quartered Oak and Birch 
Mahogany. An attractive line of files. 


The Horizontal Sections 

are the result of demand for filing sections to intermember with 
fe Receding Door Bookcases. Made in 28 styles, capacities 
and sizes to meet almost every business or professional office 
requirement. Thirty-four (34) inches wide and 16 and 24 inch 
depths. The "Compact Sections" align with these longer 
sections thus utilizing almost any available space. Beautifully 
figured Quartered Oak in eight stock finishes, also Mahog- 
any Finish. Let us tell you more about them—Get Gen- 
eral Catalog. 


Receding Door Sectional 
2049 Bookcases 


Are ideal book storage equipment for school, office and home. The sectional construction provides a method for 
taking care of future requirements. You can start with one section, top and base and add other sections as 
needs demand. 

Made of very best grade of Plain and Quartered Oak and Birch 
Mahogany. Operation of the receding doors is controlled by a 
patented Equalizer which allows it to travel only straight forward 
and back in the recess above the book space. This equalizer also 
provides the method by which the doors can be instantly removed 
and replaced. The dust shield and the correctly fitted door con- 
bine to make these sections air cushioned without the use of felt 
strips. Raise the door as high as it will go—drop it. The glass 
will not break—the door will not slam. Only one hand necessary 
to operate the door. Both Plain and Quartered Oak furnished in 
any standard finish; the Birch in the beautiful Mahogany. One 
stack on your floor for display purposes will aid in securing orders. 











Illustration shows how #4 Receding Door Book sections are 
shipped Knocked Down. Quickly and easily set up without tools 
of any kind. 


The fas Manufacturing Co. 
162 Union St.. Monroe, Michigan, U.S. A. 
New York—The 9/2 Manufacturing Co. 





A. H. DENNY, Mgr. 368 Broadway 
Chicago—Associated Stationers Supply Co. 
E. E. BLANKEMEYER, Gen’! Mgr. 201-215 North Franklin St. 
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Showing re-arrangement of page 30 in forthcoming #2 General 
Catalog No. 20. Ready for distribution about June. Read the three 
preceding pages of this 7/2 four-page insert. 





Improved Swinging Attachable 
Desk Stand 


Can be attached to either end of any style desk and will 
provide additional space that can be used for typewriter, 
reference book, card index tray, telephone, etc., but of 
14'x 18" Tops especial value for stenographers’ use while taking dicta- 
Furnished in tion—very much handier and more practical for this pur- 
Golden, Natural pose than using slide shelf of desk. Locking arrange- 
or Weathered = mentof theImproved 
Mahogany finish SWinging Desk 
Stand is a simple, ef- 

Swings Free or Locks in ficient, long wearing 
Any Desired Position device—easy to ope- 

. rate and positive in 

its action. The 14" x 18" wood.tops are furnished in either 
Golden, Natural or Weathered Oak or Mahogany finish. Always 


order by number and speci- : ; 
fy finish wanted for wood top. Under-View of Swing- 


Golden sent if not specified. ing Stand 


’ aiiatl a Illustration at right shows an under- 
No.5— Black Enameled Metal view of the Improved Swinging 


Frame. Stand. To give complete satisfac- 

No.6— Oxidized Copper Metal _ tion a device of this kind must have rigidity. The cast iron frame and connecting 
Frame wire rods in conjunction with the simple yet effective locking device (a sectional 

, ; view of which is shown) provide this rigidity requirement. Swinging Stands are 

No. 7—Nickel Plated Metal shipped in knocked down form in a strong fibre carton measuring 23" x15" x 21". 
Frame. Can be quickly and easily assembled ready for attaching. Weight ten pounds. 


Stationery Storage Cabinets 
Furnished Regular in Golden or Natural Quartered Oak and Mahogany Finish 


Handy Cabinets for keeping enough station- 
ery, envelopes, etc., for current use, at hand, 
easily accessible yet protected from dust and 
flies. Keep your desk and supply drawers 
neat by using these cabinets in your o/ice. Both the No. 
140 and No. 150 Stationery Cabinets have compartments 
for letter, cap and note size papers, invoices, large and 
small envelopes, etc., and a drawer for carbon papers, 
erasers and miscellaneous accessories. Are solidly 
constructed of seasoned lumber. The Quartered Oak is 
nicely flaked. An ornate and practical necessity. No. 








140 has a three-ply lid which raises and recedes. This ef- * No. 150 
a e fectually covers your stationery yet makes access easy . z : . 
" - o “ — oO 
No. 140 With Drop Lid Both styles have rubber feet to prevent marring desks. With Open Fron 
—_ — — The neatness of your stenographers’ desks will be re- c — P < 5 9 
No. 140—Outside 84 98 ed flected in the letters written. A Stationery Cabinet is a No. 150—Outside 7 ' 
7) 1 . - ” 7 f ] * 
Drawer Inside 1g" 83" 14} good investment and is always appreciated by the users. Drawer Inside 1), . las 


Legal Blank or Electro Cabinet 


A six drawer cabinet that can be utilized for the storing of 
stationery, legal blanks, etc. Made strong enough to hold en- 
gravings, electrotypes, small type forms, etc. Case is corner- 


Outside Dimensions 
108" High 
10" Wide 


locked, drawer fronts are flush. Drawer bottoms have finger a5 D 
08 eep 


hole in front to aid in raising papers. Rubber feet under cabi- 
Drawers Inside 
1};" High 
83" Wide 
143," Deep 


net prevent marring polished surfaces. Cabinet can be pur- 
chased with or without drawers. Horizontal partitions under 
each drawer extend full depth of cabinet. Always order by 
number and specify finish desired. Furnished regular in Golden 





: , No. 814—With Drawers 
or Natural Plain Oak or Mahogany finish. Weight 12 pounds. No. 418-—-Without Drawers 
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Handling the Supplies Department 


By P. T. Little - Skinner & Kennedy Stationery Co. ~- St. Louis, Mo, 


66 E FIND,” said Mr. Little, “in our experience that 

WV business in the office furniture department is 

holding up well, but that customers are buying 

with a certain degree of caution. Notwithstanding this 

fact, all our goods are delayed in delivery. This applies 

not only to our office furniture proper, but also to our 
filing cabinets and other supplies.” 

The filing supplies department has a lot to do with the 
sale of filing cabinets. The salesman should by all means 
get at the requirements of his customer and understand 
the use to which the customer expects to put the goods 
he purchases. Only in this way can the salesman make an 
intelligent suggestion. This use, being discovered, it is 
then comparatively easy for the salesman who understands 
his line thoroughly, to make the necessary and appropriate 
suggestions which will meet the customer’s requirements. 
Filing cabinet supplies cannot be sold as merchandise. 
Merchandise selling, such as the sale of articles of every 
day use, like sugar, potatoes, etc., does not require a knowl- 
edge of the use to which the purchaser intends to put the 
goods. Therefore, such sales are to a great extent unintelli- 
gent. A slot machine, that would measure out the goods 
would oftentimes do quite as well as a clerk. Not so, how- 
ever, in selling office furniture and supplies. The clerk must 


be alert and up on his toes. He must understand his 
business. He must know his goods. He must know the 
line he handles. He must know the difference between 


alphabetical filing and numerical filing and how the two 
can be combined, and, in a measure, to the best advantage. 
Furthermore he must be a man of tact and discretion. He 
should be a business diplomat who guides the doubtful or 
doubting customer into the safe path which will lead him 
to the best method of filing records. He must never for- 
get for a moment that the art of filing involves the art 
of finding and of returning the papers to the proper 
envelope. Therefore, he should so understand his systems 
that he can demonstrate them and give to the customer a 
quality of service such as he had not hoped to find and 
could not hope to find in a merely commercial establish- 
ment. 

Success is not built on indifference. The salesman 
should be glad to take time, even his own time, if need 
be, to investigate the requirements of a customer, for per- 
haps by so doing a big order will grow where a little 
one otherwise would have resulted. 

I recall an incident which happened in our index depart- 
ment not very long ago. A big manufacturer called and 
asked for some filing supplies. A few questions disclosed 
the fact that he had three or four systems and all kinds 
of files. I decided that it was worth while to examine his 
filing systems and, obtaining his permission, I went out 
to his plant the following day and carefully examined and 
analyzed the situation. Returning, I made some sugges- 
tions which led him to permit me to help him straighten 
out his much confused files and in the end resulted in 
his purchasing a steel filing. cabinet worth over five hun- 
dred dollars. together with the appropriate supplies for 
it, and installing a complete system which enabled him to 
svstematize his files to great advantage. I could have sold 
him a fifteen dollar order, but had I done so, I would 
neither have given him service, nor would I have been 
doing the proper thing for my house. It would have 
been easy to have followed the line of least resistance and 
avoided the extra labor, but the extra labor brought the 
house four hundred and eighty-five dollars more than the 
lazy way, and netted the customer a much larger amount. 
I am sure, in the value of the service he will obtain. As I 
said in the beginning, it all boils down to a service basis. 

We have several salesmen who work outside as well as 
inside and we pay them on a commission and salary basis. 
We believe that a straight commission is an injustice to 
the salesman because he does much work for which he 
can draw no commission, or, if he is working on a com- 
mission only, he may have a big commission check at one 
time and then a long dry spell when nothing is coming in. 
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Keeps the Work Moving 


The office furniture dealer who can talk only 
workmanship and appearance in his selling is 
at a disadvantage compared with the man 
whose merchandise shows labor saving ar- 
rangement, convenience and comfort for the 


user. 


THE UHL TYPEWRITER CABINET 


has the solidity of steel construction, yet it 
can be moved to the location most conve- 
nient for the work at hand as easily as a 
chair or a waste basket. The stationery sup- 
plies being located in easy reach on a level 
with the typewriter, there is no bending over 
and getting out of position (occasioned in 
other desks by reaching into lower drawers). 
The typist’s work is all directly under her 
hands, lost motion is reduced and output in- 
creased. At night the supplies, tools and work 
are locked up secure from dust and loss. 


DEALERS—Get the Uhl catalog and try its 
selling points on your next customer. Also 
ask us about the new Uhl steel chair an- 


nounced last month. 


The Toledo Metal Furniture Co. 


1226 Hastings Street 
Toledo, Ohio 
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“Built [7 Like a Skyscraper” 
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Two Dealers 


‘ i wititaite ee T aitiere is a dealer who handles all the 
pa aig different lines he can get hold of. And 
there’s a dealer who cautiously selects 

one complete line, that will help him build up 
reputation and prestige. The second one is 
a merchant, carefully building for the future. 





Be 


< This is the kind of dealer you usually find 
. handling Shaw-Walker Files. He doesn’t 
clutter up his mind and his business with a 
ae lot of different kinds of filing equipment. By 
associating himself with Shaw-Walker, he 
ties up to Shaw-Walker “Built Like a Sky- 
a scraper” publicity—prestige-building and 
profit-making for him. By concentrating on 
this single line, he gets every one of these 
advantages: 


Shaw-Walker High Quality— 


Mig 3 





Shaw-Walker Completeness of Line— 


Shaw-Walker Continuous Publicity— 





You may not be the largest or best-known 
filing equipment dealer in your town now. 
Yet you may be just the right dealer to 
handle Shaw-Walker—a “comer” who knows 
how to sell filing equipment. If so, we 
have an interesting long-time arrangement 
for you. 


SHAW -WALKE 


Complete Lines of Filing Equipment in Steel and Wood 
and Indexes for all Files. 




















New York Chicago Philadelphia 
St. Louis Detroit Washington 
Pittsburgh Minneapolis New Orleans 


Home Office and Factory, Muskegon, Michigan 
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Some Suggestions on Display 


F. P. Burnap Ptg. & Sta. Co. Kansas City 


By J. H. Brandimore 


cabinets, chairs, etc., occupies the second floor.. Here, 

although there are windows on two sides and abundant 
natural light when desired, during most of the time the 
windows are heavily curtained. Dark shades are drawn 
and when it is desired to display the desks and other 
furniture to the best advantage, electric lights are switched 
on which cast a soft yet penetrating illumination through 
out the room. This is done with a purpose and here is 
the idea: No matter how clean an office furniture d 
partment is kept, no matter how scrupulous the help is to 
keep everything dusted and all surfaces carefully wiped 
and polished, some specks of dust will accumulate in spite 
of the utmost attention. Furthermore, rays of sunshine 
coming through windows disclose motes of dust floating 
in the air and illuminate particles of dust on the polished 
surfaces, making them stand out as if under a magnifying 
glass. The slightest blemish is emphasized by sunlight. 
While it is not the intention of the house to send out any 
furniture to its customers having a blemish, yet the pres- 
ence .of a slight scratch has a bad psychological effect 
when the goods are sold, although the customer may be 
perfectly sure that the surface will be re-polished before 
he receives it. This is the reason for the use of the 
electric lights which subdue and tone down the light effects 
and render slight particles of dust imperceptible. 

Another idea which has to do with the psychology of 
office furniture selling is the use of a burlap screen nicely 
painted which forms a semi-partition cutting off the de- 
partment having sectional bookcases from the other de- 
partments. At first thought, the use of this burlap screen 


I’. THE Burnap store, the display room for desks, filing 
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is not evident, but upon entering the enclosure, one dis- 
covers that the backs of a number of sectional bookcases 
are against the screen which cuts off the unsightly effect 
of the unfinished backs of bookcases. The use of such 
screens is therefore to be recommended in all cases where 
it is necessary so to arrange office furniture that the un- 
finished backs of any articles are not against the wallis. 
The screen is ornamental and it is appropriate, whereas, 
rough unfinished wood is neither ornamental nor does it 
fit into the higkly finished products surrounding. 

Mr. Brandimore stated that while he approved of ar- 
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CARD FORM ON WHICH PERPETUAL INVENTORY IS 
KEPT.—Described on the following page. 


ranging office furniture in suites, yet he found that he 
could not do it at the present time owing to the lack of 
space in his department tor the arrangement of separate 
displays. The tables and standing desks occupy the third 
floor and the house makes a practice of handling exclusive 
lines. The four salesmen connected with the office furni- 
ture department of the house work on salary and the 
house and its salesmen employ every means to obtain in- 
formation concerning new companies going into business, 
removals, changes, etc., with a view to encouraging the 
business in the office furniture and office supplies de- 
partment. The salesmen have an acquaintance with the 
managers of the various office buildings and keep in close 








The “SATELLITE” 


Typewriter Stand 
In Demand Wherever Typewriters Are Used 


Every business man 
who has a typewriter 
in his office is a pros- 
pective buyer of the 
“Satellite”. Every 
large c rporat ion of- 
fers an opportunity 
for the sale of these 
standsby thedozen. 

One secret of the growing pop- 















ularity of the “Satellite” is its Model 
preference by typewriter oper- — 
ators. It saves them fatigue and Sliding 
increases their efficiency. The = 
“Satellite” can be quickly ele- and 

vated or lowered, it eliminates Gheek 


vibration, has a jointless wood 
top, and can easily be moved from 
place to place on noiseless casters. 
It is all metal except the 
top and is, therefore, a 
fireproof stand. 


EASY TO SELL 


Here is a piece of office 
equipment that moves 
fast. Its outstanding fea- 
tures sell it. The price is 
reasonable and the deal- 
er’s margin of profit war- 
rants his best sales efforts. 







This is Model 2X 


Write for Dealer’s Proposition, 


ADJUSTABLE TABLE COMPANY 
GRAND RAPIDS, MICHIGAN 


Condon & Co., Inc., Fifth Ave. at 23rd St., New York, N. Y- 
Eastern Representatives 














The Silent Influence 


of good furniture is a potent force 
which no business man can afford 
to overlook. When your customer 
is soon to be in the market for new 
furniture, suggest STOW-DAVIS 
MATCHED SUITES for the Direc- 
tor’s room and Executive offices. 
They will recommend. 


If you haven’t our catalog on file, write 
for a copy today. It’s worth having. 


Stow & Davis Furniture Co. 


Grand Rapids, Michigan 
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touch with newspaper files, etc., etc. An expert refinisher 
is kept busy on the goods and he looks them over before 
they go out and makes any necessary repairs or repol- 
ishing. 

Mr. Brandimore has a system of keeping information 
concerning previous sales which he has often found to be 
of much use. Orders which come in are entered in order 
books in duplicate. The original is sent to the ware- 
room, but the goods themselves are taken from the 
sample floor and are replaced from stock. This keeps 
the goods on display always fresh and tiew. The dupli- 
cate copies are left in the order book and provide the 
figures necessary for carrying one end of the perpetual! 
inventory which is kept on cards identical with the form 
shown on page 105. 

These cards are in two colors—white and pink—the 
white being for the oak and the pink for the mahogany. 
The cards, appropriately filed, furnish the information 
from which the house makes up its orders, and gives as 
well absolute data concerning stocks at all times. To 
prevent the custom of shopping around among customers, 
the house uses its own numbers on the furniture instead 
of the factory numbers. Mr. Brandimore keeps a file 
of plain cards in a separate filing cabinet containing the 
names of customers, the date of the sale and all informa- 
tion. This file has been kept ever Since the company 
started in business and has been found to be of great 
practical value. Sometimes an old customer calls up 
and says, “Six months ago I ordered such and such a 
desk from you, or such and such a file. I want a dupli- 
cate of that order right away.” Mr. Brandimore then 
looks up the customer’s name and gathers the information 
from the cards just referred to. Very often he finds that 
the customer’s memory is at fault and that instead of 
having ordered the goods six months ago, he bought 
them three years ago and is duplicating an order three 
years old. Sometimes this cannot be done. This, of 
course, involves explanations in which the accurate card 
file is an invaluable assistant. 


It ain’t the individual, nor the army as a whole; but the 
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Suggestions on Office Furniture. 


Some Brief Observations by Ernest Beyer of Atlantic 
City, N. J. 


N HANDLING our office furniture stock we advertise 

constantly in newspapers and through house organs. 

Besides this, we have seven windows for display pur- 
poses which we regard as among the most valuable assets 
of our furniture department. We do not neglect the news- 
papers, either as an advertising medium or as a 
of information. In fact, we keep constantly on the watch 
for new business enterprises not only in the newspapers 
but elsewhere, keeping on the lookout for all changes when 
out on the street. 

We mass our store arrangement and window display as 
much as possible. We generally put no more than one 
line in a window, changing it weekly. We always have 
one stationery sale at least after the first of the year. Our 
outside salesmen are instructed as a rule to dwell on one 
good leading article and after the ice has been broken 
they will find that other good business invariably follows. 


source 


C. A. H. Tiiom Comments on Abnormal Conditions. 


C. A. H. Thom of the Gregory, Mayer & Thom Com- 
pany, Detroit, commcents that the present need is for buy- 
ers rather than salesmen. “What we want,” says Mr. 
Thom, “is goods with which to fill orders.” The shortage 
of material is such that Gregory, Mayer & Thom Company 
are not making any special endeavor to attract new busi- 
ness because, as Mr. Thom says, “it hurts me more to 
disappoint a customer than to lose the order,” but the out- 
look is favorable because conditions which are abnormal 
must by order of their being abnormal become normal 
some time. Naturally the righting of the freight and 
transportation situation will have no inconsiderable effect 





everlasting team work, of every blooming soul—The on remedying the situation with reference to shortage of 
Wales Visible. material and insufficient deliveries. 
~ 
As strong and rigid 
as a heavy table, 
yet fully and easily 





portable. 


No. 3 
Combination 
Typewriter 


Made in a wide variety of styles, for sup- 
porting practically any kind of office ma- 


STAND chine. A crank raises the castors off the 
floor, and permits the rigid legs to take 


the load. Mount a typewriter, a duplicating machine, @ 
roller copier, an envelope sealer, an adding machine or & 
card index cabinet on an Ideal Tubular Stand, and it can be 
rolled to any position, lowered to operating position and used. 


FOWLER - MANSON - SHERMAN CYCLE MFG. CO. 


1445-1455 W. AUSTIN AVE., CHICAGO 











Todd Two Color Patents 
Protectograph Check Writer 
(TRADEMARK REGISTERED) 


EXACTLY FIFTY ONE DCLLARS SiX CENTS 


(Denominations in Black; Amounts in Red) 


PROTOD Chemical-Fibre Checks and Drafts 
—Registered like Bank Notes 
—Forgery-Proof. 


TODD PROTECTOGRAPH CoO. 


(Established 1899) 


World’s Largest Makers of Check-Protecting Devices and 
Forgery-Proof Checks 


1129 University Ave., Rochester, N. Y. 
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METAL FILING CASES 


This battery of BERLOY Filing Cases is in the of- 
fice of the Millers Mutual Fire Insurance Co., Chi- 
cago. 


There are hundreds of similar installations over the 
country, many offices having standardized on both 
BERLOY Filing Cases and Transfer Units. And— 
there are still hundreds of other offices who would 
use BERLOY Equipment if they only knew about 
its good features. 


You have that opportunity of telling them—of going 
after business that will prove to be profitable. It 
is a fact that when BERLOY Filing Cases are once 
sold, repeat orders naturally follow. 


A request to Dept. H-48 will bring complete infor- 
mation about the BERLOY Line. 


The Berger Mfg. Co., Canton, Ohio 


New York 


Minneapolis 


Philadelphia 
Kansas City 
Export Dept.: Berger Bldg., New York City, U. S. A. 


Chicago 
San Francisco 
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BERLOY 


Metal 
Products 


Metal Lumber 
Ribplex and Metal Lath 
Floor Cores 
Channels and Corner Beads 
Filing Cases and Lockers 
Bins and Shelving 
Steel Factory Equipment 
Eaves Trough and 
Conductor Pipe 
Roofing and Siding 
Ceilings and Shingles 
Other Metal Products 
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ATTENTION! 
OFFICE FURNITURE DEALER’S 


A Reproduction showing one of our Newspaper Ads 


The New Gunn Desk 


With Perfection Writing Bed 


(PATENT PENDING) 
With or Without Typewriter Pedestal 


THE LAST WORD IN DESKS _ 















































‘*Epidemic A Necessity 
in Sales’’ Gy 
IMPORTANT “<A Yj sd 
Remark of a HALF OF , expensive 
, Dealer A DESK plate glass 
after placing  / , 
one in an te WRITING BED WJ entirely 
Office No. 460 S. L. eliminated 
Building Length 60in. Depth 34in. Height 31 in. 


Made in Quartered Oak and Mahogany 
with 60 inch Table to match 


The ‘‘Perfection”’ is the ordinary built-up wood top in- 
laid with our specially prepared Olive Green Linoleum, 
making it a resilient and ideal writing surface. 


Impervious to ink stains or wear. 

No Glare—restful to the eye. 

Handsome in appearance. 

Flush wood border with appropriate 
rounded edges. 


THE CHARACTER DESK 


MARKS DISTINCTION—SPELLS SUCCESS 
Reference: The Man at the Desk 


FOR SALE AT 


All Leading Dealers in Office Furniture 


in San Francisco and Los Angeles 





Our National Campaign to popularize the ‘“‘New Gunn” Desks and 
Tables is worthy of your consideration. OPEN MARKET. 


WRITE FOR PARTICULARS 


The Gunn Furniture Company 
GRAND RAPIDS, MICHIGAN 
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Battling Wood Borers 


Some Technical Developments in the Warfare Against 
Insect Parasites Operating in Furniture Woods 


r 


LLUSION was made in an article in our March issue, 
A “Insects vs. Furniture,” to the difficulty of protect- 

ing furniture wood used in the tropics against the 
ravages of white ants, or termites. Additional material 
on this subject has been gleaned from the columns of 
The American Lumberman and from several bulletins is- 
sued by the United States Department of Agriculture, Bu- 
reau of Entomology, written by A. D. Hopkins, forest 
entomologist, and T. E, Snyder, specialist in forest en- 
tomology. 

Research work has been done by specialists on the staff 
of the Bureau of Entomology, United States Department of 
Agriculture. They have applied themselves during the 
past eight years to the study of insect borers operating 
in various types of wood employed in industry with a 
view to subduing the pests and stopping their ravages. 
This work has been conducted in two directions. One 
is a study of the means of preventing the entrance of 
wood boring insects into buildings which are made of 
wood, or in which are used implements embodying wood, 
which which is the natural home of such insects. The 
other study has been directed toward the protection of 
manufactured wood products, including filing cases, desks 
and other types of office equipment. The latter phase of 
the subject is considered here. 

The resistance of certain wood to the ravages of insect 
wood borers is due to a chemical constituent inherent in 
such wood. An alkaloid principle is present in the case 
of the tropical wood, Greenheart Neccandra rodiae. Cer- 
tain of the cedars have an immunizing principle in the oil 


of the wood. It is not practicable to concern furniture 


manufacturers about woods which are of themselves im- 
mune to the operations of the woodborers. It has been 
found that certain forms of chemical preservatives can be 
applied which are distasteful to a boring insect, and thus 
escape their damaging influence. 

One disadvantage of some chemical treatments is that 
cabinet woods cannot be so manipulated because the solu- 
tion which is repellant to wood-boring insects militates 
against a fine cabinet finish. A large telephone manufac- 
turing company has solved the difficulty by impregnating 
cabinet woods with chlorinated napthalene. The material 
is a crystalline wax and kept in open vats at a temperature 
from 220 degrees to 240 Fahrenheit. The wood has not 
been subject to a previous drying process. The wood is 
treated at atmospheric pressure and remains in the vats 
for periods varying with the dimensions of the wood. For 
instance, one-half inch wood requires but fifteen minutes’ 
immersion in the melted wax to acquire immunity against 
the termites. After removing the wood from the vat it is 
carefully wiped off with cloth. The color which results 
is somewhat darker than the color of untreated wood. In 
this handling care must be exercised to clean the surface 
of the wood thoroughly to insure the proper adherence of 
shellac or varnish. The amount of wax absorbed by the 
wood under this treatment naturally varies with the den- 
sity of the wood. The condition of the wood itself has a 
bearing upon the amount of wax which will be absorbd. 
The treatment not only immunizes against white ants but 
renders the wood moisture proof. Under severe tests 
wood treated with chlorinated napthalene compares favor- 
ably with untreated teak and mahogany as to its general 
condition. 

The experiments of the Bureau of Entomology, United 
States Department of Agriculture, on the relative immu- 
nity of untreated native wood against the termites have 
shown some interesting figures. The native woods enu- 
merated are those which withstood a five-year test when 
buried in the ground in the state of Virginia. Native woods 
which showed severe attacks by the ants after a period of 
one year’s duration are not included. They embrace pines, 
tamarack, spruce, Douglas firs, firs, arborvitae and also 
many hard woods. 

Western larch occurs in the Cascade mountains to the 
Columbia river, and to western Montana; also in the Blue 
mountains of Washington and Oregon; heart wood at- 














m for the sake of 
com pleteness— 


waste baskets, all of which are found in 


You need certain specialties which are not found in other furniture 
lines. Besides a full line of desks, chairs, filing cabinets and tables, the office 
furniture dealer needs such specialties as costumers, wardrobes, accounting 
machine desks, stationery supply cabinets, telephone tables, umbrella stands and 














THE Ke 
LINE _ 


FURNAS equipment is sold by enterprising dealers throughout the country. 
The line, which has features that put it in a class by itself, fits in nicely with 
the other furniture lines the dealer handles, and puts the dealer in the fortu- 
nate position of being able to supply all the furniture for the office, instead of 
just a part of it. 





The FURNAS catalog contains some valuable points for all office furniture 
retailers. A copy awaits your inquiry. 














Indianapolis, 
Indiana 


Furnas Office Furniture Company, 
Ze 
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tacked after one and one-half years’ test; no data as to 
condition in nature. 

Bald cypress—occurring in the southern United States; 
heart woods not attacked in tests; attacked in nature. 

Big tree—local in California; heart woods not attacked 
in the test; not attacked in nature. 

Redwood—occurring in the coast region of south Ore- 
gon and California; heart wood not attacked in test; not 
attacked in nature. 

Incense cedar—occurring in Oregon, California and Ne- 
vada; heart wood not attacked in test;.not attacked in 
nature. 

Giant arborvitae or western red cedar—native to the 
Pacific coast and the western slope of the Rocky Moun- 
tains; heart wood not attacked in test; not attacked in 
nature. 

Monterey cypress—local in southern California; heart 
wood not attacked in tests: attacked in nature. 

White cedar—native to the eastern United States; heart 
wood not attacked during test; attacked in nature. 

Yellow cedar—occurring in Washington and Oregon: 
slightly attacked in test after 1% years’ duration; not 
attacked in nature. 

Port Orford cedar—occurring in southwest Oregon to 
California; slight attack after 1% years’ test; not attacked 
in nature. 

Red juniper or red cedar—native to the eastern and cen- 
tral United States; heart wood not attacked in test; not 
attacked in nature. 

Western juniper—indigenous to western Idaho, Cas- 
cade and Sierra Nevada mountains to southern Califor- 
nia; heart wood not attacked in test; not attacked in 
nature. 

Black walnut—native to eastern and central United 
States; heart wood attacked after two years’ test; attacked 
in nature. 

Mesquite—native to southwestern United States, south- 
ern Oklahoma and northern and western Texas to south- 
ern California: heart wood not attacked in test; attacked 
in nature in Texas. 

Mahogany—native to Florida Keys; heart wood attacked 
after two years’ test; no data as to performance in nature. 

Perishable woods to be used as the core over which 
ant-proof veneers can be glued are susceptible to pro- 





OU will want our new Catalog. 

It is interesting and instructive—show- 

semppan ing the real worth-whiie improvements in 

Sey Typewriter Chairs. More than this—it 

will remind you, in many ways, that the same 

Spirit of Progressiveness that has characterized 

the development and production of “‘Cook Quaiity”’ 

Chairs throughout the past years is still working 
for you. A pcestal card will bring it. 


@. A. Conk Company 
16-28 Osborne St. Cambridge 39, Mass. 

















tection against the termites. Treatments with bichloride 
of mercury and zinc chloride are effective. The mercury 
and zinc in this form are both soluble in water. 

Samples of wood enumerated above treated with par- 
affin and subjected to the tests were readily attacked by 
white ants, and also suffered decay. 

Powder-Post Damage by Lyctus Beetles. 

The form of insect infestation of native hard woods 
which is sometimes manifested in oak furniture is powder- 
post. This damage is done by yellowish-white grubs of 
the lyctus beetle, which operates under the surface of the 
wood and emerges to the outer air when the beetle has 
attained full growth. This form of damage is met all 
over the world and is responsible for considerable loss. 
Hickory, ash and oak are the types of wood most liable 


to injury by the lyctus beetle, but persimmon, osage 
orange, black walnut, butternut, maple, elm, wild cherry, 
locust, poplar, sycamore, eucalyptus, sassafras, orange 


wood, fig, bamboo and other woods are susceptible to 
attack. It is not uncommon to see the effect of the lyctus 
beetle on the wooden handles of farm tools, such as rakes, 
spades, pitchforks, etc. Likewise the insect attacks lad- 
ders and when it operates in .he rungs is charged with 
weakening the wood sufticiently to be a menace to the 
safety of human beings using such ladders. Seasoned wood 
is attacked by the lyctus beetle because the chemical 
changes incident to the process of seasoning render the 
nutritive substances of the wood, such as sugar and starch, 
especially desirable as food for the development of the 
young or larvae stage. 

Recommendations of the Department of Agriculture as 
to the prevention of damage by the lyctus beetle may be 
of interest here. Second-growth white wood or sapwood 
of the finest quality of hardwood, especially oak, ash and 
hickory, which has been stored or piled in one place for 
two or three years or longer, is especially liable to damage 
by lyctus beetles. It is advisable to inspect and rehandle 
such material annually, preferably in November and Feb- 
ruary, and that showing evidence of powder-post attacks 
should be rejected and burned. All refuse and useless sap- 
wood material should be burned. As far as practicable, all 
dry or seasoned hardwood stock should be separated into 
heartwood, pure sapwood and part sapwood, and classi- 
fied according to the nature of the tree and the number of 








Wright Desks are carefully 
and thoroughly built for 
that long term of useful- 
ness which steady conser- 
vative American Business 
is likely to need. 


Wright Desk Company 


Rockford, Illinois 

















> | 





= 


es 





June, 1920. 


OFFICE APPLIANCES 


111 













































business 
etal 


The heart of bi 
is Art 


The leading business institutions of today are 
standardizing their ofice equipment the same 
as they standardize their production methods. 
They realize that serviceable steel equipment 
—desks, filing cabinets, safes, etc.—is as 
essential to efficient operation as is technical 
machinery each must conserve time and 
labor. 



















Therefore, the Art Metal agency is of un- 
usual financial value to the dealer. It attracts 
the immediate attention of the most pro- 
gressive and influential business men of his 
city. It places him in position— gives him 
the prestige —to secure orders readily and 
easily from the highest type of business and 
financial institutions. 
















The Art Metal Agency assures complete 
service because the Art Metal Construction 
Company is the world’s largest makers of 
steel office equipment. 
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Sell the Safe that 
Lives Through Fire 


Ruins of McCay Hail, 
Johns Hopkins University, 
Baltimore, Md. 


Allsteel Safe as 
found in the ruins 
of Johns Hophins fire. 


HE pictures show how an 
Allsteel Safe lived through the 
million-dollar fire at Johns Hopkins 
University. The photograph in the 
center shows the A//steel Safe after 
five days in the hot embers where 





Same Allsteel 
Safe after being 
opened, with even 
the Liberty Bonds 
unharmed, 


steel girders and timbers had fallen on 
it. Photograph at right shows the 
Allsteel Safe when opened, with cur- 
rency, important records, and $5,500 
in Liberty Bonds intact. What a 
selling argument for 4//stee/ dealers! 


June, 
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Safes | 


Modern businessorganizationsfavor the 4//stee/Class 
B Safe because it has been approved by the Under- 
writers’ Laboratories for such fire-resistant qualities. 

This safe is also favored because it is the lightest 
safe of its type made, because of its convenient in 
terior arrangement and greater capacity than safes of 
similar type, and because of its handsome appearance 
and general efficiency. 

Some good territories are still open for aggressive 
dealers who want to build up a profitable business on 
the entire line of //stee/ Office Furniture — Safes, 
Files, Desks, Tables, Shelving, etc. Write at once for 
complete information. 

The General Fireproo ing Company 

a Youngstown, Ohio " 


A typical interior arrangement of an Allsteel Underwriters’ Boston 
Class B Safe 


Ny 
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Washington Atlanta Seattle 
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years it has been S¢ asoned. The olde st wood should e 
made up or sold first. There must be no accumulation 
of refuse material in which the insects can breed. The in- 


fested material should not be stored in a lumber yard o1 
storehouse with wood which has not been attacked by 
powder-post. Heartwood piling sticks should be used as 
the piles instead of sapwood. 


Hot Oil Protects Against Attack. 

Stock that has seasoned longer than eight months and 
which is to continue in storage may be rendered immun¢ 
against the lyctus beetle by treating it with two coats of 
boiled linseed oil applied hot. If desired, the wood may 
be immersed in baths of raw oil. The boiled oil will dry 
more rapidly than the raw linseed oil, especially if kero- 
sene is added to the hot oil. The treatment should be 
given between October and the opening of March. In the 
case of finished products, any substance which closes the 
pores of the wood may be effectively applied. For in- 
stance, paraffin wax, varnish, etc., effectively close the 
pores of the wood and prevent the beetles from depositing 
eggs in the open pores. The department recommends that 
the sapwood portions of backs and interior surfaces of 
cabinet work, furniture, etc., be treated to prevent attack 
The methods described greatly increase the cost of manu- 
facture. The Department of Agriculture recommends that 
the most efficient means is to keep the manufacturing pre 
mises free from the pests. 


New “Y and E” Location in New York. 

Growth of the business of the Yawman & Erbe Manu- 
facturing Company, of Rochester, N. Y., has forced the 
New York offices of that company to abandon their old 
headquarters at 360 Broadway with the result that the 
export department and New York branch offices will soon 
be found in new and commodious quarters at 368 Broad- 
way. Here they will occupy a five-story building and two 
basements, an entire floor space totalling about 27,000 
square feet. This move is in line with the progressive 
policy of “Y and E,” and is intended to provide increased 
facilities for the future as well as better service for pres- 
ent customers. 


The entire building will be given over to the sale of 
“Y and E” filing equipment and supplies exclusively. The 
manager of New York branch, R. E. Rode, remarks on the 
contrast between the new extensive quarters and the 
space occupied eighteen years ago, which included only 
the ground floor and basement of No. 360 Broadway and 
another small sub-basement. 


National Chamber Plans Building. 


The Chamber of Commerce of the United States has in 
circulation a booklet detailing its plans for a building at 
Washington, D. C., in which the working forces can be 
housed, and an auditorium provided for the meetings. The 
building is to be located on the corner of street and 
Connecticut avenue, within a few blocks of the White 
House, the State, War and Navy building and the Treas- 
ury. The site affords a ground area of 35,000 square feet, 
and is to cost $775,000. The structure, as_ tentatively 
designed by Cass Gilbert, harmonizes with the general 
type of governmental buildings. Harry A. Wheeler is 
chairman of the Finance Committee, and John H. Fahey 
is vice chairman. The membership of the committee will 
comprise representatives of the trades and committees 
represenied in the chamber. 


Charles S. Campbell Heads Index Visible, Inc. 


Charles S. Campbell, vice president of the Durham 
Duplex Razor Company, has been elected president of 
Index Visible, Inc., New Haven, Conn. He succeeds Prof. 
Irving Fisher, professor of political economy at Yale. 
Prof. Fisher is the inventor of the index visible system, 
and has been president of the corporation since its or- 
ganization in 1913. He has served without salary, and be- 
cause of his educational work has been unable to give 
the position of president of Index Visible, Inc., full time. 
Mr. Campbell is a graduate of Yale, and an accomplished 
business man. Incident to the new arrangement are plans 
for broadening the field of the company. 

The resignations are also announced of Robert D. 
Hayes, general manager and James J. Regan, sales man- 
ager 
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Extremely 
Popular 
With 
Office 
Furniture 
Dealers 


Made as fine as 
the best kiln- 
dried hardwoods 
and skilled work- 
manship canmake 
them. 





Write for 
Catalog 





DORNETTE DESKS 





New Dornette Typewriter Desks 


THE J. DORNETTE & BRO. CO., Cincinnati, Ohio 
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Success in Selling Office Furniture 


By Charles R. La Fontaine - California Desk Co. - San Francisco, Calif. 


as an attempt to outline a set of rules for achieving 

success in the office furniture business; my suggestions 
are based on the policy we have followed here in striving 
to make our concern a dominant factor of the office furni- 
ture trade of this territory. 

Each of us in this organization has kept his attention 
fixed on the goal of a larger and more efficient business 
organization reached through true courtesy, real service 
and the resulting satisfaction to the customer. Our sales- 
men are trained to have confidence in themselves, to find 
interest and enjoyment in their work and to give attention 
to the innumerable little details which often appear unim- 
portant. 

Most men are capable of greater things than they 
achieve, simply because they lack faith in their own ability 
to succeed. Success comes from a clear-cut program in- 
telligently carried out; for without system no man can 
do his best work. Know before you start on your ter- 
ritory, just what you are going to do, then go out and do 
it; do it with enthusiasm and determination to succeed. 
You may have ability, but it takes will. Drive your abil- 
ity toward accomplishment. Energy will get results al- 
most wherever it is possible to get results, but Genius trav- 
els poorly alone—she must be mated with Energy. 

Getting in early touch with the prospective customer de- 
mands that the salesman work through many channels 
and a pleasing personality and neat appearance are requi- 
sites for the “points of contact” he must form with many 
persons. 


Sis IDEAS as are advanced herein must not be taken 
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The warmest prospects usually come from the office 
buildings. Get in touch with the agents of the buildings 
and endeavor to win their friendship by giving them a tip 
ence in a while as to men looking for offices. Enlarge 
your acquaintance by becoming a member of one or two 
good progressive business men’s clubs. Make a business 
of exchanging prospects with salesmen of kindred yet non- 
conflicting lines, such as typewriter salesmen, adding- 
machine and safe salesmen, etc. Form a small “tip ex- 
change club,” consisting of not more than half a dozen 
live representatives from such firms as your leading bank, 
real estate company, telephone and telegraph companies, 
mercantile agency. Give them your stamped and _ per- 
sonally addressed envelopes, accepting theirs in exchange 
and each of you make it a point to mail in any information 
or names of prospects that you think would be of interest 
to another member. You will get back just what you put 
into this kind of an organization. All of your members 
are looking for new business, and the proper enthusiasm 
can be, made to bring it forth. 

Furniture, to be properly displayed, requires consider- 
able space, but should, if it is possible, be so arranged 
that the buyer may obtain some idea of the appearance of 
the furniture when in actual use in his own office. Aside 
from our main floor, where we display our general stock 
with as little crowding and straight line formality as pos- 
sible, we also use several specially constructed rooms to 
display completely equipped office sets. 

We believe in handling all the grades of office furniture, 
especially in a city of this size, for while the demand is 
chiefly for the best and the commercial grades, yet many 
a large corporation requires at times a cheaper priced desk 
or chair for use in some outside plant, mine, or construc 
tion camp, and holding their trade and good will is more 
to be considered than the profit derived from the immedi- 
ate transaction. 

Honesty, courtesy and service are just as important in 
the winning of success, as is a splendid stock of merchan- 
dise properly displayed and energetically pushed by an 
enthusiastic sales force working in a favorable street loca- 
tion. In fact, the development of the worth while busi- 
ness of today has not a little to do with the appreciation 
and cultivation of the finer things of American business. 





Orpin Desk Company 


121 MEDFORD STREET, CHARLESTOWN, MASS. 
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Quality Is the Best Economy 


Excellence of material and workmanship is an 
assurance of continuous satisfactory service 


Browne-Morse filing equipment completely 
satisfies the needs of the modern business 
man for quick filing and convenient reference. 
It leaves nothing more to be desired. 

The line is strictly one of fine furniture. 
There is no room in it for compromise or 
commonplace. In its outstanding features— 






ye 


elegance and refinement of appearance, qual- 
ity, workmanship and richness of finish—it 
represents true value which carries it into 
the best equipped offices of sound business. 
No matter what the file requirements may 
be, the Browne-Morse line will take care of 
them nicely and in a manner which will per- 
mit of expansion as desired. 





uality Filing Equipment 


and Card Index Supplies 





The dealer handling the “B-M” line does not 
worry about competition. Its quality separates it 
from the ordinary and paves the way for the live 
dealer to build up a big filing cabinet business. 
“B-M” equipment and supplies may be ordered 
with the positive assurance that they will give 
unqualified satisfaction, and in selling them you 





—a line chosen by individuals and firms 
who recognize real value. It is made for 
those who demand and appreciate better 
things in office furniture and supplies. 





have the knowledge that you are giving your 
trade the best the market affords. 

Send for Catalog 
“B-M” filing equipment is obtainable in finishes 
and styles to harmonize with the furnishings of 
any office. The complete line is shown in our 
catalog, a copy of which will be mailed promptly 
upon receipt of your request. 


BROWNE-MORSE COMPANY 


Makers of Quality Filing Equipment 


16 McKinney Avenue 


Muskegon, Michigan 


BRANCHES: 


343 Broadway, New York City 905 Liberty Avenue, Pittsburgh 


109 N. Frederick St., Baltimore 193 E. Jefferson Ave., Detroi 
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THE illustrations on this page show a few 
of the new additions to The Canton Line 
of furniture and filing devices in steel. The 
entire line is shown in detail in an attractive 
new catalog now ready. Applications for 
exclusive agency contracts will be considered 
inorder as received. How about your supply 
of Transfer Cases? We have them ready for you. 


THE CANTON ART METAL CO. 
CANTON, OHIO. 
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Emphasize System in “Furniture’ 


By W. A. Nicholson - Scruggs, Vandervoort & Barney - St. Louis, Mo. 


of this house, which is one of the large depart- 

ment stores of St. Louis, is completely equipped to 
handle large contracts, outfitting banks and _ offices 
throughout the southwest and handling big contract work 
even to the office and bank partitions, machines, furni- 
ture, etc. It is Mr. Nicholson’s opinion that the man 
who deals in devices which promote order and system 
should himself practice order and system through the 
use of the devices which he sells. One might state it 
in another way, that it is a poor shoemaker who goes 
barefoot. When the customer comes to the store for 
advice and suggestion as to the equipment of his office 
and finds there a careless slip-shod method, ancient desks 
and out-of-date appliances, he can hardly be impressed 
with the advice of the dealer. On the other hand, if he 
finds that the dealer himself is up-to-date and uses the 
best systems and the most convenient devices for the 
carrying on of his own business, he at once concludes 
that the man who is advising him has applied his own 
advice and knows something about it. In short, the 
advice of the man who practices what he preaches comes 
from knowledge backed by experience. 

In all relations with our fellows, said Mr. Nicholson, 
service is man’s biggest asset. However great or small 
his stock of goods may be, the merchant’s will and 
capacity to serve are the most important of his charac- 
teristics. The man who would serve will find a way. The 
man who would serve takes an intelligent interest in the 
affairs of his customers and, without being obtrusive, 


: office furniture and office equipment department 

















| THEDETROIT LINE | 
OF METAL | 
FURNITURE I 





5 
5 


| 
| 


I 


TET 


Consisting of 


TICIUIIIIIIIT 
IZ 


Costumers 
Hall Trees 
Wall Racks 
Umbrella Stands 


yeapeeeeeenent 


jeseagpeateeeneneas 





T 


aeeeetteneneenen 


Mirrors 


TITITUT 


I 


Made in the following 

finishes I 
Oxidized Copper EI 
Statuary Bronze || 
Gun Metal 


Brass and 
Nickel Plate 








pUNGUUAUNGGAGROEORGURUEEEUESADOOROATAGUGEOIERRUSAGEAGUTRONIIREOAGAATI 


Send for Catalog A 


DETROIT RACK CO. § 
407 Elmwood Avenue 
tis ine DETROIT, MICHIGAN 


yom r I To I I TAIL CT TCIM I I yeaeenveuteeneennti 











NaNUSUHAAAuGuRAtAURORUATAGEOERY 

















D. 


we TOTTI 











a] 
¢ IZ IZ I panenenecent I TOCEO TTT I I pegeeeeneneseneneereusennerenseese ec) 94 
2 ~ — =: — = pC} ¥ 


OFFICE APPLIANCES 117 


discovers what it is necessary for him to know in order 
that his service shall be the most effective. 

The office furniture }susiness is a business for the man 
whe knows and one who would succeed in it must master 
its details. The average customer knows little beyond 
the fact that he wants a desk and a chair. It is here 
the salesman’s province to suggest other things and to 
widen the scope of his service. Take an interest in the 
customer, for this is fair to the customer and square with 
the house for which one works. 

We make it an invariable rule in our office to answer 
all letters the day they are received. Even though we 
may not be able to give the correspondent the informa- 
tion he requires, his letter is always acknowledged so 
that he feels certain we are attending to his request. 
Nine-tenths of the losses in business are due to lack of 
interest and lack of loyalty. The customer should be 
treated as a guest, for it is a favor to have him call at 
your store and every merchant should so regard it. The 
day is coming again when the salesman will have his 
innings and it will be necessary to sell goods by pushing 
their sale and not merely waiting for customers to come 
in. When that day comes, the house which has main- 
tained its reputation for courtesy and service will be the 
one that holds the greatest advantage. The man who 
does not give service is a robber. “I might take a ham- 
mer and smash up that desk, and the loss would be com- 
paratively small,” said Mr. Nicholson. “But my lack of 
interest and lack of loyalty may disgust and discourage 
a customer whose business is worth thousands of dollars 
to my house. Far better had I destroyed some of the 
tangible assets than that I should earn for my house 
the ill will of the trade upon which it relies for its very 
existence.” 


Reminder Company Opens Eastern Office. 

The Telefo-Desk Company, of Chicago, has opened an 
eastern office at 377 Broadway, New York City. Mr. B. 
Klein will have charge of the eastern representation of 
the company. Mr. Klein is assistant to the eastern man- 
ager of the Heinn Company, which, in addition to loose 
leaf products, have made arrangements to represent the 
Telefo people in the New England States. 





= The 
WAL-LOK SAFE 


Automatically_Locks to the Wall 












When the door is closed the safe auto- 
matically locks to the wall and cannot be 
removed until the door is unlocked. Al- 
though it is automatic, there are no 
springs, wheels nor levers. Not a thing 
to get out of order. Finished in olive 
green enamel. Size, 10 inches wide, 14 
inches high, 7 inches deep; weight, 12 
pounds. 


Dealers: Write for particulars. 


The Bentson Mfg. Company, Aurora, Ill. 
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Inspiring Employe Co- -operation 
By C. R. Comfort St. Louis. Mo. 


ALTONAANEQNNNN00GUALLAGLOSTUOOUULE 


HE Comfort Printing & Stationery Company of St. 

Louis, of which C. R. Comfort is the active head, has 

an interesting and effective manner of inspiring the 
co-operation of its employes. In fact, all of the underlying 
principles of this successful business institution are 
interesting. 

Mr. Comfort says that his concern pins its faith to 
direct-by-mail advertising, which goes to all established 
customers and a carefully selected list of prospects. 
This circular campaign is followed at intervals of 
one month. Aside from such results as are _ ob- 
tained from the mailing list, new business is brought in 
entirely by the personal solicitation of salesmen. 

The Comfort institution in rec ognizing the importance 
of personal solicitation for acquiring new business, must, 
of necessity, be particular with reference to the salesmen 
who form the point of contact between the firm and new 
business. The employe is depended upon for results and 
he is paid well. He is carefully schooled in the company’s 
policy, plans and ideas, and before he starts out he must 
thoroughly understand the goods, the merits of which he 
expects to point out. Constant effort is brought to bear 
in pointing out to the outside salesmen the technical con- 
struction and the utility of the items listed for sale. The 
salesmen are carefully routed and the customers on which 
they are to call are recorded and from time to time each 
salesman is checked up on the manner in which he is 
keeping in touch with his trade. He is rated on a per- 
centage based on his sales quota and his sales quota is 
based on the amount of his salary. In addition to salary 
he receives a bonus on all sales over his quota. 


The importance of a harmonious organization and of 
co-operative effort is recognized by the encouragement 
of dinners, picnics and entertainments and social occasions 
which bring the employes together and tend toward the 
creation of “esprit de corps.” Sales contests are held 
and suitable prizes are offered. There are no blue Mon- 
days in the Comfort concern. In fact, Monday is the time 
when all saies people gather “Comfortably” for a round 
table discussion upon business conditions as they pertain 
to the firm, or business conditions in general, and sales 
problems which have arisen or are likely to arise in the 
experience of each individual. 

Mr. Comtort says that the firm’s method of demon- 
strating its interest in its employes has been successful 
in pointing out to the employe the fact that opportunity 
for increased earnings depend upon the growth and wel- 
iare of the concern and this rests largely with the indi- 
vidual emplove. The result is that Comfort employes are 
not anxious to sever their connections with an institution 
alive with possibilities. 

This St. Louis house finds that the best method of ar- 
ranging the stock of office furniture is to group complete 
outfits together, showing desk lamps, blotters, and the 
accessories in their proper relation to the furniture dis 
plaved both on the floor and in the windows. Certain 
articles are featured at different times by directing atten 
tion to their utility and by calling attention to the saving 
represened by “purchase now.”’ 

Making a Window Distinctive. 

Some months ago Stevens, Maloney Company, Chi- 
cago, Ill., displayed a window full of office chairs which 
attracted attention because of its novel character. ‘The 
store windows are always trimmed neatly, and merchan- 
dise is well displayed. For a change one window was 
tilled with chairs, all but one or two of which were still 
in their factory swaddling clothes, wrapped with burlap. 
Burlap does not ordinarily enter into the decorative 
scheme of those windows, and this created an unique 
atmosphere which attracted much attention. Incidentally, 
those factory wrappings suggested liberal stocks, which 
was of itself important to the passer-by who knew that 
office furniture was scarce. 
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From now on nothing will be allowed to interfere with or retard 
the filling of all orders on hand from 


OUR EXCLUSIVE DEALERS 


Our entire time and attention wil! be devoted to CATCHING UP. 


The big addition to our Filing Device and Supply building is progiessing rapidly and we 
hope to soon be able to again give prompt service. 


THANKS | 


seem out of place, but we use the word appreciatively. 


THE WABASH CABINET Co. 


WABASH, INDIANA On the banks of the Wabash 














Chairs of Quality 


A complete line of chairs suitable for Office, Bank 
and Courthouse, with a wide range in prices to 
suit every requirement. The distinctive feature 
of our “Chairs of Quality,’ and one which has 
met with universal approval, is the iron. Simple 
and durable in construction, it represents the first 
real innovation in office chair irons in many years. 
It is the only iron in practical use that is adjust- 
able to any desired height’ by a simple pressure 
on the foot lever which raises or lowers the seat 
without the least inconvenience. If quality 
would not, this iron would commend Chairs of 
Quality to the most discriminating buyer. 


CROCKER CHAIR COMPANY 
SHEBOYGAN, WIS. 


BRANCHES 
Chicago New York Minneapolis Oak and No. 5686-6. 


Code word—Aisle 
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Profit from These Powerful 
Selling Advantages 


In view of the constantly rising prices of most every 
line of supplies the low cost per box of “Security” 
Safe Deposit Boxes has a powerful selling advantage 
that is directly to your benefit. They are easily and 
quickly sold. You reap the prestige that goes with 
a transaction where the banker has a feeling of real 
satisfaction, which has its origin in the high quality 
of “Security” Boxes. There is nothing in this line 
that you can sell possessing such visible evidence of 
dollar for dollar value as the heavy Bessemer 
steel plate doors, Yale & Towne guardkey locks 
and rugged case construction of these boxes. 

















These matter of fact qualities give ample proof that 
quantity output is responsible for lowest cost per box 
and our guarantee to ship stock units in approximately 


30 days. 


Prompt delivery of a product like “Security” Safe De- 
posit Boxes is in itself a great sales maker under pres- 
ent conditions. Some good undeveloped territory still 
open. Be fair with yourself and investigate this propo- 
sition. Write for complete information and proposition. 















The BARSHAL Line includes 
Built-to-Order Metal Furniture, 
Steel Filing Equipment, Orna- 
mental Iron and Bronze Work 














Filing Equipment of Bentson Steel 


brings to the office an air of modernity; steel-sure protection; 
easy operation; pleasing appearance. 


Economy Vertical Files are made in One, Two, 
Three and Four Drawer solid sections. 


Bentson Steel Card Cabinets are made in One 
and Two Drawer Sections, to accommodate cards 3x5, 
4x6 and 5x8. 


Bentson Transfer Cases have full-steel sides, and will 
stack to any height desired. 


Write for prices and discounts 


General Offices 


THE BENTSON MFG. CO., Aurora, Illinois 


Chicago Representatives and Display Rooms 

Associated Stationers Supply Company 

J. E. BLANKEMEYER, Gen’! Mer. 
201-15 North Franklin St. 
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Advertising and Selling 


By John D. Hanson - Perry V. Buckley Co. - New Orleans, La. 


HE present great problem in office furniture lies in 
Sg securing merchandise to sell; but the outlook is op- 
timistic since the office furniture division of the 
National Stationers’ Association has agreed to attempt to 
relieve the situation. One of the best tips that I can give 
is for all dealers who have not allied themselves with this 
division to hop on the “band-wagon” right now and secure 
the co-operation of some of the best heads in the country. 
The question of successtully advertising an office furni- 
ture department is a very broad one. We are in close 
touch with the advertising departments of the manufac- 
turers, whom we represent, and secure from them live 
stereotyped copy, which we run two or three times a week 
in the daily newspapers. The local copy in most cases is 
apropos to the manufacturer’s national advertising. The 
size of the copy :s based upon our budget for this item; 
but we at all times run advertisements which are large 
enough to attract attention and stimulate sales. We do a 
good deal of “direct by mail” advertising, circularizing our 
general mailing list monthly, with seasonable literature. 
For instance during the months of July and June we fea- 
ture transferring supplies and the “Y and E” direct name 
system of filing. In October, the moving season, our 
efforts are upon the equipment of new locations. 

We carefully read the daily papers for announcements 
of new business enterprises, and co-operate with salesmen 
in allied lines, exchanging tips. In this way we are able 
to zet in touch with newcomers at once—by letter—invit- 
ing them to our store, and following the invitation with a 
personal call. 
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The attractive appearance of the store is a very valuable 
asset in making sales. The office furniture end should 
be departmentized, that is, a separate portion of the build- 
ing should be devoted to displaying furniture. Our second 
floor is used entirely as a show-room for suites in oak and 
mahogany, while filing cabinets, wood and steel and sys- 
tems supplies, are displayed in one-half of our ground 
noor. 

Windows should be dressed about every two weeks. In 
making displays, it is advisable to use window cards, sug- 
gestive of the article and its use. Signs are often fur- 
nished by the manufacturers; but original ideas can be 
carried out by a local sign maker, whose services it is 
preferable to engage rather than display an amateurish 
placard. The extra expense is slight and will pay for itselt 
in the long run, as windows neatly dressed are the “eyes 
of your store” and the cheapest and most productive form 
of advertising. If you have a small window change it 
often, using card trays, card cabinets and filing supplies, 
and you will be astonished at the increase of sales on the 
articles featured. 

Salesmen should be made to feel that they are co-part- 
ners of the firm—that the success of the business is largely 
dependent upon their efforts, and that the reputation of 
the house is judged by the manner in which they handle 
customers. A salesman can very often turn a dissatisfied 
customer into a permanent one, and this is one of the 
chief reasons why salesmen should be made to feel that 
they are upon their own resources, and should be given 
full authority to make adjustments. 


I know of a large corporation which stimulates the 
self-confidence of the department managers by supplying 
them with the wherewithal to own their homes and auto- 
mobiles. The president of this firm stated to me that he 
considered this a wonderful investment, because it made a 
man feel that he was the full equal of the people with 
whom he came in contact, and big deals were the result. 
It revolves back to the same principle operating with a 
salesman who is given a free rein and adequate com- 
pensation for his services. Of course, every firm cannot 
show its appreciation on so grand a scale; but there is 
always the bonus proposition, annual or semi-annual, 





your advertising department. 
are a step in that direction. 


ket for more. 
in business. 





Builders and Repeaters 


q Build trade by affording the purchaser a convenience 
and efficiency of office operation that gives full satis- 
faction and makes the customer an active member of 
Bentley & Gerwig desks 


q Your growth depends largely on repeat orders. 
isfied users of Bentley & Gerwig desks go back to the 
place where their desks were purchased when in the mar- 
That means permanence and prosperity for the dealer who expects to stay 


BENTLEY & GERWIG FURNITURE CO., Parkersburg, W. Va. 





Sat- 
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which is bound to stimulate interest. We prefer the bonus 
method to commissions. 


In_conclusion and in support of this I wish to quote 
from the book, “Modern Salesmanagement,” by a no less 
able authority than Mr. J. George Frederick, president of 
The Business Bourse, New York: “The purely commis- 
sion salesman, being practically in business for himself, 
knows that he will probably not be with the house for a 
very long period of years, and he very naturally skimps 
the job and skims the cream. His work is reduced from 
the stamp of broad merchandising called for by modern 
selling to a mere booking of commodity orders. For this 
reason mainly (as well as for the undesirable lack of 
complete control of temperamental habits developed by 
straight commission men) the commission’s only plan is, 
for most sales propositions, out-of-date and discredited. 

“The straight salary plan, while not so decidedly unwise, 
is also wrong in principle. Although it does to some 
degree make ambassadors and business developers out of 
salesmen, the tendency is too extreme in this direction, 
just as the straight commission plan is too extreme in 
the other direction. Straight salary men are too sure of 
their income; too much tempted to report progress and 
development rather than fight through to a larger record 
of actual sales.” 

The recommendation which follows and advised by Mr. 
Fredericks has been adopted generally by most stationers: 

A commission rate to be added to the fixed salary, pay- 
able quarterly or semi-annually based on the gross profits 
of the business done in the salesman’s territory. As a 
suggestion, let us say fifteen per cent of the profit on this 
volume of sales, “profit” meaning margin above operating 
costs. (The more common method, of course, is to give a 
commission of, say, five per cent on the volume of business 
above the amount required to earn salary.) It is a sounder 
method to base commissions on profit. 

Establish as a third element of compensation a bonus 
to be paid when sales goals and quotas are attained. 

_For a clearer and more concise ideas on sales and sales- 
management I would advise a thorough reading of the 
above book. 


The Case for Steel Furniture. 

In advertising its steel furniture and filing cabinets, 
the commercial furniture department of Marshall Field & 
Company, Chicago, made the following statement, under 
the heading, “Found Where Business Succeeds”: 

Our steel business equipment is becoming more and 


more popular every day where the affairs of business 
men are well established—where there is a sense of mod- 
ern, smoothly working efficiency. 

* * < 


In the biggest, most modernly equipped and substantial 
institutions in this country you will find a growing ten- 
dency towards the use of steel filing cabinets. 

Our steel business equipment for the more modest 
business is an even greater economy. It is everlasting 
and guards jealously all that is your business from dust, 
vermin, water and other destructive elements. 

There is a stock unit in this line that you will find 
exactly suited to your particular requirements. [Every 
kind of business will find our steel business equipment 
ready to serve it from stock. We invite you to come in 
and see what we have. 


Congratulations to Mr. and Mrs. Ozburn. 
Office Appliances has received the following announce- 
ment: 


“Born, Saturday, April 24, 1920, a daughter, Trudee Jane 
Ozburn.” 
Her dad says that she is “built like a skyscraper.” We 


don’t believe she is quite as tall, but we are prepared to 
believe that she is much finer and more wonderful. 

Mr. Ozburn is advertising manager of the Shaw-Walker 
Company, Muskegon, Mich. 


New Clemetsen Plant Financed. 

The Clemetsen Desk Company has arranged a loan cov- 
ering its new plant now under erection at West Division 
street, Homan avenue and the C., M. & St. P. tracks, Chi- 
cago. A trust deed at $450,0C0 running at six per cent 
has been given the Central Trust Company. The plant 
— several buildings, and contains 140,000 square 
eet. 











Built for a discriminating trade that gives 
exceptional values to customers. Jasper 
Manufacturing Company Desks are properly 
designed, thoreughly constructed and assure 
satisfactory service. 

4 We finish in both Oak and Mahogany, and 


Jasper Manufacturing Company 
“Every Inch Sanitary’’ Office Desks 





JASPER MANUFACTURING COMPANY 


JASPER, INDIANA 


AS60 


manufacture desks equal in quality and dura- 
bility to higher-priced lines, at smaller cost to the 
consumer. 

The Jasper Manufacturing Company builds Roll Top, 
Flat Top, Typewriter and Full Pedestal Desks, as well 
as Tables for the office. 
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Efficient Filing plus Protection 


The economy and efficiency that result from having 
records filed close to those who use them are features 
of SAFE-CABINET protection that appeal strongly to 


business houses with large office staffs. 


Snellenberg’s Department Store, Philadelphia, stand- 
ardized on THE SAFE-CABINET and provided over 
three score clerks with individual record protection 


that is instantly accessible. 


The resultant efficiency and economy of space and 


time have more than paid for the cost of the installation. 





THE SAFE-CABINET COMPANY 


Originator and Sole Manufacturer of 


THE SAFE-CABINET ‘siresr'sire* 


305 Greene St., Marietta, Ohio 
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30 Hictesns Why the “Byron” Sells ~ 


Based on time-saving and space-saving features as combined in no other 
piece of furniture. The thirty features are listed in our new folder 


The Byron Typewriter Cabinet brings efficiency to 


stenographic and 
typing work. You can win business on this appeal. The cabinet provides 
accessible storage for a large variety of office forms of various sizes. 












By day—a citadel of effective work; by night—closed and locked, almost 
at a touch. 


Byron Typewriter Cabinet Company 
Woodland Ave., Louisville, Ky., U. S. A. 
PR ae 
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ize — Modern Business Homes 


fitted with every convenience for the orderly 
dispatch of business combined with comfort. 
Such are 


IMPERIAL DESKS 


We build them for every office purpose, in fin- 
ishes to suit modern office character. ‘The first 
Imperial Desk sold to an office is assurance 
that future requirements will give you the pref- 
erence. 


Comfortable and Convenient 











Catalog No. 18 gives particulars. Write for 
a copy. 


Imperial Desk Company 





Main Office and Factory: Export Department: 
Florida and Devon Sts. 25 Whitehall Street 
Evansville, Ind. New York 
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BRASS CUSPIDORS 


OF EVERY DESCRIPTION 
BACKED BY 


FIFTY YEARS OF 
KNOWING HOW 


ADDRESS 


ALDRICH MFG. CO., Inc. 
BUFFALO, N. Y. 
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How to Display Furniture 


By Geo. B. Wray Geo. A. Drake & Co. - Detroit, Mich. 


N THESE days of prevailing high prices a dealer cannot 
| lay too much stress on displaying his furniture and files 

to their best advantage. If there ever was a time when it 
paid a buyer to purchase quality and a dealer to use adver- 
tised wares, now is the time, for it is the wise buyer who, 
looking into the future, is purchasing conservatively and is 
not overstocking with undesirable merchandise. 

Poor arrangement in display in many of the office equip- 
ment stores I have seen has brought this fact most strik- 
ingly to my mind. In many instances I find a conglome- 
ration of goods spread haphazardly over the floors in a 
way as to conceal the better grade of furniture in the rear, 
while the cheaper grades occupy the most prominent floor 
space, the first to catch the prospective customer’s eye. 
Your sales of better grade furniture will increase if you 
realize the wisdom of displaying it to its best advantage, 
placing it where it will be the first to claim the customer's 
attention, so that by the time he has had an opporunity to 
view the cheaper grade, his interest in it will be short- 
lived and it will appeal to him no longer. Show rooms 
with a few pieces displayed to advantage will bring better 
results than a room so jammed with furniture that it is 
with difficulty you are able to move a piece around for ex- 
hibition. 

Scarcely a week passes by that we are not called upon 
to display a complete outfit. Our furniture floors are so 
arranged that in a very few minutes this can be done with- 
out disarranging the general display of the stock. Our 
secret is, that we do not try to show our entire stock, but 
just the popular sizes of the different grades, therefore we 
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are able to show all the different grades to their best ad- 
vantage without crowding the floors. A prospect may see 
back and sides of a desk or file at a glance. 

Saving time for a customer will obtain for you many 
sales. Customers should not lose time in inspecting stock 
and when you are able to tell them at once the stock 
available, showing to advantage the furniture they are in- 
terested in and advising them when delivery can be made, 
you will get the results you are looking for. You should 
have your trade educated to this kind of service, instant 
information on the equipment carried. 

Many new accounts can be obtained each year and you 
can hold your old ones if you have instantly available in- 
formation on every item you carry, coupled with the fa- 
cilities for showing and selling these items to the best 
advantage. This system has, furthermore, a decided ad- 
vantage in supplying information by telephone, as very 
rarely will you use the entire three minutes on the long- 
distance calls or on your city customers’ ’phone calls. 
This makes your ’phones always available and leaves the 
clerks always ready for service. 

With wood becoming so scarce, confine your customers” 
purchase to three grades, eliminating the second grade in 
you desk lines. By doing this you will enable the manu- 
facturer to use the stock for other grades, thereby reduc- 
ing not only your own, but his investment, which will 
further enable you to carry longer stocks of the best sell- 
ers and gives the public better service. Office equipment 
dealers have the opportunity now to start a campaign to 
conserve wood, and if you will give your desk require- 
ments a careful analysis, a little co-operation on your part 
will help the desk manufacturer solve our future demands. 

There is wonderful business in steel furniture these days 
and it does not interfere with your wood sales because you 
have the two classes of customers, 

A good steel desk trade can be built up simply by show- 
ing this class of goods in an attractive manner. ou will 
find that you do not have to make a big layout, but with 
a moderate stock, cleverly displayed, the goods will sell 
themselves. 


Carry out the same idea as above on files. Show com- 


plete filing systems, taking care to have the files arranged 
so that they convey to the prospect the practicability of 
their arrangement. 


Where 
Else Can 
You Find 
Such 
Utility? 





Note that the adjust- 
able shelves are load- 
ed with m 
articles. 
Here is a steel cabinet of unmatched storage facilities. 
And its price is no more than a four drawer filing case. 


Most cabinets and vertical filing cases accommodate let- 
ters, and little else. The adjustable shelving of the 
steel cabinet shown here, enables it to care for stationery, 
books, catalogs, transfer files and articles of miscellane- 
ous sizes. You can “build” its interior to suit yourself. 
Shelf adjustment based on i1-in. centers. Shelves can 
be divided into pigeon holes by vertical partitions spaced 
on 2-in. centers. 


TERRELL’S EQUIPMENT CO. 


Hilton Street 
GRAND RAPIDS, MICH. 
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Your opportunity Te 
For volume in Mm 
Typewriter sales aa 
Lies in handling IH 

A machine that Te 
Meets the writing tt 
Requirements of ill 
An unlimited field. iN 


lle 

IM: 
The FOX TM 
Seven Pound Portable flil 


Does that very thing. ‘ 
It will do Tl 

Anyone's writing, d= 
Anywhere, iNT 
Its equipment is ll 


Unusually complete, — 

And its mechanical me 

Superiority is ‘il 

Unquestioned. i 
i 

mi 

Retails for rr 

Fifty dollars, and i 

Is fully guaranteed, fs 
ul 

inl 


Write us about i 
Your territory. Ul 


Fox TYPEWRITER CoO. E 
GRAND RAPIDS, MICH. 
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Some dealers are in a quandary as to what finish to 
carry as stock in steel files. We recommend the olive 
green; there is no better shade to harmonize with the gen- 
eral color scheme of an office, besides being the most rest- 
ful color to the eyes. This same idea in regard to finish 
applies to desks and chairs. It has another advantage, for 
in using the one color, you can carry larger stocks and 
make better deliveries than if you carried three shades; 
neither is the investment on the equipment doubled or 
tripled. 

It is remarkable how some concerns ever do busi- 
ness on files, considering some of the arrange- 
ments of the horizontal sections I have seen. As an 
illustration, take a _ stack five feet high, in which 
there will be a low base, then the document section, card 
index, cupboard, vertical letter, then sometimes a check 
section at the top. The two last sections are too 
high to work, and the bottom sections too low to be prac- 
tical, making an unattractive looking stack. By placing 
the cupboard and vertical letter at the bottom, then the 
check and card index next, and the cupboard at the top. 
you have a practical stack as well as an attractive display. 

The phenomenal business that the office equipment 
houses have been enjoying is not going to last forever 
and the dealer who does not adopt modern ideas and pre- 
pare showrooms in an attractive manner is going to lose. 

The successful house-outfitters realize this, and are 
spending large sums every season in arranging their ex- 
hibits to display complete outfits for every room in a 
house. Take a tip, visit some of them and adopt the same 
idea for your displays and watch your sales increase at 
less overhead. 


The History of the American Crayon. 
More than three hundred years ago the immortal 
Shakespeare coined the phrase, “Sermons in Stones,” and 
today, surrounded on every hand by the myriad con- 











The first Waltham Crayons were made 


in this house in 1835 





veniences of moder: development, we might add that if 
not a sermon, there is at least history in almost every- 
thing. 

From your first waking hour when you turn the hot 
water faucet in your modern home till you snap the elec- 
tric switch on retiring, you live, travel, work, eat, rest 
or play with the evidences all about you of the greatest 
industrial development that any nation at any time in the 
world’s history has ever enjoyed. And in practically 
everything you use there is a history of an early genius 
fighting the discouragement, the prejudice and perhaps 
the ridicule of those early days, yet pursuing his way and 
laying, by the faith of the vision that held him, the foun- 
dation of one of the nation’s industries. 

The teacher who begins her morning’s duties holds in 
her hand a common crayon, which if it happens to be a 
“Waltham,” covers in the history of its development near- 
ly a century and represents today an organization whose 
business is said to girdle the earth. In those early days 
a young farmer sold his land near Waltham, Mass., and 
moved into the village. He and his young wife were 
bent on getting on in the world and the farm seemed to 
offer only limited opportunities. 

The Inception of an Industry. 

The voung man’s name was Zenas Parmenter, and while 
possessed of only limited resources, his bearing and nat- 
ural ability brought him in contact at once with the more 
cultured people. He met a young dentist who had con- 
ceived of making from powdered chalk a school crayon 
of more convenient shape to replace the rough and gritty 
lump chalk then in use. Parmenter and a third companion 
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“‘Have a 
Demonstration” 


Saves 6,000 to 20,000 motions daily 


The Dalton is the all-around figuring ma- 
chine for every business—it gives you two 
services for the price that heretofore you have 


It is a well known fact that, in many lines, 
every workman in the United States produces 
seven times as many finished products as the 
average craftsman in Europe. 

Machine work instead of hand work, and the 
reduction of needless motions—these underlie 
America’s industrial superiority. 

Application of the same principles is what 
has made the Dalton so tremendously fast. It 
is an adding and calculating machine that saves 
the operator 6,000 to 20,000 needless eye and 
head motions every day. 

It is unnecessary for the user to turn from 
work to machine and back to work again each 
time a number is written—the 10 keys of the 
Dalton are scientifically arranged for touch 
method operation, and so for speed. They in- 
crease speed in figure work 25 to 80 per cent. 
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had to pay for one. It is an adding and calcu- 
lating machine combined. It adds—subtracts 


—multiplies—divides. Anyone can use a 
Dalton immediately. 
Ask for a demonstration. Let a Dalton 


man show you how the Dalton can take your 
trial balances, tabulate, cross-foot, make out 
statements, figure costs; how it will simplify 
your accountancy problems and speed up fig- 
ure work. 

There is a Dalton sales agency near you. 
Look for “Dalton” in the phone book of the 
hundred leading cities. Or write us for the 
address of the nearest Dalton agent, and for 
Dalton Literature. 


The Dalton Adding Machine Company 
Foreign Dept., 642 Woolworth Bldg., New York City, U.S. A. 


Agents for Canada: 


The United Typewriter Company, Toronto and Branches 





Dalton 





Adding-Calculating Machine 
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BROWN’S 


Linen Ledger Papers 


ASTING legibility, wonderful writing and erasing 

qualities, great tensile strength, are some of the 

features that make Brown’s ideal for loose-leaf systems, 
contracts, leases, ete. 

Brown’s are made of pure white rags and will not 
weaken with age. They cannot discolor because strong 
bleaching chemicals are not used in their manufacture. 

For over half a century, county, state, and city gov- 
ernments, and big business generally, have adopted 
Brown's because of their Gibraltar-like permanence. 

Brown’s Linen Ledger Papers add but a fraction to the cost of a 


record book but add years to its life. Teach your customers to use 
the best—Brown’s. It’s the best for them and for you. 


Send for sample book today 
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L. L. Brown Paper Company, Adams, Mass., U.S. A. 


FACSIMILE OF WATER-MARK 


LILROWN B PAPER COs 
LINEN LEDGER 
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discussed the possibilities. They made moulds of wood 
and in those moulds the first crayons were made. It was 
found necessary to bake the crayons and the family oven 
of the Parmenter home was used, the young wife co-oper- 
ating in the work. Trips to Boston for the sale of the 
crayons were assigned to Parmenter. 

He accepted this extra responsibility and readily dis- 
posed of his goods. Boston was a city of perhaps 75,000 
and the initiative of the young salesman suggested the 
great city of New York, then 300,000, as a more likely 
market for greater sales. He made the trip and succeeded 
beyond his expectations. Returning, he consulted his 
partners, but found them indifferent about so risky a ven 
ture, involving the expense of so long a journey. They 
were willing to sell, and at a generous price the transfer 
yf their interests was properly made and young Parmenter 
launched upon his career as the sole owner of the business. 

He conceived the idea of building machines to replace 
the wooden equipment, and as his business increased, he 
installed a furnace to replace the family oven. About 1835 
the business was considered a going concern. 

Then followed, one by one, the many refinements in 
manufacture which made “Waltham” crayons what they 








CRAYON FACTORY OF OTHER DAYS. 


are today. True, the Parmenter product is no longer 
made at Waltham, but at the works of the American 
Crayon Company at Sandusky, Ohio. For almost con- 
temporaneous with the development of “Waltham” cray- 
ons at Waltham, the Cowdery-Curtis home in Sandusky 
was the scone of similar activities. In the latter case wax 
crayons were also developed and perfected for use by 
pupils, students and artists and even for commercial and 
industrial purposes. 














The Cowdery-Curtis Home in Sandusky 
py bere Crayons were made in 
fl , i 


the early sixties. re 





The formation of The American Crayon Company by 
the descendants of the Cowdery-Curtis families and the 
son of Zenas Parmenter, the father of Waltham Crayons, 
was a step in economic industrial development said to be 
amply justified by the trade possibilities. 








DIEMER $e 


DEALER 
DISCOUNTS 









ARE perhaps 


what you will 
ask about first, 
and you will 
find them satis- 
factory. BUT, 
they are a sec- 
ondary consider- 
ation in decid- 
ing whether to 


handle Diemer 
Products. The 


line is suffi- 
ciently exten- 
sive to provide 
a nice volume 
of business in 
each office; all 
the articles are 
of high quality, 
“sure to sell” 
and satisfy. 


Write for the 
Diemer Book- 
let and Diemer 


Dealer Dis- 


counts. 


John F. Diemer Company 


107-09 La Fayette Street 
New York, N. Y. 
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Ravenswood 


Glass Desk Pads 
Widen Your Sales Field 








Ravenswood Giass Desk Pad 
Highly-polished plate glass mounted on a base eof 


heavy, well-seasoned The glass is retained in 

lace by four ornamental, brushed brags corners. Leek 
or the finger hole (patented) which makes it easy 
to insert or remove memos under the glass. Furnished 
with felt backs as an extra. 


You can sell them to practi- 
cally every user of office sup- 
plies. If you handle desks, 
you should be able to sell a 
glass desk pad with every 
desk. Thus you have a chance 
to sell an auxiliary that brings 
a good profit. 


Look for the 
Finger Hole 


Ravenswood Glass Desk Pads 
have a finger hole (patented) 
located in the front edge. The 
finger hole makes it easy to 
raise the glass without injury 
to finger nails, in order to slip 
memos under it—exclusive to 
our product. 


Get our printed matter, and 
prepare to carry these quick 
sellers. 


Ravenswood Office Specialties Co. 
Originators of Glase Desk Pads 


1800-2 Newport Avenue CHICAGO 
We aleo Manufacture Rosco Glass Desk Pads 
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A New Chinese Alphabet. 


A Revolution in Oriental Education. 


Chinese phonetic is the new system of syllabic char- 
acters by which the Chinese language may be written 
with thirty-nine logograms, composed of twenty-four ini- 
tials, three medials, twelve finals, plus ten numerals. 

A new vista and great possibilities for more rapid edu- 
cation of the Chinese people is opened up through this 
simplified method of expressing Chinese thoughts. The 
Chinese people have heretofore been dependent, as is well 
known, upon idographs or symbolic characters numbering 
many thousands—some say as high as forty to fifty thou- 
sand arbitrary picture characters. 

A printing case of usual Chinese characters, instead of 
being about twenty inches square, as for modern lan- 
guages, requires a good-sized room of perhaps fifteen feet 
square and a font or set of only ten to fifteen thousand 
characters and little steps or ladders are arranged about 
the room to enable the typesetter to reach the various 
thousands of little compartments where the characters are 
located. 

These characters have been only particularly absorbed 
by the people just in proportion to the education of the 
individual, so that many Chinese have been limited in 
expressing thought and in reading possibilities, to perhaps 
two or three hundred characters or words. 

Chinese phonetic was developed by an official educa- 
tional committee, appointed by the president of China, 
and this committee, after much labor, worked out the 
new syllabic or phonetic characters, so that with thirty- 


nine character symbols or logograms the Chinese language 


may be written, just as with the twenty-six English let- 
ters. The English language is fully accomplished. These 
thirty-nine characters represent the phonetic sounds of 
the Chinese language and because of the monosyllabic 
nature of the language whole words are written in from 
one to three or four characters of phonetic sounds. 

The untold millions of Chinese may now, by this easy 
and comprehensible system of characters, become educated 
in very much the western style, doing away for all prac- 
tical purposes, with the cumbersome and intricate system 
of the many thousand arbitrary word characters of the 
present language. 

The ancient literature must, of course, be rewritten in 
the new script, or otherwise it will be entirely lost to those 
who know only the new phonetic system and this, we 
believe, is the principal drawback to the new era of edu- 
cation in Chinese phonetic. 

The new Chinese phonetic has for some time been 
taught in the Chinese normal schools and students from 
the normal schools have been and are being sent to vari- 
ous parts of China to disseminate a knowledge of the 
Chinese phenetic. There is a full realization that only 
through a new and simplified method of writing can the 
mass of the Chinese people ever be educated, for the old 
system requires a lifetime of study and even then leaves 
the most highly educated squabbling with these characters. 

Tvpewriting in Chinese is, therefore, now possible, and 
those interested in the system at this early stage, appre- 
ciating that the assistance of the typewriter would be 
one of the greatest aids to the rapid dissemination of 
Chinese phonetic. an American typewriter company was 
approached, principally because of its having an inter 
changeable type system by which, upon one and the same 
machine may be written both the Chinese phonetic and 
any other language desired, and other languages slipped 
on and off at the will of the operator. 

This machine being so constructed that two complete 
sets of type or languages are always in the machine, and 
one may “just turn the knob” and instantly change from 
the new Chinese characters to ordinary English, or any 
other language in the equipment. 

The important news that Chinese may now be written 
in a simplified, modern way will be most interesting to 
the people of all countries, and it is predicted that the 
new phonetic system will prove the entering wedge for a 
broad commercial and social intercourse with the Chinese, 
which intercourse has been, to a great extent, precluded 
because but few foreigners have mastered the Chinese lan- 
guage, especially for intercourse, therefore, have been de 
pendent either upon the missionaries and a few others who 
have learned the old Chinese characters or upon Chinese 
factors who speak the foreign languages and almost wholly 
control the commercial intercourse and transactions with 
the Chinese up to the present time. 

Missionaries have, perhaps, been more interested in the 
development of a simplified Chinese writing than any for- 
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Sw The Hotchkiss 


TRADE MARK 





S 








Automatic Paper Fasteners 
and Tag Machine 





HE HOTCHKISS automatic paper fastener is a scientifically constructed office device used for the 

purpose of attaching together and safeguarding letters and documents in a simple but secure manner, 

and is a great help in maintaining and protecting filing systems in all banks, stores, factories, and 
schools. It is strongly made and cannot get out of proper working order. 


The No. 1 machine should be on every desk in the office where efficiency is required. This machine 
holds a strip of twenty-five staples and is equipped with rubber feet which prevent its marring the desk. 


The No. 2 machine is intended for heavier work, easily fastening fifty sheets of ordinary paper. This 
machine holds a strip of forty staples. 


The No. 3 machine is capable of doing practically the same work as the No. 2 machine, and holds a 
strip of forty staples. 


The No. 4 machine takes the same sized staple as the No. 1 machine, only in a longer strip, con- 
sisting of forty staples. 


The Hotchkiss Automatic Tag machine is used to securely attach tags or shipping cards on boxes, 
barrels, crates, cars, etc., securely driving our special steel staple into the hardest wood or thru tin sheets. 
This machine is also in extensive use by shade manufacturers for fastening the shade to the roller; 
screen manufacturers also use this machine to staple the screen to the frame. 


Hotchkiss Staples, as used in these machines, are of a special composition of steel and nickel, which 
will neither break nor rust. 


There are several imitation staples on the market at present, therefore insist on Hotchkiss staples 
for use in our machines, as the others have a tendency to make it clog and work poorly. 


Send for Our New Illustrated Catalog and Price List 


The Hotchkiss Sales Co. 


10 Hoyt Street, Norwalk, Conn. 





Sole Dealers for the 
United States and 
Foreign Countries 
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Customers Trust Your 
Judgment 


They expect you to know and recommend what’s best in 
your line. When they want something for a specific purpose, 
give them the right thing, and you will have madea customer 
who will come back. 
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Sengbusch office appliances are sure to please—always. 


You’re safe in recommending them. 


Sengbusch Self-Closing The Ideal Sanitary 


Inkstand Moistener 

Help your customers to save The “Quick and Easy Way” to 
ink, pens, time, and labor, by moisten stamps, envelope flaps, 
selling them the Sengbusch Ink- fingers, labels, etc., etc. Made of 
stand—the superior way to glazed white porcelain with pol- 
keep ink always fresh and ready ished nickel metal parts. Nothing 
for use. Economical — clean — to wear out, decompose, or get 
efficient. out of order. 


Sengbusch Self-Closing 
Mucilage Applier 





Mucilage convenience — puts 
the mucilage where you want it, 
when you want it. Keeps it clean and fresh 
at all times. No brush, nor sticky bottle to bother 
with. Made of black rubber, moulded in one piece, with 
polished nickel cap. Easily refilled. 









Get our illustrated catalog, circulars, etc., with your im- 
> » 

print, free. Also handsome display cards for counter, wall 

or window. 


Sengbusch Self-Closing Inkstand Co. 


400 Stroh Building Milwaukee, Wisconsin 
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eign people, as it would so greatly assist them in all of 
their educational and religious work. 

Japanese Kata Kana.—The above remarks apply basic- 
ally to Japanese, and this language is also now writeable 
on the typewriter herein mentioned. 

A. P. BROOKS. 


A Contribution from the Q. M. C. 


“Quips and Memoirs of the Corps” is a nicely bound col 
lection of miscellaneous verse and quips which will be filed 
in the archives of war literature as the contribution of the 
Quartermaster Corps, U.S. A. Everything recorded with- 
ing the book is the work of someone in this branch of the 
service. Heading the committee responsible for the work 
is Major C. I. Wagner, formerly chief of the Office Equip- 
ment Branch of the Surplus Property Division, Major 
Wagner, in civilian life—and he is now demobilized—is 
vice-president and treasurer of the Typewriter Factory 
Sale Corporation, New York City. 

“Quips and Memoirs” is enlivened with sprightly car- 
toons which spare neither private nor general. Scattered 
throughout the volume are nine full page half-tones of the 
chief executives of the various branches of the Q. M. 
corps. The contributors do not in the least object to pok 
ing fun at themselves and all their associates. In fact, 
the humorous vein only occasionally gives way to some 
thing of a more serious nature. Although the book will 
be read for the fun it furnishes, there are moments when 
its pages approach the heights of real literature. Withal, 
there is lacking that air of smug satisfaction so fre- 
quently dominating the printed record of “what we did in 
the great war.” L’envoy will serve to illustrate this: 

The influ has been here and gone, 
The dance is one once more; 

The movie fan is back in line, 

As vicious as before. 

The soldiers’ clothes will soon be shelved, 
God bless our “Khaki Clad,” 

And peaceful scenes down on the farm, 
And meals with dear old dad. 

So let us all who here have been 
Without a sword or gun, 

Remember how we fought and bled, 


At dear old WASHINGTON. 


E. A. Hammond Retires from Boston Store. 


E. A. Hammond, for fifty years a stationer, has re- 
tired, and sold his stock and print shop at 294 Devonshire 
street, Boston, Mass., to L. E. Muran, mercantile sta- 
tioner, 51 Franklin street. Frank L. Kennedy, who has 
managed the Hammond Business for some time, will con- 
tinue as purchasing authority. 

E. A. Hammond established his stationery busi- 
ness in 1870. Several locations have been occupied; 
the Devonshire street store has been continued for 
twenty years. Mr. Hammond is a veteran of the Civil 
War, and commander of Gettysburg Post No. 191, G. A. R. 


Trade Secrets Inviolate. 


The Supreme Court of Illinois has handed down a de- 
cision holding that the theft of trade secrets and informa- 
tion is om a par with the theft of merchandise. The plain- 
tiff was the West Disinfecting Company of Chicago. The 
defendant was Harold I. Koppleman, a former employe of 
the West Disinfecting Company. He secured copies of 
approximately 20,000 card records showing the daily list 
of the West company’s sales, and used this information 
in promoting the business of the United States Sanitary 
Products Association, a rival concern. Koppleman and 
one associate were given sixty days in jail; another de- 
fendant was given five days in jail. The case was appealed 
with the result indicated. 


Salesmanship on Paper. 


The advertisements of the Marshall-Jackson Company, 
retail stationers, Chicago, running in the daily newspapers 
are always distinctive. They frequently dominate the 
pages on which they appear, despite the fact that they 
often have to compete with advertisements of national 
distributors which are prepared regardless of cost. A 
June advertisement hooked up an office desk to its ac- 
cessories in an emphatic manner. The ad made two full 
columns, headed with a picture of an executive at his 
desk. On it, and nearby, were shown the necessary ac- 
cessories, each numbered. Below, identified by corre- 








MORE PROFIT 


in a PENCIL with 
MORE POINTS 


Our liberal discounts give you a 








larger percentage of profit on this 
new magazine pencil with its 


SEVEN POINTS OF SUPERIORITY 


AUTOMATICALLY SHARP > 

AUTo HARP 
" PENCIL 

me Finest Appearance of 


superior workmanship. 


2 Inset Ball Pocket Clip, 
—— insuring safety of Pen- 


cil and Clothing. 


= 5 Correctly balanced for 

a easy, quick writing. 
(No top-heavy Orna- 
ment.) 


on + 
———-_ Doubled lead capacity— 
requiring refilling only 


one-half as often as 
other pencils. 


— Simplified. Refill—it is 
done in a “jiffy.” 


=— 6 Guarantee of complete 
satisfaction. 


| 


7 Always sharp—always 
= pointed—always ready. 





A complete assortment of AUTO-SHARP 
Pencils (all styles and sizes) is presented 
in our Special Display Case. 


Retail Prices 
$1.50 to $25 Each 


A limited number of orders for this fast-selling 
Pencil may still be filled if received at an 
early date. 

Also a catalog on fountain pen assortments will 
be sent on request. 


New Diamond Point Pen Company 


Manufacturers of “Diamond Point Fountain 
Pens” and “Auto-Sharp Pencils” 


135 Lafayette St., New York City 
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BE advised !—start your bookkeeping sys- 
tem with Byron Weston’s TYPOCOU NT 
LEDGER PAPER. Its durability, “back- 
bone” and ease of manipulation guarantee 
rapid work, permanency of records, neatness 
and legibility. It will prove an invaluable 
aid to your machine accounting. 


Orr 
YPOCOUN 


WADGHA 


ERASURES, on this strong, pliable paper do 
not destroy the finish or mar the surface. 
The buff color without gloss, will not fade 
or discolor and receives a perfect imprint 
from type. The stock is tough and full- 
fibred. It stands up straight in the binder 
and will not wrinkle or tear when inserted 
or removed from the machine. Specify 
Typocount Ledger Paper when installing 
or ordering replacement sheets for your 
Machine Bookkeeping system. Any sta- 
tioner or printer can get it for you. 


Send for TYPOCOUNT sample book 





Byron Weston Company 


In the First Place—Weston’s Papers 
DALTON, MASSACHUSETTS 
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sponding numbers, were the desk accessories illustrated 
in detail, with descriptions and prices. The ad introduc- 
tion mentioned the thought and study which had gone 
into the arrangement of the selection shown, planned to 
secure for the executive one hundred per cent efficiency, 
convenience, accuracy and economy of time. The 
sories illustrated included a joy wagon supporting a 
reference file, card index trays and drawers, stationery 
cabinets, desk trays, work-organizers, chair cushions, and 
pen-clip-rubber-band-and-inkwell combination. 


acces- 


Exports of Ribbons and Carbons for March. 


The Division oi Statistics, Department of Commerce, 
reports the following figures covering exports of type- 
writer ribbons and carbon papers from the United States 
during March, 1920: 


Carbon Typewriter 


paper ribbons 
Countries. 
cr ire i ae oh cd $ 49 $ 267 
IS sc" ica Dg sae 632 1,412 
et oc beer oe ro et 14,145 15,102 
NN oS etic Se oad diane sin hw cols wee 5 
IN is set ee Sy go. 'e caus 551 1,596 
ERE RS Sa Ai Serra ee 16,490 1,820 
ON ER RS Ne ee 1,659 5,053 
Oa a a eee ee re 822 69 
4 Be i Saree reer eee 317 1,157 
PEPER AE NE ee ee 1,233 432 
ee ie ; 175 
tN ea as Ying se g 753 2,883 
RN Serene ee ts dite 2,950 1,940 
SS OSES ERR ea ee 2,279 953 
CE ee : 640 
ed 8,121 4,554 
Sell PRR Fe SG SE ee 1,014 287 
MEE -PEQUUGIINES. oo ccccccscecdas 38 ay ee 
el ES See, re oer 4,144 15,450 
a re ae 96 20 
SE Re eer peer 357 493 
Honduras RE Re ER prs te 23 107 
an i od cy in he 62 7 
I Ns ere oes ee aes bs tae 425 66 
ee cat a 53 195 
OS Ee eet 0 ee 3,287 1,974 
I teh Re el Pe SS 3 Ay 
SEES See tae eee 21 20 
Trmidad and Tobago............. Fae 53 
Other British West Indies........ 55 
MG ita ahha ea war bocec ao 06 et sate 5,392 4,259 
Virgin Islands of U. S............. 18 
Dutch West ls cmiabhdetlahiad 7 6 
French West Indies............... Seta 51] 
Se er ne og eh oo 5 53 7 
Bremamacan BRenublic ...........6. 488 190 
ES a 4,336 8 049 
ee ae ne cath i 4 TSS mapey 14 
ERAT Fig Sg 5,903 3,565 
nae ee ee ala aw asin ded 40 1,581 1,208 
NSE oS 781 165 
ee eee aes 65 360 
oe Soi cs ereeeda 3 
OS SID Pe a eee 166 seas 
ea ee Re re ey 1,101 816 
ET a eieohes wun caw we « eres 571 630 
IS ae oats daca eis 282 659 
NS te eee ed bevav'e & 6 2,058 1,591 
ee 10,018 5.017 
Other British East Indies......... oad 300 
a 72 rs 
I ae eS on gains « aes 169 157 
0 ESL ee ee 6,949 910 
ERE ee ee — 330 
ES a re ee 375 335 
EY MR ee Keds é 6 ces sd esevey 160 ahr 
ee arid ie, 60a oS aC 5,558 4,108 
SSS Be eee 517 786 
Perens ESIBMGS 26.2665 ccc cess 601 12 
I hdc alg. pg ksb 6s oo d,s 6.0 120 220 
ES DL SB ae Fae 9 
British South Africa.............. 1,456 1,352 
ON OS ee array 43 i 
EE re ree ee <a 287 
ND 757 96 
RE SSIS ha UE hear eae ara ee 351 716 
OE Oa Oe ow he 8 omy $109,530 $92,935 
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Stationers 



























soon learn to recognize products of 
standing and quality, and their ex- 
perience tells them that they are 
judged by the supplies they handle. 

The American Crayon Company 
was the pioneer crayon manufactur- 
er in 1835, and thru the four succeed- 
ing generations to the present day 
has maintained the highest standard 
for quality products. 

Our indisputable position as leaders 

af of “Old Faithful” dependability, qual- 
la ity and service cause us to be chosen 
as one of the Rice Leaders of the 

World. 

Such estimable companies as Kro- 
ma Color Company, Prang Color Com- 
pany and Gordon Brown Perfect 
Paper Pencils Company are now also 
part of the great American Crayon 

is organization, where the utmost of 
knowledge, research, skill, equipment 
and material goes into each product. 


TheAmericanCrayon Co. 


“Pioneer Crayon Mfrs.” 


Sandusky, O. New York 








y Ole 


Reg. U.S. Pat. Office’ 
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—bookkeeping 
—billing 
—correspondence 


ALL the work of practically every business office 
can be handled with greatest efficiency, 
and interchangeably, by these two machines. 


Both the Federal Visible Adding Machine and the Federal 
Visible Typewriter are built on the most advanced prin- 
‘ ciples of sectionalized interchangeable construction. They 
embody many pronounced improvements which, we be- 
lieve, make them superior to all other machines of this type. 


— = |, nmi ORPORATION 


251 FOURTH AVENUE, NEW YORK CITY, U. S. A. 
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F YOU are qualified to take a position as 
district manager for the adding machine that 
is the coming leader in this business,—if you 

have proved your ability in actual selling of any 
well known machine, if you are a top-notcher, and 
know it,—and if your district knows it,—I would 
like to have a letter from you. 


This is a personal invitation to you. Weare 
about to start the development of an intensive sell- 
ing organization. The opportunity that can be 
offered to you here 1s all that the best man in the 
business could ask for, and is far more than he 
could find anywhere else in this business. 


You can write in strictest confidence. Your 
letter will receive my personal attention. Write 
me today. 


A. H. SAWYER, 
Director of Sales. 


~— — — (a 





251 FOURTH AVENUE, NEW YORK CITY, U.S. A. 
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TENSION 


Mail Containers 


are used in every line of business and 
they cover the mailing needs of any 
and all of your customers. 


"HE TENSION line includes open-end 


tension envelopes, double metal-clasp 
envelopes, single metal-clasp envelopes, 
mati clasp envelopes, document envel- 
opes, photo-mailing envelopes, filing en- 
velopes, folders, mailing boxes, etc., etc. 


ire 





| 


You will be especially interested, perhaps, in the Open-End 
Tension Envelope you've seen everywhere and the Metal- 
Clasp Envelopes, one type of which is illustrated. 


Our book, “Envelope Specialties,” is in itself an education in 
mailing containers. Send for the book. It’s yours for the 
asking. 


THE TENSION ENVELOPE CO., Inc. 


33 to 87 34th Street 
Bush Terminal Brooklyn, New York 
= Telephone SUNSET 6000 
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Crowds will gather 


HERE the economies of 

business are taught, where 
short cuts in routine are ex- 
plained, where labor saving 
devices are demonstrated, there 
—crowds will gather. 
At the Grand Central Palace, New York, 
the week of October 25th, the greatest 


and most complete exposition of office 
appliances and equipment will be held. 


Preparations are being made for the dis- 
~ play of every machine, device or system 
that will speed up business or simplify 
the work of the office. 





An eager public is waiting. It is an op- 
portunity to reach this tremendous buy- 
ing power. 


Manufacturers interested in having their 
representatives get in personal touch 
with this interested public are invited to 
communicate with us. 


NATIONAL BUSINESS SHOW 


The Exposition of Modern Administrative Methods and Equipment 


Frank E. Tupper, Pres. 50 Church St., New York 
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To Typewriter DEALERS 
Cet's for Setter Business - 
What used to be and what IS 
are different propositions. 
Many used to know the old "Hammond" type- 
writer but do not know the MODERN one - 
the "Multiplex". There has been a world 
of progress made. 

Let's talk a bit-man to man: 
Are you perfectly familiar with the pos- 
sibilities of the "Multiplex"? Coyld you 
answer anybody's question abowt it? 

Are you aware that there is a vast amount 


of writing that canbe done ONLY on the 
"Multiplex"? 


Get the FACTS from us and you may wish to 
sell your clients what they need, 






Latest Models 
to meet 
every demand 


of the 


Dealer 


Regular Multiplex: For the special require- 
ments of executives, authors, clergymen, physi- 
cians, druggists, professors and students. 
Mathematical: Writes all the characters re- 
quired for Mathematics. All other type shuttles 
usable on this model. 

Reversible: For writing Oriental as well as 
Occidental languages; from right to left, or 
from left to right. 

Variable Type Spacings: The only typewriter 
made having variable type spacing. Condenses 
typewriting from % to 4% space usually occu- 
pied for loose-leaf manual sheets, index cards, 
records, etc. 

Multiplex Copywriter: Variable spacing model 
for writing advertising copy. All-sizes of type 
from 6 point to 24 point, “Display” type, with 
spacing to suit each. 

Portable— Condensed—Aluminum: 
For the traveler and home, weigh- 
ing but 11 pounds. Carrying case 
included. Has full capacity of 
regular Multiplex. ; 
The WAGNER Mechano-Numeric Index opens 
up a field for condensed and economic indexing. 
Data will be furnished on demand. 


Let us send you free our interesting 
booklet, fully describing the unique 
features of this extraordinary machine 


Hammond Typewriter Co. 
69th St. at East River New York, N. Y. 


REPRESENTATIVES FOR THE BRITISH ISLES 
The Hammond Typewriter Company, Ltd. 


75 Queen Victoria St.. London, England 
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New York Stationers’ Outing. 


The stationery interests of New York have united in 
their arrangements for the annual outing at Gedney 
Farms June 15. The combined talent of the Stationers 
Association of New York, the Stationers’ and Publishers’ 
Board of Trade and the Stationers’ Golf Association is 
planning to make this year’s outing one of the leaders in 
association activities. The ientative program provides 
games of all kinds, and dancing. Tickets can be obtained 
from Henrv W. Rogers, 82 Fulton street, New York, for 
$6.00 per cover. 

The lists of committees will be assurance of the com- 
pleteness of the arrangements, and the open handed hos 
nitality which will prevail. 

Reception Committee—Henry C. Bainbridge, George 
H. Bayer, John Brewer, L. H. Biglow, Fred C. Bingham, 
Joseph E. Coyle, Eberhard Faber, Henry Frank, Theo. L. 
C. Gerry, Edward E. Huber, W. I. Halsey, J. Thomas Hill, 
Arthur P. Jackson, Joseph I. Kilbourne, A. Langstadter, 
M. J. Leonhardt, Charles A. Lent, H. K. McCann, John 
M. Ready, A. L. Salomon, Clarence T. Smith, John Tuite, 
Van Brunt Tandy, Albert W. Williams, W. Edwin Ward, 
Frank D. Waterman, Charles E. Weyand, W. W. J. 
Warren. 

Athletic Committee.—W. H. Hasbruck, C. H. Everley, 
H. D. Shipman, C. J. Cleary. Publicity Committee.—W. 
S. Donnelly, J. E. Nearly, Mr. Conger, C. C. Walden, C. 
E. Everley. Baseball Committee —F. R. Tilton, H. W. 
Rogers, N. Garbaden, M. O’Connell. Bowling Commit 
tee —James Campbell, John L. Hall. Cards.—E. J. Holl 
wedel. Printing—W. E. Ward. Badges.—W. S. Don 
nelly. Dancing.—J. R. Brundage. Prizes.—F. R. Tilton, 
W. G. Whittemore, A. Kugel, C. F. Kimpton. 

J. H. Brundage, chairman, Stationers’ Golf Association; 
C. F. Kimpton, chairman, Stationers’ and Publishers’ 
Board of Trade. Committee Staticners’ Association of 
New York.—James M. Campbell, J. T. Hill, Harry D 
Shipman, H. W. Rogers, Edward Gash (chairman) 


The Place of Merriment. 


The Gedney Farm is noted for the excellence of its 
table, and the merrymakers will be assured ample prov 
ender to sustain the efforts of the day. And if the old 
adage about “laugh and grow fat” still prevails, the com 
edy of some of the events will surely make the return load 
heavier than that outgoing. Those who have participated 
in these picnics in the past will know what to expect 
and be certain that every expectation will be fulfilled. 
For those who enjoy the hospitality of the stationery in 
terests for the first time, the picnic will be a revelation. 
it will show how thoughts of business can be left far 
behind and forgotten in the verdant surroundings o 
Gedney Farms. And there will be a new conception o 
many men of the business, who know how to frolic o1 
occasion, even though outward appearances in business 
belie this. 

“IT Got Your Number” plan which was used last year 
will be continued. Each man and woman will receive a 
numbered tag on arrival at Gedney Farms. These tags 
are numbered in duplicate, one given to a woman and ons 
to aman. The holders are to search out their companion 
numbers, and, when successful, proceed to the judges 
and demand a prize. 

There will be plenty of entertainment for the fair sex. 
At two o'clock card playing will be inaugurated. Bowl- 
ing, open to women and men alike, also starts at two, 
and continues until five. To show the confidence of the 
arrangement committee in the ability of the women to 
take good care of valuables, a potato race will be started 
at quarter to four. This event is exclusively for the 
women, and is expected to have better results for them 
than a course in beauty culture. As a relaxation from the 
strenuous exertions of the spud classic, the women will 
begin at four o’clock to compete in ring toss. 

Tennis courts are available, the contestants to bring 
their own racquets and balls. Those who enjoy the water 
will find pleasure and relaxation at the Farm swimming 
pool. Bathing suits will be supplied at the pool. 

A strenuous dav faces the men. They will compete in 
the fifty-yard dash; then a hundred yard dash. A _ hop- 
step-jump contest follows. Then the weight contest, for 
those who can muster up 180 pounds after the exertions 
of the previous events. The ball game will be under the 
leadership of Harry Rogers for the Wholesalers, and R 
Garbaden for the Retailers. Afterwards dinner—then the 
dance. 
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One of the Greatest Contributions 


to Business Progress 


of efficiency in record keeping. It has 
come to be recognized as one of the most 
important factors in the conduct of modern 
businéss, just as necessary as the telephone, 
typewriter, adding machine, dictating machine 
and addressing machine. 
Wherever records are kept, Kardex brings 
beneficial resu'ts—in office, factory, store, bank, 
institution, etc. 


| ere means more than a high standard 


Keeping the important data on every card 
record in plain sight always, Kardex does away 
with time-wasting “hunt and search” card-in- 
box. No handling of a dozen or more cards to 
find one. 


Branch Offices: 


ATLANTA DALLAS 
BALTIMORE DENVER 
BOSTON DETROIT 
BUFFALO HOUSTON 
CHICAGO KANSAS CITY 
CLEVELAND LOS ANGELES 


In Kardex your eye instantly locates the card 
you want, one finger exposes it fully. You refer 
to it or make entry without removing the card. 
No possibility of misfiled or lost cards. Saves 
50% to 75% of time in record keeping. Increases 
the efficiency of records from 200% to 300%. 


Your present record cards can be used in 
Kardex. It is a simple matter to take your cards 
out of drawers and boxes and put every one of 
them in plain sight in Kardex. 

Don’t wait for the Kardex representative. 
Take the initiative and write today for complete 
information, Send samples of the record cards 
you are now using. 


Branch Offices: 
MINNEAPOLIS SEATTLE 


AMERICAN KARDEX COMPANY NEW YORK ST. 


Main Offices and Factory: Tonawanda, N.Y. 


PHILADELPHIA 
PITTSBURGH 
SALT LAKE CIT¥ TORONTO, CAN. 
SAN FRANCISCO LONDON, ENG. 
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A Loose-Leaf Columnar Book with azy Number of Columns— 
Something you have never been able to offer your customers before 
—a 100% efficient line of loose-leaf accounting forms. 


By use of form No. L-2321, which can be 
used with any double page form, and the 
L-2300 series of columnar rulings, it is possi- 
ble to obtain any combination, from two to 
one hundred or more columns. Sheet sizes, 
141% binding side by 13 inches. 

All rulings are carried in stock, banded in 
packages of 25 sheets or 50 pages. This is a 
great convenience to your customer, making 


Binders: 


posts, is sufficiently strong for most purposes. 


it unnecessary for him to purchase more 
sheets at one time than are absolutely neces- 
sary for immediate requirement in the current 
binder. 

The perfect color, texture and rulings of 
the sheets never vary. Every fifth line is a 
guide-line, promoting ease and accuracy in 
posting. The forms have creased hinges, and 
lie as flat in the binder as a bound book. 


Our No. L-2300 binder, with red fabrihide back and corners, black cloth 
sides, finished in gold and equipped with % inch diameter sectional 
But for those who demand a more elaborate 


style of binder, we offer No. L-2380, which has black fabrihide back and corners, tan cor- 
duroy sides with heavy bevelled boards. This binder also is equipped with \. inch diameter 


posts. 


Write us for more detailed information 


BOORUM 


& PEASE 


COMPANY 


NEW YORK 
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A Gratifying Testimonial. 

Nobody can tell Charles H. Marshall, president of Wil- 
liam H. Hoskins Company of Philadelphia, that there 1s 
no sentiment in business, for he can prove the contrary. 

During the recent illness of Mr. Marshall, when a seri- 
ous nervous breakdown kept him away from his desk for 
nearly a year, he had occasion to learn just what a great 
part sentiment really does piay in business after all. 

The night previous to Mr. Marshall’s attack, he had 
become a Mystic Shriner, and knowing this, the employees 
of the William H. Hoskins Company presented him with a 
beautiful, diamond-set Shrine pin. The fund with which 
this pin was purchased was raised from the rank and file 
of 300 employees, elevator boys and janitors vying with 
department managers to do their part. 

The presentation took place after Mr. Marshall had been 
in the hospital for several days. The sentiment engrossed 
on a card and presented with the gift, Mr. Marshall says, 
had more to do with his recovery than any other one 
thing he can recall. It cheered him up. relieved him of 
worriment and gave him confidence in his employees, and 
it is a noteworthy fact that the business of which he is a 
head prospered and was suitably managed during his en- 
forced absence. 

Mr. Marshall is therefore a firm believer in the axiom 
that “sentiment in business is good business.” 

The engrossed card referred to in the next to the last 
paragraph above, which was presented with the Shrine pin, 
reads as follows: 

TO CHAS. H. MARSHALL, 
With genuine love for a “Square” man and 
praying for his prompt recovery. 
(Signed) 


* 


Typewriter Man Back to Nature. 


G. P. Cartwright, who was active previous to the war 
in Southern typewriter circles, is now running a farm, 
general store and coal mine at Cartwright, Tenn. War 
time regulations forced him from the field, and he took up 
farming on property he owned. Later he develoned a 
coal mine adjoining his farm, so he is an actual producer. 

While in the typewriter business Mr. Cartwright was 
connected with several companies. For six years he trav- 
eled for the Oliver Typewriter Company, covering Ken- 
tucky, Tennessee and North Carolina. He spent a year in 
business for himself at Lexington, Ky.: five years were 
spent as a traveling salesman for the Royal Typewriter 
Company, Inc. 


Cotterel-Ebner Sales Force Visits Factories. 

The junior sales force of the Cotterel-Ebner Company 
of Harrisburg, Pa., visited the plant of the Sikes Chair 
Company in Philadelphia, and also the factories of the 
Wilson-Jones Company and Boorum & Pease Company 
in New York recently. One day was spent in each plant. 
These men were given a splendid opportunity to see how 
the articles are constructed, and also to become ac- 
quainted with the many troubles manufacturers are hav- 
ing now to turn out merchandise as fast as dealers are 
sending in their orders. The following were in the party: 

J. B. Lyon, Ir., H. F. Copeland, A. M. Thompson, W. F. 
Kay and A. M. Rothermel. 

George E. Long Retires. 

George E. Long, senior vice-president of the Joseph 
Dixon Crucible Company, Jersey City, N. J., has retired 
from active participation in the business with which he 
has been intimately identified for the past forty-three 
years. Mr. Long, who recently celebrated his seventieth 
birthday will be keenly missed by those with whom he has 
until recently pulled in harness. for his was an inspiring 
personality and an experienced hand. 





Change in Wyoming Concern. 

J. F. Welsh, Jr., who has been the Wyoming traveling 
representative of the Mills Printing Company, Sheridan, 
Wyo., during the past year has been placed in charge of 
the bank and office supply department of that concern. 
Mr. Welsh will be succeeded as road man by D. W. 
Reagan. ; 

Ships deteriorate with age with the exception of hard- 
ships.—Fort Wayne Printing Company Pi. 
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Show Your Customers 
the 5-Year Guarantee 


That’s about all they need to know 
to be convinced that the proper bas- 


kets for them to buy are VUL-COT 


Waste Baskets. 


Should supporting arguments be- 
come necessary they will find it hard 
to resist a combination of strong 
points like: one-half the weight of 
aluminum; smooth inside and out, 
so nothing can catch; graceful in 
shape; easy to keep clean; fire re- 
sisting ; solid sides and bottom; and 
a low price. 


Thousands of these durable baskets 
are purchased each week. Dealers 
who handle them report that 
VUL-COT Baskets sell faster and 
give more satisfaction than any 
other basket ever handled. 


Also each sale nets the dealer a gen- 
erous profit. 

Write for full particulars of our 
dealers’ proposition. 


American Vulcanized Fibre Co. 
525 Equitable Bldg. 
WILMINGTON DELAWARE 


VULCOT 


Waste Baskets 


VUL-COT Fibre 
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Why the Addresserpress 
is Bought by Business Men 


who already own “ other’’ 
addressing equipment 


A ie 


Because — When you remove the addressed envelope 
from the Elliott Addressing Machine it is address side 
up, so you don’t have to turn each envelope over to 
see the address, as is necessary with other addressing 
machines. 





Because — You can stencil your addresses into Elliott 
Address Cards with any regular typewriter. You don’t 
have to buy an expensive address embossing machine 
and you don’t have to send your addresses to an outside 
concern when you need additional address plates. 











Because — Since Elliott Address Cards are made of 
fiber you can print and write on their frames. Any 
Elliott Address Card will print 10,000 addresses. Elliott 
Address Cards never get stuck when going through the 
Addresserpress. Elliott Address Cards are about one 
third as bulky and about one seventh as heavy as the 
metal address plates used in other addressing machines. 


Just tell us your addressing problem and we will do the rest 


THE ELLIOTT COMPANY 
140 ALBANY STREET CAMBRIDGE 39, MASS. 
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The Month in Wall Street. 
Listed Stock Issues of This Field. 


A summary of the range of prices on Wall Street of in- 
dustrial stocks related to the office equipment and _ sta- 
tionery fields. Where no showing is made, the stocks 
were not dealt in actively for the week indicated. 

American Writing Paper Company, Preferred. 
High for year, Jan. 3@61%; low for year, April 30@38. 

Week of May 8—Sales, 700; high, 42; low, 41; close 4114. 

Week of May 15—Sales, 1,300; high, 42; low, 39%; 
close, 3934. 

Week of May 22—Sales, 500; high, 39; low, 38; close, 39. 

Week of May 29—Sales, 1,200; high, 4134; low, 38; 
close, 414. 

Week of June 5—Sales, 2,100; high, 4314; low, 41; close, 
4314. 





Columbia Graphophone Company, Common. 
High for year, Jan. 5@6514; low for year, May 13@27'. 

Week of May 8—Sales, 18,200; high, 37; low, 34%; 
close, 3614. 

Week of May 15—Sales, 32,300; high, 3614; low, 27 
close, 2914. 

Week of May 22—Sales, 46,300; high, 31%; low, 27 
close, 31%. 

Week of May 29—Sales, 323,100; high, 33; low, 30%; 
close, 32. 

Week of June 5—Sales, 16,000; high, 3134; low, 29 
close, 3134. 

Columbia Graphophone Company, Preferred. 

High for year, Jan. 14@92%; low for year, May 3@80 

Week of May 15—Sales, 50: high, 80: low, 80; close, 80. 

Week of May 29—Sales, 300; high, 85; low, 8434; close, 
8434. 

Dividends July 1 to stock of record June 18: Common, 
25 cents quarterly and 1/20 stock; Preferred, $1.75 
quarterly. 

The ccmpany’s statement for the three months ended 
March 31, 1920, shows earnings equal to $1.73 a share on 
912,603 shares of common stock after allowing for divi- 
dends on $10,384,841 preferred stock, or about $6.92 a share 
per annum, The income account shows: Net earnings 
after interest charges, $3,473,174; net income, $1,786,736; 
previous surplus, $2,864,545; profit and loss surplus, $4,- 
658,281.—Chicago Post, May 12. 

Computing-Tabulating-Recording. 
High for year, Jan. 6@56; low for year, Feb. 26@44. 
Week of May 8—Sales, 900; high, 5476; low, 49%; close, 





54%. 
Week of May 15—Sales, 400; high, 51; low, 50%; close 
50%. 

Week of May 22—Sales, 1,700; high, 50%; low, 48%; 
close, 48! 2 

Week of May 29—Sales, 900; high, 50%4; low, 49; close, 
50%. 

“TInvestors’ Guide” in Chicago Tribune, to F. R.—The 
Computing - Tabulating - Recording Company’s earnings 
have increased steadily for years. In 1919 it covered in- 
terest charges about seven times and had.a surplus equal 
to 20% per cent on its $10,482,700 of stock. The $6,000,000 
of sinking fund bonds are selling on a 7% basis. The 
stock is selling on a 7% per cent basis. The bonds evi- 
dently are safer and yield more. 

Dividends declared, payable July 1, to stock of record 
June 25, $1.00 quarterly. 

B. F. Goodrich Company, Common. 
High for year, Jan. 5@85%; low for year, May 7@62. 
Week of May 8 2 





Sales, 7,800; high, 6634; low, 62; close, 
64. (Low and close nominal.) 

Week of May 15—Sales, 11,800; high, 6412; low, 5934 
close, 6114. 

Week of May 22—Sales, 10,500; high, 617%; low, 58% 





close, 59%. 

Week of May 29—Sales, 7,100; high, 65; low, 59; close, 

65. 

Week of June 5 

close, 6314. 

B. F. Goodrich Company, Preferred. 

High for year, Jan. 3@1.02%; low for year, May 24@897% 
Week of May &—Sales, 200; high, 92; low, 92; close, 92. 
Week of May 15—Sales, 1,000; high, 92; low, 91; close, 

91. 

Week of May 22—Sales, 500; high, 91; low, 90%; close, 

91. 

Week of June 5—Sales, 400; high, 9034; low, 89%; 
close, 897¢. 


Sales, 1,600; high, 65%; low, 62%; 
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THEVICTOR 
LISTER 


A Light, Portable, Durable, 
Substantial Adding and Listing 
Machine. 

























Adaptable for any use where 
up-to-date Adding Ma- 
chine Efficiency is re- 

quired. 


Weight, 24 lbs. 


Price 
$135.00 


THE 
VICTOR 
EXCELS IN 
P Rt Goes 
S P & 2 Re 
DURABILITY, 

EFFICIENG®, 
SIMPLICITY AND 
BEAUTY OF DESIGN 


The Victor embodies all the up-to-date features of the higher priced adding and listing machines, 
as well as many new and exclusive improvements. This has been made possible by scientif- 
ically eliminating many of the complex parts heretofore used in adding machine construction. 


The Victor represents up-to-the-minute efficiency minus the exorbitant cost and is the 
last word in mechanical perfection. 


VICTOR ADDING MACHINE CO. 


817-825 West Washington Blvd. Chicago, U. S. A. 
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Lime and Money 


The article that sells with the least 
effort is a time saver and a money 
maker past all others. “ © © From 
this standpoint consider 


ELporaDO 


the master drawing pencil” 





Made in 17 Leads 
—one for every 


need or preference 


JOSEPH DIXON CRUCIBLE CO., Pencit Dept. 98-J, Jersey Crry, N. J. 


Canadian Distributors :—A. R. MacDougall & Co., Ltd., Toronto 
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Remington Typewriter Company, Common. 
High for year, Jan. 3@94; low for year, May 20@58\. 


71 


Week of May 15—Sales, 1,300; high, 73; low, 68; close, 


68. 
Week of May 22—Sales, 3,400; high, 6914; low, 58! 
close, 6134 


1. 


Week of May 29—Sales, 2,500; high, 647; low, 60; 


close, 647%. 


05: 

Remington Typewriter Company, First Preferred. 
High for year, Feb. 2@100%; low for year, May 21@89. 
Week of May &8—(Inactive); high, 100%; low, 94; last 

sales, 94. 
Week of May 15—(Inactive); high, 10014; low, 94; last 
sales, 94. 


Week of May 22—Sales, 200; high, 92; low, 89; close, 89. 


Week of May 29—(Inactive); high, 10014; low, 89; last 
sales, 89. 

Week of June 5—High, 100%; low, 89; last sales, 89. 

Remington Typewriter Company, Second Preferred. 
High for year, Jan. 8@98%4; low for year, May 22@88%. 

Week of May 8—(Inactive); high, 9814; low, 9714; close, 
97 14. 

Week of May 15—(Inactive); high, 9814; low, 9714; 
close, 971 1. 


Week of May 22—Sales, 400; high, 89; low, 8 


83 is close, 
co 
Week of May 29—(Inactive); high, 9814; low, 8834; 
close 8834. 

Week of June 5—High, 9814; low, 8834; close, 883 

Underwood Typewriter Company, Common. 

High for year, April 15@200; low for year, Feb. 14@168. 

Week of May 8—Sales, 200; high, 108; low, 108; close, 
108. 

Week of May 15—Sales, 100; high, 185; low, 185; close, 
185. 

Week of May 22—(Inactive); high, 200; low, 168; close, 
185. 

Week of May 25—(Inactive); high, 200; low, 168; close, 
185. 

Week of June 5—High, 300; low, 168; last sales, 185 

Underwood Typewriter Company, Preferred. 
High for year, May 8@111; low for year, 108. 

Week of May 8—(Inactive); high, 111; low, 108; close, 
111. 

Week of May 22—(Inactive); high, 110; low, 108; close, 
108. 

Week of May 25—-(Inactive); high, 110; low, 108; close, 
108. 

Week of June 5—High, 110; low, 108; last sales, 108. 

Miscellaneous Financial Notes. 

The General Fireproofing Company declared a stock 
dividend of $50.00 on common stock. It has $2,000,000 
common stock, of which $1,000,000 had been issued, and 
$2,000,000 preferred, of which $1,350,000 has been issued.— 
Chicago Daily News, May 9. 

The Safe-Cabinet Company, Marietta, Ohio, and Cin- 
cinnati, Ohio, has offered investors an issue of $1,000,000 
first mortgage seven per cent serial convertible bonds. 
[They are dated May 1, 1920; maturing serially May l, 
1921, to May 1, 1930. They are issued in denominations 
of $100, $500 and $1,000. The company has recently ac- 
quired the plant and business of the Victor Safe & Lock 
Company, Norwood, Cincinnati, Ohio, and will continue 
the business as the Victor Safe & Lock Company division. 

The Art Metal Construction Company has increased its 
capital stock from $1,457,120 to $6,000,000 (par $10.00). A 
stock dividend of 100 per cent was recently declared pay- 
able June 16 to holders of record June 5.—Business Digest 
and Investment Weekly. 


Hopkins Again Heads N. Y. Ad Club. 
George W. Hopkins, general sales manager of the 
Columbia Graphophone Company, was re-elected presi- 
dent of the New York Advertising Club at the annual 
election May 11. 


Edison Export Division Moves. 

The export division of Thomas A. Edison, Inc., is now 
located at 110 Nassau street, New York, N. Y. It is in 
charge of Walter Stevens, vice president and export 
manager. 


Week of May 8—Sales, 4,100; high, 7614; low, 67; close, 


_Week of June 5—Sales, 500; high, 65; low, 6314; close, 
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Old Hampshire Old Hampshire 
: Bond Mills 
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A line of carefully selected 
‘best sellers’? comprising in 
addition to Ol) Hampshire 
Bond, other grades, weights 
and finishes of relatively 
high quality. 





To see is to believe. 


Send for new sample book. 


FINE STATIONERY DEPARTMENT 


Hampshire Paper 
Company 


SOUTH HADLEY FALLS 
MASSACHUSETTS 


Makers of 
Old Hampshire Bond—Vellum—Lawn 
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Teach Pocket Filing 


to your customers, to protect 
valuable records and corres- 
pondence. You can prove 
that by filing bulky corres- 
pondence, statistics, esti- 
mates, etc., in 


Bushnell “Vertex” 
File Pockets 


the papers are kept together, 
protected against “dog ear- 
ing,” and easily located. 


“Vertex”? File Pockets are 
made of ‘‘Paperoid,’’ a red- 
dish-brown leather-like paper. 
They automatically expand as 
the papers increase. 


Sample on request. 


New Price List, March 1, 1920, super- 
sedes Price List of September 1, 1918. 


Alvah Bushnell Company 


925-27 Filbert Street 
Philadelphia, Penna. 

















LL 


PASSED AWAY 





H. A. Zimmerman. 


Death took toll from the trade again on May 9 when 
Herbert A. Zimmerman of Indianapolis died of apoplexy 
Mr. Zimmerman was fifty years of age and resided as 
329 East Fall Creek boulevard, Indianapolis. He was 
secretary of the local Rotary Club during 1915-16 and was 
an active member of that organization at the time of his 


death. Mr. Zimmerman was associated with the Safe- 
Cabinet Company, and was well known throughout his 
territory. He died at Cincinnati while attending a con- 
vention. He is survived by his widow and one son, 


George, of Evansville, Ind. The last resting place of the 
deceased is at Akron, Ohio, his former home. 

Aside from the Rotary Club, Mr. Zimmerman was : 
member of the Highland Golf Club and several Masonic 


orders 
- - + 
Mrs. De Ette E. Beardsley. 

Mrs. De Ette E. Beardsley, mother of William H 
Beardsley, managing director of the General Typewriter 
Exchange, died at the home of her son, in Lynbrook, Long 
Island, May 13. She had survived her husband, Charles 
M. Beardsley, by thirty-one years. 

Mrs. Beardsley was born at Gilberts Mills, N. Y., i: 
1840, the daughter of Rev. Harvey Parker Ross. She 
would have attained her eightieth birthday on May 18 
in the course of her long life Mrs. Beardsley had lived 
within five miles of her birthplace; the last fifty-eight 
years in one home, at Pennellville, N. Y. Interment was 
at Pennellville, from the M. E. Church at that place. She 
was a charter member of that church. With her husband 
she rests in the village cemetery. 

“Mrs. Beardsley,” remarked one who knew her inti 
mately, “was a real old-fashioned mother, which is to 
say that she was a fountain of never-failing love and in 
spiration to those fortunate enough to come within her 
sphere.” This is the true mother spirit. This is the 
blessing and the benediction in the lives of many. 


1 


Transferred to the Larger Field. 


The death of Mr. Henry Hamburger, caused by pneu 
monia, is reported by Stromberg, Allen & Company. He 
was seventy-five years of age and was their veteran sales- 
man, having been in the employ of the company for 
twenty-five vears. He came to them from the Illinois 
Central railroad, where he had been purchasing agent. 
He was born in the city of New Orleans and is well 
known to the trade there and in St. Louis. Mr. Ham- 
burger had been troubled with asthma for some time and 
during the first part of last month pneumonia developed. 
He died Mav 15 and was buried at Oak Ridge cemetery 
in Chicago on the 17th. His wife, a son and three 
daughters survive. 

+ - -& 


Andrew C. Jensen. 

Andrew C. Jensen, representative in Boise, Idaho, for 
the Corona Typewriter Company, Inc., passed away in 
April. He had been ailing for some months, and the 
active management of the business had been in the hands 
of J. Fred Williams, who entered his service in October, 
1919. The business will be continued by Mrs. Jensen, 
under the management of Mr. Williams. 


+}: 


Capt. Charles W. Knox. 


Captain Charles W. Knox, father of C. Walter Knox, 
Tr. New York manager of the Royal Typewriter Com 
pany, Inc., passed away at Marietta, Ohio, some weeks 
past. He was a veteran of the Ohio river steamship 
service, having spent nearly torty years on the river. 
Captain Knox was a member of Harmar Lodge No. 390, 
F. & A. M.. and was buried under the ritual of that order 

+ 
Samuel M. Simons. 


Samuel M. Simons passed away at Philadelphia, Penna., 
May 4, aged seventy-one. He is reputed to have invented 
the first index cutting machine, which was completed in 


1876. 
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Every account is ready for instant settlement 
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nn neem 





Fill out this coupon 
and mail it today 


Dept. 26 
The National Cash 
Register Company 
Dayton, Ohio. 


Please give me full particu- 
lars about the N. C. R. Credit 


File way of handling credit 
accounts. 


Name 








Address 








when the N. C. R. system for 
charge accounts is used 


HEN a customer comes into your store and 
wants to know how much she owes, you can 
tell her the amount instantly. 


No time is wasted in hunting for her account in a 
large ledger. No time is wasted adding up the items 
or striking a balance. There is no worry about the 
accuracy of the figures. 


Your clerk merely looks at the last charge slip filed 
under the customer's name in the N. C. R. Credit 
File and there is the total of her account to date. 


This saves time for the customer, for the clerk, and 
for you. 


You have the satisfaction of knowing that the amount 
she pays is right. 


You know the amount is right, because with the 
N. C. R. Credit File you cannot forget .to make 
charges. You cannot forget to credit money received 
on account. Mistakes cannot go undetected. 





The National Cash Register Company, Dayton, Ohio 
Offices in all the principal cities of the world 
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KEYLESS 
POST BINDERS 


Cesco Top Lock Binders require no separate key—simply a slight 
turn of the thumb nut to lock or unlock. For current use they 
are equipped with metal hinge and metal end caps—practically 
indestructible. 

Three grades of bindings, for current, semi-current and transfer 
purposes. Twenty-nine stock sizes—any size to order. 

Users of sectional post binders appreciate the convenience of 
keyless binders—and the superior wearing qualities of the Cesco 


construction. 
Catalog and discounts to dealers on request. 


THE C.E.SHEPPARD CO. 
303-311 HUDSON STREET 
NEW YORK CITY 


METAL HINGE 
_” PREVENTS 
WEARING OUT 


NO KEY 
© REQUIRED, , 
SIMPLY TURN KNOB ) | 
METAL CAPS 


TO LOCK OR 7 
“UNLOCK FOR ADDED — 
DURABILITY 
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Big Building Project in Portland. 


The J. K. Gill Company of Portland, Ore., have taken a 
long term lease of the property at the southeast corner i he Dealer Who 
at Fifth and Stark streets, where they will erect an eight- F 


story building to house the business of the company ex- 
clusively. This building will cost about $250,000. The ee 

lease runs over a period of twenty years with an option ooperates 
for another ten years. The property measures 100 feet by 

100 feet and belongs to the King estate. The erection of weer 

the new building will start the first part of next year and : 
within eight or ten months of the starting date the build- 
ing will be ready for occupancy. It will be of concrete 
construction, particular attention being paid to strength 
and light. The structure will occupy the entire property. 
It is stated that the arrangement of the building will be 
much better than that which the company now occupies, 
since it will be planned and built directly to serve the 
business. 

The structure at the corner of Third and Alder streets 
now occupied by the J. K. Gill Company has been pur- 
chased by I. Holsman from the Masonic Building Associa- 
tion, but the Gill Company has made arrangements with 
the new owner to occupy it until the new building is ready. 








> wis) WITH his custom- 

i —— ers is the man who 
is building ona 
solid foundation. 
His business is safe 
from injury for it 
rests upon the }}; 
indorsement of his 
customers and 
confidence of his 
associates. The 
dealer who recom-- 
mends 


“ECONOMY” 
CUSHIONS | 


and 


SEAT PADS 


makes for the 
personal comfort of 
his customers’ em- 
ployees and in this 





A Picture from Poland. 

The editor of Office Appliances acknowledges with 
thanks the receipt of a beautiful picture from Ludwik 
Aksman of Krakow, Poland. This picture represents a 
view of the cathedral at Krakow and a fragment of the 
ancient castle on the Wawel, once the residence of the 
kings of Poland. During their lives this church had been 
witness of their might and glory, and after their death 
became the place of their repose. Hence, this cathedral 
is likewise a gigantic mausoleum of great historic inter- 
est—a book of marble and stone, where the ancient might 
and glory and prosperity of Poland is to be read. 

The cathedral of Krakow is not only the most splendid 
structure of its kind in Poland, but is accounted to be 
among the most beautiful and interesting church buildings 
in all Europe. The cross-nave contains nineteen chapels, 
the most famous of which is King Sigismond’s chapel of 
the XVI century, a master-work of the Renaissance style. 
In these chapels are to be found monuments of Polish 
Kings and celebrated men, some of them from the chisels 
of the most famous sculptors, such as Wit Stwosz, among 


those of a former generation, and Thorwaldsen among day of scarcity of personnel an investment in 
the sculptors of the setts: added comfort of the worker is a most exce'lent 
Calculating Machine Folks Dance. one. Let us send you particulars regarding ; 
The third dance of the Monroe Calculating Machine ECONOMY Felt Specialties for the office— 
Gompany of Grange, N Ja was eld on May § inthe || money makers for the stationer. 


the spirit of democracy, the attendance from the factory 
and home office being close to 100 per cent. Even Frank 
Steven Baldwin, the hale and hearty octogenarian inventor 
of the Monroe, was there mixing with the younger mem- 
bers of the organization and enjoying the fun as much as 
anyone. 

This dance was made the occasion of a gift to H. O. 
Larson, who has served as factory superintendent of the 
company from its organization. 

The gift, a handsome diamond ring, was given by the 
whole organization as a token of its esteem and good-will. 

The music for the dance was furnished by the Monroe 
Military Band. 





Monroe Company Organizes Baseball Team. 

Early this spring, the men of the Monroe Calculating 
Machine Company at its plant in Orange, N. J., organized 
a baseball team with Edward Hitchcock as coach and 
manager. “Economy” All-Wool Felt Seat Pad 

This youngest of Monroe organizations played its first 
game in Newark on May 22. 

At the time of writing (being prior to the game) the 
score was problematical. 


Albany Concern Takes New Quarters. Economy Seat Company 
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Joseph and George H. Green who, for a number of 3132 South Canal Street, Chicago, IHlinois 
years, have been conducting the business of Green’s Stamp 
Works in Albany, N. Y., have recently moved to more Pacific Coast Representative: 
spacious quarters in a more central location than hereto- Cc. E. Davis, Empire Building, Seattle, Wash. 
fore. The company has made a specialty of time saving ei ieee italdileariasde deal soutniie: teanaeeniadl 
devices for office and factory and now intends to broaden ni ne athe my SIE eee 
out into the stationery line. Manufacturers of office spe- A. H. Denny, 968 Brosdwey, | ©. Se 
ah eur iet~ tang. ae. se New York, N. ¥ Bank Building, Atlanta, Ga. 
cialties and supplies are requested to send catalogs and 
prices. The company’s address is 10 and 12 Green street. — 
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i = New Orleans House Plans Outing for Employees. 


Preparations are being made by the A. W. Hyatt Sta 
a" tionery Manufacturing Company, Ltd., to entertain em- 
ployees and their families with an outing on Saturda 

June 26, on Lake Pontchartrain. 











* The plant and all other departments will be closed for 
the day. A special train has been chartered to bring the 
picnickers out to West End, and a band has been engaged 
for the day to furnish music for dancing. 


Waste Baskets 
Letter Trays 
“Built-Up” Trays 









































Looking for the Trade Mark 
COVER DESIGN OF INTERESTING BOOKLET ON LOOSI! 
LEAF BY THE C. E. SHEPPARD COMPANY 


The Barbee trade mark is the guar- 
antee of satisfaction to the user. 








Some Foreign Calculating Machine Appointments. 
SnORRREES GREER “<4 Colton R. Elmendorf, well known in office equipment 
yet IR aimee XBR LY ion KX) circles in Porto Rico was recently made distributor for th¢ 
1 © KES “— Zion Monroe Calculating Machine Company in Porto Rico, Do 
Yi Tes SY minican Republic and Virgin Islands. 


a . 

xX eo 9 as, % % Oe ‘\ 2 4), PX) XX = ‘ 

in ceatennen one a STEAK KY XX wy A. B. Pullen & Company, with headquarters at La Paz 
aes a L #09 aloh Bolivia, were recently appointed distributors for the M« 

ate & y: ws do) roe Calculating Machine Company for Bolivia. 
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Protectograph Regional Meeting. 
Protectograph salesmen of the “Keystone region” met 
at New York May 15. Practically all the members of 
BARBEE WIRE & IRON WORKS the New York selling organization were present, includ- 
ing representatives from Newark and Philadelphia. G. 


Conway Building W. Lee, sales manager, journeyed from Rochester to take 
CHICAGO part in the proceedings. The meeting instilled a great 


deal of enthusiasm into the men present. 








L Kohlhaas Display in Chicago. 

The Kohlhaas Company has opened a display room at 

i | 183 North Dearborn street, Chicago. The location is very 
accessible to dealers in the downtown district. 
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The Type of Men 
With Whom Suc- 
cessful Applicants 
Will Associate 





I. E. Wiskochil 
inager, Pittsburgh Office 


To Exceptional Salesmen Ditto 
Offers An Exceptional Opportunity 


DITTO needs several more high-calibre salesmen for its 
rapidly growing sales organization. 


To men of the right type, DITTO offers an opportunity 
seldom met with in the business world. 


DITTO has revolutionized business practice by its swift 
copying of orders, requisitions, sales and advertising 
bulletins, cost reports, accounting forms, tags and cards, 
etc., as well as graphs, charts and drawings. 


It offers by far the most efficient, rapid and economical 
method of making up to a hundred neat, accurate copies 
of anything that can be typed, written or drawn. 


For this reason DITTO’S sales have jumped by leaps and 
bounds. To keep pace with this expansion DITTO needs 
more men—men with ambition, initiative and vision -— 
men who can meet and sell big executives—men 
whose understanding of office and factory systems will 
enable them to learn and talk the DITTO idea intelligently. 


DITTO backs its salesmen’s efforts with extensive na- 
tional and direct advertising and with close co-operation 
from the home office. 

If you are the type of man we want it. will certainly pay 
you to investigate DITTO, its sales possibilities and the 


personnel of its selling organization. 


Why not drop us a line right now? 


DUPLICATOR MANUFACTURING CO. 


530 South Dearborn Street, Chicago 
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A 


Convincing 
Demonstration 


of the 


Barrett’s 
Portability 





BABY! Who gives any thought to its weight as it is swung into loving arms, 
dozens of times a day? Even the slightest of women will pick up a baby 
without effort and carry it around with ease. 


Yet the Barrett Portable, with its marvellous calculating mechanism, with its add- 
ing and totaling capacity of only one less than ten billion, weighs no more than the 
tiny child pictured (24 pounds). This portability is one of the reasons why the 
Barrett is so universally used by large concerns and small. Of highest grade con- 
struction, built like a watch. It can be carried anywhere and set upon the desk. 


The Barrett is the only real calculating machine that lists its work and furnishes, 
automatically, a printed proof of every calculation. No need for back checking. 


Write us for full particulars. 









CALCULATING 
C. 


BARRETT ADDING MACHINE CO. 


Philadelphia, U. S. A. 







PORTABLE 


(WEIGHS ONLY 24 LBS.) 


Calculating Machine 











June, 1920. OFFICE APPLIANCES 


Sawyer Heads Federal Sales. 

The Federal Adding Machine Corporation of New York 
City, N. Y., has appointed A. H. Sawyer as its director of 
sales. Mr. Sawyer is widely known as an organizer and 
as a capital executive in the management of sales depart- 
ments Although a young man, he made an enviable rep- 
utation as the leader of the Wales Adding Machine Com- 
pany’s selling organization. In 1907 he was a junior sales- 
man in the employ of the Burroughs Adding Machine 


Company. A few weeks after his appointment on the 
strength of the results he produced he was recognized as 
a full salesman. A few months later he was made a dis- 


trict sales manager, in which position his achievements 
soon attracted attention. At that time the Wales people, 
then known as the Adder Machine Company, were reor- 
ganizing their sales department and were looking about 
for a competent man to take charge. Mr. Sawyer seemed 
to be the right material and in December, 1911, he became 
connected with the Wales sales organization as manager 
in the Denver district. Here he fulfilled all expectations 
and a year later he was in Wilkes-Barre at the head of the 
company’s sales department. Here he coordinated the 
work and gave the organization strength, a definite direc 





— 5 | 











A. H. SAWYER, SALES MANAGER, 
FEDERAL ADDING MACHINE COMPANY. 


tion and confidence, bringing increasing efficiency month 
after month. Mr. Sawyer’s methods are characterized by 
friendly understanding, appreciation and cooperation. His 
policy is to seek out and draw to him men of the highest 
ability, ambition and self-respect. Mr. Sawyer is now in 
the first stages of building up a strong sales organization 
for the Federal Corporation. His past record is guarantee 
of the success which will crown his efforts. 


At the spring educational meeting of the Boston Sta 
tioners’ Association about 120 persons listened to an in- 
teresting and informative talk on the manufacture and 
sale of typewriter ribbons and carbon papers by George 
H. Hartley, sales manager of the F. S. Webster Company. 
Mr. Hartley’s talk followed a dinner at the “Wedgewood.” 

President John T. Bailey announced that the annual out- 
ing of the association will this year be combined with the 
dance and will be held on June 19. Ball games, water 
sports, etc., will be in order. The dance will take place in 
the ball room of the Hotel Pemberton, which is said to 
have the best dance floor on the South Shore. 

Harry D. Dye Leaves Patrick Company. 

Harry D. Dye, who has been with Patrick & Company, 
San Francisco, for a long while, has resigned. He will 
represent several manufacturers on the West Coast. Mr 
Dye’s long association with the stationery trade has given 
him a wide friendship in the industry, as well as an exten- 
sive acquaintanceship in the rubber stamp field. 

New England House Organ Men Meet. 

[The Industrial Editors’ Association of New England 
met May 14 at Worcester, Mass. Among the speakers was 
Albert Highton, editor of “Eagle A” Unity, published by 
the American Writing Paper Company. A meeting at 
Boston is scheduled for June 16. 
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Art Metal Products 











T becomes more apparent with each 
succeeding day that DAN-DEE Art 
Metal Products have won signal 
favor in the sight of both users and 
dealers. 


The DAN-DEE line is endowed with a 
simplicity pleasingly popular, a rigidity 
in construction insuring the longest 
life of usefulness, and a range of fin- 
ishes modest in their beauty. 


There is no _ store handling office 
appliances exempt irom the need of 
DAN-DEE Art Metal Products. Their 
ready sale will soon win one to the 
point of giving them preference. Our 
Price List should be on your desk. 
Write for it today. 


The DAN-DEE Line includes 


Round and Square Waste 
Baskets, Letter Trays, 
Ticker and Towel Baskets, 
Hampers, Strong, Cash 
and Security Boxes, 
Clothes Hangers, Cos- 
tumers and Book Racks. 


Erie Art Metal Company 
Erie, Pa. 
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Summery Trimmings 


for Office Desks 


Your best prospect, the office man, 
needs a glass desk pad this summer. 
It makes easy the difficult task of keep- 
ing the top of the desk clean and tidy 
in the summer’s heat and dust. The 
papers to which he must refer are 
kept constantly in sight, although 
they are entirely beyond the reach of 
the dust so prevalent in the air this 
time of the year. 








Chicago Glass Desk P ads 


fill the bill completely. They are made 
in two sizes—18x24 inches and 20x36 
inches. The pad ‘supporting it is green 
leatherette, with a felt back that pro- 
tects the writing bed of the desk. Two 
leather corners at the back act as 
hinges and work it easy to raise the 
glass to place under it the memoranda 
and lists the user desires to have before 
him for immediate reference. 


DEALERS: 
Write for particulars 


Chicago Mirror & Art Glass Co. 
Established 1890 217 North Clinton St. 


Chicago, III. 
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Fisher Heads Uhl Sales. 


L. E. Fisher, well known among steel furniture men and 
for a number of years connected with the executive staff 
of the General Fireproofing Company as advertising man- 
ager, has recently joined the staff of the Toledo Metal 
Furniture Company of Toledo, O., as director of sales 
Immediately prior to the acceptance of his present posi- 
tion Mr. Fisher was connected with a widely known na- 
tional advertising and printing concern in Cleveland. We 


observe that a part of his duties are the editing of The 
Booster, which is the Toledo Company’s house organ. It 
will be a good Booster, too, under his direction 

Mr. Fisher is thoroughly acquainted with the problems 
of the trade from both sides and, furthermore, he is a 
sincere, genial, hard hitting sales booster. Both he and 


his house are fortunate in the new relation. 


Lynch Takes New Territory. 
James Lynch has recently won the appointment as rep- 
resentative for the Miller-Bryant & Pierce Company for 
the central western and southwestern territory. Althoug! 





JAMES LYNCH. 


he is a young man, he has been in the ribbon and carbon 
business several years and has always given a good ac- 
count of himself. He is a man of much ability and of 
pleasing personality. “Jimmy” Lynch, just as he always 
did in Chicago, is making his mark in the new territory. 


Peck Heads American Calculating Machine Sales. 

W. J. Peck, who was from 1912 to 1916 associated with 
the Barrett Adding Machine Company, is now the general 
sales manager for the American Calculating Machine Com- 
pany of New York City, N. Y., manufacturers under li- 
cense from the United States government of the Triumph- 
ator calculating machine. 


Monroe Salesmen Hold Conference. 


During the early part of May, H. D. Duff, district man 
ager of the Monroe Calculating Machine Company for the 
Pittsburgh district, held an educational sales conference 
for all the men in his district. The conference was of two 
days’ duration. 

Assistant Sales Manager R. M. Farmer was present 
from the home office. 

The company has found these small group conferences 
to be of great value in giving the salesmen training along 
special lines. In small groups discussions can be informal 
and at the same time easily directed. 

The organization has already had a number of these 
district conferences this year. 


Swiss Representatives in America. 

Messrs. Pfeiffer and Kunz of the house of Hermann 
Moos & Co., Zurich, are now in the United States on busi- 
ness connected with their house. The firm of Hermann 
Moos & Co. specializes on all office machines and are 
manufacturers of office furniture, etc. 
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Underwood’s “3 


“FAMOUS FOR QUALITY” 








E have no quarrel with Old 


Father Time. 





He is one of the best friends we 
ever had. 


We have been traveling together for 
many years and it is thru our long as- | 
sociation with him that we are able to 
prove the “Everlasting” Permanency of i 


Underwood's “rt Ink — | 


“Years may come and years may go, 
but we go on forever.” 


NOD A@TILIFT DALI INK Documents written with Underwood's 
DERLASTING BANK IN! Ink 50 or 60 years ago are as plainly 
Se legible today as they were at the time 
ewes > eer they were written—and this will be 
LOBA e 3 oe) BLACK true, in all human probability, 50 or 
Se a Te ee even 100 years hence—providing the 
- ‘ paper has not crumbled away. 


Permanency, of course, is the first 
essential of a real writing ink. 








WRITING F 


TURNING AN IP PEf 


“We have the goods.” 


Use UNDERWOOD’S! 





For sale by all the Leading Stationers. 
JOHN UNDERWOOD & COMPANY 


NEW YORK 


Boston Toronto Paris 
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Typewriter Ribbons Exclusively 
For the Dealer Only on a Policy of Satis- 
faction Guaranteed or Money Refunded 


This business is built on know how. We 
understand and appreciate the condi- 
tions to which typewriter ribbons are 
exposed, and manufacture to meet 
those conditions to the extreme endur- 
ance of fabric and dye. 


Back of this factory is twenty years’ experience in manu- 
facturing and compounding formulas. 


A knowledge of materials, combined with the knowledge 
of how to use them. 


Our machines are all especially designed for our purpose, 
and the plant is newly equipped throughout. 


The essentials of High Grade Typewriter Ribbons 
are fineness of weave in the fabric; brilliant, strong 
colors; skill in the mixture; the proper application 


of the ink. 
Guertin Typewriter Ribbons 


give brilliancy and clearness in writing; an even wear down; ex- 
ceptional durability. 


What are your requirements? 


Dealers carry Guertin Ribbons at our risk—Our Sales Policy is 
Satisfaction Guaranteed or Money Refunded. 


It will pay you to get in touch with us. Write now. 


The E. F. Guertin Company 


230 West Superior St., Chicago, IIl. 
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The Guest Book. 


WILLIAM L. KAMPS of the Bircher Company, Inc., 
of Rochester, N. Y., signed our Guest Book on May 6th. 
He was visiting the midwestern metropolis on business 
connected with his house. 

ERNEST DALTON of the Union Ribbon and Carbon 
Company, Philadelphia, passed through Chicago on May 
7th, on which date he dropped into the office of this pub- 
lication and signed the roll call. 

HARRISON E. RUSSELL of the Office Equipment 
Company, Des Moines, la., called at our office on the 
same day as the gentleman above named. The Office 
Equipment Company is a leading typewriter house in the 
lowa capital. Mr. Russell says that business is in fine 
condition as to demand, but that there is in Des Moines, 
as elsewhere, some difficulty in obtaining an adequate sup- 
ply of machines. 

E. S. PINCOMBE of Sydney Pincombe Limited, Syd- 
ney, New South Wales, Australia, called on May 8th on 
his way across the country from the Pacific coast. Mr. 
Pincombe is in the United States on business, looking up 
specialties and office machines for the Australian market. 
The business men of Australia are confronted with certain 
shortages of merchandise, but nevertheless are getting 
along very well. While prices are much higher than they 


were before the war, it seems that they have not yet 
reached the altitude which they have attained in the 
United States. The outlook on the whole in Australia is 


The producers of that country are obtaining, 
of course, uniformly high prices for everything they can 
export and the Australian business man, drawing, as he 
does, not only upon the industrial resources of Britain but 
those of the United States, is able to make an advanta 
geous selection 

J. H. MEYER of the steel furniture division of The Van 
Dorn Iron Works Company, Cleveland, Ohio, called on 
May 10th. Mr. Meyer was here visiting the company’s 
agency and calling on dealers in the west and northwest 

EMIL FLODIN of the house of Axel Wibel, Stock 
holm, Sweden, was a visitor to our office on May Ilth. A 
rather full account of Mr. Flodin’s visit appears on a pre 
ceding page. 


HERBERT E. 


very good. 


ROBBINS of London, England, spent 
a short time in our office last month. Mr. Robbins is one 
of the best known calculating machine men in the British 
Isles. For many years he represented Felt & Tarrant as 
agent and a few years ago established a dealer business 
under his own name with headquarters in London and 
branches in all the principal cities of Britain. Mr. Rob 
bins is an American, but has lived in England for so many 
years he is fully in touch with British ideas and devel 
opments. 

SYDNEY STOTT of Melbourne, Australia, one of the 
pioneer typewriter men of the Australian continent, vis 
ited our office on May 14th during the course of a somie- 
what extended tour of the United States. Mr. Stott han- 
dles the Underwood typewriter in Australia and the 
surrounding islands and also has dealt in the Corona 
typewriter. He was in this country with the object of 
visiting the Underwood factory at Hartford and Under- 
wood headquarters in New York and obtaining a general 
survey of the typewriter situation in America in so far as 
production and future outlook are concerned. Mr. Stott 
and his son, who are the heads of the business, have been 
unable to obtain all the machines they have required, but 
this difficulty is common not only among foreign dealers 
but among domestic dealers as well. He finds that the 
outlook is good for increased production. Mr. Stott’s 
typewriter lines will from now on include not only the 
Underwood standard machine but the portable model as 
well. 

W. H. TROUPE of Henry Bainbridge & Co., New 
York. called on May 17th. Mr. Troupe gives his address 
as San Gabriel, which hath a tropical sound welcome to 
the ears of those who at the time he was here were shiv 
ering in the embrace of the lake breeze. 

GEORGE A. BOLDUGC, district manager of the Amer- 
ican Kardex Company, Denver, Colo., called on the 17th 
on his way home after a visit to the company’s factory. 
Mr. Bolduc is an enthusiast on the product which he rep- 
resents and an equally enthusiastic westerner who sees an 
amazing future for the Rocky Mountain section, which 
probably in years to come will be a great manufacturing 
center owing to its water power resources. 

T. CLIFTON NUTTING. manager of the filing depart 
ment of the Boston Index Card Company, Boston, Mass., 
visited our office on about the middle of last month. Mr 
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Let Her Make Your 
Customers Comfortable 


This is the pad with the patented an- 
chor, the only pad that is made scien- 
tifically so as to prevent the shine and 
save the wear—Moves as you move, 
but never leaves the chair.” 

Use our Selling Helps—Silent Salesman, 

large Display cards and beautiful two- 

color furnished 
with the “Miss Comfort Widney” line. 


circulars, exclusively 





Write for our latest proposition. It’s a 
money maker. 

TRADE JA MARK 

< Mas Comfort Ulinay 


Copyright 1918 by the Widney Co, 


The Widney Company 
310H So. Jefferson St., Chicago 
We are the world’s largest manufacturers of felt seatpads 
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160 OFFICE 


The ACCO Fastener 


-———with the Prong Shield Compressor} 


indispensable for binding 
any number, any size, and 


any kind of papers securely 

permanently or temporarily. 

It fits flat and is a perfect, in- 
—* loose leaf transfer and 
es up no room in files. 





m sizes to fii all 


Made 
standard guages of punching 


The ProngShield Compressor or Washer 
is furnished only with the Acco Fastener. 
The Prong Shield Compressor or Washer 
makes the “‘ACCO”’ the only practical 
fastener of this type, because it allows 
the prongs to bend inwardly over the 
compressor or washer and to be fastened, 
which prevents fastener from being forced 
open. Its effectiveness, simplicity and 
neatness make it the only practical 
fastener for any kind of a file. 


Acco Fasteners are made with adjust- 
able prongs up to 6 inches in length, and 
can also be built up, one to another, 
which gives unlimited capacity. 








The ACCO FASTENER binds thin tissue pa- 
per as tightly as heavy bond or ledger, and a 
narrow sheet is held on one prong as securely 
as when two prongs are used. Sheets are easily 
added or removed from any part of the ACCO. 


Samples and Circular on request. 





American Clip Company 
Beebe Ave. & William St. NEW YORK, N. Y. 


LLC. @ U.S. A. 
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Nutting was in this section superintending the installation 
of several important systems. 

L. E. WILLIAMSON, sales manager for John Under- 
wood & Co., called on May 19th. Mr. Williamson was on 
one of his regular trips, renewing acquaintance with the 
dealers throughout this section of the country. 


C. H. AMES of the Ames Supply Company’s New York 
branch, called on May 20th. Mr. Ames was in the west 
visiting his brother and discussing business matters with 
the headquarters’ staff of his company. 

CARL B. HANSON of Stockholm, Sweden, was a re 
cent caller on Office Appliances. Mr. Hanson is visiting 
the United States on business and expected to make a 
stay of some weeks in this country, during which time he 
will make a general survey of the office equipment field 

R. H. SPRAGUE of the Weis Manufacturing Company, 
Monroe, Mich., who was in Chicago on business not long 
ago, called at this office on May 21st. 

CHARLES C. WALDEN, JR. of Walden’s Stationer 
and Printer, called on May 22nd on the way home from 
St. Louis where, with his father, he attended the annual 
meeting of wholesalers. 

H. FERER of the Central Typewriter Exchange, 
Omaha, Nebr., called at our office a few days ago. Mr. 
i‘erer is a dealer in a general line of rebuilt typewriters 
and supplies and was in Chicago on business connected 
with his company. Mr. Ferer’s store is on Farnam street. 


C. H. HUNTER, president of the Hunter Motor Car 
Company of Harrisburg, Pa., visited our office on the 27th 
of last month. Mr. Hunter is one of a number of men 


gone from the office equipment field into the 
motor car business, but he has taken the plunge com- 
pletely, and before long the Hunter car will, we believe, 
be one of the most popular vehicles in motordom 

HERBERT D. FIELD of Field-Parker Company, El 
Paso, Texas, spent an hour or so in the office of this 
magazine on the 2nd inst. Mr. Field was visiting the 
principal market sections of the country and obtaining a 
general view of the situation as to supplies, etc. The 
Field-Parker Company is one of the foremost dealers in 
the southwest and distributes large quantities of 
throughout that section. We hope to have something be- 
fore long from Mr. Field with regard to a suggestion he 
made while in our office. 


RAYMOND E. STEWARD of George A. 


who have 


goods 


Drake & Co.., 


Detroit, Mich., called at the office of this publication on 
June 2nd 

A. R. HAGER of the Technical Supply Company of 
Shanghai, visited the office of this magazine on June 3rd 
Mr. Hager was chairman of the delegation from the 


American Chamber of Commerce of China and presented 
an address before the Foreign Trade Convention at San 
Francisco on May 13th. This address, together with some 
further information about Mr. Hager, appears on page 14 
of the present issue. 

PIERO CASTELLI della VINCA, now of Brussels, 
Belgium, called on the 3rd inst. Mr. Castelli, who is Eu- 
ropean sales manager for the Woodstock Typewriter 
Company, was here visiting his house on one of his regu- 
lar semi-annual trips. His home is at Milan, but he makes 
Brussels his headquarters a part of the time. 

T. HOSHINA of Tokio, Japan, visited our office this 
month. He is in the United States on a tour of inspection 
to the various office equipment centers. 

R. A. REHM and MRS. REHM of Albuquerque, N 


Mex., spent a short time in our office a few days ago. Mr. 


Rehm, as noted elsewhere, has recently purchased the 
business of Captain O. A. Burtner at Albuquerque. 

HELMER AKERMAN, Stockholm, Sweden, who is in 
the United States for the purpose of studying the office 
equipment situation and obtaining agencies, visited our 
office early this month. 

A part of the population of Hutchinson, Kans., honored 
our office with a visit on June 5th. The gentlemen fron 
that point who called were HARRY L. SMITH, WIL- 
LIAM S. CABY, advertising manager of the Hutchinsor 
News, CHARLES “SANTA” CLAUS, advertising man- 
ager of the Hutchinson Office Supply Company, and 


GEORGE HAUSAM, president and 
Hutchinson Office Supply Company. 

L. A. AMIS of the Muskogee Typewriter 
Muskogee, Okla., spent a short time in our office on 
7th of the month. 


manager of the 


Company, 
th 


lé 





St. Louis Stationers’ Meeting. 
The St. Louis Stationers’ Association held its May meet- 
ing at the American annex hotel on the thirteenth. Rou- 
tine business was transacted. 
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The ACCO Folder 


For Efficient Filing and Safe Keeping of All Records 


It is impossible to misplace or lose a letter from the Acco Folder 
regardless of how frequently or carelessly the files are referred to. 





The Acco Folder is positive 
insurance against loss or 
misplacement of corres- 
pondence because papers 
cannot be wrongly re- 
placed after being once 
filed in an Acco Folder. 
Every paper is chronologi- 
cally bound in its original 
place. Valuable filing 
space is saved by the pa- 
pers being held compactly. 






jy ARERECAN: cLIP LIP COMPANY 
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The Acco Folder is inex- 
pensive because it can be 
used over and over; it is 
the only folder in which 
papers are bound in book- 
form, and from which con- 
tents can be removed in- 
tact securely held together 
with the Acco Fastener. 
Acco filed letters are not 
held by the prongs of the 
fastener, but are bound in 
place by the washer of the 
Acco Fastener, described 
on opposite page. 

Acco Folders are made of heavy red pressboard in stock sizes to fitall standard filing cabinets; also fur- 
nished with any cut of tab without extra charge. Each Acco Folder is complete with one Acco Fastener. 


CIRCULAR UPON REQUEST 


KQCiiP COMPANY 


YN 


ee - 


THE AMERI 





CAl 


“Beebe Ave. and William St.L1C@ NEW YORK,NY. 
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X-RAY 
POSTING 
CABINET built of Stee!) 


—an indispensable accessory 
to the bookkeeping machine. 
Saves valuable time and pro- 
motes efficiency in handling 
checks and deposit slips. 




































BETTER BOOKKEEPING EQUIPMENT 


Used and endorsed by thousands of banks, large industrial 
concerns, manufacturers, wholesale houses, and retail busi- 
nesses, and acknowledgedthevery best equipment for use with 


THE BOOKKEEPING MACHINE 


The X-RAY Line comprises everything required in the modern account- 


ing system. 


Special feature binder equipment—labor saving indexing 


systems—quality materials and workmanship—place this line in a class 
by itself—just a little better than others. 


@ The X-RAY Bookkeeping Machine Ledger 
shown in the illustration, is equipped with the 
Hruska Folding Steel Rack which holds the 
ledger in the proper position for posting and 
for easy reference to the accounts. 


@ This large capacity ledger—built thruout 
of heavy gauge steel—with a perfectly flat back 
and unique non-skid base, provides the best 
working facilities and makes for efficiency. 


@ The Hruska Rack is permanently attached 
co the ledger covers—always ready for instant 
use. A pull outward sets the rack in the post- 
ing position—a push inward folds the rack 
close to the ledger covers, enttrely out of the way. 


@ The X-RAY Rapid Fire Index makes every 
sheet the first sheet. You see the name of the 
account on che index page, then open directly 
to the account page withoui leafing. Anyone 
can look up any account—INSTANTLY. 


q The Bookkeeping Machine insures neatness 
and accuracy, and it does save time in the 
posting operation. The X-RAY Bookkeeping 
Machine Ledger is equally capable. It effects 
a saving of time and work in finding the accounts, 
fully equal to that saved by the machine in he 
actual work of posting. 


¢ Everything you need for che successful 
handling of your accounts and business records, 
is included in the X-RAY Line of Better Book- 
keeping Equipment. 


YOU ARE INVITED TO WRITE FOR PARTICULARS 


LEFEBURE LEDGER COMPANY, Manufacturers, Cedar Rapids, Iowa, U. S. A. 
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Ribbon and Carbon Man Candidate for Auditor. 


William W. Phillips of the W. W. Phillips Supply Com- 
pany, agents for the Miller-Bryant & Pierce lines in St. 
Louis and surrounding territory, has filed as a republican 
candidate for state auditor for the state of Missouri. 

Mr. Phillips is an old typewriter man; in fact was one 
of the pioneer typewriter salesmen and he is well and 
widely known throughout this industry. As head of the 
company which bears his name he has been exceedingly 
successful, building up not only a profitable business but 
an enviable reputation for integrity and the highest possi- 
ble quality of service. The state of Missouri will do well 
should it choose friend Phillips as its auditor. 

Mr. Phillips’ son, Justin E. Phillips, a lad of sixteen or 
thereabouts, is now attending the Missouri Military col- 
lege at Mexico, Mo. He will finish his course next year. 











GLOBE-WERNICKE COMPANY'S NEW CLEVELAND STORE. 








Charles J. Elliott Weds. 


Office Appliances extends its congratulations and good 
wishes to Mr. and Mrs. Charles Jeffress Elliott of Los An- 
geles, Cal., who were married on Wednesday, June 2, 1920. 
Mrs. Elliott was Miss Letitia Clendenin Rhodes. Mr. 
Elliott is well known in this section of the country. He 
was recently connected with a prominent loose leaf man- 
ufacturing house in Chicago and not long ago went to Los 
Angeles, where he took a position with the Western Lith- 
ograph Company of Los Angeles. He is a young man of 
sterling qualities and al! his friends wish him well. Mr. 
and Mrs. Elliott will be at home after the first of Septem- 
ber at 334 South Westlake avenue, Los Angeles. 

An Unfortunate Accident. 

Early in May A. S. Owen, manager for the Monroe 
Calculating Machine Company at Louisville, Ky., met with 
an unfortunate automobile accident while on his way home. 
He was cut on the head and right hand. 


= 
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. Monreal Cuts 
All This in Your Office 


OOK inside this chalk line. That tells 
the story. All this costly, time-con- 
suming work is cut out when you use 

the Monroe. The Monroe does it for you. 
A few simple turns of the crank and your 
answer, 1952533 appears with almost un- 
believable speed. 


The Calculating Machine That Has Made 
Figuring as Easy as Turning a Crank 


Simply set your numbers on the Monroe keyboard 
and turn the crank—forward to multiply or add; 
backward to divide or subtract. No complements 
necessary; no reciprocals necessary; no trained 
operators necessary. 


And you know as you go that your answer is 
correct. Before your very eyes—on the Monroe key- 
board and in the Monroe dials—is visible, positive 


proof that your answer is right—right the first time. 


The Monroe delivers the same unfailing accuracy 
and speed on all your figure-work, 


John Wanamaker Says: 


**Since installing the Monroe machines in this office, 
on invoices alone we have saved at least 334% of the 
time formerly required to do the same kind of work, and 
we take pleasure in being able to tell you how success- 
fully the Monroe Machines have worked out with us.”’ 


—JOHN WANAMAKER, New York. 


Mail coupon for “Book of Facts” which explains 
fully how easily the Monroe figures invoices, chain 
discounts, payrolls, percentages, estimates, interest— 
every kind of figure-work in every business every day. 


ONKOE 


. 5. PA 


Calculating Mackias 


163 





O. A. 6-20 








164 


OFFICE 


APPLIANCES June, 1920 








DEMAND? 


- Ask these jobbers— 


Kimpton, Haupt & Co. 
Frank A. Weeks Mfg. Co. 
Defiance Manufacturing Co. 
Union Stationery Co. 
International Stationery Co. 


cLAR-O-TYPr 


THE WONDER TYPE CLEANER 
Cleans Typewriter Type INSTANTLY 


he. 


Just 


Apply 





and 





So simple—clean—and quick 
—it meets with ready sale 
wherever introduced. 


MORE SATISFIED USERS 


Bethlehem Shipbuilding Corp., Bethlehem, Pa. 
Westinghouse Elec. & Mfg. Co., Philadelphia 
Public Service Railway Co., New Jersey 
New Departure Mfg. Co., Bristol, Conn. 


Details on request to responsible dealers 


* * * * 


THE CLAROTYPE COMPANY 
202-204 Franklin St. New York 


Laboratories: Charleston, S. C. 


Massachusetts Paper Man to Remove to Cleveland. 


Word has just reached us that Edward Southworth, 
manager of the Southworth Company of Mitteneague, 
Mass., expects to leave the comapny the middle of this 
month, having organized the Ferro Enamel & Supply 
Company, which will be located in Cleveland, Ohio, and 
of which Mr. Southworth will be treasurer. 

Edward Southworth has been with the Southworth 
Company for a little more than seven years and has a 
great many friends in the trade. Since his connection 
with the company he has held the position of manager 
and has charge of the sales promotion department. 





Australian Typewriter Man Visits U. S. 

The staff of Office Appliances received a pleasant sur 
prise the other day when George W. McClellan, Chicago 
Underwood manager, brought into our office for a visit 
Sydney Stott, the famous typewriter man and pioneer in 
the industry, of Melbourne, Australia. Mr. Stott visited 
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SYDNEY STOTT. 


the United States about nine years ago, and during the 
interval the industry has seen many changes. His latest 
visit took him to the factory of the Underwood Typewriter 
Company at Hartford and Underwood headquarters in 
New York, also to other industrial points. 

Mr. Stott and his son are the representatives of the 
Underwood typewriters in Australia. He showed us 
letters from his son, written in shorthand, and it appears 
that this is their accustomed method of correspondence. 

In Memoriam. 

The sudden and untimely death of George H. Weaver, 
vice-president and comptroller of the Remington Type 
writer Company, was mentioned in the May issue of Office 
Appliances. At that time we had no particulars of Mr 
Weaver's life. 

At the time of his death Mr. Weaver was in the forty 
fourth year of his age. His passing brought to an end 
the career of a man whose rise in the Remington organ- 
ization had been rapid and whose services were most dis 
tinguished. He was the son of George H. Weaver, a 
lawyer of Rome, N. Y., and was educated in the public 
schools and high school of that city, graduating from the 
latter in 1895. He then took a complete course at the 
Albany Business College. 

Mr. Weaver came to New York in 1905. His first posi 
tion was that of a bookkeeper in a tailoring establishment. 
His genius for figures was remarkable; likewise his genius 
for reading the true meaning of figures. His transition 
from bookkeeper to accountant was therefore natural. He 
practiced the profession of public accountancy indepen 
dently until 1909, when he became connected with the 
accounting firm of Price, Waterhouse & Co. In 1916 he 
entered the employ of the Remington Typewriter Com 
pany and was appointed comptroller on June Ist of that 
year. On March 1, 1919, he was elected one of the vice 
presidents of the company. 
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‘The “Ramer” Plan 


Guarantees These Definite 
Advantages to the Dealer. 


HE “Ramer Plan” is a Co-operative Organization of type- 
writer dealers conceived and operated for the benefit of the 
dealer members. Membership guarantees these definite ad- 







vantages: 







This Co-operative Organization, composed of the best, most pro- 
gressive and most far-sighted typewriter dealers in this country, 
co-operating together for the greater success of each other, and 
acting together thru this co-operative organization, will assure 
the advancement of the typewriter business in general, the greater 
success of their individual businesses and the more profitable sale 
of typewriters and allied products. 














A co-operative buying, remanufacturing and selling organization thru which 
the individual may merge his buying and selling capacity with that of every 


other dealer, thus benefiting and profiting by the combined buying and selling 
power of the entire organization 












Fach dealer will act as a buyer for the organization, having an allowance 
sheet covering all makes of typewriters, and can trade out machines accord- 
ingly, when he so desires, at their full allowance values 










“Ramer Plan” dealers will receive preference in deliveries and prices of re- 
manufactured machines. As the combined buying capacity of the entire 
organization will be greater than that of any individual, the benefits secured 
and given to “Ramer Plan” dealers will be equally great 












Profitable Specialties, Supplies, Devices and Attachments are being secured 
on a selling basis that will enable “Ramer Plan” dealers to participate in their 
sale on an above-the-average profit. The Hillard Improvements, the sale 
of which are controlled by this organization, is an example of this co-op- 







eration. 






There is still unallotted and desirable territory open 
for the right kind of dealers. A request will bring 
more complete information promptly. 


TYPEWRITER FACTORY SALES CORP. 


W. W. Ramer, President 
1824-1826 Woolworth Bldg. New York City 
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Polar Specialties 


Desk Reminders Signature Blotter Books 
Felt Typewriter Pads Combination Desk Trays 
Glass Paper Weights Display Cards 

and Trays Penknife and Ink Eraser 


Felt Cushions Paper Weight and Memo Pad 

Desk Drawer Trays Felt Mats 

Glass Desk Pas Householder’s Handy 

Letter Trays Inventory Book 

Index Card Cases Insurance Expiration Books 

Paper Wallets Commercial Stationery Racks 
. Felt Discs Combined Tablet Holder 


Non-Shine Chair Pads Paper Weight Blotter 

The Polar Catalogue is an 
exposition of specialties that 
are used in every office. Write 








for a copy and note how 
many items are listed that 


a : will “go big” with your trade 
bee 2 


& 


meee Polar Manufacturing Co. 
2 ae es 101-07 North Marshall Street 
Philadelphia, Penna. 
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“They brace the folder 
in five places instead of 
one as with the old fol- 
lower block. Our folders 
consequently stand erect 
with classifications visible 
at all times. These parti- 
tions are also braced at 
the bottom—but movable: 
—so it’s impossible for 
folders to buckle or sag. 
Our papers are always in 
good condition; misfiling 
is practically unknown. 
And the removal of the 


old follower block saves \ Adjustable CrossRods 


inches of filing space. 




















All due to Nuway Filing Interiors. Our cabinets are now fully equipped with them. 
That means efficiency.” 





Send for your copy of “Filing or Finding” today. It tells how Nuway Filing Inte- 
riors are cutting overhead for the most up to date concerns. 







Dealers: Perhaps your territory is still open. Better inquire today. 


Nuway Devices knc. 302 Ellicott 54, Buffalo; NY 
im) NNN 
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Equipment in World’s Biggest Bureau. 


(Continued from page 19.) 
Why Remitters Should Return Premium Notices. 


All mail received bearing checks, drafts, money orders, 
or cash for insurance premiums is segregated in the bureau 
mail section. If the premium notice is not returned as 
requested, a substitute form is attached in the bureau mail 
section and the name of the insured noted thereon. It is 
important that a remitter return the premium notice. When 
this is not done, it is necessary to send a record of the 
remittance to the index files to determine the insurance 
account (certificate number) to be credited. This entails 
some delay. 

Remittances with notices and correspondence attached 
are next listed by the bureau mail section in lots of 200 
and sent to the premium receipts section. In the premium 
receipts section the remittance and notice are carefully 
compared with the attached correspondence, and data such 
as requests for changes of address, reduction, reinstate- 
ment, etc., are entered upon the premium notices. The 
correspondence is then released and sent to the corre 
spondence subdivision where the letters are answered, if 
necessary, after the plan discussed later in this outline. 

Remittances and notices are attached and arranged nu- 
merically according to the certificate numbers appearing 
on the notices. They are then separated, but kept in the 
same relative order. 

Two lists are now prepared on adding machines, one 
showing the amounts of the remittances, the other (in 
duplicate) showing the amounts indicated on the notices 
with corresponding certificate numbers. 

One copy of the list is sent with the remittance to the 
cashier, another with the premium notices to the account- 
ing units, and a third is retained as a record. The cashier, 
upon receipt of his list, exanmines all remittances and notes 
rejections, such as unsigned checks, etc., upon the cash- 
ier’s list. He then lists remittances by Federal Reserve 
Districts and deposits them in the Treasury, except money 
orders, which are separately listed with the Post Office 
Department and referred for collection and crediting to 
the Treasury. 


How Receipts Are Handled. 


The accounting units, upon receipt of the paid notices 
and accounting lists, makes proper record of payments by 
withdrawing receipts (previously prepared and filed as 
stated) or where necessary, by noting advance or over- 
and-under payments. It will be noted that the file of 
notices has the same numerical arrangement as the file 
of receipts which was previously placed in the accounting 
units to meet the notices sent in by remitters. The out- 
going receipts must correspond with the credits as given 
by filing the paid notices in the account file. Receipts are 
then stamped “paid” and forwarded with the correspond- 
ing lists to the cashier. They are here compared with 
the cashier’s lists and, if correct, mailed. 

The function of the term insurance subdivision is to 
receive and hold in safe keeping all applications for term 
(war time) insurance, and amendments thereto; to pass 
upon the validity of such applications and amendments, 
and to furnish to other sections and to the actuarial divi- 
sion necessary information of changes in the records. 

The first operation upon receipt of an application for 
term insurance is the assignment of a certificate number 
After this number is assigned, an index card, showing 
name, rank and organization, serial number, home address, 
and such other information as is necessary for identifica- 
tion purposes, is prepared and sent to index files to be 
filed alphabetically for future reference. The application 
is then examined to determine whether it has been exe- 
cuted according to the terms and provisions of the War 
Risk Insurance Act and supplemental Treasury decisions. 

Next, steps are taken to perfect incomplete applications, 
if possible, or in case of rejected applications, to have 
checkages of premiums in the army or navy discontinued. 
After the application is approved, an insurance certifi- 
cate, which is evidence that the insurance is in force, is 
issued and mailed. 

When requests are received for reduction, cancellations, 
or changes of beneficiaries, necessary examination to es 
tablish their identity and authenticity is made and amend- 
ments effected. Notifications of such amendments are 
properly circulated by the use of change cards. 

When men are discharged from the military or naval 
service, the subdivision makes proper records of the dis- 
charge and, since premiums must henceforth be collected 
direct from the insured, premium cards are prepared and 
sent to the premium receipts and accounting subdivision, 
there to be handled as previously explained. 
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PERPETUAL 
CALENDAR 










Perforated Slips 
pull off easily 
when matter 
been disposed of 






ae 


Solid Rubber Feet 
PAT. APPL’D FOR Can't scratch or slip 


ALWAYS ROOM FOR NEW NOTES 


WEINMAN 


PATENT 


HANDIPAD 


1—Nothing but LIVE notes before you. 
2—Always room for new notes. 
3—-Carried-over memoranda need not be 


re-written. 

4—Large sized filler—lasts several 
months. 

5—-Perpetual calendar. Always up-to- 
date. 


The WEINMAN Patent HANDIPAD consists of 
a peper pad cleanly cut into three sections and 
perforated along one edge, thus making several 
hundred individual memo-slips. This pad is 
mounted on a neat, rubber-footed base, which is 
fitted with a perpetual calendar. 

Notes can be torn off with one hand when matter 
has been taken care of. Easily refillable. Size of 
HANDIPAD, over all, 73” x 32”. Black enamel 


base, nickel back and trimmings. 
Every Desk User Is a Prospective Customer 


Write for Liberal Trade-Discounts 


WEINMAN BROTHERS 


Mnfrs. of Office Appliances 
749 E. 42nd St. Chicago, U.S. A. 











A Handipad Window Display on La Salle St., Chicago 
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Is Your Chicago 
Territory Produc- 
ing a Satisfactory 
Volume of Sales? 





Perhaps one of the largest 
distributors of office appliances 
in the country can increase 


your sales. We have been 
established for 15 years; have large 
quarters in modern office building; 
ample showrooms and warehouse facil- 
ities; Service Department; mailing list; 
facilities for handling direct mail and 
newspaper advertising campaign. Our 
Sales Department leads the country in 
sales on lines we now handle. 


We are prepared to take 
on such articles as an adding 
machine, calculating machine, 
addressing machine, or similar 
device, or high-class line of filing 
equipment. No proposition would be 
considered which could not be han- 


dled in separate department for special- 
ization. 


Our financial responsibil- 


ity is unquestioned, and our 
name will add prestige to your line. 


Correspondence will be 
held confidential, and the 


same courtesy is requested. Address 
DW-18, care Office Appliances, 
417 South Dearborn Street, Chicago. 
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How Converted Insurance Is Handled. 

The Government Life Insurance Subdivision handles all 
applications for Government life insurance, i. e., the per- 
manent type of government insurance. To each of these 
applications there is assigned a converted “K,” or policy 
number, which is different from the old term number, and 
is always preceded by “K” to distinguish it. An index 
card bearing this number and other identifying informa- 
tion is prepared and sent to the index files. The applica- 
tion is then examined for approval. A new premium card 
is set up for each application for converted insurance. 

Incomplete applications are held in a pending file for 
further correspondence, or additional information from 
other offices as may be required. Complete applications 
are sent to the reviewing section, where they are given 
final inspection and, if approved, are sent to the converted 
application files. 

The Government life insurance subdivision has a sep- 
arate accounting section and correspondence section which 
handles all correspondence of a general nature, such as 
questions dealing with the provisions and terms of the 
War Risk Insurance Act, or supplementary Treasury 
decisions. It answers questions of a general nature rela- 
tive to terms and conditions of reinstatement, reductions, 
cancellation, or conversion of insurance, or any questions 
concerning the payment of insurance premiums. 

More than 133,242 applications for the conversion of 
war risk policies into permanent forms already have been 
received. An analysis of 122,810 applications for conver 
sion of war risk policies, which have been approved, show 
that 59,560 applied for 20-year endowment, 35,121 for 20- 
payment life, 12,942 for ordinary life, 7,298 for 30-year 
endowment, 3,149 for 30-payment life, and 4,740 for endow- 
ment at age sixty-two. 

Analyzing Correspondence. 

The correspondence subdivision is divided into ten units 
corresponding (one to two) with the twenty units of the 
premium receipts and accounting subdivision. When mail 
of this general class is received in the bureau mail section, 
it is first separated into mail with certificate numbers, and 
mail without certificate numbers. Mail without certificate 
numbers is sent to the index files, where numbers are sup- 
plied from an alphabetical file. All mail with certificate 
numbers is next forwarded to the numericalizing unit, 
where it is arranged and sent to the correspondence units 
involved. 

The first step in treating this mail is analysis. The 
analyzers determine the action required by other sections 
upon the letter before it can be answered. The analyzers 
indicate the sections that are to handle each piece of cor- 
respondence upon a routing sheet. On this sheet is also 
noted by appropriate checks the purpose of the reference 
and the necessary data for reply. 

When information is needed from the insurance appli- 
cations or from premium records, an information slip is 
also attached, upon which is shown the exact information 
desired. The information slip and route sheet are then 
attached to the letter and forwarded to the proper section. 
Correspondence with all data necessary to dictate a reply 
is sent from the various sections to the correspondence 
subdivision, where a reply is written. The letters, with a 
carbon of the bureau’s reply, are then seni to the files. 

The accounts subdivision, which is now in process of 
organization, will have for its function the maintenance 
of complete records of all financial transactions involved 
in and pertaining to United States Government life insur 
ance contracts. 

Under the administration subdivision are grouped to 
gether a number of miscellaneous service offices necessary 
to the proper administration of the division. It includes 
such operations as the furnishing of supplies and equip- 
ment, preparation of special mail and reports, and handles 
all matters of maintenance and personnel, etc., within the 
division. 

How the Checks Are Signed. 

The checks issued by the bureau are signed at the rat 
of 50,000 per day by one man operating a signograph 
machine equipped with addressograph feed devices. The 
bureau issued the first checks for allotment and allow 
ances two months after the passage of the War Risk In- 
surance Act. On January 1, the total number of allot- 
ment and allowance cards paid was 234,850; a year later 
the number reached 1,889,738. Up to April 1, 1920, the 
bureau handled 4,454,746 allotment applications of enlisted 
men. These applications were thus divided: Number of 
enlisted men asking for allowance, 1,661,943; number mak- 
ing no allotment, 2,792,803. 

Up to April 1, 1920, the number of allotment and allow- 
ance awards was 2,079,690, of which in 1,987,653 cases the 
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The MILLER LINE of FLEXIPOST BINDERS 


constitutes sucha radical departure from “‘old-line” methods of manufacture as to 
require a justification of its existence. The reason is found in THE DEMAND 
OF THE PEOPLE for the features embodied in 


THE FLEXIPOST LINE 


Fiexiace Linn Post With Section Aoved 


; For Increasine Capacity 
Nl - 








1S Soo 


Hineeo 
Case Cosine 
Over Post Tors. 
Marine THEM 
Now-PRoTRUDING 







MecHanism Case Into 
Wuicn Linn Posts ARE 
Drawn To Compress The SHEETS 
Ano Lock Tue BINDER 





j fi 
For £. fos ai DED SECTIONS MP SECTIONAL POST BINDER 


DEALERS WHO PREFER to travel at the head of the procession are invited 
to write for CATALOG “U.” 


STATIONERS LOOSE LEAF COMPANY 


NEW YORK 342-346 Broadway, CHICAGO 
174 Wooster Street MILWAUKEE, WIS., U.S.A. 25 So. Market Street 























York Street Broo ; 
Opn a Factory Rebuilding Exclusi: vely> 


klyn, N.Y. 
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Victor 


Standard 
Typewriter 





“‘The World’s Best Writing Machine”’ 


Some Incontrovertible 
Reasons Why— 


Escapement—Speedy, simple, durable and easy 
of adjustment. 

Alignment—Perfect and permanent because of 
the inch wide type bar bearings. 

Carriage Rigidity—Never before attained. Se- 
cured by the octuple roller bearings which 
eliminate all lost motion. 

Ribbon Reverse—Automatic, reversing without 
strain. Accomplished by a simple cam con- 
struction without springs, dogs or ratchet 
wheels. 

Unit Paper Feed—Grips the paper early; holds 
it late. Alignment perfect at extreme bot- 
tom of sheet. 

Variable Line Spacer—Instantaneous and posi- 
tive, operated with one motion by either hand. 

Line Space Lever—On left front, giving greatest 
possible speed and efficiency. 

Back Space Bar Properly Placed—Operated by 
any finger of either hand, directly from key- 
board. 

Auxiliary Rolls—Oscillating, wonderfully effi- 
cient. 

Touch—tThe lightest, most pleasing and least 
tiresome. 

Decimal Tabulator—Inbuilt, simple and speedy. 

In Appearance—Easily the most artistically de- 
signed and beautiful of all typewriters. 

Stencil Cutting—A slight touch of lever in- 
stantly moves the ribbon from writing po- 
sition. 

No Attachments—Modern construction, no at- 
tachments—every improvement being built 
into the machine. 


VICTOR TYPEWRITER COMPANY 
General Offices and Factory 


On Poplar St. from Wyoming Ave. to Oakford 
Court to Penn. Ave., Scranton, Pa., U.S.A. 



























UPLICATOR 


$38.50 


Completely 
Equipped 


A Big Money- Maker 
for Dealers 


We have an unusual! offer to make 
to one dealer in every locality. 


The Rotospeed Stencil Duplicator is 
simple in construction, easy to operate, 
accurate and fast. It prints good, 
clean-cut copies of hand written or 
typewritten forms. It reproduces draw- 
ings. It saves 92% on form letters. 
Prevents delay. Saves time. Saves 
money and makes money. It is an 
easy and rapid seller. And every 
sale is followed with a continuous 
stream of profit on supplies. 


Our national advertising in Collier's, 
American Magazine, Literary Digest, 
Review of Reviews and other big na- 
tional publications is bringing inquiries 
and sales from every locality. 


We have a proposition whereby you 
can have the Rotospeed profits for 


your territory. 


Write or wire for the details of our 
exclusive agency proposition. 


The Rotospeed Co. 
Agency Dept. 
Dayton, Ohio 
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awards had been closed and payments stopped. This left 
92,037 outstanding awards; on 31,628 of these awards pay- 
ments have been suspended pending final settlement, and 
on 60,409 awards payments are being made monthly. 

Upto April 1, 1920, the total number of checks issued 
and mailed by the bureau on account of allotment and 
allowance payments was 18,444,078. The total amount of 
these checks was $547,583,476.19, representing payments 
as follows: $285,672,241.69 in allotments deducted from 
the enlisted men’s pay, and $261,911,234.50 in allowances 
granted to the enlisted men’s dependants. 

Busiest During the War. 

In the thick of the war the allotment and allowance 
business of the bureau was of maximum activity. The 
monthly high water mark of allotment and allowance pay 
ments was in November, 1918, when the bureau issued 
checks for allotments amounting to $29,073,040 and for al- 
lowances $28,595,400, a total of $57,668,440. With the termi- 
nation of hostilities discharge notices of enlisted men be- 
gan to pour in upon the bureau until more than four mil 
lions were received, requiring in each case the immediate 
discontinuance of payment of the award; so that the num- 
ber of checks forwarded monthly is steadily decreasing 
In February of this year the bureau’s allotment and allow- 
ance payments amounted to $3,046,317.52, of which $749, 
907.74 was for allotments and $2,298,349.78 for allowances 

Verification of Payments. 

In the compensation and insurance claims division where 
14,000 insurance award cards are handled each day from 
the first to the tenth of each month, 14,000 compensation 
disability award cards each day from the eleventh to the 
twenty-second of each month, and 14,000 death disability 
award cards each day from the twenty-third to the last day 
of each month, a new system of verification of payments 
due has been installed for the purpose of rendering it 
impossible to make mistakes on checks. This is handled 
as follows: 

On vouchers, which are similar to pages used in loose- 
leaf booklets, are listed initial payments, amended awards, 
special and final payments, together with the name and 
address of the person to whom the award is made. The 
address is written in block form and the amount due is 
shown opposite the name. 

These vouchers have a consecutive series of numbers 
which are put on in the abstract section when final reca- 
pitulation is being made for the auditor of the Treasury. 
The person at the head of the division verifies these vouch- 
ers and must sign his name under “Certified Correct” at 
the bottom of the sheet, giving the date of certification. 

In cases where payments should be withheld, the vouch 
ers are sent to the abstract section where the check is 
withdrawn and canceled. The vouchers are again checked 
up in the receipts and disbursements division and the 
totals verified before checks are written. Those vouchers 
having incorrect totals are sent to the bookkeeping sec- 
tion with a notation showing in what way they are 
incorrect. 

Settles Claims Rapidly. 

The compensation and insurance claims division of the 
bureau has settled 125,370 claims for insurance, aggre 
gating approximately $1,120,368,587.48. Only 4,878  in- 
surance claims are pending, and in these cases the claim- 
ants or beneficiaries, in many instances, are residing in 
foreign countries where disturbed conditions render com 
munication impossible. It now requires only about five 
days from the receipt of final evidence of death in an 
insurance case for the issuance of the first checks, and 
frequently cases have been handled even more rapidly. 

In cases of total permanent disability, men have been 
examined, the award made, and the first check placed in 
their hands, all within a very few hours. 

Intercommunication in the Bureau. 

Intercommunication throughout the bureau is carried 
on by means of the Bell automatic telephone, connected 
with the usual multiple manual switchboard for outside 
service 

All of the officials of the bureau have instantaneous 
communication with the director by means of the dicta- 
graph, in addition to the telephone. 

By the use of the dictograph the director can hold a 
conference of his assistant directors without any of them 
leaving their offices for the reason that by the turning up 
of the proper keys all are connected on the same wire 
and each can hear the conversation of the other. 

It was found that phonetic difficulties rendered it ex 
tremely difficult to transmit over the telephone informa- 
tion respecting proper names and army serial numbers 
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The 
American 
Combination 
Register 


is a combined Adding Machine 
and Cash Register— 








TWO MACHINES IN ONE 
AT THE COST OF ONE 








It completely provides any informa- 
tion or detail of sales or expenses, and 
it is flexible and easily adapted to any 
business. 


Either or both machines instantly 


available 


CASH REGISTER CAPACITY: 


One Cent to One Thousand Dollars. 
Provides a permanent record of each 
transaction, classifying the sales of 
nine clerks and nine departments, and 
showing each item as Cash, Charged, 
Paid-Out or Received on Account. 

ADDING MACHINE CAPACITY: 

One Cent to One Million Dollars, and 
machine made 


produces beautiful 


monthly statements. 


American Can Company 


Typewriter and Adding Machine Dioision 
1230 Monroe Bldg. Chicago, IIL. 
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Typewriter Men 


can add substantially to their 
profits by selling 


AZORA AIR CUSHIONS 


TYPEWRITER SUP- 
PLY AND REPAIR 
MEN, in their calls 
upon the trade or 
waiting upon custom- 
ers have many oppor- 
tunities of showing 
these cushions to 
men who are real 
prospects. 

You can attach Azoras in a few seconds, while 
asking the customer whether he has ever used 
them. The beneficial effect is so immediately evi- 
dent that the rest is simple. 

Azora Air Cushions are built on the same success- 
ful principle as the automobile tire, a combination 
of air chamber and rubber—of the _ greatest 
resiliency. 

Azora Air Cushions would work in with your busi- 
ness excellently. We'll be glad to tell you more 
about their sales possibilities—their nerve-saving, 
typewriter-saving, sanitary features. 


Let Us Hear from You 


AZORA RUBBER COMPANY 
54th Avenue & 20th Street | CICERO, ILL. 
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Old Town 


Standards Assure 
Satisfactory Quality 


whatever the requirements 
for service or cost. The 
basic materials are selected 
as the result of extended 
experience in the develop- 
ment and manufacture of 
Typewriter i — 
ve and Carbon Papers under 
onetime our formula. 


— Old Town Carbon Paper 
is made in twelve brands 
for typewriter, pefi and pencil, in various weights, 
finishes, in the usual colors. 

Old Town Typewriter Ribbons are marketed un- 
der two brands and each is inked for light, me- 
dium or heavy duty. 

Performance and permanence guaranteed. Our 
Brands are packed in handsome lithographed boxes. 


aanret 
yre oe wae 





Moonfacturers of Carbon Paper and Typewriter Ribboasj 
Old Town and “Crowfoot"’ brands. 


Old Town Ribbon & Carbon 
Co., Inc. 


245-47-49 Centre Street 


























To overcome this difficulty and to expedite the work, 
telautograph machines were installed in the information 
section, and the large file rooms so accurate information 
is now transmitted and received instantaneously. 


Other Mechanical Equipment. 

The use of dictating and transcribing machines in the 
correspondence sections of the bureau has been developed 
to a high degree of efficiency, and has assisted greatly in 
expediting the work. 

A discussion of the mechanical efficiency of the ordinary 
typewriter, of which 4,000 are in use in the bureau, is not 
considered an appropriate part of this discussion, since 
such machines are a well established feature of office 
equipment, and this is a record of the efforts of the 
Bureau of War Risk Insurance to go beyond and improve 
upon the usual type of equipment. Automatic typewriting 
machines operated by motors are made use of for the 
preparation of highly personalized form letters. 

In the translation section of the bureau there is in use 
a multiplex typewriter upon which can be typed the char 
acters of seven different languages. There is also a dupli- 
cator which is used for copying form letters translated into 
foreign languages. 

In the duplicating section there are in use fourteen 
machines, practically all of which are equipped with power 
drive and automatic feed. The production on these ma- 
chines is about one hundred per cent to 125 per cent more 
than it would be if there were no automatic feeds and 
power drives attached. 

In the mail section a cutting machine operated by one 
man opens a total of thirty-six thousand letters daily. 

A single sealing machine used for the sealing of en- 
velopes seals approximately 126,000 letters daily. 

A single folding machine used for the folding of en- 
closures folds approximately 17,500 pieces daily. 

Bundles Tied by Machinery. 


A tying machine used for the tying of stated and an- 
stated mail for delivery to the post office ties approxi- 
mately 2,000 packages of mail daily. 

The bureau also uses a very large number of adding 
machines in the computation of the enormous sums ex- 
pended and received, and also many computing and other 
machines which reduce clerical labor and expedite the 
work. 

In the stock room of the bureau steel shelving has been 
found to be an economy both as to space and strength. It 
also reduces the fire hazard. 

Lifting machines are provided for the handling of heavy 
cases of paper, envelopes, et cetera. 

Co-ordination of human effort with the improvements 
in equipment has been a vital factor in the progressive 
betterment of the work. The Bureau of War Risk In- 
surance has one of the most scientifically organized per- 
sonnel offices in existence, the efficiency of which is rein- 
forced to a very important degree by a welfare depart- 
ment which provides social, recreational and educational 
facilities for the thousands of employes who came from 
all parts of the country to serve the Government in Wash- 
ington. The thoroughness of this work constitutes an 
innovation in Government service in the degree of its rec- 
ognition of the human qualities which must be considered 
in successful organized effort. 

In fine, although the bureau has been brought to a 
current basis by the combination of human efficiency and 
mechanical devices—enabling the elimination of virtually 
half of its personnel—new improvements are steadily be- 
ing made. And it is the expectation of the director that 
ultimately all communications received in the bureau in 
a morning’s mail will be answered the same day, and that 
all other operations of the bureau wiil be facilitated and 
speeded up to a similar degree of rapid and efficient action. 


Arkansas House Adds Commercial Furniture. 

The Nicholls Printing Company has added office furni- 
ture to the loose leaf and printing departments of the 
business which it conducts at Helena, Ark. In an an- 
nouncement last spring describing the new service in office 
furnishings, the cempany states that it is carrying a stock 
at 318 York street, opposite the printing plant, consisting 
of a representative line of the higher grades of office fur- 
niture and filing deviccs. They conclude their announce- 
ment by the statement that if the customer cannot get his 
equipment from the Nicholls Printing Company, he should 
try competitors, but for their own best interests they 
should make it a point to buy their goods in Helena, and 
to back up the dealers who are trying to maintain stocks 
and service. 
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You Play a Big Part in 
the Stafford Advertising 


VERY Stafford advertisement in the great national pub- 
lications is designed to bring the business to you. 


The above illustration, for instance, taken from one of 
our consumer advertisements, not only pushes Stafford’s 
Commercial, but suggests the immediate use of your de- 
livery service. The copy carries the same note. 


Are you getting your share of the fast-growing sales of 


Stafford’s 


Inks— Adhesives— Ribbons—Carbons 















































. series of Stafford full-page advertisements is being placed in the 

hands of over ten million readers. This drive for bigger business, 
based upon the established Stafford reputation and featuring the 
entire Stafford line, is helping to swell the sales total. 


You will benefit just as much in proportion as we will, if you will tie 
yourself to this advertising, stock the whole line, display it and push 
it. Our Balanced Assortment suggestions are helpful. Write for them. 


S. S. STAFFORD, Inc., 603-609 Washington St., New York 
Established 1858 
Chicago: 62 W. Kinzie St. Canadian Factory: 9 Davenport Road, Toronto 
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JUNIOR LEDGER OUTFITS 


Big Values--Medium Prices--Steady Demand 


The improved Junior Outfits in their new dress are shown 
above. They are popular with users of medium priced outfits 
because they are bound in high grade materials and with quite 
as much attention to detail as the higher priced ledgers. 

We make them in two bindings: Duraflex back and corners 
with Corduroy sides and full army duck with red Russia corners. 
There are also two popular sizes for sheets 714 by 10% and 914 by 
117% inches, with four standard forms on a good grade of ledger 
paper. 


Irving-Pitt Manufacturing Co. 
CHICAGO KANSAS CITY NEW YORK 
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The dealers of the Shaw-Walker Company have re- 

ceived a revised price list, No. 8131. 
* * x 

The Hampden Manufacturing Company, Inc., 106-08 
Fulton street, New York, N. Y., has issued a catalogue 
of thumb tacks, clips, picture hooks, etc. 

*x* *« x 

The Eagle Pencil Company, 70 East 13th street, New 
York, has devised a mailing card which can be used to 
carry a lead pencil sample. A return post card is provided. 

x x x 

Adams, Cushing & Foster issue a handy memorandum 
book each month. It forms a very desirable souvenir, as 
the daily pages are adorned by quotations from famous 
authors. 

* a * 

Retail Price List O, dated April 26, has been circulated 
by the National Blank Book Company, Holyoke, Mass. 
It covers the complete National line of loose leaf devices, 
both stock and special. 

x Ok 

The Steel Equipment Corporation, Avenel, N. J., has 
issued a new price list covering index cards, manila fold- 
ers, card index guides, pressboard guides, metal tip guides, 
manila guides and Security easy index. 

+ * * 

The Weis Manufacturing Company, Monroe, Mich., has 
issued retail selling list No. DE, dated May, 1920. It gov- 
erns the Weis General Catalogue No. 18. A current buy- 
ing, or dealers’ price list, accompanies the retail selling list. 

x * * 

The Denny Tag Company, West Chester, Penna., has 
issued a folder summarizing the rules applying to the tag- 
ging of shipments by freight and express. Information is 
given governing the type and weight of tags for various 
purposes 

, > * 

A booklet prepared for circulation by dealers among 
office men has been issued by the National Blank Book 
Company, Holyoke, Mass. It is termed “Good Rules for 
Bookkeepers,” containing a condensed showing of the 
principal stock rulings available in the National lines of 
loose leaf devices and blank books. 

x * * 

The Boorum & Pease Company, 109-11 Leonard street, 
New York, has issued Descriptive Price List No. L12, 
covering loose leaf devices, dated May 1, 1920. This 
supersedes and annuls all prices of previous issue. The 
list makes sixty-tour pages with cover, and is provided 
with a complete thumb index. Numerical and Descriptive 
Price List No. 8 is devoted to the standard blank books 
described in Catalogue No. 45. It is also dated May 1, 
1920. 

* 

An unusual booklet, “The Master Key to Typewriter 
Service,” has been issued by the Royal Typewriter Com- 
pany, Inc. It is handsomely done in two colors, with 
cover, and is devoted to “Twenty Special ‘Royal’ 
Features.” These points are fully elaborated by means 
of detail illustrations. A page is devoted to the extra 
wide carriage Master Model No. 10, designed for loose 
leaf ledger and other record work. Seven distinct type 
styles are illustrated as faces in popular use. 

* sk * 

Two effective booklets are being circulated by the Thad- 
deus Davids Ink Company, Inc. They are tastefully 
printed in colors, with specially designed covers. “What 
Is Your Signature Worth?” tells about Davids’ signature 
ink de luxe, a special product which is permanent even 
when bank notes signed by it are “laundered” with a 
caustic solution. “Davids’ Electro Chemical Writing 
Fluid” contains interesting history of writing inks, and 
detailed particulars regarding the Davids’ contribution to 
advancement in its manufacture. 

* * * 

The Barshal Steel Equipment Company, Cleveland, Ohio, 
has published an interesting booklet on “Barshal Unit 
Construction ‘Security’ Safe Deposit Boxes.” It traces the 
history of the safe deposit box to the pyramids of Egypt, 
when they formed the treasure deposits of kings. The 








ANOTHER SPECIAL! 


One Quarter Regular Price 


Every small firm needs a CHEAP 
Listing Adding Machine 


ALL REBUILT 


<—rZOooc- 
wher -le2le she 71®) 





C. H. KORB 


Rebuilt Adding Machines and Typewriters 
31 Walker St., New York City, U. S. A. 


























tHe Standard Stamp Affixer 


MODEL E The STANDARD STAMP 
Without Register $20 AFFIXER is the lightest, speed- 
With Register $25 iest and most efficient device 
of its kind. Like all “STAND- 
ARD” products it is “simplicity 
itself,” having only two moving 
parts. The use of the STAND- 
ARD makes a pleasure of work 
which is otherwise laborious, 
disagreeable and unsanitary. 

It is constructed to hold a 
coil of 500 U. S. postage 
stamps, coiled sidewise, which 
can be obtained at any Post 
Office in le to 5c denominations. 

It was built for service, gives 
thousands of others good servy- 
ice, and will give you good 
service. The STANDARD is 
used and endorsed by thousands of prominent con- 
cerns in the U. S., Canada and Europe. Used ex- 
tensively by State and Municipal Departments. In 
use bycorporations of international repute, such as> 





Standard Oil Co. Western Electric Co. 
General Electric Co. Bell Telephone System 
Stone & Webster United Shoe Machinery Co. 
N. K. Fairbank Co. American Snuff Co. 

Singer Sewing Machine Co American Lady Corset Co. 
Waltham Watch Co. Neostyle Company 
Simmons Hardware Co. Pacific Coast Borax Co. 
Worthington Pump Co. Angilo-South American Baak 


Btc., Etc, Bte 

We have a very interesting proposition to make te 6te- 

tioners and experienced office specialties salesmen in a few 
territories where not already represented. 

Write for details, stating territory covered and other lines 

you are handling. 


STANDARD STAMP AFFIXER Co. 
EVERETT, MASS. 
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EcupsE PNEUMATIC INKWELLS 


save by preventing waste 


WHEN you dip your pen into an Eclipse 
Pneumatic Inkwell, you always get just 
the right amount of ink. There is no 
crusted plunger to stick and blunt your 
pen and spatter ink all over everything. 
And each penful is clean and fresh, for 
Eclipse wells are so constructed that 
they are practically dustproof. The pat- 
ent opening especially prevents waste by 
eliminating evaporation through unneces- 
sary exposure. (See cut). 

Eclipse Pneumatic Inkwells are all 

glass and come in many handsome 


styles, individual and combination. 
Send today for catalog. 


GENERAL ECLIPSE CO. 


Dept. A DANIELSON, CONN. 




















“BUMP” 


If one machine does 
the work, why two? 


The New Stand 
Model Bump 
Paper Fastener 
and Punch is a 
paper fastener 
at one end—a 
punch at the 
other, taking a 


B binder. ~<a a, 
ice — Eff- ——— 


ciency —Econ- 
omy. Can you Write Now 


' Then there’s 
beat #9 the Hand 


Model “BUMP”’ 


that dealers call “Old 

Reliable.” 

A paper fastener 

that'll never cause 

you a moment's worry. A steady producer for 

- trade. Display these models. They will do 
e rest. 


BUMP PAPER FASTENER COMPANY 
La Crosse, Wis. 


SEYMOUR CONOVER, Eastern Representative 
350 Broadway, New Yor 
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Romans elaborated on the idea. Our Civil War created 
conditions which led to the first American safe deposit 
banking company. The booklet describes the various 
sizes of Barshal units, gives detailed information regarding 
their construction, and illustrates the exteriors of a num- 
ber of banks using Barshal equipment. 
* * K 

The Boston Index Card Company has issued a tem- 
porary edition of its book on the “Bicco Russell Index.” 
This is a patented scheme of filing, based on phonetics, 
and has a wide field of application where lists of proper 
names are extensive. The system is based on the law of 
“idem sonans,” which considers as similar names which 
sound alike, even though they be spelled differently. The 
Russell system eliminates the vowels and certain other 
sounds. 


New York State Editors Organize. 

Fifty editors of employees’ magazines, representing the 
principal industrial plants of New York state, met in Syr- 
acuse, Thursday, May 27, and formed a permanent or- 
ganization to be known as the Associated Editors of Em- 
ployes’ Magazines of New York State. 

The business sessions were devoted to a general dis- 
cussion on publications issued by big industrial concerns 
for and in the interest of their employees. Through this 
means of co-operation on ideas and plans for presenting 
the various subjects to the workers, much good is expected 
to be accomplished. 

In the evening a dinner was served in the Onondaga 
Hotel after which three speakers were heard. They were 
State Industrial Commissioner James M. Lynch, H. C. 
Blagborough, industrial relations manager and assistant 
to the president of the H. H. Franklin Automobile Com- 
pany, and Frank Morris, secretary of the Syracuse Safety 
Council. Mr. Lynch and Mr. Morris presented some very 
interesting and instructive arguments and facts on safety 
work and offered suggestions as to how it could be best 
placed before the employees by plant publications. Mr. 
Blagborough outlined some of the chief advantages to the 
company derived from such magazines. 

It was decided to hold the next meeting in Syracuse 
on September 29, 1920, 


Central Western Monroe Conference. 


Twenty-nine representatives of the Monroe Calculating 
Machine Company, operating in the Central West, met at 
the Chicago office to discuss sales questions. The day 
sessions were spent in drill on working out machine prob- 
lems, as well as work on the mechanics of the machine in 
the Chicago repair department. 

The evening sessions were devoted to various topics, 
such as “Standard Office Practice,” “Closer Co-operation 
Between Advertising and Sales,” “Sales Promotion Work,” 
“Analyzing Territories,” “Methods of Intensifying Sales 
Work,” “Covering Rural Territories Economically and 
Profitably,” “The Value of Systems Service Analyses,” 
“Proper Packing and Shipping,” and “The Value of Mon- 
roe Publications.” 

Entertainment features were liberally provided. The 
men were given their meals at the De Jonghe hotel, during 
which musical numbers were given, including community 
singing. One day was spent at Highland Park, a Chicago 
suburb, at the home of H. H. Doty, district manager. The 
guests showed their appreciation of the hospitality ex- 
tended through the presentation of a sterling silver water 
pitcher, the spokesman being W. L. Van Leuven, of the 
Kansas City office. A selling demonstration was staged by 
W. M. Mann, Milwaukee manager, and F. R. Winship, 
Minneapolis. 

The list of salesmen attending the Chicago conference 
of the Monroe Calculating Machine Company included 
J. S. Adams, Chicago; W. F. Barklage, St. Louis; E. H. 
Beagle, Des Moines; B. W. Burns, Chicago; W. W. Brown, 
Indianapolis; G. W. Borden, Detroit; W. D. Boone, Chi 
cago; F. H. Daley, Kalamazoo; H. H. Doty, Chicago; W 
G. Hornung, Chicago; C. C. Hart, Chicago; W. E. Hill, 
Chicago; G. R. Curtiss, Columbus; Edmund Easters, 
Omaha: Robert Fisher, Minneapolis; T. B. Gannaway, 
Tulsa; Gus Hanssen, Davenport; J. W. Knippling, Cincin- 
nati; H. A. Meybohm, St. Paul; B. M. Mulvaney, Mil- 
waukee: W. H. Mann, Milwaukee; A. S. Owen, Louisville; 
R. W. Peck, Chicago; A. H. Radebaugh, Toledo; H. A. 
Thomas, La Porte; R. F. Thomas, Milwaukee; W. L. Van 
Leuven, Kansas City; J. D. West, Orange; Milton Wright, 
Detroit. 
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“U-Need-Me” Tops Off the Display 


The ‘“U-Need-Me’”’ Glass Desk Pad with writing implements or 
stationery upon it, the ‘‘U-Need-Me’”’ Chair Pad, Cushion or Glass 
Desk Tray appropriately arranged in a display of office furniture 
have the effect of completing the idea—of topping off the display. 


Just as “‘U-Need-Me’”’ 
Specialties set off a 
window or counter 
display, so 
dotheycom- 
plete a sale 
of business 
stationery, equipment or office 
furniture. When the customer 
has been sold a bill of goods, his interest has been aroused 
and heis ready to buy on sight. The cost of selling is almost 
nothing and there is a tangible profit to the dealer. 
‘“U-Need-Me’”’ Specialties go well by themselves too; they 
are well made, and there is a good demand. Let us send 
you our catalogue giving a full description. 


Geo. E. Fox & Co. , FOX 


ee x e House 
33 West Kinzie Street Chicago, IIl. of Specialties 
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Real Service in Filing Supplies 


Not only the durability that assures future orders from the pleased 
customer, but quick shipment of your orders. We ship. 


Goodline “Metal Tip” Guides 


in from one to ten days from the receipt of your order. 








Goodline service to users is based on our reinforced metal tip. 
There is strength where needed. The extra metal below the printed 
tab does the work. Goodline ‘‘Metal Tip” Guides outlast any 
other pressboard guide on the market. No other guide is like it. 
Goodline ‘‘Metal Tip’ Guides withstand hard usage, and do not 


become dog-eared. 
The tips cannot tear off. We japan the metal after forming, | 


thus providing a continuous, firm coating, which will not flake off, or rub off, as 
may happen if the sheets are coated before forming. Goodline “Metal Tip” 


Guides do not rust. 
For prices and full information address 


Goodline Manufacturing Company, Kent,. Ohio 


New York Office: 368 Broadway 
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The Badger-patented slotted hinge used on 
Badger ledger sheets is but one of the many ex- 
cellent features that makes this line a popular 
one in all progressive business houses. 


With it, sheets lay flat in every part of the book 
—front, center or back—without the use of force 
to keep the ledger open. And because the slotted 
hinge is found only in Badger sheets, the dealer 
who sells them is assured steady, repeat sales— 
and profits. 











Wf 
The Slotted Hinge—A Selling Feature 


We have sheets with flexible and crimped hinges 
for those who prefer them. 

“Badger Ledgers for quick turnovers!” That’s 
the general verdict of dealers who know through 
long experience. They sell the Badger Line be- 
cause it assures them liberal profits and a quick 
turnover for their investment. There are no 
“stickers” in the Badger Line. 

It will pay you to write today for Badger 
Ledger Section 0-6, just off the press and full of 
the latest information about this profit-making line 
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MASTER GRADE 
REMANUFACTURED TYPEWRITERS 


for more satisfaction 


[ye ENCHVE in appearance 


and performance. 


Every make 


Any style 


Wholesale Typewriter Company, Inc. 
326-330 Broadway, New York City, U.S.A. 


Cable—“Saletype” 
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OTHER MACHINES 








NOESTING 


Chicago, Ill—The Duplicator Manufacturing Company IDEAL PAPER CLAMPS 


will conduct a convention for representatives June 30 to 


July 3. Rae | Ready for Immediate Shipment 








Chicago, Ill—Sidney Stott, Australian distributor of 
the Mimeograph, visited,the plant of the A. B. Dick 
Company in May. 














a . . m No. |—Packed 12 toa 
A Box, 12 Boxes to a 
Container. 







* * OK 
Chicago, Ill—The American School of Multigraphing 
has been established in the Manhattan building by L. C 
and H. S. Steele. In addition to the instructional work, 
the school handles direct mail campaigns for advertisers 








a 

Chicago, Ill.—Included in a large party representing 
the advertising council of the Chicago Association of 
Commerce at the Indianapolis convention are Frank M. 
3oughton, The American Multigraph Sales Company, 
and Charles H. Lindquest, Duplicator Manufacturing 
Company. Indianapolis will entertain the sixteenth an- 
nual convention of the Advertising Clubs of the World. 
Dayton, Ohio.—H. J. Haas, salesman for The National 
Cash Register Company, has returned to duty after re- 
covering from a serious automobile accident last Fall. 











No. 2—Packed 50 to a 
Box, 10 Boxes to a 


* * 


Container. 
Dayton, Ohio.— Work has been commenced on a new 
building for The National Cash Register Company, to be 
known as Building No. 23. It will house the slitting de World’s Largest Manufacturers of 
partment and paper stock. The building adjoins that of Paper Clips, Pin Tickets 
the printing division, and will occupy a site 540 feet long and Thumb Tacks 


and 100 feet wide. Including a connection to the build- 
ing department, Building No. 23 will afford 58,000 square NOESTING PIN TICKET CO I 
teet of floor space all on one floor. The floor will be *9 nc. 
wood blocks. 

Rochester, N. Y.—This city has been campaigning for Mount Vernon, New York, U. S. A. 
funds for the Community Chest. Among the “gold dig- 
gers” were W. G. W. Todd, L. M. Todd, W. L. Todd, 
G. W. Lee, H. A. May, S. J. Foote, and others of the 
Todd Protectograph Company organization. 























* * * 


Rochester, N. Y.—Emblems denoting membership in 
the Premier Club of the Todd Protectograph Company 
have been earned by the sales records of Royal V. 
Andrus, Illinois, and Charles W. Dodd, South Carolina. 

St. Louis, Mo.—As a part of the educational programme 
of the St. Louis Junior Chamber of Commerce, F. W. 
Pagel gave a Protectograph demonstration, assisted by 
Alvin Schmidt, who is associated with him 

San Francisco, Calif—F. F. Wright, district manager 
for the Elliott-Fisher Company, is having his offices in the 
Monadnock building remodeled and enlarged. Expansion 
of business has forced the changes, and selling goes on as 
usual, in spite of the fact that the place is invaded by 
workmen. 


a, 


He) 










* * 

San Francisco, Calif.—Jas. I. East, Pacific Coast mana- 
ger of The National Cash Register, left three weeks ago 
on a trip through the northwest, and expects to be gone 
for another three weeks. He has one hundred sales agents 
under his control and he is finding that they all report 
excellent business conditions. Chas. W. Reyburn, San 
Francisco office manager, says that The National Cash 
Register Company is not lamenting the shortage of goods, 
for it saw the handwriting on the wall, a couple of years 
ago, and supplied its Western agents so bountifully with 
goods that now no one in the firm is lamenting shortage, 
due to the switchmen’s strike. 
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eras 


is Label is Your 
‘Positive Protection 


hen your stationer sends you a case 

of adding machine rolls, bearing 
the above label, you know that he is 
furnishing the best possible quality. 
He will promptly and cheerfully replace 
any defective material. 
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Protectograph’s Mail Service Division. 


Qualified Adding Machine paper is made in 
white and buff colors, to fit standard machines 






The Todd Protectograph Company has established a 
mail service division, to supplement the efforts of its sales- 
men in the field. The purpose of the new departure is to 
solicit by mail the prospects which the men in the terri- 
tory cannot see. The mail service division will co-operate 
with the advertising department. the sales department and 
the indemnity check department. Another function will 
be to keep in close touch with users, to insure the effective 
use of the Protectograph. 


Manufactured by 
GEORGE BANTA PAPER COMPANY 


Menasha, Wisconsin 
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“EVERCLEAN” 


CELLULOID 


OFFICE CUFFS 


“THE ONLY SANITARY CUFF PROTECTOR”’ 
















FOR MEN 


Office Workers 
Sales Clerks 
Autoists 


FOR WOMEN 


Stenographers 
Bookkeepers 
Sales Women 
























LIST PRICE FIFTY CENTS PAIR 






Trade 





















Saves Laundry Bills Put on in a Jiffy 
Prevents Edge of Everclean Always New and 
Cuff From Fraying Never Wears Out 





Mark 






PAT. APPLIED FOR 


“ORDER FROM YOUR JOBBER”’ 


THE EVERCLEAN CUFF CO. 
Manufacturers of Celluloid Specialties 
PENNSYLVANIA AVE. & FULTON ST. 

BROOKLYN, N. Y. 












Stop That Waste! 
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Na ah 
of CARRIB USERS 


Carbon paper is more than a mere repro- 
duction sheet 


IT IS A FIXED EXPENSE 
You quickly reduce this expense when using 


Carrib Brand 
Carbon Papers 


Clean, clear, color-ful copies—maximum of wear. 


A PAPER FOR EVERY PURPOSE 


Shipped direct from our factory—at a substantial 
ray Samples and prices upon request. Multi- 
ad atch Ribbons that satisfy the most 


, EP delivery—any quantity. 


Carrib Mfg. Corporation 
46 Stone St., ROCHESTER, N. Y. 
“‘Carrib means quality”’ 
Pittsburgh Branch: Philadelphia Branch: 


Ferguson Building, 1212-1214 Filbert St., 
Pittsburgh, Pa. Philadelphia, Penna. 


{. ethwestern Branch: 
”) Flint Street, 
' rtland, Oregon. 
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Atlanta, Ga.—During the trolley strike here John Lewis, 
local representative of the Joseph Dixon Crucible Com- 
pany, organized emergency transportation for many citi- 
zens. As vice president of the Atlanta Automobile Asso- 
ciation he issued an appeal to members to give pedestrians 
a lift on their way to and from work. Pedestrians were 


admonished to hail passing cars in which there were 
empty seats. 

Boston, Mass.—Fred Brown has resumed work for 
Eberhard Faber, after several months’ absence due to 


illness. 
Chicago, Ill—The display windows of the new Water- 
man store on State street attracted much attention during 
the Republican national convention. Portraits of prom- 
inent candidates linked the store with the most absorbing 
topic of the day. 
Manila, P. I.—Geo. Reindall has established himself 
here as representative of the Eagle Pencil Company. 
New York, N. Y.—The House of James Shea, printing 
and stationery, has experienced a remarkable growth in 
its fountain pen department. 
ck Ok 


New York, N. Y.—Lewis E. Waterman, of the L. E. 
Waterman Company, returned in early May from a busi- 


* 


ness trip to southern points, which included Atlanta and 
Birmingham. 
Philadelphia, Penna—A colored boy, Henry Jefferson 


by name, was detected stealing a case filled with fountain 
pens in the Media pharmacy, 60th and Market streets. He 
had covered the case with a newspaper, and planned walk- 
ing out of the store with his plunder. 
* ak 
Philadelphia, Penna.——In May the Chamber of Com- 
merce was the scene of the distribution of certificates of 
appreciation by the War Department to manufacturers 
who had rendered service in furnishing supplies during 
the war. The Blaisdell Pencil Company was among the 
contractors honored. 
St. Louis, Mo.—C. B. Van Leer, of the Spencerian Pen 
Company, made this city in May. 
* * * 


Louis sta- 


St. Louis, Mo.—A. S. Richter visited the St. 
American 


tionery trade during May in the interests of the 
Pencil Company. 

San Francisco, Calif—Domestic pens are now reported 
to be coming along freely, as far as the factories are con- 
cerned. Imported pens are a little bit slow, but it is an- 
ticipated that more of them will be available during the 
next few months. To judge from conditions on the Coast, 
the pencil factories seem to be pretty well crowded, but 
some of the big firms state that their shipments of pen- 
cils are coming along so freely as to indicate that the fac- 


tories have pretty well caught up with, some, at least, of 
their back orders. The Pencil Exchange had a factory 
representative on the Coast a few days ago, who worked 
indefatigably in the interests of the pencils he repre- 


sented. 





Citation for Service. 

A certificate of merit has been awarded the Blaisdell 
Pencil Company, Philadelphia, Penna., as an appreciation 
of the good service accorded the Government during the 
war. The certificate stated: 

“The War Department of the United States of America 
recognizes in this Award for Distinguished Service the 
loyalty, energy and efficiency in the performance of the 
war work by which the Blaisdell Pencil Company aided 
materially in obtaining victory for the arms of the United 
States of America in the war with the Imperial German 
Government and the Imperial and Royal Austro-Hun- 
garian Government. (Signed) Newton G. Baker, Secre- 
tary of War.” 


Lead Pencils Sold for Charity. 

The Co-operative League of Chicago maintains a build- 
ing for housing working mothers and their children at 
4206 Ellis avenue. To help finance the home the league 
plans the sale of lead pencils in lots of not less than 100 
to business organizations, clubs, stores, etc. The profits 
are to go to the building fund and for the maintenance of 
the home. 
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Paper Fasteners and Punches 


The AJAX EYELET FASTENER is recognized 
now by leading concerns as remarkably efficient 
in binding correspondence, contrac ts, le gal docu- 
ments, reports, etc., etc. 

The AJAX works with one stroke of the lever— 
does the whole job perfectly the first time. The 
hole is punched, and the eyelet inserted and 
clinched in ONE QUICK OPERATION. 

There are three sizes of eyelet (rustproof) which 


may be used in the AJAX—long, medium, and 
short. This is a real fastening advantage, as 
different sizes may be used without adjustment 


machine. 


MR. DEALER: 
“The Ajax Eyelet 


Fastener” assures} 
you of Repeat Or- | 
ders for Ajax Eye- © 
lets. 


of the 






Medium 


HS o 
ae ee 


WRITE FOR CATALOGUE AND PRICE LIST AT ONCE 


THE MACHINE APPLIANCE CORP., 351-353 Jay Street, BROOKLYN, N.Y. 


Jeffay Bros. Co., 71 St. James St., Montreal 


Canadian Agents: 


“| 
The Samson No. 3 Bench Punch 


Mr. Stationer, Printer or Bookbinder :— 


You need this for your own 
use and to demonstrate to 
customers. 









Handles _ interchangeable 
punches and dies of follow- 
ing sizes: %, 3/16, %’, 
5/16", 3%”. 

Special sizes up to % 
on request. 






Will Punch 
Thru a Solid 
1-2 inch of 
Paper, 
Cardboard 
or Leather. 














THE CLIMAX LINE DATER and 
NAME PLATE DATER can also be fur- 
nished with Wheels for all languages. 
THE TRAUT & HINE M’F’G CO. also 
make thumb tacks, pencil clips and the 








well-known “Kon Kave Kut” Pencil 
Sharpener. 
CLIMAX NUMBERING MACHINE 

Patented, ether Patents Pending 
Six Wheels 
1 to 999,999 
Three 
Movements: 
Consecutive, 
Repeat, 


Duplicate. 








123456 


Facsimile of Imprint 


CLIMAX NAME PLATE DATER 
Patented. ether Patents Pending 





ANSWERED 
JUL 1520 


Facsimile of Jmprint 


LIMAXS 


THE TRAUT & HINE M’F’G. CO. 


1 UNION SQUARE, NEW YORK CITY, U.S.A. 
FACTORY, NEW BRITAN, CONN., U.S. A. 


Expert Department for Europe and the British Empire, 9 and 10 Cheapside, Londen, E. C. 


A SERIES of CLIMAXES 
The Greatest TIME SAVERS on the MARKET 


These Machines are ALL METAL (with the ex- 
ception of the Rosewood handie) with metal 
type and figures, giving neat, clear-cut . a 
sions. They are self-inking, dust and 

proof, absolutely accurate, compact, neat a 
of exceptional appearance. The Climax ma- 
chines do identically the same work and ia 


just as satisfactory a manner as the highest 


priced. Our guarantee is given with every 
machine. Prompt deliveries. 
CLIMAX LINE DATER 
Patented, other Patents 





Our proposition for 
dealers and agents in 
all countries of the 
world is an attractive 
one. Write for 
illustrated catalog. 


our 











JUL 15°20 
Facsimile of Imprint 
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HANT CALCULATORS ARE TO-DAY BEING SOLD IN ALL PARTS 


OF THE WORLD. AS A MULTIPLYING AND DIVIDING DEVICE THEY 
ARE UNSURPASSED. 












Anyone can operate them. 


Fast and accurate. 
Casily demonstrated. 


archant 


CALCULATING MACHINE CO. 





ang A ae OAKLAND - CALIF. 
SEN roe INFORMATION. 237 Railway Exchange Bldg. Chicago.lil 


2a 





4 


We are making strenuous efforts to sup- 3 
ply Dealers with parts even though some 2 
of the Manufacturers have discontinued (5 
supplying them. Our service has been 4 
unavoidably slow for the past few (5 
months due to embargoes, strikes, [| 


material shortage and our working B5 


PLATENS short handed. Our Platen service is 3 
STAND FOR nearly back to normal except for the 2 

- overcrowded condition of the Parcels ‘2 
QUA LITY Post System. To those Dealers that 3 
‘ have “stuck tight” to us with their Plat- z 

en business we say “We sure will supply [2 


you with parts if possible.” 


A Little Bit 
Added to 
Our Tale 


We can’t issue new catalog until some 
change takes place. 


Ames Supply Company 
607 So. Dearborn St., Chicago 82 Duane St., New York. 
507 Mission St., San Francisco 1627 Champa St., Denver 


* 
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Columbia, §. C.—H. S. Macglashan has opened a store 
at 1002 Gervais street. In addition to loose leaf devices 
he will handle filing cabinets and equipment, machine 
bookkeeping systems, desks, chairs, safes and commercial 
stationery. 

Hartford, Conn.—A feature of the May meeting of the 
Connecticut Valley Stationers’ Association was a demon- 
stration on selling loose leaf. It was staged by Thomas 
A. Rowe, representative of the Irving-Pitt Manufacturing 
Company, who exercised his salesmanship on two mem- 
bers of the Association, acting as customers. 

New Bern, N. C.—Owen C. Dunn has increased his 
capital, and taken on additional space to accommodate 
his business in loose leaf, furniture, safes, etc. 

Philadelphia, Penna—Employees of the Lefax Com- 


pany held a May outing in Fairmount park. The picnic 
was attended by executives and employees to the number 
of sixty. A baseball game between the women and the 


men was a feature. 
* * * 

Philadelphia, Penna.—William R. Owens made an early 
May trip through Southern states in the interests of the 
Trussell Manufacturing Company, Gresham Blank Book 
Company and the Marcus Ward Company. He reported 
conditions particularly encouraging. 

St. Louis, Mo.—John C. Williams was Standardizing in 
St. Louis last month in the interests of the Boorum & 
Pease Company. 


Chicago Adding Machine Concern Makes Rapid 
Progress in Manufacture. 


The Victor Adding Machine Company, organized but a 
little over two years ago, is already planning the erection 
of a factory on the north side exclusively for its own use, 
giving them greatly increased facilities and affording an 
opportunity for the inauguration of certain plans which 
will result in many economies of operation. The com- 
pany is at present located on the fifth floor of the building 
at 817 West Washington street, where it has 10,000 feet 
of floor space which is filled to overflowing with men and 
machinery for the production of the company’s two ma- 
chines—a straight adding machine and a newer machine, 
which is an adding, listing machine. The company here 
makes nearly all the parts for its machines, buying the 
raw materials and turning them into finished products. 
Here die stamping, spot welding, finishing, milling, assem- 
bling, testing and inspection are all carried on, and it is 
stated that not a single machines leaves the factory until 
it has been personally inspected by the designer, O. D. 
Johantgen. 

At the new factory, which it is hoped will be ready for 
occupancy next fall, certain progressive ideas will be in- 
stalled so that the operations will proceed step by step 
in regular order from the first to the last, and when the 
final operation is completed, the machine will be at the 
door of the shipping room ready to be sent to the cus- 
tomer. The plans already outlined give assurance that the 
new factory will be a place of much interest, and it is 
hoped that when it is put into operation we shall have an 
opportunity to describe the new and practical features 
which will undoubtedly be of interest to other factory men. 

The company held its first salesmen’s convention on 
Saturday, June 5. Those present consisted of the sales- 
men working under the supervision of the home office and 
members of the home office staff. In the evening a 
dinner was given by the company to its sales staff present 
at the La Salle hotel. The meeting was held too late for 
the report of it to be included in the present issue of Office 
Appliances, but further reference will be made to it in the 
July issue. 

The executive staff of the Victor Adding Machine Com- 
pany is as follows: 

Carl Buehler, president; O. D. Johantgen, vice-presi- 
dent; O. E. Chessman, secretary and treasurer, and Ira 
H. Squire, who attends to the purchase of all materials and 
performs other important duties. 





Don’t be reckless—the penitentiary is full of reckless 
people, says the National Safety Council. 








UMFY Ktr 








Mr. Office Manager 
DON’T 

Allow your stenographers to use good station- 

ery for sleeve protectors. 


SAVES 
SLEEVES 


No snaps to 
tear out. 

No projec- 
tions to catch 
on desk or 
papers. Short 
or long style. 


SELF- 
ADJUSTING 
One size fits 
any arm. 
Clean — light 
—attractive. 
Made of Pyra- 
lin. 





Sample pair long Kuffs, $1.00; short Kuffs, 50c- 
Liberal discounts to dealers and jobbers. 





HAMMOND SPECIALTY CO. 
Baste. soll St Hammond, Indiana. 


UMFY UMFY 
UFF UFF 














Samples yours for the asking, 
if requested on your business 
stationery. Please mention 
OFFICE APPLIANCES. 
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The _illustra- 
tion shows how 
Work-Organizers 
look. The lower one 
shows how they are 
used. Fifteen styles, 90c 
to $15. Illustration 
shows the No. 332, 
letter size, 10 
pocket, Black 
Seal Grain Fab- 
rikoid, $3.50 — 
one of the most 
popular styles. 
Same size, gen- 
uine leather cov- 
er, $10, Paper 
cover, $1.25. 


Work-Organizers 
Clear Your Desk for Action 


They give you a place for all 
kinds of papers that pass over 
your desk—all under SUBJECT LABELS. 
They solve that littered desk problem. 


Your assistants, too, and all your salesmen can 
add hours of productive time to their working days 
by organizing their desks with Work-Organizers. 


“ 


They stop that “sorting and re-sorting” waste, 


and give a man a grip on his work. 

50,000 offices use Work-Organizers—every desk 
man (and woman) needs three to six. They have 
been on the market six years and have made good 
in a re-order way. 

900 stationers sell them, in nearly 400 cities, and 
have re-ordered an average of ten times each. 

Sold only thru dealers. 


A copy of the Work-Organizer Bulletin, “How to Organize 
Desk Work,” free with each Work-Organizer. 


WORK-ORGANIZER CO. 
87 Jefferson Ave. DETROIT 











VG 
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DEXTERS = 
STAR 


MANIFOLD \& 


LINENS 





For neat, business-like files use Star Manifold 
papers, Its finish, tissue, weight and long- 
wearing qualities make it a perfect stock for 
manifolding. 


The seven distinct colors, and white in several 
finishes, make Star Manifold suitable for even 
the most difficult copy systems. It is also 
used extensively for foreign correspondence. 


Send for samples 
C. H. DEXTER & SONS, INC. 


Windsor Locks Connecticut 


OFFICE APPLIAN 





June, 


1920, 


CES 


Sor the Seesessesse F ) 
= Nouierties 





for 


here are announcements from firms at home and abroad 


NOTE.—Manufacturers should read this department, 


regarding their requirements for goods. Many of these an- 
nouncements outline business opportunities of importance 


and each item should receive careful consideration from 
manufacturers in this field. 

Anarkali, Lahore, India.—B. D. Sharma Bros. wish to 
hear from manufacturers of typewriter accessories, type- 
writer parts and typewriter paper. Quotations and sam- 
ples are desired. 

Athens, Greece.—D. Ch. Terzopoulo & Bro., Stadium 


street, wish to hear from manufacturers of paper and sta- 
tioners’ sundries. 

Bombay, 4, India.—V.. K. Sovani & Son, 599 Girgaum 
Road, wish to hear from manufacturers of office equipment 
of all kinds, school supplies and three and four color 
advertising calendars. An office equipment department 
has been added to the concern’s lines of scientific appara 
tus and school supplies. 

Calcutta, India.—R. Chandra, secretary, M. S. Hope & 
Company, 141 Manicktolla street (operating under the 
name, Typewriter and Stationery Mart), wish literature, 
prices and terms on rebuilt typewriters, typewriter rib 
bons, carbon paper and stationery in general. 

Cardiff, Wales.—Commercial Machines, Ltd., St. Mary 
street, is expanding its business, and wishes to consider 
additional agencies for office machines and devices with 
exclusive rights for sale in Great Britain. The corpora 
tion now has the agency for Noiseless typewriters and 
other office machines. 

Chicago, Ill—The Rosenthal-Osman-Snyder Company, 
36 West Randolph street, wishes to hear from manufac- 
turers who desire exclusive representation to cover either 
or both the trade and the user. The lines especially de 
sired are typewriter ribbons, carbon paper, typewriter 
paper, desk specialties, small office devices and specialties. 

a 

Chicago, Ill—Manufacturers engaged in making and 
selling office devices may be interested in a novel machine. 
It sorts and files documents of all kinds, such as letters, 
bills of lading, checks, etc. The device is practicable in 


comparatively small offices. Address S-29, care of Office 
Appliances, 417 South Dearborn street, Chicago, III. 
x * x 
Chicago, Ill—H. D. Janes, 440 South Dearborn street, 


who now holds agencies for several office machines, is in 
a position to take on an additional account. He hi . been 
in business for over ten years, and can furnish the best of 


references. He is now selling to several hundred of the 


largest users in Chicago and vicinity, as well as many 
more smaller users. 
Escanaba, Mich.—The Office Service Company wishes 


to hear from manufacturers of cheap iron safes. 

Gary, Ind.—The Tribe of “K,” Inc., wishes to hear from 
desk manufacturers located within one hundred miles of 
Gary. 

Johannesburg, South Africa.—A. Y. Tunley & Company, 
55 Loveday street, wish to get in touch with manufac- 
turers of machines for numbering and dating vouchers 
The stamp required is to number consecutively at the top 
of the impression, and below, in a box, print “Cheque Is 
sued” in two lines with space between for the date. 

Kansas and Missouri.—A salesman covering Kansas and 
Missouri in his own car wishes to handle leather goods, 
fountain pens, office appliances and stationery in general 
on a commission basis. He has had ten years’ retail ex- 
perience. Address: R-24, care Office Appliances, 417 
South Dearborn street, Chicago, III. 

London, E, C. 1, England.—Partridge & Cooper, Ltd., 
15, Clerkenwell Close, wish to hear from manufacturers 
of office chairs, finished, K. D., delivered in England. 

Milwaukee, Wis.—A. H. Kraus, 407-09 Chestnut street, 
intends to open a store. He wishes to hear from manu- 
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ABOVE 
ALL! 


FROM COAST 
TO COAST— 


AROUND THE 
WORLD!! 


“FULTON FAULTLESS” ITEMS ARE CONCEDED BEST! 


SIGN AND PRICE MARKERS STAMP PADS 








RUBBER TYPE RUBBER STAMP INKS 
SCHOOL CHART MARKERS DATERS AND NUMBERERS 
LINEN MARKING OUTFITS BUSINESS PRINTING OUTFITS 
Fulton Specialty Co. 
ELIZABETH, N. J. 





E. R. UNDERWOOD, Pres. 

















DIAMOND INKS 


The kind that make satisfied customers 


QUALITY 
PRODUCIS 


Packages that meet all 
requirements of your trade. 














Siren 


a eee ~~~ oS f 
MOND INK CO., Wisconsin NEW YORK OFFICE 


DIA 


























186 OFFICE APPLIANCES June, 1920. 
















“EASIER ON EYES’’ 


Increase 


Your ee. 
Profits— ™ 


Are YOU aware of the profits being 
made by dealers who are selling 


INTERNATIONAL 
TYPEWRITER = “setncainser 
CUSHION KEYS? 


‘“‘The Most Popular Typewriter Specialty’’ 








The “repeats” is the reason. Quality We Offer an Interesting Proposition to Dealers—Write for it Today 

Ae yon MUNSON SUPPLY COMPANY 

pom Seapets bmg 
manu cturers o 


rubber keys in the world. 


Munson’s Sure General Offices 


ttn: ar 23 City Hall Place 
= New York City, U.S.A. 











Also 


= Boece OOOO OOOO OOOO DOO BOO BOOOOODOOOON > 


i A DA De ded ad edad eA ad ad ad added ad ad adbad aed add aed ed babi a 


HULU 


Price $35.00 Each 


No office complete without 
it. Fully guaranteed for 
one year. 


Write for particulars. 
UOMUNLUALUUUULUNNLNLLLLLL.U LULU 






The fastest and sim- 
plest machine for 
sealing envelopes. For 
speed of operation and 
simplicity of construc- 
tion it cannot be ap- 
proached. The Gray- 
wood Envelope Sealer is 


positive in action; no 
belts or springs to stretch or break; noth- 
ing to wear or get out of order; nothing to gun. up; cleanly in operation. 


Graywood Mfg. Co., Lynn, Mass., U. S. A. 


Write for particulars regarding agency arrangements. 


| Some very desirable territory is open. 
WAAUUENLUNWONNIUIOIY L410 0 EVOLUTION 


Fe aT TUTTI UML MLM UMA ULU UMA DLO LA LM LMU ULE 
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facturers of lines of office equipment he can sell to the 
user. 

Neglom, Java, Dutch East Indies—P. N. Grool wishes 
prices and literature, with samples of work, of bookkeep- 
ing machines which will write and add horizontally and 
vertically in bound books or loose leaf. He also wishes 
prices and literature on mechanical bookkeeping supplies, 
such as ledgers. Address: P. N. Grool, bookkeeping de- 
partment, Suickerfabrick “Neglom,” Djombank, Hulppost- 
kantoor Plosso. 

New Bern, N. C.—Owen G. Dunn has increased his capi- 
tal and added to his store space. He desires to take on 
additional office equipment lines which offer accessible 
territory to develop. He now handles the products of the 
Art Metal Construction Company, Yawman and Erbe 
Manufacturing Company, the Wilson-Jones Loose Leaf 
Company, and the Herring-Hall-Marvin Safe Company 

Philadelphia, Penna.—H. L. Underkofler, manager of 
the business furniture department, N. Snellenburg & Com- 
pany, Eleventh and Market streets, wishes to hear from 
manufacturers of filing systems and supplies who will sell 
cards, guides, etc., independently of the cabinets. 

Pittsburgh, Penna.—S. M. Lindsay, Lighting Office 
Appliance Company, 421 Seventh avenue, represents man- 
ufacturers of envelope openers and sealers. He is firmly 
established, has ample display space, and can give good 
references. He is open to additional manufacturers’ agen- 
cies, such as duplicating machines, adding machines, 
desks, chairs and other office furniture. 

Richmond, Va.—James B. Leath Company would like to 
hear from manufacturers of office devices, as their organi- 
zation enables them to take on several new lines. 

Rotterdam, Holland.—J. N. Bruinier, import and export 
agent, v. d. Takestratt, 30 B, wishes samples and export 
prices on ink tablets and ink powders for making blue- 
black ink. He requires a concentrated form of ink that 
will remain in perfect solution, retain a vivid color, and 
not gum. 

St. Louis, Mo.—The Buchanan Sales Systems Company, 
Holland Building, has an established sales organization 
covering St. Louis and vicinity. It desires to take on the 
representation of stationery specialties such as automatic 
pencils, chair cushions and pads, and other desk and 
office specialties. 

San Sebastian, Spain.—Caja de Ahorros Provincial de 
Guipuzcoa, wishes to hear from manufacturers of card- 
board in sheets for making ledger cards, signals, tabs, as 
well as office furniture and office devices in general. 

Utica, N. Y.—The Nelson-Schram Company, 14 Dever- 
eux street, wishes to receive from manufacturers literature 
and dealers’ prices on paper clips and fasteners. 

Warsaw, Poland.—Ossowski, Jerozolimska No. 84, 
wishes to hear from manufacturers of typewriters and 
other types of office machines and novelties. 

Washington, D. C.—C. C. Davies, 616 Colorado building, 
wishes to take on lines that will fit in with his present 
representation. He now handles the territory from Wash- 
ington South for manufacturers of time stamps, paper 
clips, paper fastening machines and paper. He wishes an 
office furniture account and one other miscellaneous line. 


Opportunities for Foreign Trade. 


The business tips which follow are collected from the 
various points where the United States has consular offi- 
cers and commercial attaches. If the reader wishes to 
follow any of the prospects, he can obtain the name and 
address by requesting the information from the Depart- 
ment of Commerce, Bureau of Foreign and Domestic 
Commerce, Washington, D. C., mentioning the number 
which identifies each item. This information can also be 
obtained from the district and co-operative offices of the 
department. 

District Offices: New York, 734 Customhouse; Boston, 
1801 Customhouse; Chicago, 1424 First National Bank 
building; St. Louis, 402 Third National Bank building; 
New Orleans, 1020 Hibernia Bank building; San Francisco, 
307 Customhouse; Seattle, 848 Henry building. 

Co-operative Offices: Cleveland, Chamber of Commerce; 
Cincinnati, Chamber of Commerce; Cincinnati, General 
Freight Agent, Southern railway, 96 Ingalls building; Los 
Angeles, Chamber of Commerce; Philadelphia, Chamber of 
Commerce; Portland, Ore., Chamber of Commerce; Day- 
ton, Dayton Chamber of Commerce; Pittsburgh, Chamber 
of Commerce; Baltimore, Export and Import Board of 
Trade. 
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The Ultimate in Loose Leaf 


The quality idea finds its place in modern loose 
leaf design, as exemplified in the simplicity and 
strength of 





Proudfit Loose Leaf Binders 


Absolutely flat opening, due to the Proudfit Principle, 
which requires less than one-half inch binding margin. 
Any sheet can be added or removed at any time without 
disturbing other sheets Every part of the mechanism 
is covered—no metal exposed to scratch the desk. 
There is Proudfit for every loose leaf purpose—ac- 
counting, record or catalogue 


It’s Really Different—‘“‘Let Us Show You.” 


yi Wvosrfear 6 


Factory and Main”Office: Grand Rapids, Mich., U. S. A. 
Branches in all large ctttes 














The O. K. Vertical Rules 
for the Multigraph 


In these days of frequent price changes 
—when the tendency is toward the is- 
suance of stock lists, price lists and sim- 
ilar tabular matter at frequent intervals 
you could double the effectiveness of 
your Multigraph by using it for this 
purpose. 
Now you do not have to pay five dol- 
lars or more for a curved electroplate, 
Ne cost for Which can probably be used only once. 


electros Any average firm would spend in a year 
sixty dollars for such electros—yet half 
that sum would buy enough O. K. Verti- 
cal Rules to eliminate that expense for 
years to come. 
Consider these advantages of the O. K. 
Vertical Rules: 
First—They are easily adaptable to 
all forms. | 
Second—They overcome the broken 
, effect of rules made up of seven or eight 
Se astiinn hundred small units only a line deep. 
cost te Third—They give you all these ad- 
one-fifth J 


vantages over the electrotypes of tabu- 
lar matter, yet cut your composition 
cost to one-fifth. 


MULTIGRAPHING CO. 


11th floor Lincoln Bldg. 
PHILADELPHIA, PA. 


0. K. 
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Metal Waste Baskets 
with Rubber Cushion Corners 








Your Space— Your Time—Your Investment 


—All must be devoted to worth while com- 
modities and show worth while returns. 

Time spent in selling Victor Metal Waste 
Baskets is time spent in introducing a su- 
perior article, making a satisfied customer 
and, consequently, adding to your prestige. 

Your investment in Victor Metal Waste 
Baskets is met with a return that alone 
makes your space, your time, and your in- 
vestment worth while. 

Victor Metal Waste Baskets make an at- 
tractive and interest-getting display. They 
are finished in Mahogany, Light Quartered 


Oak, American Walnut and Olive Green, 
and are beautiful in appearance. 
An inquiry will bring convincing details. Address 


The Metal Office Furniture Co. 


Grand Rapids, Mich. 
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“The Licker” nickel-plated 


now retails at $2.50 
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The G. J. Conlin Co. 


24 E. Woodbridge 
DETROIT 


The Hughill Co., Weston, Ontario 





NH 
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Most of these items are quoted in full, as reported by 
the Bureau of Foreign and Domestic Commerce, in the 
thought that where a miscellaneous list of requirements is 


stated, the character of the inquirer’s business will be 
revealed. 


Other Machines. 


32,809.—An inquirer in France desires to be placed in 
communication with manufacturers of machines for open- 
ing envelopes and removing contents, and machines for 
folding letters, enclosing in envelopes, and for sealing the 
envelopes. It is desired to see and operate machines be- 
fore purchasing. Prices are requested. 

32,875.—A telephone company in The Netherlands de- 
sires to purchase and secure an agency for private auto- 
matic telephone exchanges, electric dictaphones, and lead- 
covered cables for interior use. Quotations should be 
given c. i. f. Amsterdam or Rotterdam. Payment for first 
shipment, cash against documents in New York, subse- 
quently three months’ credit. References. 

See also No. 32,791 under Typewriters. 

See also No. 32,808 under Typewriters. 

Pens and Pencils. 
See No. 32,895 under Ribbons and Carbons. 
Ribbons and Carbons. 

32,895.—A. commercial representative in Argentina de- 
sires to secure exclusive agencies for the sale of office 
supplies, such as carbon paper, typewriter ribbons, pencil 
and blotters. References. 

32,932.—A manufacturer in Scotland desires to purchase 
uninked typewriter ribbons. Samples with quotations 
f. 0. b. New York are desired. Cash will be paid. Refer- 
ence. 

Stationery. 

32,730.—A company in India desires to purchase ce- 
ment-manufacturing machinery, and sundry goods such 
as hardware, stationery, paper, shoes, chemicals, and 
staple lines. Quotations should be given c. i. f. port of 
India. Payment will be made by draft, with documents 
attached. Reference. 

32,755.—A firm of commission agents in India desires 
to secure the exclusive representation of manufacturers 
and exporters for the sale of chemicals, dried fruits, pens, 
glass pens and glassware, gold and silver thread, hosiery, 
hardware, laces, matches, metals, mill stores, old news- 
papers in bales, paints, piece goods, foodstuffs, sugar, 
stationery, and cotton and mercerized yarn. References. 

32,769.—A merchant house in Colombia desires to pur- 
chase books in the Spanish language, stationery supplies 
of all kinds, religious objects and images, toys and nov- 
elties. A member of the firm who is an electrical engi- 
neer desires to secure the agency for electric plants 
suitable for installation in houses and hotels. Quotations 
should be given f. 0. b. New York. Terms, ninety days’ 
credit desired. Correspondence should be in Spanish. 
Reference. 

32,865.—An electric company in India desires to pur- 
chase and secure an agency for electric goods, such as 
wires 1/18, 1/16; lamps 220-230 volt; table fans twelve 
and sixteen inches, alternating current, oscillating and 
other; and electrical fancy goods; hosiery, stationery, and 
fancy goods. Quotations should be given c. i. f. Karachi. 
Terms, credit on large orders, and cash for small orders. 
Reference. 

32,910.—A retail drug company in Canada 
purchase drugs and druggists’ sundries, stationery, and 
toilet articles. Quotations should be given f. o. b. Ca- 
nadian port. Reference. 

See also No. 32,895 


desires to 


under Ribbons and Carbons. 


Typewriters. 

32,728.— Agents and firms in France desire to be placed 
in communication with manufacturers and exporters for 
the sale of automobiles, motors, etc., boots and shoes, 
construction material, coal, cotton and woolen goods, 
canned goods, food products, carpets and rugs, electrical 
supplies, furniture, hardware, glassware, hosiery, gas and 
electrical fixtures, household goods, leather and leather 
goods, linen, machinery, metals, motorcycles, paper in- 
dustry and machinery supplies, oil paintings, etc., oils and 
greases, portable houses, phonographs, railway material, 
silk goods, soaps, textiles, tools, tramway supplies and 
typewriters. 

32,737.—A merchant firm in Brazil desires to secure an 
agency on commission for the sale of hosiery, drugs, 
hardware, silk, underwear, automobiles and accessories, 
electric supplies, provisions, agateware, enamel ware, 
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iberstoK 
Darability 


¢ a E outstanding feature of Fiberstok Envelopes 
and filing devices is their extraordinary dura- 
bilicy. They are carefully made of che best materials, 
with a smooth surface and a toughness which defies 
long and severe usage. Yet they are light in weight, 
economical, and absolutely uniform in color and 
thickness. We have a complete assortment that 

assures prompt shipment of your order. Doves ee 





= 











A postcard will bring samples and 
Catalog 5 with a special selling plan 
for your territory. 





FIBERSTOK Flat and Expanding 
Envelopes, Folders, File Pockets, 
Files and Other Specialties 





NATIONAL FIBERSTOK ENVELOPE CO. 
429-447 Moyer St., PHILADELPHIA, PA. 


m4 221 Park Row, NEW YORK, N. Y. 
BINDING STRAP Merchants Laclede Bldg., ST. LOUIS MO. EXPANDING ENVELOPES 

















MON BUREAU 


THE FRENCH MAGAZINE OF BUSINESS OF 
SPECIAL INTEREST TO ALL BUSINESS MEN 
AND MANUFACTURERS. 








T the present time, these are the hours that count. Ata 

period when reconstruction, national and commercial, is so 
much talked of, the true business man must extend his trade to 
foreign countries, or, if he already deals commercially with 
foreign countries, he must enlarge that trade. France is a 
good buyer and goods which prior to the war were not needed 
are now eagerly sought after. The moment is now ripe for 
you to extend your trade. You should subscribe to MON 
BUREAU, the leading French business magazine, read 
throughout commercial France, Belgium, Italy, Spain, etc., and 
advertise in this magazine for any goods you may have to sell. 


It has been proved that advertisements inserted in MON 
BUREAU bring trade to the advertiser. The Advertising De- 
partment of MON BUREAU specializes in writing advertise- 
ments that “pull”, as well as translating English copy into 
French. If you are looking out for an agent, MON BUREAU can find you one. All information 
gratis. Specimen number gratis. Write today to the Advertising Manager, 


MON BUREAU, 32, rue des Saints-Péres, PARIS, FRANCE 
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The name of “CROWN”, as applied to Typewriter P: 
Ribbons and Carbon Papers, stands for the best and ; 
highest grade of goods made. 

The material used in their manufacture is the finest 
obtainable; the colors strong and brilliant; both ribbons an 
and carbon paper are non-drying and non-fading, and ne 
capable of sharp, clean work from beginning to end. ag 

“CROWN” ribbons and carbon papers are made in a completely er 
equipped and up-to-date factory, by men whose experience cover- | 
ing many years ensures a product of perfect and uniform quality. cn 
Neat and attractive boxes and packing assist in the ready sale of an 
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Crown goods by the dealer. : an 
Dealers wishing a line of Typewriter Ribbons and Carbon Pa 
that is COMPLETE and of irreproachable quality are invited to 
write for samples, prices and terms. Correspondence and catalogues ag 
in English, Spanish. French and Portuguese. 


CROWN RIBBON & CARBON MFG. CO. 


Are you acquainted 


with our lines? 
Index Cardstin three grades and 









































































= all rulings and colors = 782-790 ST. PAUL STREE% ROCHESTER, N. Y., U.S. A. 
| Fi.ing Folders in all weights = ‘ 
= . > = abd 
ij] Index Guides all sizes and styles |E bu 
= = co! 
= TALOGVE AND DISCOVNTSON REQUEST | E im 
: PAPER COMPANY, Inc. | of 
= —————~ MANVFACTVRERS = no: 
: 131 West 24 Street NEwYoRK.NY. |E hei 
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MAGAZINE — I 
PROGRESS | Ad 
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P dre 
Perfect pins — that | \ 
perform as they i Ad 
should—bank pins, 2 
pyramid pins—and ; 
a service behind Ss a. 
them such as only rR list 
good intent can 8 iy 
make possible. « me 
FAV NED. CONTROL LED AND PUBLISNED EY T M ¢ areal L How sie ’ R 
ts = ee — , anc 
Xx I 
A Great Campaign to Push American Office Appliances in India 
“INDIAN BUSINESS" ts a magazine that is read throughout every office 
inIndia. A great campaign is about to be started to popularize American L 
Labor Saving Devices by publishing a special Office Appliance number about hia 
September or October next. This will be in conjunction with the opening ‘ 
ofaa Exhibition of Labor Saving Machines. American manufacturers can tain 
Sree eeenpceeticee: crear cinerd eerie = 
} We want photographs from every manufacturer for illustrating a special of t 
Tesce Tass . article dealing with thissubject. Photographsshould be forwarded to The 
Sts Ceres RURUERE Sor estes pees N 
DETROIT, MICHIGAN RA N 
Western Representatives: Southern Bogeccontanees: I Fon for Thomas’ Register.” sup} 
peng, Be. Donnas Courary Box 873, San Antonio Texas T. H. CAMPBELL-HOWES PUB. CO., 167-8 Grand Hotel Bldg, CALCUTTA 
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paper and print paper, typewriters, textiles, etc. Quota- 
tions should be given c. i. f. Brazilian port or f. o. b. Amer- 
ican port. Payment by draft 120 days. Correspondenc« 
should be in Portuguese. References. 

32,791.—A commercial agent in Australia desires to rep- 
resent firms for the sale of portable typewriters, dupli- 
cators, and modern office appliances. References. 

32,808.—A merchant in Switzerland desires to secure 
an agency for the sale of typewriters, numbering ma- 
chines, tools, belt locks, and hardware specialties. Cor- 
respondence may be in English. Reference. 

32,873.—A firm in Czechoslovakia desires to purchase 
and secure an agency for the sale of fine machines, in- 
ventions, typewriters, motorcycles, bicycles, light cars, 
tires, etc. Quotations should be given c. i. f. Hamburg. 
Payment to be made in currency or credit terms. Cor- 
respondence may be in English. References. 

32,891.—A firm of importers in India desires to secure 
an agency for the sale of thermos, electrical and other 
novelty goods, automobiles, motor lorries, motor trucks, 
agricultural implements, calendars, typewriters, station- 
ery goods, writing and printing papers, carbons, etc., 
chemicals, dyestuffs, electrical fittings of all sorts, lamps 
and tans of 250 volts, piece goods of cotton and woolen, 
and hosiery. Quotations should be given c. i. f. Indian 
ports. Payment will be made by sixty days’ sight draft 
against documents. Reference. 


American Consuls at Home. 


American consuls and consular officers on leave of 
absence in the United States are prepared to confer with 
business men and commercial organizations regarding 
conditions in their respective jurisdictions. Consuls and 
consular officers who are available for conference in the 
immediate future are listed below. A number of consular 
officers are visitirg in the United States from time to 
time, but their period of leave cannot always be an- 
nounced sufficiently in advance to make their publication 
here timely. An inquiry addressed to the Consular Bu- 
reau, Department of State, Washington, D. C., indicating 
the country regarding which information is desired will 
bring a reply regarding the possibility of conference with 
a representative from that vicinity. 

Athens, Greece—Alexander W. Meddell, consular offi- 
cer. Address, 314 North Harrison street, Richmond, Va., 
until June 28. 

Brest, France—Sample B. Forbus, consular officer. 
Address, Old York Road, Hatboro, Penna., until June 22. 

Durban, Sovth Africa.—William W. Masterson, consul. 
At district office of the Bureau of Foreign and Domestic 
Commerce, 734 Customhouse, New York, until June 21. 

Guayaquil, Ecuador.—Frederick W. Goding, consular 
officer. Address, 27 East Garfield Boulevard, Chicago, 
Ill., until July 9. 

Leghorn, Italy—Lucien Memminger, consular officer. 
Address, 35 Church street, Charleston, S. C., until July 3. 

Vladivostek, Siberia —MacGowan, consular officer. Ad- 
dress, 633 Rozell street, Memphis, Tenn., until July 16. 

Warsaw, Poland.—Harry McBride, consular officer. 
Address, 463 Piper Boulevard, Detroit, Mich., until July 9. 


Danzig Trade Lists. 

The Bureau of Foreign and Domestic Commerce has on 
file lists covering commercial concerns at Danzig. Two 
lists are of interest to this industry. They may be ob- 
tained upon application to the Bureau at Washington, 
D. C.. or any of its district and co-operative offices, upon 
mention of the file number. 

RD-65,046—Importers of stationery and office appli- 
ances 

RD-65,048—Importers of typewriters and supplies. 


Importers at Barranquilla. 


Lists of importers in the Barranquilla district in Colom- 
bia are available to American exporters. They can be ob- 
tained from the Bureau of Foreign and Domestic Com- 
merce, its district and co-operative offices upon mention 
of the file number. 

No. 41,840d—Importers of furniture. 

No. 41,840i— Importers of stationery, books and office 
supplies. 





You can Sell 
Esterbrook Pens 
by the Box 


just as easy as you can sell a few pens at 
atime. Show the customer the economy 
of it and he will buy. 


You can make the pen department a 
real business producer if you instruct your 
clerks along the right lines. 





We will be glad to have you write us 
for full info. mation as to how to do this, © 


Particulars and prices on application. 
THE ESTERBROOK PEN MFG. CO. 


80-100 DELAWARE AVENUE 
CAMDEN, N. J. 


CANADIAN AGENTS : BROWN BROS., LTD., TOROWTO, CANADA 


EsterDrook 


Pens ' Easiest to sell 











You will be well repaid 
in extra sales if you will 
display 





It is a valuable book for 
every man with a reasonable 
income; not particularly for 
the wealthy man. Many men 
are careless about keeping a 
record of their personal af- 
fairs. My Finances makes it 
easy to do so. A few fig- 
ures and a few words of ex- 
planation in spaces provided 
for the purpose—that’s all. 

A larger size of My 
Finances has been published 
to meet many requestse— 
wider columns and more 
writing space. 

My Finances is already an 
established, steady selling 
stock item in most good ete- 
tionery stores; it is advertised; and profitable to sell. 





Quality Quality 

JF KF 

Size 6%x3%—No. 308.......... $3.50 $4.50 
Size 84%x5%—No. 311.......... 4.50 5.75 


Both JF and KF are made with Trussell one-piece Covers; 
all leather, no lining, levant grain outside and fine grain 
inside. These covers are handsome and long lasting. 


Send for samples on approval. 


and dealers’ discount. Window 
cards and mail! enclosures supplied. 


TRUSSELL MFG. CO., Publisher 
3 No. Cherry Street Poughkeepsie, N. Y. 
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AN OFFICE 
NECESSITY 
WITHOUT 
AN EQUAL 
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Ruler Possessed 





with all the quailifi- 
cations of 


EFFICIENCY 


Graduated, Flexible and Non-Slipping. The Most 
Popular Ruler Made. Adaptable to various uses. 


Why National Rulers are 
leaders all over the world: 
They are a Modern Ruler 
“Not Clumsy’’—they are the 
newest type and the best im- 
provement in the art of rule 
production for the following 
reasons: 


Our Graduated products in 
English Standard and Metric 
measurements are unmistak- 
ably a great convenience to 
all who use them, the edges 
of all our rulers are made 
smooth and straight, no 
danger of inky fingers and 


Catalog and Price-list 


insuring a perfectly straight 
line at all times. 

Flexibility, each different 
length ruler being made 
from steel having the 
proper flexibility. 

A Red Corrugated Rubber 
attached, forms the Base of 
the ruler and is Our Ex- 
clusive Non-Slip Feature, ap- 
proved invaluable to users 
all over the world, there- 
fore, with the combined fea- 
tures illustrated above, the 
greatest Efficiency will be 
found in The National Rule 
Co.’s Products. 


mailed on request 


THE NATIONAL RULE COMPANY 


Manufacturers 


ROCHESTER 


NEW YORK, U.S. A. 











“MASTERGAUSE” 


The 
Dominant Carbon Paper 


Dealets who sell the PEERLESS 
BRANDS of Carbon Papers and 
Typewriter Ribbons are not sub- 
ject to cares or worries. 


“Thoroughly satisfied’’ is the Con- 


sumer’s verdict. 


MASTERGAUSE is the Domi- 
nant Carbon Paper, absolutely so. 


Peerless Carbon & Ribbon 
Mfg. Co., Ltd. 


UNITED STATES 


113 West Broadway, 


EUROPE 
39-40 Shoe Lane, London, England 


New York, N. Y. 


TORONTO, CANADA 
176 Richmond St., West 


3 
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Boston House Takes New Store. 


After thirty-two years at 168 Devonshire street, Boston, 
Mass., the house of Adams, Cushing & Foster, Inc., are 
preparing to move to larger quarters at 110-112-114 Fed- 
eral street, where there is a double building, the floors of 
which measure 50 by 156 feet. The illustration shown 
here presents a view of the front of the building. During 
the last thirty-two years the business of the company has 
developed and grown through a constantly followed policy 
of careful and constructive management. G. L. Davis, 
president; T. D. Foster, vice-president, and W. F. Cush- 
ing, treasurer, have all been actively associated with the 
business since its organization. William H. Bigglestone, 
who entered the concern as a boy twenty-five years ago, 
is now vice-president and manager of the wholesale 
department. 

About twenty years ago the company introduced as sell- 
ing agents the Moore Non-Leakable fountain pen, the 
business in which developed within a few years to such a 
point that a separate corporation was formed known as 














NEW STORE OF ADAMS, CUSHING & FOSTER, INC. 


the Moore Pen Company, manufacturers and distributors 
of the pen above referred to. The executive officers of the 
Moore Pen Company will occupy a portion of the build- 
ing on Federal street, the company being under the per- 
sonal management of Messrs. Cushing and Davis. It is 
stated that severa! months will be required for the prep- 
aration cf the new headquarters and in the meantime 
business will be conducted at the old location, 116 Devon- 
shire street. 


Grecian House Increases Capital. 

The firm of A. Denaxas & Co., importers, exporters, etc., 
at Athens, Greece, recently increased its capital to 1,500,000 
drs. The following three gentlemen have been taken in 
as partners: George Stringos, general manager of the 
Société Générale pour le Commerce et I’Industrie de 
Greece, Piraeus; Anthony Petrochilos, president of the 
same company, and Anthony Markezini, manufacturer, 
proprietor of the Greek Hosiery Mills. 

The firm of A. S. Denaxas & Co. will continue under the 
management of A. Denaxas and under the same title as 
heretofore. 


Mr. McDonald’s Address Desired. 

Office Appliances has an inquiry for the present address 
of J. D. McDonald, who was last heard of in New York 
and who, about five years ago, was connected with the 
L. C. Smith Typewriter Company in New Orleans. 
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Every Day Satisfaction 
is a necessity when you sell inks. 
Every dip in a satisfactory ink is as- 
surance of re-orders. An _ unsatis- 
factory ink leads users to vow to buy 
elsewhere the next time. 






SYSTEM 
Depends on 


Method 


The means is the “Expedite’—a duty 
classifier for pending work. Has sight 
indexing device, with a compensating 


“Penart” 








nana ane ews” “famine @wt? ran or ae 
writes smoothly, eas- ook. teats the Seid ee ak cee ee 
ily and flows uniform- Write for prices and dealers’ discounts, 
ly. It has a gallo- THE EXPEDITE ORGANIZATION 
ferric base. Writes 175 W. Jackson Blvd. CHICAGO 






blue and quickly turns 
to an intense black, 
which is permanent. 


Write for the catalog 
of “Penart” Inks and 
Adhesives. 


The Commercial Paste € ompany 
Columbus, Ohio, U. S. A. 




















CIEETITICITITUIT IS 


STATIONERS 


Attention Please 


N THE APRIL issue of Office 
Appliances the Howard Sateen Chair 
Cushions were advertised by the United 
Typewriter House. Since the insertion of 
said advertisement this firm has incorpor- 
ated as the United Typewriter Company, 
necessitating a change in its advertising 
matter. 


A new pamphlet has been issued describ- 
ing the unique line of Sateen and Leath- 
erwove chair cushions manufactured by 
the United Typewriter Company. There 








BUXTON 


KEY KRASE 


advertised in 


LITERARY DIGEST, AMERICAN 
INDEPENDENT, SYSTEM, LESLIE’S 


and thru other effective channels. 


Flat, smooth, neat—fits vest or 
hip pocket or ladies’ handbag 
without bulging. Saves clothes. 
Keys easy on, easy off, easy to 
locate even in the dark. Each 
hook holds two. 


_————— = A LIVELY SELLER! 


Whoever carries keys 
needs a Key Kase 
and our advertising, reach- 
ing hundreds of thousands 
of men and women pros- 
pects, sends them to your 

store. 



































RETAIL PRICES 
, Real Pig Skin 







i ~~~ pebeeeebneneee has been a slight change in prices and 
See es ee discounts which will benefit the dealers. 
0 orececo . + 
4 Hooks ............ S8¢ This pamphlet will be sent on request. 
a. ee ee 1.25 
Genuine Seal 
> (Gold Plated Hooks) s e 
¢ Hooke 100000000058 " United Typewriter Company 
«Write for Dealer =—" F| 39 West Adams Street Chicago, Ill. 
L. A. W. NOVELTY ©O., | 
Dept. P, Springfield, Mase. ae annals seneintiiia 
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Protect Your Health 


WITH 


SANITARY MOUTHPIECES 


Any menace to health and cleanliness soon evident. 





UUPTIS 


White 
Porcelain 
Mouthpiece 

















Germproof 
Clear 
Glass 

V Mouthpiece 
$ .25 

E ARE OVERSTOCKED on Wales List- 

Ing Machines, Marchant Calculators and Dealers—Give your trade the protection of these 
Burroughs Non-listers, which we will sell at a sanitary mouthpieces. Secure a stock supply now 
substantial saving under the original cost. All to fill the demands. Be a help to your community 
machines rebuilt and guaranteed. by preventing the telephone being a source of in- 

fection. 
300 other machines in stock. Send for list. Liberal Liberal Trade Prices and Sale Helps 
discount to agents. : , 
ADDING MACHINE CORPORATION A ¢ f _ 
323 South il HICAGO, ILL. 
mh La Salle Soest ” State and 64th Sts., CHICAGO, U. S. A. 
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SEALOGRAPH 


The Sealer That Assures Results 


To Remove Packing 
Marks on 
Fine 

Furniture 


Use Campbells Amber Glaze. 


It’s a superfine Varnish Amalgamative. It spreads the 
old finish, builds up a durable finished surface, the equal 
in permanence and brilliancy of any which it is poss ble to 
produce. Shows no laps; applied with cloth pad; dries as 
applied. 


Sealegraph 


Model A 





Hand Power Electric 
Automatic Feed Electric 


One quart bottle concentrated Amber Glaze makes | 
gallon with the addition of denatured or wood alcohol; 
Brass cut gears throughout. 


Metal moistening disc. 

Two sets of sealing rolls,—secure sealing. 
Rapid and noiseless in operation. 

No chains, pads, wicks to get out of order. 


WRITE FOR “FREE TRIAL” and 
Agency Proposition. 


Price: 1 quart ready to Use $1.95 
1 quart Concentrated 4.75 


Weber Show Case and Fixture Co., Los Angeles, Cal. 
says. “Your Amber Glaze is about the finest thing for its 
purpose we ever heard of.” 


Send trial order. If Amber Glaze isn’t the best thing 
you ever used, you may return it. 


The M. L. Campbell Company 


707 E. 19th Street Kansas City, Mo. 


(5) 


Sealograph Company 


1700 Brooklyn Ave. Kansas City, Mo. 
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The K-B Printing Company, Omaha, Nebr., publishes 
the K-B Printer, to reach users of printing and Security 
steel equipment in its territory. 

* * * 


The Remington Typewriter Company has establishel 
“The Typewriter,” a new internal house organ published 
for the employees of the factory at Ilion, N. Y. H. A. 
Eddy is the editor. 

ao * * 

The Wales Visible for May introduced a novel idea. It 
illustrated the offices of a number of branch managers. 
The plan will probably be helpful in promoting an inter- 
change of ideas on office arrangement. 

* * * 


April and May were combined in one issue of Demon- 
stration, published by the L. C. Smith & Bro. Typewriter 
Company. The lead article was an inspirational contribu- 
tion, “Service, Your Only Path to Success.” 

“0 @ 


Prizes for the March-April-May-June sales contest of 
The National Cash Register Company were the subject of 
a May number of The N. C. R. It took eight pages to 
show the awards available to salesmen who make suffi- 
cient points in the contest. 

x * x 

The cover design of May Results, published by the 
Monroe Calculating Machine Company, was a three-color 
representation of pouring ingots in a steel mill. The sig- 
nificance of the picture was emphasized by the contents, 
which told about the uses of Monroe machines in steel 
mills, 

* x * 

“What Does Memorial Day Mean to You?” was the 
opening article of the May issue of the Art Metal Welder. 
It was a sympathetic analysis of the significance of our 
national observance and recognition of our heroic dead. 
The issue announced three new associate editors of the 
publication. 

x x x 

“A New Slant on an Old Subject” in the May National 
gives the stationery store salesman a new viewpoint in 
handling the products of the National Blank Book Com- 
pany. It emphasizes the importance of the salesman’s 
position, due to his intimate contact with the consumer 
of blank books and loose leaf devices. 

x * * 

The cover illustration of the May Graphite, the house 
organ of the Joseph Dixon Crucible Company, was a half 
tone made from a pencil drawing of the historic state 
house at Boston. The handling of the subject 1s an excel- 
lent testimonial to the value of a suitable lead pencil in 
preparing copy for half tone reproduction 

* * * 

The Art Metal Welder, internal house organ of the Art 
Metal Construction Company, Jamestown, N. Y., called 
attention in a recent issue to the shortages of material due 
to the crowded condition of factories supplying parts and 
the freight tie-up. The article counseled patience on the 
part of foremen and workmen when unable to get parts to 
complete an order. 

x * * 

April and May were combined in one issue of the Corona 
Bulletin. An interesting feature was the account of a 
circulating library in Irkutsk, Siberia, prepared by the 
American Y. M. C. A. for the use of Roumanian soldiers 
stationed there. With the aid of a Roumanian teacher 
thirty different books were typewritten, the circulation in- 
creased through making carbon copies. These books were 
used in the hospitals and barracks. 

x *k * 

Welcome Redroh Chat! Chicago readers will recognize 
the name, for it is familiar to users of stationery products 
from the Horder stores. The first issue of Redroh Chat 
was printed in May, and future numbers will appear upon 
occasion. But all is not chat. The magazine contains 
some splendid inspirational articles in addition to the 
news about individuals in the Horder organization. The 
“masthead” bears the names of C. C. Rice, A. J. Krelle 
and I. J. White as publication committee. 
















The Economo 
Time Stamp 


Made for continuous duty— 
stands hard usage—nothing 
delicate to get out of order, 
or wear out. 

Used in offices to stamp 
mail, telegrams, invoices, 
showing the hour of receipt. 
Useful in shops to show the 
starting and finishing 
time on jobs. 





A perfect impression 
is assured at all times, 
as the die is mounted 
on a thick rubber 
cushion, and a flexi- 
ble connection be- 
tween handle and die assures a square impression. 
Low in cost, so that every department and every 

foreman can use 
Sample Impression of ECONOMO them. Can’t get out 


of order. Price with 
Ely No. 42 dates, die like 
sample, $4.00. 
12 


Louis Melind Co. 








Nauta, | 








10. %2 Designers and 

= : Manufacturers 

7 =3 362-364 West Chicago Ave 
S ty CHICAGO, ILL. 


R 
.* 
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We carry in stock com- 
plete line of Numbering 
Machines and Hand 
Stamps. 


¢ * 


Zy'S 
NOV 30 1920 





























is the best ink and typewriter eraser. It is a delight 
to any good bookkeeper or stenographer. The Rush 
Eraser promotes neatness, and cuts the time needed 
for correcting errors. 

Used just like a pencil—a stroke and the error is 
instantly and completely removed—a single stroke, 
and 10,000 tiny paper shavings curl off for this flex- 
ible diamond brash has over 10,000 diamond points. 
Sells at Sight—Made in 14k gold plated. Sample pre- 
paid, insured for 50c, money order or stamps. 


Rush Eraser Compene 
820% Rush Building yracuse, N. Y. 


Representatives for Holland and Dutch East Indies: 
Blikman & Sartorius, Amsterdam, and Sourabaia, Java 
Australian and New Zealand Representatives: F. R. Barlow & Sons. 

328 Flinders Street, Melbourne 
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The new home of 


. “K.BYBLANKS 


She blanks that are made like bank notes for 
bonds. stock certificates and all papers of Value 
Kirin BROTHERS BANK NOTE ENGRAVERS 
205-209 West NINETEENTH STREET 
New York Ciry.U.S.A. 


























CraneLadies’ Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes 
of the most select trade. Their mer- 
its are known the world over, and 
they yield a profit to the dealer. 
Once tried, the purchaser becomes 
a regular customer. 


Presented in the following 
Styles and qualities: 


SUPERFINE QUALITY: In Light Blue 
Boxes, containing % ream of Note paper 
each, and in separate boxes 4% thousand 
Envelopes corresponding. 

EXTRA SUPERFINE QUALITY: In 
Lavender Colored Boxes, containing 4 
ream of Extra Fine Paper each; in like 
boxes are Envelopes to match. 

Our papers are supplied in 
Bordered Goods and other 
specialties by EATON, 
CRANE & PIKE CO., Pitts- 
field, Mass., and 225 Fifth 
Ave., New York. whose 


boxes bear the word 
“CRANES” containing our 








oods. 
All this stationery can be re- This trade mark 
lied on as represented every box 


MANUFACTURED BY 


Z. & W. M. CRANE wiss! 
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Readings from the Business Barometer. 
(Continued from Page 20.) 
individual, certain credit at the stores and the banks, but 
some of us may at times have learned to our sorrow 
that such credit must bear some proper relationship to 
our cash incomes—and so our credits abroad cannot be 
safely expanded indefinitely. 

On the other hand, I cannot lend more money than I 
have, plus my credit—and so there is a limit to the total 
credits that our financial institutions can allow. If we 
loan a few billions of credits abroad, the credits that can 
be allowed at home are restricted by just that much. 

Now using 1914 and 1920 as extremes in commodity 
prices, we must realize that with labor and material at 
their present prices it takes two or three times as much 
money to transact business as it did in 1914. Therefore 
the credits necessary for the transaction of business are 
much greater now than in 1914, even if the volume in terms 
of pounds, bushels or other units of measurement is iden- 
tical, but while we know there is a great increase in vol- 
ume as measured in pounds, bushels, etc., the increase as 
measured in dollars is very much greater; hence the strain 
on the credit structure is out of all proportion to the in- 
crease in goods produced. 

In measuring the producing capacity of our factories 
and farms we must measure them in pounds, bushels, etc. 
but in measuring our ability to finance those activities, the 
dollar is our unit of measurement. If a 1914 payroll of 
$1,000 would be, in 1920, $2,000 for the same number and 
kind of employees, and if a pound of steel now costs three 
to four cents instead of one or one and one-half cents, and 
if we now pay $12.00 for a pair of shoes that in 1914 could 
be bought for $4.00, is it not a simple question of math- 
ematics that the money and credits necessary to produce 
the same quantity of goods must be expanded in pro- 
portion? 

It is fallacious to presume that the nation or the indi- 
vidual can carry on a business in excess of its money and 
credit resources, but because the problem is more com- 
plicated some of us do not take the trouble to work it out 
but go calmly along, hoping that it can somehow be ac- 
complished. It follows, however, that high commodity 
prices if carried too far prove to be their own undoing. 

The great activity on the stock exchange has added to 
the strain on our credit structure so that the situation has 
become acute enough for the Federal Reserve Bank to put 
the brakes on stock speculations and also to issue a 
definite recommendation against industrial expansion. 

The business experience of most of you will enable you 
to recall that in September, 1907, business was nearly as 
active, in relation to our producing capacity, at that time, 
as it is now; and still almost overnight the whole credit 
structure of the country collapsed like an over-inflated 
toy balloon, and inside of ninety days we were all carrying 
around clearing house certificates in lieu of money. In 
September of that year it was difficult to place an order 
with the steel mills for delivery in less than four to six 
months, but in November deliveries could be had in 
almost that many days. 

One of the principal reasons for that sudden suspension 
of industrial activities was industrial over-inflation, causing 
our credit structure to collapse, and in my opinion the 
end of the present period of industrial activity may be 
just as sudden; and one of, if not the principal, cause will 
be that we have so inflated both our domestic and foreign 
trade at such a high level of prices that our credit structure 
cannot stand the strain. 

There is an old saying that the stock exchanges usually 
discount the future from three to six months, and you 
all know that for two or three months the general ten- 
dency of our industrial stocks has been decidedly down- 
ward. This would indicate prospects for decreased earn- 
ings, but why should there be any prospects for lower 
earnings if present price levels are to continue and the 
present activity is to last from three to five years, as many 
are predicting? I believe we all admit that we are going to 
start downhill some day, but what we would like to know 
is—when? 

I am neither a prophet nor the son of a prophet and it 
is not the purpose of this paper to prophesy nor to offer 
you advice, but I believe we, as buyers, are to blame for 
some of the high prices now in effect. Had we, in the 
past few months, “sat tight in the boat” and refused to 
become panicky we would not have had to pay some 
prices now in effect, because I am reasonably certain many 
advances in prices in the past few months have been 
brought about by unwise buying and that those high prices 
are eventually going to help in bringing about a collapse. 
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PHOTOGRAPHS 7xz’srory 


Photographs for advertising purposes and 

for salesmen’s albums. Office installations 

and equipment photographed. Specialists 
in office appliance photography. ___ 


= 

PEYSER & PATZIG pucrocrarners 
37 E. 28th Street, New York Mad. Sq. 8354 

Official Photographers National Business Show 








An Absolutely Permanent 
Economy Record Ink 








HE ink you have wished for time 
and time again. An ink of re- 
markable clearness—firmness—and 
of EVERLASTING DURABILITY! 
No more blurred pages, no more 
ruined documents, no more untidy 
books. Writing is absolutely 


—Acid Proof 
—Water Proof 
—Erasure Proof 





RY Economy Inks for your own 
satisfaction. Users are loud in 
praise of them—would not use any 
other after giving Economy Inks a 
trial. Put up in convenient size 
containers, in any variety or color; 
in powdered, fluid or tablet form; 
will not corrode on the pen or deposit 
sediment in the ink well. 





Liberal Sample on Request. 


The Economy Ink Co. 


Manufacturers of 


“An Ink for Every Purpose” 
Cincinnati - - Ohio 
































Your Stockroom Is Here 





Adding Machine Rolls Our line of specialties 
Carbon Copy Binders . 
Carbon Papers for Stationers represents 
Clipboards 
Counter Books many of the staples that 
Figuring Tabs ; . 
Seaprecsion Becks enter into regular daily 
J 1 4 > 
Sietel Wate ence consumption in office 
Paper Clips and Fasteners . T 
Paper Fasteners and store. Note the 

Brass or Stee li . Oo 

ist of Rockwell-Barnes 

Papers— 

Bonds +e m ie 2 

a Products and check it 

Manifold ains vour w > 

nem against your wants. 

Penmanship—Ruled 

and Unruled ~— 7 

Railroad Manilas Write us for quotations 

Railroad Tissues d . 5] 7 W rill 

Ruled Journal Papers an samp es. €¢ wl 

Ruled Record Papers oa . 

Typewriter give you 

—Boxed 
—Wrapped » 

Writings Reasonable Prices 
Perforated Memo Pads . _ 
Railroad Special Books Excellent Workmanship 

an Papers ~ ° 
Records Prompt Service 
Ruled Papers and Books 
Scratch Pads 
Stamp Pads 
Stenographers’ Note 
Books 
Stenotype Rolls 
Tally Books - 
Tally Books Rockwell-Barnes Co. 
te ae Manufacturers of Stationers’ 
ypewriter en 
Vertical File Holders Specialtics 
a 700 Munn Building 
Chicago, IIl. 

















McM RING BOARDS 


Heavy Tar Board, covered with Artificial 
Leather, Black Cloth Back, Rings set 23 inches 
Centre to Centre, to fit Arch File Punching. 





| 


F 
BRE 


§ 


“oe 


Special si 
to order 
Discount to 
the trade 


| 


po ee, 





McMillan Book Co. 


509-511-513-515 E. Water St., Syracuse, N. Y., U.S.A 
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SUPERIOR 
STAMP AFFIXER WRITING FLUID 

THAT FOR EVERLASTING RECORDS 
AFFIXES STAMPS s 

















“es Based on actual de- 
sev mand of particular 
buyers and consum- 
ers. 





MAky 


Of Highest Standard 
Quality 

The Blue-Black 

Writing Fluid that 

has satisfied the 

most critical. 
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\ shi iL ' Leading Stationers 
Guaranteed Be (ue pens will supply you. 
To Give Efficient Performance or Money Refunded ‘ 4 
ay ' Manufactured in the 
Send For Booklet—NOW = laboratories of 
The Service Machines Company The Robert Keller Ink Co. 
Dept. O, 79 Sudbury Street CHEMISTS 
Boston 14, Mass. Detroit, Michigan 
SPUREUEEEEEEEUUUUAUUAUUUUOUAUUAOOUOOOUOOCOOUOOOTOOLEEOROROOEOEDEEOOEEEDEDEGOUD2 NEEL ELE EEL ELE EI ERI EL RIEL RET GIG . 
= THE ONLY ADJUSTABLE : | @ 
= = x a 
— = ts 
= = Ry 
i POST BINDER = 
= = 
= ON THE MARKET = & 
= = ” 
= Here’s a simple device that enables the office = & a 
= boy to bind into book form “in a jiffy” any kind = @ a 
= of loose leaf records. = ny 
= = Wf rf 
= “ ” = AN . 
= The “F-B” Loose Leaf Holder = & i 
= = @ ts | 
: = § ; 
a _ ‘% or 
= = is 
-_— —_ 7 kos 
:{ RIBBONS | 
= = “ on / 
= = i | 
= = & Do you use them? If z 
= = not, write us and we mn 
= s § will give you proof iS 
= = that you should. ts 
= Pat. May 13, 1913 = G me 
= is adjustable to any distances between runch = N4 “a 
= holes and to any size of paper. = F&F ts 
= Advantages acknowledged in numerous testimonials. = u mS 
= ~The retail price is $3.50 a dozen with liberal 3 a 
= glhe retail price is $3.50 a dozen with liberal 2 (  DU-RA-BUL CARBON & RIBBONCO. § 
= = M4 Douglas Street and Third Avenue rk 
= F. B. MANUFACTURING CO. = % BROOKLYN - NEWYORK ff 
-_ -_ b - 
= 1228 Intervale Avenue NEW YORK,N.Y. = & i. 
= = ; 
= (Chicago Office, Frank Z. Woods, Mgr., 180No. MarketSt.) = YW 
= ee 
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STATIONERY 





Isadore Wagner has opened a stationery 
James streets. 


Albany, N. Y. 
store at Steuben and 

Boston, Mass.—B. L. Makepeace Company has engaged 
additional space for workrooms, releasing space in the 
store for increased displays of drawing instruments and 
artists’ supplies. 

Brandon, Manitoba, 
140 Tenth street, ‘s carrying 


Canada.—The Haddon Book Shop, 


stationery. 


Brooklyn, N. Y.—A branch store has been opened at 
Grand and Liberty avenues by the Lauer Drug Company, 
2481 Pitkin avenue. Stationery lines will be carried. 

Chester, Penna.—An addition is being built to the sta- 


tionery store of Walter Duncan. 
Chicago, Ill—An addition to cost $350,000 is being 
built to the plant of the Transo Envelope Company, 3550 


Kimball avenue. 


xk * 
lawtea ans - . he Defi: ‘@ 
Baxter, manager of the efiance 


Chicago, Ill—R. H. 


Manufacturing Company, New York, N. Y., included Chi- 
cago and St. Louis in a recent trip through the central 
West. 

* x 

Chicago, Ill.—lLouis E. Oglin has resigned from Stev- 
ens, Maloney & Company. June 1 he joined the forces 
of the L. & M. Stationery Company, 506 South Dearborn 
street. 

n * * 

Chicago, Ill—The Chicago Stationery Shop, which has 
been operating at 157 Quincy street for twelve years, has 
moved to 304 South Clark street. The new location is 
favorable, and in a section of the business district which 
will advance rapidly in the near future. The old Quincy 


street place had to be abandoned, as the building is to be 
wrecked to make room for the Federal Reserve Bank. 
Colorado Springs, Colo.—The Out West Printing & 


Stationery Company has reorganized its official staff, 
necessitated by the death of Charles B. Ferrin. The new 
officers are: William Mason, Jr. (formerly vice presi- 
dent), president; Percy Danks (formerly secretary), vice 
president and general manager; B. F. Greenwood (form- 
erly treasurer), secretary-treasurer. 

Dallas, Tex.—It is noted that the Yeargan-Sadler Com 


pany has succeeded the Yeargan Stationery Company of 
this city. The same officers and directors are retained, the 
change being merely in the corporate name of the concern. 

Duluth, Minn.—B. T. Hegeland, 
the stationery department of the 
has withdrawn from business to take 


manager of 
( ompany, 


formerly 
Fritz-Cross 
up farming. 


Evanston, I1l—The Monarch Stationery Company, now 
at 1618 Orrington avenue, is a branch of the same con- 
cern at 128 North LaSalle street, Chicago. Chas. W. 


Johnson is in charge. 

Greenwich, Conn.—The Mead Stationery Company has 
been chartered to conduct a stationery and printing busi- 
ness: capital stock, $150,000. 


Marshalltown, Iowa.—The store of 


book and 


stationery 


J. B. Simmons has been taken over by John E. Moehrl. 
Newbern, N. C.—Owen C. Dunn, stationer and printer, 
has been on a buying trip in New York City, Rochester, 


Jamestown, N. Y. 
Edward V. 
Cedar street. 


N. Y., and 
New York, N. Y. 


located at & 


Brookaw & Bro., Inc., 


1s now 
* 
New York, N. Y.—F rank Levy, 


Way, is enjoying a prolonged vacation 
x * 


a stationer at 483 Broad 


Samuel Bloom has succeeded M. 
West 110th street. 


* 


New York, N. Y. 


Cohen, stationer, 319 


Warren Stationery Company, 80 


New York, N. Y.—The 


West Broadway, has succeeded Chas. Goldman & Com 
pany 
* * * 
New York, N. Y.—B. M. Wolff has charge of the New 


trade of the Globe Ink & Mucilage Company, 171 


street. 


York 


Duane 


ww 
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Go to GOES for 


The Goes Printers’ Helps 


which include 


Stock Certificates 
Stock-Certificate Binders 
Bordered Blanks 


Diplomas Certificates of Award 
Bonds Mortgage Notes 


Marriage Certificates and Licenses 


Bound and Loose-Leaf 
Corporation Record Books 


Lithographed Calendar Pads 


Art Advertising Blotters 
Art Advertising Mailing Cards 
Art Advertising Calendar Cards 


Samples of any of these Goes Printers’ Helps 
upon request 


Goes Lithographing Company 
42-48 West 6Ist Street 
Chicago 























These Three Graces Anock out Three 
Disgéraces—Pins, Dirty Erasers and 
Antves which a 









4 Use the Sanitary 


ERASERS /: 


TYPEWRITER — PENCIL 













\ 8  (Handand Electric) 
) Saves time.cant cut enclosures. 
never out of order. 
3 Sizes-3 Models 
4WIsk Your Stationer 


These wonderful time-saving Office Necessities are well-known 
dards of the best type in office equipment, not because we sa 
because they are recognized as such by constant users, as well as 
ers, in all parts of the world. 


Write for Illustrated anc Descriptioe Literature with Prices. 





Stan- 
so but 
may 


MADE BY 
THE O. K. MANUFACTURING CO. 
OSWEGO, N. Y., U.S.A. 








OFFICE 








Distinctive Memo Pads 
—Really Useful 














and office tickler—made from 
black. Note these im- 


A private secretary 
cold rolled steel, enameled 
portant features 


Telefo 


1 A phone directory, alpha- 4 Spindle in back, to file phone 
betically arranged, with cel- calls. 
luloid tips, closed by an 5 Pen or pencil holder, for 


invisible spring. 
2. Card calendar, in two colors, 
for two years. 
3. Daily memo, 


quick service. 
8 tubber feet 
Message and 


calendar pad memo pad. 


Weighs 1 Ib.; 10 in. long and 4 in. wide. Packed in individual 
mailing cartons Sample sent postpaid on receipt of price, any- 
where in U. S. A. Prices—enamel, $2.50; nickel plate, $5.00; brass 
plate, $5.00 


The Perfect Peerless 35°" 22% 


quicker than with 
mailed; cannot get 
less expensive 
breakable; our 


of rolled steel; pads renewed 
compact, and economically 
turned at a touch; 


tible—one piece 
others; small, neat, 
out of order; leaves finger easily 


than cheap cast iron stand or frame, which is 

calendar pads fit and work perfectly in other frames; an A-1 ad- 
vertising novelty; used year after year without breakage; complete 
in every detail—The Perfect Peerless defies improvement 
Prices—enamel, $1.00; nickel finish, 

$1.25; brass finish, $1.25. Send today for 

sample and quantity prices for dealers 


and agents 





Telefo- Desk Company 
219 So. Dearborn St., Chicago 


The Perfect Peerless 




















Cutters 


For cutting Paper, Card 
Board, Veneer, Cloth, 
Rubber and Thin Leather 
etc., to a thickness up to 
3 inches. Witha 


Golding Cutter 
—Zip it is done in an in- 
stant and the edge is 
clean and straight. 





The Pearl Cutter 
Made of iron with steel knives. Very durable— 


easy to operate. Sizes 
are varied, 13 in. up to 
42 inches. 

These cutters in large 
use by printers, multi- 
graph users, bankers 
and offices of all kinds. 


We make also a line of 
Power Cutters, Small Table 
Card Cutters, Printing 
Presses, Tableting Presses 
and Printers’ Tools. 


Dealers Wanted 


Golding Mfg. Co. 
Franklin, Mass. 





The Golding Cutter 


APPLIANCES 











June, 1020. 


New York, N. Y.—J. 
Company, 302 Broadway, 
sociation of New York. 


Meyers 
has 


Stationery & Printing 
joined the Merchants’ As- 


e Min 


_New York, N. Y.—Plans of C. C. Shee, of the 
Company, contemplate a trip to Cuba, to visit the 
pany’s representative there. 

K aE * 

New York, N. Y.—Charles Bryson, 
Underwood & Company, 62 Park 
his desk after a siege of illness. 

* * * 

New York, N. ¥Y.—The General Leather Goods 

pany has moved to the O’Neil Adams building, 100 


2lst street, corner of Fifth avenue. 
x * * 


Enlow 


cor 


manager for John 
Place, has returned to 


_om- 
West 


New York, N. Y.—The American Writing Paper Com 
pany, George A. Galliver, president, Holyoke, Mass., 
joined the Merchants’ Association of New York. 

x * * 

New York, N. Y.—The Columbia Manufacturing Con 
pany, 110 Worth street, has celebrated its first anniversary. 
The first year of business saw an increase which neces 
sitated the engagement of an additional loft. 

22 2 


has 


New York, N. Y.—Higbee & Lowe have succeeded 


Roberts & Bokee, 4 Cedar street. Alfred W. Bokee has 

retired from business after fifty years of service. Mr 

Roberts, of the old firm, passed away forty-five years ago 
* *« * 


4 


New York, N. Y.—A. N. Barnett has moved his whole 
sale and retail stationery business from 23 Beekman 
street to larger quarters at 82-84 Nassau street. He was 


formerly connected with Frank & Tichenor, and also with 
Goldsmith Brothers. 
Ke * oe 
New York, N. Y.—The J. Meyers Stationery & Print- 
ing Company, 303 Broadway, succeeds the business of 
Jacob Meyer, formerly conducted at that address. Thi 


has also absorbed L. Sonnenberg & 


Sroadway. 
* 


new organization 
Company at 301 
* 

Stationery Stores of Man 
There are 4,000 shares of 


New York, N. Y.—The G. C. 


hattan is a new organization. 


common stock of no par value; the active capital is 
stated as $20,000. Those identified with the project are 
H. I. Lefferts, 9-15 Murray street, and G. P. Snyder and 
T. S. Adams. 

xk * x 


New York, N. Y.—The Columbia Leather Goods Con 
pany plans to complete the removal of its manufacturing 
facilities to New London, Conn., by the first of July 
The company has leased one of the United States hospital 
buildings at New London, and already has 
plovees in action there. 


SOTIi¢ en 


* 


New York, N. Y.—Henry 


William street, has leased the 


Bainbridge & Company, 99 
seven-story building at 215 


Washington street. The company will double the floor 
space by this move. Its old quarters, at 99 Willi: 
street, are under lease for nearly a year longer, so ther: 
is no immediate prospect of a change in address Phe 
company has been in business on William street for 
sixty years. 


has established an of 
has withdraw! 


Lawrence, Mass.—Ed. Fulton 
fice for the sale of office supplies. He 


from the business of A. L. Cole, under an amicable agre: 
ment. 

Louisville, Ky.—The Frederick Stationery Company 
has been incorporated in Indiana. The company is to 
manufacture writing tablets, and deal in office supplies 
and stationery: capital stock, $50,000; incorporators 
Randall J. Frederick, Walter S. Heazlitt, Micheal Zie 


Meekin. 
Book & Novelty 
book and 


Jr., E. Shirley Wilcox and J. Rissell 

Oklahoma City, Okla.—Stealey Bros. 
Company has established stationery, 
store at 224 West Grand avenue. 

Oxnard, Calif—Ruppert & Williamson have 
stationery store here. The firm is composed of 
Ruppert and G. G. Williamson. The latter will not be 
active in the business. 

Philadelphia, Penna.—Cooper H. Prickett, assistant 
treasurer of the William Mann Company was 
the recipient of Masonic honors. He was elected grat 
master of the Grand Lodge of New Jersey, F. & A. M 
His affiliation is with Burlington Lodge No. 32, Burling 
ton, N. J. Fifteen lodge brothers, associates in the Man: 
establishment. accompanied him to Trenton to participate 
in his induction into office. 


novelty 


opens d 


( ~ 


recently 
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THE BUCSEYE RigBON. £ 


Quality and Complete Satisfaction in Service is the 
basis of our policy in making of each brand of 
“Bucki” Carbon P apers. and Typewriter Ribbons, 
and our experience of 25 years has taught us what 
is best adapted to every known purpose. Our cus- 
tomers get the benefit of this knowledge. State 
your requirements and ask us for samples. 


THE BUCKEYE RIBBON & CARBON COMPANY 


Factory and Executive Offices : 


1466 East 55th St. CLEVELAND, OHIO 
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YOUR STATIONER HAS THESE 
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Leon Isaacs & Co. 


GLUCINUM PENS 


Also the Famous 


RUSSIA MOHETA PENS 

























0) 








Your dealer CAN supply 









s 
e these popular goods. 
+ We have a mail-order 
ey department maintained 
ie solely to supply victims 
of dealers’ excuses. , 


If your dealer WILL NOT supply 
these goods, send your order direct 
to the factory. 


MAKE {USE OF US 


Samples on request 


THE TURNER AND HARRISON 
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eter wt THIN PAPERS) 





SUPERIOR 
MANIFOLD 


Basis 17 x 22-8 








Made in White, Blue, Canary, 
Cherry, Tuscan, Pink, 
Golden Rod, Fawn and Green. 


Gray, 





A good rag paper at a moderate price. 


Usefulfor duplicate and manifold copies of letters 


lists, butletins, records; printed forms on which 


manifold copies are made;and other business uses. 


Sold by leading paper dealers 





Ask Dept. O for samples. 


ISLEECK MFG. COMPANY 


TURNERS FALLS, MASS. 
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PEN MANUFACTURING CO, INC. 
Falcon Pen Works. Philadelphia. 


OED iF 


THE SLICKEST PENS EVER MADE 
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The Tenacity Line 


Represents Known Values 


You can sell our loose leaf devices with full 
assurance that they will please the bookkeeper, 
and make the manager happy. The bookkeeper 
finds Tenacity Accounting Devices easy to 
handle through his day’s work. The manager 
takes satisfaction in knowing that his books are 
in good physical shape. 
One item in the Tenacity Line is 


THE C..c. 
STEEL BACK LEDGER 








Service durability is assured by electrically welding the metal 


parts. Makes solid construction that stands up un severe 
usage. The C. L. is made in five capacities. Each is capable of 
100 per cent ‘expansion. 

Use our large capacity binder in connectien with a ledger rack and 
obtain an ideal combination for machine-posting. 

Turn prospects into sales, and assure yourself of the supply busi- 
ness in the future. Our catalogue demonstrates Tenacity Quality. 
Write for the book. 


The TENACITY MFG. CO., Inc. 
Reading CINCINNATI, OHIO 
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PRICE IS NO OBJECT 


Your customers are entitled to 
100% value for their money—To 
Give Them This, Suggest 


comprising eleven different models, 
suitable for every purpose, be it 
School, Office or Home. 


The Chicago and Giant are dependable 
machines, adapted to ordinary ‘uses. The 
Dexter is the ultimate in pencil sharp- 
eners. All our models, except the lowest 
priced—Chicago and Giant—have an au- 
tomatic point adjuster, which affords a 
blunt, medium or fine point as desired. 
This eliminates pencil waste. All models, 
except the Chicago, will accommodate all 
sizes of pencils and crayons. 





Ask for our catalogue, fully descriptive of the 
APSCO Line of Pencil Sharpeners, and other 


meritorious stationery specialties. 


Automatic Pencil Sharpener Co. 
Dept. A, 58 E. Washington St., Chicago, IIl. 


— The “APSCO” Line — 


m—~ OF PENCIL SHARPENERS ~~] 


| Generally F air Tuesday 





That makes a fine report from the weather bureau 
but will never do from the stenographic depart- 
ment. “Generally fair” is not good enough. Force- 
ful letters as well as readable carbon copies must 
be bright and clear. 


The Miller Line 
Typewriter Ribbons — Carbons 


The Miller Line makes possible the kind of let- 
ters your customers like to have go out from their 
offices. And Miller Carbons produce copies that 
are always clear, sharp and never cloudy. 


You don’t have to take our word for it. Tell us 
what class of trade you cater to and we'll send you 
generous samples to try out in your own way. 
Then the decision is “up 
to you.” 

















Give us a chance to 
show you what real trade- 
getters we manuiacture 


The Miller-Bryant- 
Pierce Company 
General Offices and Factory 
231-241 River Street 
Aurora, Illinois, U. S. A. 
Boston. St. Louler Detroit, Mil 


waukee, Cleveland, San Francisco, 
Indianapolis, Peoria. 


(THE MILLER LINE | 
[IS SUPERFINE | 


European Headquarters: 
46 Avenue de Villas. Brussells, 
Belgium. (1238 

















WASTE 
PAPER 
BASKETS 


Wire or Tin Bottoms 
1, 2, 3, 4, 5and6 
SPACE BASKETS 
BUILD-UP TRAYS 


MAIL and TAPE 
BASKETS, etc. 


> SANITARY LINE Special Baskets 
ade to Order 


UNIFORM MESHES, FULL GAUGE WIRE 
ON ALL BASKETS 





PEERLESS SANITARY LINE 





PEERLESS WIRE GOODS CO. 


20 East Jackson Blvd., Chicago, IIL. 


Write for Catalogue O 








S The Eureka Telephone 
Bracket 
Cannot Sag 


















Three Vital Features Are Shown 
in the Illustration: 

(1) Swivel joint allows 'phone to be 
swung to any position on the desk 
(2) Hinge joint allows ‘phone to be 
raised or lowered at will of operator 
(3) Hinge joint allows ‘phone to be 
turned in any direction. 






T is constructed on an entirely new prin- 

ciple. Sag is eliminated through the rigid 
support afforded by two mecal scrips sliding 
in a steel jacket. The failure of most brackets 
is the tendency to sag. All parts of the New 
Eureka Telephone Bracket are riveted and 
welded together, and finished in heavy nickel 
and japan, and the bracket will fit any desk 
telephone without adjustment. 


Write for particulars about the 
New Eureka Telephone Bracket. 


The Eureka Blotter Bath Company 
6217-21 Wentworth Avenue - CHICAGO, U.S. A. 
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St. Louis, Mo.—W. H. Cox, of The Carter’s Ink Com 
pany, visited the trade in May. 


* * 


St. Louis, Mo.—-St. Louis stationers have agreed to 
close their stores at twelve Saturdays until September 30 
Other days business will cease at five o'clock. 


Salt Lake City, Utah—The Arrow Press succeeds the 
Tribune-Reporter Printing Company, 62-66 West Second 
South street. The change is one of name only, and was 
effected to avoid confusion with the name of local news- 
paper 

Sandusky, Ohio.—The capital stock of the American 
Crayon Company has been increased from $3,000,000 to 
$4,500,000. 


San Francisco, Calif.—The manufacturers of wire waste 
baskets seem to be sold up for about ninety days. 


* 


San Francisco, Calif.—R. W. Priest, local manager of 
the Eugene Dietzgen Company, made a trip into the 
southern part of the state in May. 


x * x 


San Francisco, Caiif—The Sanford Ink Company has 
just had a car arrive in San Francisco, containing goods 
for all the leading firms here. Carter’s has shipped a car- 
load of ink which ought to arrive soon. In these days, 
however, deliveries are about as uncertain as the incon- 
stant moon. Goods shipped from the East in February 
are, in many cases, still delayed en route. The switch- 
men’s strike has so much demoralized traffic conditions 
that no one is astonished that consignments shipped by 
rail in the East two and three months ago are still missing. 


* * * 


San Francisco, Calif.—Stationers feel well satisfied with 
the results of San Francisco’s first Market Week which 
ended May 22. In an effort to induce buyers west of Den- 
ver to come to market to this city, the Manufacturers and 
Wholesalers’ Association offered to refund the round-trip 
railroad and Pullman fare for any buyer who, coming to 
San Francisco that week, would purchase goods from 
members of the association, the total of which should 
reach the sum of $1,000. Every effort has been used to 
make the visiting buyers welcome. Daily luncheons have 
been held at the Palace Hotel. In addition to stationery 
and kindred lines, buyers entitled to refunds were those 
who purchased dry goods, notions, boots and shoes and 
toys. It is contended by the Manufacturers’ and Whole- 
salers’ Association that buyers who go East from West- 
ern states have to over-buy in order to recoup themselves 
for the outlay necessary for such a long trip. 


Sheboygan, Wis.—The Office Supply & Printing Com- 
pany has been organized with capital of $155,000. It 
represents the merging of the interests of Albert Clausen, 
owner of the Herald Publishing Company, and Francis 
Schaafs, president of the Office Supply Company 


Selma, Calif—T. S. Terry, a stationer of Walton, N. Y.., 
has sold out and is now owner of the business here for- 
merly conducted by E. S. Byfield. The latter expects to 
engage in business in Fresno. 


Springfield, Mass.—Ralph T. Chamberlain, of the sta- 
tionery and book business of that name, will associate 
with his brother Lawrence in the brokerage business at 


115 Broadway, New York. 


Toronto, Ont.—The Artistic Stationery Company, Lim- 
ited, has been chartered with capital of $40,000, ta do a 
business in lines allied to the stationery business. The 
company will operate the printing and bookbinding busi- 
ness of the Artistic Stationery Company, conducted by 
John T. Bradford, and a printing and bookbinding busi- 
ness known as Robinson & Colby. 


Wilmington, Del.—Butler’s, Inc., stationers, has inaug- 
urated a plan under which employees receive twenty-five 
per cent of the profits on increased business 


Harry J. Coon Recuperating. 


Harry J. Coon, commander of Stationers’ Post No. 
380, American Legion, has recovered sufficiently from 
his recent illness to make a two-weeks’ visit with rela- 
tives in Iowa. He expects to be back at his desk with 
S. D. Childs & Company, Chicago, before the end of 
June 
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Mandy Trays 
™ 
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US.ana forecgr 

Pats Pending 


Envelopes mastened and 
sealed uxthout turrung over 


A Necessary Convenience in Business Offices 
Price, $7.50. Ten days trial to responsible parties 


RIVE FOroxcus 


DOUBLE Hole Binder Punch (No. 32) is only one made 
punching two standard (3/16 in. and in.) holes for 
loose leaf binder sheets. Eyelet Punch (No. 3) punches and 
fastens heavy or light thicknesses of paper with neat, maroon, 
easy-squeeze eyelets ; permanent fastening, or instantly remov- 
able with same punch. Cutteror Knife Punch (No. 12) pierces 
heavy thicknesses of paper for Prong Fasteners. 
Deepthroats, long handles, easy leverage. Retail for $2.50 
each in factory sealed packages, dust and rust f. 
Supply of fasteners goes with Eyelet and Cutter Punches. 


No. 32 No. 3 No. 12 








Dealers write today for 
special offer. 


RIVET-O 


MANUFACTURING CO. 
Dept. P 
ORANGE, MASS. 




















Here is a simple office device—the only Self-Feed- 
ing Duplicator on the market—which will 


Reduce Office Work 
Save Office Salaries 


AND PUT BIG MONEY INTO THE POCKETS OF 
LIVE-WIRE AGENTS. 


With the Self Feeding Ironclad you get as many as 
60 clear, clean copies of anything typewritten or hand- 
written in 3 to 5 minutes. 

No stencil sheets—no printing ink—no complicated 
mechanism. So simple to operate, a child can run off 
the copies. 


Note these prices: 9x15 inches $50, 14x15 inches $60 
14x18 inches $75 


Leaflet giving full description and prices, as well as 
Agency proposition, on request. 


THE BECK DUPLICATOR CO. 


Department OA 


476 Broadway New York 




















OFFICE 





The Portable Plus 


Weight, 
54 Lbs. 





“Just Lift the Cover— 
It’s Ready When YOU Are” 


Lightest, smoothest running type bar machine 
ever built. ‘‘Compact as a watch.” 


Retail Price, $40.00 
Exclusive Agencies Now Being Allotted 


Garbell Typewriter Co., Inc. 
1812-14 Ellen Street Chicago, U. S. A. 
All inquiries for European and British Colonial Agencies, 


address to our Sales Agency, GARBELL TYPEWRITER SALES 
CO., 26 Pall Mall, Manchester, England. 











it 








MULTICOLOR PRESS 


Form letters—letterhead, letter and signature at one 
impression, each in different color if desired. 

Business . printing —folders, envelopes, letterheads, 
bags, labels, etc. 

Uses standard printers’ type, flat cuts, half-tones and 
all regular equipment. 

Automatic or hand feed—speeds 1,500 to 5,000 per hour 


SAVES 40% TO 60% ON YOUR PRINTING BILLS 
LISENBY MANUFACTURING CO. 
General Sales Offices, Plymouth Building 
CHICAGO, ILL. 
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Albany, N. Y.—Griffith P. Terry has been placed in 
charge of the Albany office of the Corona Typewrit 
Company, Inc. He came from the New York office, wher: 
he was rated high as a salesman. Mr. Terry was recently 
married to Miss Rosa Deutsch, who had been a cashier in 
the New York office of the Corona Typewriter Com 
pany, Inc. 

Cape Town, South Africa—The typewriter sales and 
commercial stationery departments of the Typewriter E 
change, Ltd., have been moved to 130 St. George’s street 
affording increased space in a central location. The new 
salesroom will be under the direction of J. Napier. The 
old quarters at 35 Burg street will be continued as th: 
print shop. The Typewriter Exchange, Ltd., represents 
several manufacturers of typewriters, as weli as ribbons 
and carbons and loose leaf holders. 

Chicago, Ill—H. S. Gilbert, Chicago manager of the 
L. C. Smith & Bros. Typewriter Company, visited 
factory at Syracuse, N. Y., in May. 


Chicago, Ill—Fred H. Morse, manager of the Chicago 
branch of the Royal Typewriter Company, Inc., spent a 
few days in Detroit the end of May. 

2K 


Chicago, Ill—Carl Pridy, who has general supervisiot 
of the verious service departments of the Corona Typ: 
writer Company, Inc., was a visitor in Chicago during 
May. 

* * 

Chicago, Ill.—‘“Jack” Doyle 
superintendency of the service department of the 
Corona office. He had a long experience with the 
ington company. 


has been promoted to the 
t 
local 


Ren 
x x 


Chicago, Ill—Charles P. Smith, who has been in the 
service department of the Chicago office of the Corona 
[Typewriter Company, Inc., has been transferred to the 
factory at Groton, N. Y. 


Chicago, Ill_—The offices of the Moon-Hopkins Billing 
Machine Company have been moved from the eleventh 
floor of the building at 29 South La Salle street to Suite 
958 at that address. 

* ok 

Chicago, Ill—M. V. Maloney, of the Chicago office of 
the Elliott-Fisher Company, has led the entire national 
sales force in volume for the first four months of 1920 
He has already made 547.8 per cent of quota. 

xe 


Chicago, Ill—A district convention is to be held the 
fore part of June by the Elliott-Fisher Company. The 
time depends on the arrival of M. S. Eylar, sales mat 
ager, who is on a tour of the company’s offices. 

*x x 

Chicago, Ill—Sidney Stott and daughter, Muriel, of 
Australia, made headquarters in the offices of the Under 
wood Typewriter Company during their stay in Chicago 
The Underwood line is one of those represented by Mr 
Stott at home. 


ok * 
Chicago, Ill—Twe Elliott-Fisher machines were used 
in connection with exhibits at the National Hotel Show 


One was operated in the booth of the Whit 


here in May. 
The other was a part of the 


ney Duplex Check System. 
exhibit of Index Visible, Inc. 
* * * 

Chicago, Ul.—E. F. Gustaffson has been appointed cash 
ier of the Chicago branch, Royal Typewriter Company, 
Inc. The appointment brings him home to Chicago. The 
past two years he has been in the general auditor’s office 
of the company at New York. 

* * x 

Chicago, Ill—Miss F..B. Ward, from the home office at 
Harrisburg, Penna., has been supervising the installation 
of the enlarged operators’ school of the Elliott-Fisher 
Company in the Powers building. The school will conduct 
both day and evening classes. 
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100% 
PRESTIGE 


You have it only in the 
100% quality brand that 
bears your own name. 
Typewriter Ribbons and 
Carbon Paper ought to 
give the dealer every pos- 
sible advantage—not only 
in profit but in reputa- 
tion. That is why our 
selling proposition is 
uniquely superior to all 
others; it adds SUM TO- 
TAL VALUE to your en- 
tire line—at an ascending 
profit scale. 












The right line yields a _ 
profit that you can’t keep ff: 
down, or merely station- 


ary. It grows — because he 
the buyer himself adver- fF 
tises it, and its own qual- fF? 


ity supplies the clincher. ao 
You require the “U. S. iy 
LINES” under your own fe 
firm imprint to make your 
business what it should 















We share our pronts with you, 
and in addition we give you 
all the publicity advantage of 
the name on the brand. We 





are placing this proposition BOY 
before the trade because our P| 
only interest in business is gad 


to serve the dealer. Only so Ae 
can we serve ourselves. Your Bo 
interest is to hold your cus- 
tomers—and increase them— 
with the same kind of service. 


Write today for samples. 


Typewriter 
ae 
@ Mfg. Co 


Sansom and 8th Sts 
Philadelphia, Pa. 


Cable Address 
MUSTR. 
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LIBERTY 


POSTAL SCALES 


CONVERTED 





Now computing FOREIGN 
POSTAGE instead of 3c rates. 

Made in three sizes—1-lb., 
2-lb., 4-lb. capacity. 

Also equipped with up-to- 
date charts, showing the 
amount of postage on all 
classes of U.S. A. mail 
matter. 


Order through your Jobber 


TRINER SCALE & MFG. CO. 


2714 W. 2ist St. 


Chicago, Ill. 

















HYGIENIC 
RUBBER 





“I MUST HAVE GIVEN SOME- 
BODY TOO MUCH MONEY” 


You'll never say this if you 
wear Marsh Finger Pads because 
these pads only pick up one bill 
or piece of paper at a time. 
Abolish the filthy sponge cup. 
wetting your fingers 
thumb mark 
letters, bills, 
records, etc. Wear Marsh 
Pads. Just the thing for 
cashiers, stenographers, book- 
keepers, bill clerks, etc. 10c 
each or 3 for 25c. 

DAVOL RUBBER COMPANY 

Providence, R. |. 


If your stationer or druggist can’t supply you 
with Marsh Finger Pade, order direct from us. 


Dont’ be 
constantly and 
your office records, 


filing 
Finger 














« 
‘*The Trade Mark of Satisfaction” 


EXPERIENCE 


XPERIENCE—a 
something which is 
4 not a product of a 
day’s thought, something 
that is not acquired by cas- 
ual contact—rather it is that 
which accrues through 
years of earnest application, 
and concentration, coupled 
with a constant endeavor to 
make the results of the past 
meet the problems of the 
future. 








Our experience as manufactur- 
ers is one of long standing, it 
dates back more than a decade. 
We have applied the profits of 
our experience to the business 
requirements of today, which 
experience in the treatment of 
carbon paper and typewriter 
ribbons means: 


cc 
—More impressions to the sheet 
of carbon paper; better results 
from the inked ribbons 

ated 


E will welcome corre- 
W spondence from both do- 

mestic and foreign deal- 
ers who desire to represent our 
trade marked brand of mer- 
chandise, backed by experience. 
Our co-operation with our deal- 
ers is most complete. 











Upon request we will be pleased 
to mail you catalogues, samples 
and current prices. 


Our little booklet “Making a 
Good Impression” narrates the 
story of our plant, its capacity 
and activity; it will also be 
mailed to you upon request. 


Columbia 
Ribbon and Carbon 
Manufacturing 
Company 
Executive Office and Factory 


69-71 Wooster Street 
New York, N.Y. 


Branches: Philadelphia Chicage Detroit 
Minneapolis Kansas City,Mo. London E.C. 
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The Self-Filling 7/7ZZ4D Fountain Pen 


The Finest Fountain Pen in the World 


Fully Guaranteed 
WILLARD 


PERFECT 
IOUNTAIN PEN 





Self-filling, Self-starting, 
Self-cleaning, Non-leak- 
able, Non-sweating. Fit- 
ted with our patented, 
Self-regulating “Auto- 
matic” Feed. Ink cannot 
drop er blot. Indestruct- 
ible Reservoir Sack. 100% 
Ink capacity. 


At Last! A Fountain Pen 
that Always Works 


Bought officially by the United 
States Government. Finest 
hand-turned Para Rubber Bar- 
rels. Full size 14kt. Gold Pens, 
not “short” or “medium’’; 
tipped with the hardest irid- 
ium. Our Gold Pens are hand 
hammered and tempered, not 
die struck or machine ham- 
mered. 

WILLARD dropper filler and 
WILLARD Safety Disappe -ar- 








Pull down the 
ever, dip pen in 


ing Fountain Pens ‘Ove ~ 

land,” “United State nk, and snap 
“Camel” an a “Bluebird” lever back into 
Fountain Pens sold at lower lac 
prices. Send fo 1 illustrated place 


catalog and net price list. 


Willard Pen Company 
318-326 W. 39th St. 
NEW YORK, W. Y., U.S. A. 




















Read heoon 
About it Imitation 
in the 

Digest » 
American | en 7 
Independen t Os o 

McClure’s 

and other 

National 

Magazines — 


ROBINSON REMIN DER 


Tear Out When Attended to 


FACH memo separate; when attended to it is torn out, 
leaving everything ready for instant reference; hence 
no excuse for forgetting. Handy pocket in cover. 


Every man and woman who has things to remember is a 
Reminder prospect. A million sold and business gets 
better every day. Retail prices below. 
With each Reminder is an extra filler 
Size B 3 x 5in. Sine A 3) x 7 in. 
Handsome Black Leather $1.25 - - $2 
In Cross Grain (Asst.Colors) 1.75 2 


Write In India Calf 2.50 a. ad 3. 50 
In Cowhide 2.75 - - 
fora In Genuine Morocco 3.00 ° e ry 00 
ad owe gm heer peed _ 75 - - 1.00 
° In Cloth(without extra er).25 - 50 
Profitable Ladies’ Shopping Reminder, Size L 23 x 32 in with 


neil and extra filler, $1. 50; in patent leather, $1.7 


pe 
Dealer in Genuine Morocco, $2.25° 
Extra Fillers 
Offer Per dozen: Size B, 75c, Size A, $1 00, Size L, 


Name in gold leaf on cov er—-25¢ extra 
These prices subject to change without notice. 


ROBINSON MFG. CO., 73 Elm St., Westfield, Mass. 








TO THE TRADE 


We have made arrangements with THE 
McFARLING SALES CO., TERRE 
HAUTE, INDIANA, for the exclusive 
distribution of “FLO-EZE” INKS “QUIK- 
STIKER” PASTE and MUCILAGE in 
Illinois, Indiana and Ohio. 


They are in a position to give your needs 
the most prompt attention. 


“FLO-EZE.” INKS 


Made in California under the most favor- 
able climatic conditions in the world. 


INK RIBBON MFG. CO. 


SAN FRANCISCO, U.S.A. 
BU LLLLLLLLL-LLLLLLLLLLLLLLLLLLLLLLLLLLLLLLL-oLLLoe 








ULTIMATE 
Ribbons and Carbons 


As the name implies Ultimate Rib- 
bons and Carbons represent the very 
highest possible product in_ their 
field. If you want to practically 
eliminate complaints in this line 
Ultimate brands will do it. 


RIBBONE CARBON 

PRODUCTS? CO. 
NEW YORK 
M:-s°A 





Ribbon & Carbon Products Co. 


Manufacturers of 


ULTIMATE and AEROPLANE Brands 
35 Warren Street NEW YORK 
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Chicago, Ill—Mrs. B. M. Szirkosky, a recent addition to 
the sales force of the Elliott-Fisher Company, has sig- 
nalized her selling career by a splendid showing the first 
mont! Before joining the sales department Mrs. Szir- 
kosky was for ten years a demonstrator and supervisor of 
installations. 

* * * 


Chicago, Ill.—Miss Bering, of the publicity department 
of the Elliott-Fisher Company, Harrisburg, Penna., has 
been working up articles here for the Elliott-Fisher Mag- 
azine. This is a publication for users, and Miss Bering 
has been gathering material from offices in the Chicago 
district using Elliott-Fisher machines. 


* x aK 


Chicago, Ill.—Robert Erskine Strong, manager of cred 
its for the Roval Typewriter Company, Inc., New York, 
N. Y., was a Chicage visitor early in June. The Chicago 
Roval office also enjoyed a visit by Marquis Harwiev, 
manager of the exchanged machine department, whose 
headquarters are in New York. 

* * 

Chicago, Ill.—The freight embargo against shipments 
through the port of New York has compelled the Wood- 
stock Typewriter Company to route its export shipments 
to other cities. Arthur Williams, export manager, has 
sent machines via Baltimore, Md., New Orleans, La., and 
Montreal, Canada, in an effort to make deliveries for over- 


seas users. 


* * 4 

Chicago, Ill—The Noiseless Typewriter Company is 
established in its new quarters at 524 South Dearborn 
street, but the improvements incident to moving have 
not been completed. Ina short time the office will reflect 
the company’s pride in the Chicago branch. This is one 
of two manufacturers’ offices in ground floor locations 
in Chicago. 

* 

Chicago, Ill.—_ The Chicago office of the Elliott-Fisher 
Company has concluded a baseball match as a specialized 
quota contest. The eighteen salesmen were constituted 
into nines, and each week of the contest was an inning. 
The teams were called Cubs and Sox, those being the 
names of the Chicago major league teams. The Sox won 
the quota contest. Maybe this is prophetic for the out- 
come of the Chicago major league series 

Denver, Colo.—James L. Dixon, of the Denver office of 
the L. C. Smith & Bros. Typewriter Company. was mar- 
ried to Miss Billie Parfet, daughter of Mr. and Mrs. L. M. 
Parfet, Stockton, Calif. 

Ft. Smith, Ark.—Johnnie O’Connor. foreman of the re 
pair department of the Underwood Typewriter, takes 
his vacation this month. 


Fort Smith, Ark.—W. H. Warden, manager of the local 
branch of the Underwood, reports good business with 
the kev set decimal tabulator. 

x x 


Fort Smith, Ark.—B. D. Griswold, proprietor of the 
Fort Smith Commercial College, recently took the agency 
for the Weodstock typewriter. 

~“ * 


Fort Smith, Ark.—W. B. Pape, stationer, and local 
agent of the Rex visible, will attend the Republican con- 
vention in Chicago as a delegate. 


Fort Smith, Ark —D. C. Smith, president of the Draugh- 
ton’s Practical Business College, has been using the 
phonograph for some time as an aid in typewriter in 
struction. 


Fort Smith, Ark.—Wnm. L. Sanders, formerly residing 
in Fort Smith, but recently in Los Angeles, has returned, 
and expects to make this his headquarters to work the 
itinerant game 

k * * 

Fort Smith, Ark.—J. F. Hall, recently with the C. D. 
Reimers Company, of Wichita Falls, Texas, has accepted 
a position as manager of the typewriter department of 
Botz & Sons Printing Company, Sedalia, Mo. Mr. Hall 
is a competent repair man also. 

Galveston, Tex.—Floyd Kavanaugh, manager for the 
Corona Typewriter Company, finds solace for the scarcity 
of typewriters in the presence of a baby daughter. 
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PEET’S 


PATENT 


IMPROVED TRIANGLE CLIP 


S 


HOLDS PAPERS 





a 


PAT. MAY 


SECURELY 


22.1917. 


Only after trying this new paper 
clip can you appreciate its superi- 
It is so easy to slip on, and 
it holds the papers, etc., absolutely 
firm. The patented crimp does the 
It will be worth your while 
to send for samples and prices. 


ority. 


work. 


If your stationer does not carry them, 


write us direct. 


PEET BROTHERS 


618-20 Ch 


erry St., 


Philadelphia, Pa. 














NATURAL 


them in your filing drawers. 











SIMPLE 
EVERLASTING 


The Universal Filing Sub-Divider 


Order them from your stationer. Set 


INSTANT 


Use them, 


instantly. The greatest prétective and 
efficient filing accessory ever conceived. 
Additional Representative Stationers 


wanted for agents. 


Unyversal Utylyty Unyts Company 


1066 Glenlake Avenue 


CHICAGO, ILL. 
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Your Customers Want a Basket 
That Won’t Rust or Bend 


The Nemco Expanded Metal Waste 
Basket withstands hard usage without 
bending or getting out of shape. 


The substantial solid steel bottoms can- 
not become loose. Enameled in a rich 
maroon or olive green to match modern 
office furniture or pure white for hos- 
pitals, homes, etc., the baskets are rust- 
proof and attractive. Nemco baskets 
come in three good sizes. 


Get our proposition quickly. 


The North Western Expanded 


Metal Company 
983 Old Colony Building, Chicago, Illinois 


Manufacturer Representatives: 


H. E. HOOKER, 
186 North LaSalle S8t., 
Chicago, Ill. 
ERNEST WALLACE, 


144 Market St., 
San Francisco, California 











Acquaint Yourself 


With Our Line of 


“ADVANCE” 


FILING CASES 
and SPECIALTIES 


In order to know 
what our line is 
order our sample 
assortment of good sellers specially se- 
lected so that you may have one each of 
many numbers and also a small stock to 
sellfrom. Write us about this assortment. 





Catalogue sent on request 








2719 Franklin Ave., St. Louis, U.S.A. 


In replying kindly mention this ad. 














Groton, N. Y.—Owing to the freight blockade the 
Corona Typewriter Company, Inc., installed motor truck 
service to New York and other points for delivering ma 
chines. The return loads comprised factory materials 
The overland trucking extended as far as Pittsburgh, 
Pennsylvania. 

Jacksonville, Fla.—Sid J. Jones, state manager for the 
Elliott-Fisher Company, has been to West Palm Beach, 
installing a bookkeeping machine for the Palm Beach 
Post. 

London, Eng.—George C. Rimington, manager of the 
Blick Typewriter Company, Ltd., is on a business visit 
to the United States. 

Madison, Wis.—The Netherwood Printing Company is 
now handling Woodstock typewriters. 

Memphis, Tenn.—The Elliott-Fisher Company will hold 
a salemen’s school here during the month of June. 

x * 

Memphis, Tenn.—E. H. Guthrie, who has been assistant 
to O. E. Hull, in the Detroit office of the Royal Type- 
writer Company, Inc., has been appointed manager of 
that company’s office here. Mr. Guthrie has been a mem- 
ber of the Royal family for a long while. 

New York, N. Y.—The House of James Shea, printing 
and stationery, has established a rebuilding department, 
because of its inability to secure sufficient typewriters for 
its trade. 

k K * 

New York, N. Y.—“Uncle Lew” Williamson, salesman 
for John Underwood & Company, typewriter supplies, 62 
Park place, has recovered from an illness which attacked 
him on a western trip, and necessitated his return to New 
York. A rumor was abroad that he had passed away, but 
the genial “Uncle Lew” has been able to disprove it, much 
as did Mark Twain, who characterized the premature 
report of his demise as having been “greatly exaggerated.” 

* * 

Parkersburg, W. Va.—Frank Dodd, manager of the 
Corona Specialty Company, recently received congratula 
tions on twins—Rosemary Virginia and Frank Showalter 
Dodd. 

Peoria, Ill—W. L. Krump, who has been manager here 
two years for the Royal Typewriter Company, Inc., has 
been transferred to Richmond, Va. The change was made 
at his request, as Richmond was formerly his home. 

* * * 

Peoria, Ill—L. E. Wilson has been appointed manager 
of the office of the Royal Typewriter Company, Inc., here. 
He succeeds W. L. Krump, who has become manager of 
the office at Richmond, Va. Mr. Wilson was office mat 
ager of the Royal branch in Chicago for two years. 

Pittsburgh, Penna.—The L. C. Smith & Bros. Typé 
writer Company is now located at 112-14 Fulton building 
The general office and salesroom affords about 800 square 
feet. Suitable space is provided for the bookkeeping de 
partment and repair shop. Natural daylight is afforded 
the bookkeepers and repair men. 

St. Louis, Mo.—The local office of the Elliott-Fisher 
Company is now under the direction of J. L. Hakes. Mr 
Hakes was promoted, having been a salesman in the 
Chicago office. 

San Francisco, Calif—Mr. Hildebrand, formerly of the 
Western Office Equipment Company, has now joined the 
sales force of the American Can Company, to handle Rex 
typewriters. The American Can Company has typewriters 
as a side line. 

* * x 

San Francisco, Calif—F. W. Aust, San Francisco man 
ager of the Underwood Typewriter Company, says that 
freight conditions, due to the switchmen’s strike and the 
longshoremen’s strike, in New York, are being met by 
shipping Underwoods by express, in order not to disap 
point customers. 

Ok K « 

San Francisco, Calif—The San Francisco sales force of 
the Remington Typewriter Company is preparing for their 
annual round-up which will occur from June 6 to 8 Dur 
ing those three days, high jinks will be held in some spot, 
the location of which is still a secret. The journey will 
be made in autos. No chaperones will be needed, for it is 
to be entirely a stag affair. 

x * k 

San Francisco, Calif—Mr. William Filstad, formerly ot 
the Ames & Filstad Company, New York and Chicago, 
has now associated himself with Frank Dougherty in 
opening up an extensive plant in San Francisco for man 
ufacturing platens. They will also handle a full line of 
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The PEM Loose Leaf Lene 


wand Nelal Pads 
“MADE ON HONOR” 


LEDGERS 
LEDGER LEAVES 
TRANSFER BINDERS 
TENGWALL FILES 
METAL TIP VERTICAL FILE GUIDES 
SPECIAL RULING AND PRINTING 


. CATALOG ON REQUEST 
The Plew & Motter Department of The Workman Manufacturing Company 
Capital and Surplus, $300,000.00 CHICAGO Racine Avenue and Monroe Streets 
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“GEM” INKSTANDS 


PAT. NOV. 5, 1912 


Heavy Flanged Cover Turns to a Stop at Either Side 


Pressed Glass 
Best Quality 
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Dip is at 
Just the 
Proper Angle 





No. 50 Thoroughly Inspected—Carefully Boxed and Packed No. 100 


CUSHMAN & DENISON MFG. CO., 240-242 West 23d St., New York 
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Why Operate on Your Mail With a Knife? 


The letter knife or slitter is a relic of the quill pen, the sand box Get your mail opened and distributed quickly and both clerks and 
blotter and the signet seal days. Business is years away from executives will soon have correspondence and orders out of the 
such things—and yet, while others are long since gone, some way. The 

concerns still operate on their mail with the knife. Lightning Letter Opener 

It’s because opening the mail seems such a trivial operation that ; mg 

many business men never give it a thought. If they really inves- has replaced old, slow hand methods of opening | mail in hundreds of 
tigated the matter they'd find that to this operation alone much _ Progressive concerns. With it 500 letters a minute can be opened, 
of the delay in getting the business day started could be traced without in any way mutilating the contents. 


The illustration shows the hand driven model. Speed about 200 
letters per minute. There is also a motor driven model for heavy 
mails. Both are sold on the sales condition that “The Lightning 
Letter Opener must pay for itself in six months.” 


The Bircher Company, Inc., Rochester, N.Y. 


We receive on the average in the morning... letters which 
arrive at_... o'clock. Weemploy......._stenographers and 

correspondents who arrive at___.._o’clock. How can we save ? 
Name __..... 





Address... 
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Do You Know That We Make a Complete Line of Filing Supplies? : 








Celluloid Guides Record Cards 
Pressboard Guides , 3 Printed Form Cards 
Manila Guides — = Card Index Guides 
Metal Tip Guides Pree Folders 











Perhaps you are not buying to the best advantage so let’s become better acquainted. 
Have you our latest catalog and price list? 


Imperial Methods Co. 


312 West Madison Street - - CHICAGO 
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MANY users prefer a fountain pen Your Fountain Pen Case Needs 


to carry in the vest or shirt ~ 
pocket on a watch chain. Can you a ) 
meet this demand from your —_ a i en 
_ as . 













present stock? If not, add 
Victor Vest Pocket Fountain 
Pens. They sell readily as 
gifts, in addition to appealing 
to many whobuyforthemselves. 
Made in Sterling Silver, Sol'd 
or RolledGold. We also 

makehighclassfountain ey ghee 
pens in all styles. < | = = § aaa Ring ont feta - 





Measures 3} in. cl 





Ask for our general catalog 


U.S. Victor 
Fountain Pen Company 
115 Worth Street, New York City 
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The Stattoner 


who does not carry ARROW BRAND 
Boxwood Rulers, is omitting one of 
the most profitable items of a well 
stocked establishment. 








saa apes These are steady, consistent sellers 
A small supply will convince you of and can be procured from your jobber 
their value as high class merchandise. or us in any quantities. 


Westcott Rule Company Inc. 


School and Office Seneca Falls, N. is U. S. A. Fine peretine 


Rulers 














June, 1920. OFFICE APPLIANCES 


typewriter parts. Mr. Filstad is one of the pioneers in 
the platen business, having been associated with the trade 
for the past twenty-eight years. Mr. Dougherty has been 
in the typewriter business for the past eighteen years. 

x x * 


San Francisco, Calif—Sidney Pincombe, head of the 
firm Sidney Pincombe, Ltd., of Sydney, Australia, is very 
much impressed with the West. He considers San Fran- 
cisco the logical spot for manufacturing goods for expor- 
tation to the Orient and the Antipodes. Mr. Pincombe 
has the exclusive Australian agency for the Royal Type- 
writer, and he says the Australians’ only complaint is that 
they cannot get half enough Royals. “It takes nineteen 
days by boat from San Francisco to Sydney and five weeks 
from New York to Sydney, by the canal.” In saying this 
the Australian business man is merely expressing a feeling 
that seems to be gaining in favor every day on the Coast, 
the feeling that goods for shipment “somewhere east of 
Suez” can best be manufactured in the West. 

x * * 


San Francisco, Calif—The employees of the Oliver 
Typewriter Company here gave a most enjoyable outing 
in the form of a beach party, in May, at Fort Barry Beach, 
north of the Golden Gate. About forty-five were present 
at the outing and all entered with zest into the pleasures 
of the occasion, not the least of which were a barbecue 
and a “wienie roast” on the sands.—J. E. Geissinger, di- 
rector of Pacific Coast sales for the Oliver Typewriter 
Company, has just returned from a trip to Los Angeles 
and San Diego. He reports business as being excep- 
tionally good throughout the Southern territory, although 
the company is hampered by its inability to deliver any- 
thing like the number of machines needed. The factory, 
he reports, is thousands of machines behind in orders and 
in addition the Coast representatives of the Oliver are 
seriously hampered by the present freight conditions.— 
Willard McDowell and Howard Ward, who are handling 
the Los Angeles agency under the direction of E. 
Hoffman, are building up a fine business. 

Seattle, Wash.—B. B. Warren, distributor for the Oliver 
typewriter, comes from typewriter stock, his brothers hav- 
ing been in the business for years. No one is astonished, 
therefore, that he is making good in the northern city. 

Syracuse, N. Y.—Frank C. Stanley has withdrawn from 
active life, resigning as superintendent of the factory of 
the L. C. Smith & Bros. Typewriter Company. He had 
been associated with L. C. Smith forty years, having 
entered his employ when the plant was making firearms. 
Mr. Stanley will retire to his farm on the shores of Skan 
eateles Lake. His fellow workers presented Mr. Stanley 
with a beautiful davenport, lamp and chair when he left 
the plant 


Typewriter Mechanics Adopt Sliding Wage Scale. 

The Typewriter and Adding Machine Mechanics’ Aid 
Association, Inc.. of Brooklyn, N. Y., heid a meeting on 
May 14, when they adopted a sliding scale of wages from 
$18 to $42 a week of eight hours daily, with a half-day on 


Saturday. This scale calls for an increase every six 
months until the maximum is reached in five years. It is 
hgeured that this will save money for the employers, since, 


at the present scale of from $18 to $30, employers are 
obliged to break in new men because the experienced men 
get new jobs at greater salaries than the maximum scal 
of typewriter mechanics 

Additional points will be added before the demands are 
presented to the employers. These were drawn up by a 
committee.of twelve and were discussed at a meeting held 


early in June 


Canadian-B. W. I. Reciprocity. 


\ meeting to be held shortly between the exporters and 
importers of Canada and of the British West Indies at 
Ottawa may present important developments of interest 
to American exporters. The meeting plans tariff reci- 
procity between Canada and the British West Indies on a 
basis not approached heretofore. There is now in effect a 
ten-year agreement made eight years ago under which 
Canada admits West Indies products at twenty per cent 
less than the general tariff. Canadian goods enter the 
3ritish West Indies at a reduced tariff. The present plan 
is to increase the discount applying on the customs duty 
to fiftv per cent, or even more. If this plan goes into 
effect it will naturally increase the difficulties of United 
States interests in doing business in the two countries 
mentioned 
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Nothing will hold your customers 
like good merchandise. 


Carry “Staco’”’ Desk Pads—each 


one is guaranteed. 


Fifty numbers in 3 sizes. 
Write today for price list. 


STATIONERS SPECIALTY CORPORATION 
25 BEEKMAN STREET 
NEW YORK 


























Prong Folders 


Unexcelled For Keeping Important Papers 


A member of the Oxford line 
Send for samples and prices 








Reeord.(a2d.(o. 


541 Pearl St., New York, N. Y. 
Philadelphia Office: 939 Drexel Bldg. 
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DAISIES 


@ The Daisy Basket is the hand- 


somest wire 
market and 
useful. 


basket on the 
one of the most 
It is made of coppered 


wire and has a solid bottom 
which prevents particles from 
falling through to the floor. 


@ The Daisy is a quick seller. It 
makes an unusually attractive 


window or store display. 


Let 


us tell you more about it. 


The Massillon Wire Basket Co. 


MASSILLON, OHIO 
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Bring Customers Back 


The Stanley Way. Equipment pur- 
chases are generally infrequent, 
and many buyers do not remember 
where they purchased their desks, 
chairs, office machinery, etc. Jog 
their memories with 


Stanley Name Plates 


You can brand your advertisement 
on any device, wood or metal. We 
make embossed name plates with 
gummed backs, which stick to any 
material; also heavy gauge plates 
to fasten with screws or brads. 


We will make up a 
Prat Gasteohes Vs +!) make up 2 
tion for you in sketch form, which will 
show the general effect There is no 
obligation on your part in asking for a 
name plate suggestion 


The Stanley Manufacturing Company 


Dept. O. D. DAYTON, OHIO 
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Albany, N. Y.—Stetson-Fisk, Inc., have leased 8 Gree 
street as an adjunct to the store on State street. Th: 
additiona! space will afford better display for the con 
pany’s line of office furniture, stationery and supplies. 

Avenel, N. J.—The Steel Fquipment Corporation has 
added to its motor truck fleet, providing transportation 
between Avenel and the metropolis. 

* * x 

Avenel, N. J.—George W. Rothaar. export manager of 
the Steel Equipment Corporation, has returned from an 
extended trip through Cuba, Porto Rico and Santo Do 
mingo. He found business conditions good and a general 
acceptance cf steel office equipment among progressiv: 
concerns. 

Brooklyn, N. Y.—The office and factory of the Cabinet 
Letter File Company has been moved to 350 Butler street 

Chicago, ill—W. C. Freeman. advertising manager of 
the Yawman and Erbe Manufacturing Company, Roches 
ter, N. Y., was in Chicago May 29 to attend a meeting of 
members of the Rice Leaders of the World Association 

7k a * 


Chicago, Ill—Due to slow progress in remodeling its 
recent acquisition on West Monroe street, near Wells, 
the Globe-Wernicke Company has little prospects of occu 
parcy before the end of July. The building at 11 North 
Wabash avenue, which is to be vacated as soon as the 
Monroe street building is ready, will be taken over by th 
American Express Company. The lessee of the Wabash 
avenue store had planned a cafeteria and candy factory 
in the structure, but was unable to carry out his arrange 
ments. The American Express Company was compelled 
to vacate its building on Morroe street, near State, as it is 


to be razed to make room for an addition to the Fair 
store. 

Gainesville, Tex.—“The Signal” has added F. D. Hen 
derson to its organization. He was formerly secretary 
of the Gainesville Chamber of Commerce. A new build 


ing was recently completed which houses among other 
departments one devoted to steel furniture manufactured 
at Youngstown, Ohio. 

Jamestown, N. Y.—C. W. Simpson, of the advertising 
department of the Art Metal Construction Company, has 
welcomed a son and heir into his family circle. 

Jamestown, N. Y.—July 24 has been set as the date 
the annual picnic of the Art Metal Construction Company 


Ambitious plans have been made for “the 


employees. 
best ever.” 

Jamestown, N. Y.—The conclusion of the bowling se: 
son in the industrial league gave fifth place to Plant One 
and seventh place to Plant Three of the Art Metal Con 
struction Company. 

* *s * 

Jamestown, N. Y.—Frederick Clapp, who formerly had 
charge of all typewriters, adding machines, billing ma 
chines, factory clocks and like mechanisms at the plants 
of the Art Metal Construction Company, has resigned 
He has located at Los Angeles, Calif. 


Jamestown, N. Y.—The Art Metal Athletic Associatio1 
has been organized by employees of the various plants o 
the Art Metal Construction Company. Inter-plant events 
of various kinds are to be contested. A comprehensiv: 
baseball schedule was one of the first features undertake1 
The second floor of the carpenter shop at Plant One has 
been fitted up for the use of the members of the baseball 
team. 

New York, N. ¥.—The Chamberlin Supply Compan 
manufacturers of filing devices, cabinets, supplies, et 
has moved to 112 North street. The company has leass 
the entire building, occupying the three upper floor: 
The ground floor will be sub-let. The new location has 
more than twice the available area of the old place 

Pensacola, Fla—The Pensacola Office Supply Co 
pany uses a painted bulletin in its advertising. The board 
lists the lines carried, which include all steel office furni 
ture manufactured at Youngstown, Ohio. 

Philadelphia, Penna.—The Standard Steel Equipme: 


Company is in process of organization. It will mat 
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“Falcon” Clip Boards Are Built to Give Service 





Send for 


our new catalog 


In greater demand because 
they last longer 


‘faleon” clip boards are better known and more 
widely sold than any others on the market, because 
they are sturdily constructed and give good service. 

Most clip boards cannot withstand the rough and 
ready handling their wide usage necessitates. You can 
always sell “faleon” boards with the assurance that your 
customers will appreciate their lasting qualities. 


Made in note, letter and cap sizes; of alternate dark 
and light strips of selected wood. Fitted with regular 
or “stay-open” clip attachments. Fine varnish finish 


AMERICAN MANUFACTURING CONCERN 


Falconer (near Jamestown), N. Y. U.S.A. 
Established 1807 
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TRANSFER CASES, INDEXES, ARCHES AND FILES 


MANUFACTURED BY 


J. F. HUNT, Successor to VETTER DESK & MFG. CO. 


WHOLESALE ONLY 
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ROCHESTER, N. Y. 









WE OPERATE 
NO RETAIL 
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The STANDARD ENVELOPE SEALER 


he 


MODEL H 


—\ Because of their simplicity and efficiency STAND- 

; $50 ARD ENVELOPE SEALERS have been selected 

R as standard equipment by the U. S., British and 

J other Governments, Bank of England, Standard 

rot Oil Company, Bell Telephone System, Grand Trunk 

: Railroad, National Biscuit Co., General Electric 

Co., and many other equally prominent users, 
whose only consideration 1s efficiency. 


STANDARD ENVELOPE SEALERS are made in 
several hand and electric models ranging in price 
from $35 to $120. 


IMPORTANT TO STATIONERS AND 
OFFICE SPECIALTY SALESMEN 






If you are desirous of handling the most efficient 
and widely distributed line of mailing . 
we have a very interesting Proposition to you, 
if we are not already represented in your District. 
Write for details stating territory covered and 
other lines you are handling. 


= 
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STANDARD ENVELOPE SEALER MANUFACTURING co. 


EVERETT, MASS., U. S. A. 
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THE RIVAL LEVER SELF FILLING FOUNTAIN PEN 


degree and we are especially equipped for large imprint 
orders. We also give 


Notice the smal! size of the lever and the neat, businesslike 
appearance it gives the pen. Its easy operation and positive 
filling action has made the self filler the standard fountain 
n. We make a complete, modern line including non- 
leakable and standard models. 
Thirty-six years’ experience in the manufacture of foun- 
tain pens for the trade has developed our facilities to a high 


D. W. BEAUMEL & CO., Inc., 


UP-TO-DATE 


in which we have been successfully engaged for many years. 
Our export experience is a guarantee of satifaction to dealers 
abroad. 


HIGH QUALITY 


SPECIAL ATTENTION TO THE EXPORT TRADE 


17-27 Vandewater St., New York, N. Y. 























Are You Buying 


to the Best Advantage? 


We Have the Goods! 


INDEX CARDS 


Standard weight—Horizontal ruled 
Banded and Boxed 


3x5—$1.00 per M 4x6—$1.60 per M 
5x8—$2.90 per M 


Less than 50 M Lots 10°% additional 


ALSO ORDER BLANKS and 
INVENTORY BLANKS 








ALPHABETICAL GUIDES 


3x5 4x6 5x8 A to Z 
l4c set 20c set 30c set Sub. Div. 





Lots of other interesting items. 
Samples upon request. 
It will pay you to know our line. 





Hano- Weinkrantz Co., Inc. 
Manufacturers 


133 Mulberry St. NEW YORK CITY 











DEFIANCE MOISTENER 
One in a box. Made of 
White and Opal Glass 


No. |—Buoy Ink 3” Round 
N:. 2—Buoy Ink 3” Square Pr. 
No. 3—Buoy Ink 3” Square Cut 
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DESK MEMORANDUM TABLET 


Defiance Manufacturing Company 


384 Broadway, New York 
Manufacturers of STATIONERY SPECIALTIES 






































MORDEN SWIVEL RINGS 


MADE ON SCIENTIFIC PRINCIPLES 


The vital point to determine in selecting a loose leaf ring is its dependability to remain 
closed. Loose leaf sheets exert a certain amount of strain, tending to force rings open unex- 
pectedly, especially when leaves are crowded, or are turned in punches. 
are scientifically constructed to counteract this strain. Instead of opening by a pull in the same 
direction as the strain exerted by the contents, they open by a sidewise push at right angles to 
this strain. In addition, Morden Rings have no enlarged, clumsy joints to mar furniture, ner 
sharp projections to mutilate sheets. 


THE PERFECT SCHOOL NOTE BOOK RING 
Used for student note books, stenographers’ note books, eyeletted covers, metre reader books, 
band books, catalogs, swatch books, every conceivable variety of loose leaf boeks; and all loose 


sheets, charts, drawings, blue prints, 
matter in loose leaf form. 


in fact for any 


Loose leaf sheets need not be held in expensive binders) Heavy manila, or other material, 
cut to proper size to form outside protection covers, with Morden Swivel Rings inserted through 
such covers and sheets make a flat-opening book, costing but a few cents, -yet as durable and 


convenient as the most expensively bound book. 
Supplied in ten sizes: % in. to 2 in. Liberal discount to the trade. Samples free. Cuts for 


catalogs furnished. 


THE MORDEN MANUFACTURING CORPORATION 
WATERBURY, CONNECTICUT 


Morden Swivel Rings 


maps, fashion plates, clippings, pictures, postcards, fabrics, 
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acture, buy and sell office, store and factory furniture 
and equipment. Those interested in the project include 
Abraham Friedman, Clarence A. Watkins and John G. 
Hugh Ss. 

Rochester, N. Y.—Charles Slemin, sales manager of the 
Yawman and Erbe Manufacturing Company, continues to 
make favorable progress. He is getting a long rest, and 
his associates do not permit his active participation in the 
affairs of the big plant. 

St. Paul, Minn.—H. P. Hedman has purchased the inter- 
ests of his former partner, Mr. McClain, in McClain & 

ledman Company 

San Francisco, Calif—A. A. Behnke, traffic manager of 
3arker Bros., Los Angeles, went East some weeks ago 
as the representative of a number of furniture and office 
supply firms. It was his intention to present their claims 
before the Interstate Commerce Commission in Chicago. 
Mr. Behnke’s departure was the result of a San Francisco 
conference, held in the offices of the Wisconsin Furniture 
Company, Phelan building. Traffic managers representing 
large concerns dealing in furniture were here from a num- 
ber of cities of the Pacific Coast. The matters discussed 
during the two days’ sessions were proposed changes in 
West-bound Tariff 1R, quoting transcontinental rates and 
also Consolidated Classification No. 1. The furniture 
delegates said that Western receivers of freight are losing 
money, owing to unjust rules and regulations on the part 
of the carriers. One of the resolutions passed at the con- 
ference runs: “The minimum of 16,000 pounds on book 
cases and desks is unreasonable. It should be reduced to 
12,000 pounds.” 





Rice Leaders Meeting in Chicago. 

Members of the Rice Leaders of the World Association 
in the vicinity of Chicago held a meeting at Hotel La 
Salle May 29, at which the movement was discussed by 
representatives of members, as well as Elwood E. Rice, 
‘he originator of the plan. Present at the Chicago meet- 
ing were W. C. Freeman, advertising manager of the 
Yawman and Erbe Manufacturing, Rochester, N. Y., and 
A. L. Butler, manager of the Chicago office; A. B. Dick, 
Jr.. of the A. B. Dick Company, Chicago, accompanied 
by Geo. D. Orr, assistant to the president. Mr. Freeman 
came from Rochester especially to attend the meeting, re- 
turning to the factory the same day. 

The office equipment industry is well represented in 
the Rice Leaders of the World Association. The mem- 
bership includes the Yawman & Erbe Manufacturing 
Company, Rochester, N. Y.; Davol Rubber Company, 
Providence, R. I.; A. B. Dick Company, Chicago, IIL; 
York Safe & Lock Company, York, Penna.; Eaton, Crane 
& Pike Company. Pittsfield, Mass; Clausen Shear Com- 
Fremont. Ohio. The Rice Leaders of the World 
is a voluntary organization of manufacturers who have 
heen invited to join because of certain high standards 
maintained in their business practice. The cardinal virtues 
to which membership attests are honor, quality, strength 


pany, 


and service 


Deskcraft on an Efficiency Basis. 

The Office Economist, published by the Art Metal Con 
struction Company, has inaugurated a helpful series by J. 
George Frederick on “Office Layout and Desk Efficiency.” 
The initial paper demonstrated the modern principles of 
planning office arrangements to secure the greatest effi- 
ciency from the workers, and the floor space. A section 
on “desk efficiency” showed how the desk worker can plan 
his routine in the most effective manner. Subsequent in- 


stallments will elaborate on the subject, including a chapter 


on mechanical aids to office efficiency. 





The Export Salesman’s Equipment. 

There is one export salesman who carries in his sam- 
ple trunk a lace background only forty-two by twenty-six 
inches that cost over three thousand dollars. He sells 
cutlery. 

There is an export salesman whose sample cases of 
black pin seal are silver mounted and lined with purple 
velvet. He sells writing inks. 

There is an export salesman who is accompanied by a 
three-fold water color window screen display that cost 
eighteen hundred dollars. He sells an insecticide. 

Other export salesmen carry and display samples that 
are a disgrace and which discredit the maker as well as 
nis products. 

There is psychology in selling by sample—The World’s 
Markets. 
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REFERENCE FILE 


FOR 
Letters, Invoices, Requisitions, Back 
Orders, Follow-ups, Bills of Lading, 
Stock Sheets, Ledger Sheets for 
posting, or any other matter needing clas- 
sification—alphabetical or numerical. 


Handles all Current Papers so they may be located 
Instantly. Made in all sizes and indexed as desired. 


DESK FILES AND CARD SYSTEMS 
that save Time and Space. 
Portable Sectional 


THE KOHLHAAS COMPANY 


MANUFACTURERS 
183 N. Dearborn St. 480 Lexin Ave. 
CHICAGO NEW YORK 
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OTHERS CLAIM 
WE GUARANTEE 


There is a tremendous difference between “‘claiming’’ 
and “guaranteeing”’ the quality of a rebuilt typewriter. 

Many typewriter rebuilders ‘‘claim’’ quality fer 
their product, but we back up our claim with a 
guaraniee of the quality of our 


Lincoln Rebuilt Typewriters 
of All Makes 


These machines are covered by what is virtually 
a ‘‘double guarantee.” First, they are guaranteed to 
be actually rebuilt from frame to type. Second, that 
they will give absolure satisfaction to both dealer and 
user. They have a “higher resale value’? than the 
ordinary so-called “‘rebuilt’’ owing to their handsome 
appearance and well-known durability. 

Write for our Lintypco Dealers’ Bulletin or a copy of our 
Export Price-list and Catalog. 


Lincoln Typewriter Company 
298 Broadway Dept.0 New York, U.S.A. 


Cable Address: ‘‘Lintypco, N. Y.”’ 
Lincoln Rebuilt Typewritere—Of All Makeo— 
Guarantee Satisfaction. 
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Library 
Paste 


THE 
STATIONER’S 
STANDBY 
FOR 
MANY 
YEARS 


STICKS 


, QUICK 
SUT | = DRIES 
| , QUICK 


SELLS 
QUICK 














Typewriter Supplies Men 
Who Stock and Feature 


XTRAGOOD 
SUMMIT 
APEX 


Brands Typewriter Ribbons and 
Carbon Paper know that users 
appreciaie their quality. Dealers 
who do not know these brands are 
now face to face with Oppor-unity. 
Write for samples today— 


a test will prove 
their exe¢ellence. 


Union Ribbonand Carbon Co. 


MAIN OFFICE and FACTORY 
Front and Laure! Streets P HILATELFHRIA, PA. 









June, 1920. 


RIBBONS & CARBONS 
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Chicago, Ill—The Rosenthal-Osman-Snyder Company, 
36 West Randolph street, plans adding typewriter ribbons 
and carbon paper to the lines it represents here. 

* * * 

Chicago, Ill—The local branch of the Kee Lox Manu- 
facturing Company has moved from the Old Colony Build- 
ing to the Southeast corner of State and Harrison streets. 

San Francisco, Calif—The carbon situation. remains 
practically the same on the Coast. Lack of carbons is 
only part of the general shortage of goods which should 
have arrived from the East, and are still somewhere en 


route. 
a. 


San Francisco, Calif—No one seems to be worrying 
regarding the ribbon situation, because, as one large San 
Francisco stationer observed: “If they cannot get one 
kind of ribbon, they supply their machines with some 
other kind of ribbon, and work goes on as usual.” 

* * * 


San Francisco, Calif—The Stone Typewriter Ribbon 
Manufacturing Company is carrying on a brisk business. 
It has just received some satisfactory contracts both from 
the State and from Federal Government offices, situated 
in California. In addition to supplying home needs, it is 
carrying on considerable export business with the Orient, 
especially India and the Dutch East Indies. 


* * * 


San Francisco, Calif.—Sidney Pincombe, of Sidney Pin 
combe & Company, Ltd., Sidney, Australia, is here. He 
has the exclusive agency for the Royal typewriter of 
Australia and states that the import duty on carbons and 
ribbons, in that commonwealth, has jumped, almost over- 
night, from five per cent to fifty per cent. Mr. Pincombe 
adds that Australian typists no longer clean their ma- 
chines with gasoline, for the precious fluid costs $1.00 a 
gallon in the Antipodes. 


Gotham Salaries to Women Office Workers. 


The Merchants’ Association of New York has conducted 
a survey of the wages paid to women workers in offices 
in the employ of members. It shows that stenographers 
receive an average starting salary of $10.00 to $25.00 a 
week: majority, $25.00; maximum, $50.00. Stenographer- 
secretaries, :nitial wage, $17.00 to $36.00; majority, $30.00 
to $35.00: maximum, $70.00. Typists, initial wage, $12.00 
to $21.00: average, about $20.00; maximum, $37.00. File 
clerks. initial wage, $10.00 to $23.00; average, $23.00; maxi- 
mum, $3600. General clerks, initial wage. $10.00 to $25.00; 
average, $17.00 to $18.00; maximum, $50.00. 

The survey shows that as a rule small firms pay higher 
initial salaries than large emplovers, but that the maxi 
mum paid by the small concern does not reach that of the 
large firm. Bonuses seem quite general, and in two cases 
the bonuses are given for promptness and attendance 
Several firms insure their employees; one has an old-age 
pension; others give death benefits: rest rooms are pro- 
vided by some: medical attendance is provided by a few; 
lunches are included in certain cases—free in five in- 
stances; five of the large firms provide recreation and in- 
dividual education, such as bowling and tennis, summer 
camp, classes in stenography, correspondence, Spanish, 
dressmaking and millinery. 


Why Shipments Are Slow. 


Instancing the difficulties of shipping to the trade, A. H. 
Williams, sates manager of Eberhard Faber, cited a recent 
experience. One of the Faber trucks, loaded with freight 
for the New York Central lines, left the factory in Brook- 
lyn at three in the morning, in order to get a good place 
in the line at the freight house. This has become general 
practice with the Faber shipping department because of 
the slowing up of freight service. The truck stood in line 
all that day, through the night, and until three o’clock the 
following afternoon, before the freight was received. It 
frequently happens that after standing in line all day— 
sometimes a matter of twenty hours—the truck is obliged 
to return because of inability to get freight accepted. 





St NET ct A RI Dee 








eRe sb 


sees 


June, 1920 OFFICE APPLIANCES 217 


WELDONROBERTS 


Rubber Erasers 


In Japan, in Argentina, in Italy, in Australia—in every com- 
mercial country, WELDON ROBERTS erasers are as highly prized 
by the discriminating as they are in the United States and 
Canada and Great Britain. 88 styles. World’s quality standard. 

FREE SAMPLES TO DEALERS 


Weldon Roberts Rubber Co. Newark, N.Jj. U.S.A. 

















PELOUZE “STANDARD” POSTAL SCALE 


WITH ADJUSTABLE BEAM and INTERCHANGEABLE DIAL 
A FINE wire on the sliding poise indicates the cost 








in cents on the different classes of mail matter. 


| The beam can be instantly turned by the hand 
to any angle, so that the dial can be easily read 
from any position. 














In case the postal laws should change at any 
time, a new enameled dial can be inserted. This — 
insures a perpetual scale. Beautifully enameled* 
in Gold Bronze. 


PELOUZE MANUFACTURING COMPANY 
MADE IN TWO SIZES 232-242 East Ohio Street CHICAGO 


No. 2 “Standard.” Capacity 2 pounds 
No 4 “Standard.” Capacity 4 pounds SEND FOR POSTAL SCALE CATALOG 


























SALZ STA-SHARP 


The Ultimate Pencil Convenience 





Supresenil seme “Never Sharpened. Alwige Sharp 
THE PENCIL FOR A LIFETIME 


Your stock, Mr. Stationer, should include this serviceabl no knife or sharpener—that is always sharp and that is always 
vlar mt bee ry] nt ' ur pronts wi il! be ily ready ot Tartan. om 
popular writing implement. ee This is a pencil of master craftsmanship—a mechanically per- 
increased. fect writing pil ment, simple in mechanism, durable in con- 
4 pencil for tl man’s vest pocket—for the lady’s purse or struction and easy in aperastes. It is distinctive in design 
: 1e—for « tudent. boy or girl—for everybody who ingeniously compact, yet the simplest of all mechanical thin- 
ates convenience and service 4 pencil that requires ead pencils Fitte i with security clip 


Write us for quotations and full ‘parti ulars. 


SALZ BROS., 71 W. 35th Street, NEW YORK CITY 











BRISTOW RADIAL DISTRIBUTOR 


An indispensable feature of every well-equipped office 
DEALERS 


A personal note to the many dealers 
with whom I have had mutually profit- 
able dealings:— 

During the war period my personal 
services were being used by Uncle Sam 
and the bulk of the production of our 
factory was shipped at the call of the 
Government. The result wag n 
a curtailment of the services which could 
be given our dealers. 

We have moved to larger quarters, 
greatly increased production, and are 
again in a position to give you good serv- 
Write for Our Circular describing va- ice. Try us out. 


rious Models of Desk and Portabie Dis- STANLEY R. BRISTOW 
tributers. MODEL 8 PRICE $6.00 171 Washington St., Newark, N. J. 


Dispatching papers quickly is great 
economy. Clear your desk of the bas- 
kets and trays which litter it up, and in- 
stall a distributor which eliminates waste 
thought and motion. You can make the 
Distributor just as adaptable as you 
like; leave out partitions you do not 
need. It is all metal; will not wear out, 
is finely finished and looks well on the 
desk. 
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OFFICE EQUIPMENT MAN WANTED FOR SCANDINAVIA 


One of the oldest and leading firms in 
Scandinavia desires the services of a re- 
sourceful, energetic American who has had 
experience in the installation of modern 
business systems, equipment or furniture, 
who can analyze business problems and 
recommend efficient modern methods. The 
gentleman will not be expected to sell 
goods either in the store or outside, but 
will use his knowledge of American office 
equipment in recommending sales policies 


for the store, and in advising its clients. 
He will be responsible for the successful 
conduct of an important undertaking. The 
firm was one of the first to introduce time 
and labor saving office equipment in their 
country, and many of its lines are of U.S. 
origin. One who has the qualifications 
and who can adapt himself to the condi- 
tions will find a capital connection. Those 
interested are directed to address AX-9, care Office 
Appliances, 417 South Dearborn Street, Chicago. 
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Trade Mark 


THE NEW WAY 


Everyone knows the exasperation and time lost 
trying to feed a sheet of paper into a typewriter 
when it “won’t feed”. The roller just “skids”. 

Time and use bring that hard, shiny, slippery 
surface to every rubber platen. BUT why put up 
with its annoyance? 


ROS ROL 


remedies all the trouble and makes the platen 
“grip” like it should. Every typewriter user should 
have a supply. Every stationer and every type- 
writer dealer should carry a stock. It works well 
and sells well. A liquid that dries immediately. 
Price 25 Cents 
Write for Dealer Discounts. 


ROS ROL COMPANY 


Norristown, Penna. 
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CORPORATE = EALS POCKET NOTARY 
RUBBER STAMPS STEEL STAMPS 








Manulaziun 


SEALS, 
STENCILS, 
BADGES, 


Rubber = Steel 


“@ STAMPS, 


METAL CHECKS € 


POGKET COINS feat 
BRASS SIGNS 


STENCILS 


ant SALE 
MEYER & WENTHE| | 


| “nese x. a * 





1 












BADGES 


9c 


MEYER & WENTHE 
STORE: 108 N, DEARBORN ST. HIP ARO 


FACTORY: 24 to 30 S. JEFFERSON ST. 


TRADE CHECKS 
































A NEW STYLO OF REAL MERIT 


Pat. April 8, 1919. No. 1,299,576 
The Lever Self Fillmg PARAMOUNT GRAVITY STYLO. The first and only Lever Stylo made and a valuable 


development in this type of pen. 


PARAMOUNT GRAVITY STYLO PENS are made in three styles:—Slip Cap, Safety and the Lever type. 
Every pen guaranteed. 
We also manufacture the PARAMOUNT SELF-FILLING FOUNTAIN PEN, an excellent pen, splendidly made and 


allowing a liberal margin of profit. 


If your dealer does not handle the above style, send $1.50 for sample. 


FARRELL & HOSINGER CO. 


L. J. FARRELL 


Western Union Code “‘Pararnount’’ 


PROMPT DELIVERIES ASSURED 


G. N. HOSINGER 
63-65 Irving St., Jersey City, N. J., U.S.A. 
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ADDING MACHINES 





Boston, Mass.—L. H. Watrous, assistant general sales 
manager of the Barrett Adding Machine Company, spent 
some time in the local office equipping some new salesmen 
for their future work. 

Chicago, Ill.—The Sundstrand Adding Machine office is 
now occupying attractive ground floor quarters on Jack 
son boulevard, in Hotel Grace. The former office was at 


110 South Dearborn street. The new branch is opposite 
the Federal building, and near the site of the new Federal 
Reserve Bank. The lease of the new offices runs five 
vears. 


London, England.—The Monroe Calculating Machine 
Company, Orange, N. J., was represented at the Business 
Exhibition held May 4 to 15 in Royal Agricultural Hall. 

Manila, P. I—M. B. Knight, who recently left the 
United States, is now established here as head of the 
3arrett department of the Manila Trading & Supply Com- 
pany. 

New Orleans, La.— Maurice Mary has joined the local 
itice of the Wales Adding Machine Company as mechani 
cal inspector. 

Newark, N. J.—R. F. Maupin, manager of the Newark 
office of the Barrett Adding Machine Company, is recov- 
ering from an operation. He is recuperating on his farm 
at Old Bridge, N. J. 

Peoria, Ill—K. E. Sechler of the Sundstrand Adding 
Machine Compary has been transferred to the local office 
of that concern from Denver, where he was a member of 
the Service Department 

Wilkes-Barre, Penna.—A baseball team has been organ 
ized among the employees of the Wales Adding Machine 
Company, and the members are determined to bring home 
the pennant. 

Wilkes-Barre, Penna—vThe Industrial Basket Ball 
League series fell to the team from the Wales Adding 
Machine Company \ pennant was awarded the team, 
as well as a silver cup for the post series 

Warren, Ohio.—The Ohio Business Institute held a 
series of interesting business contests, features of which 
were speedy operation of adding machines, typewriters 
and stenographic tests 


Monroe Men Meet at Atlanta. 


District managers of the Southern territory of the Mon 
roe Calculating Machine Company met at Atlanta, Ga., to 
discuss future activities in that jurisdiction. Each man 
present contributed to the program, whose scop 
cated by th subjects 

“Company Policy,” by John D. West, assistant sales 
manager, Orange, N. J.; “Standard Office Practice,” A 
Craighead, Southern district manager, Atlanta, Ga.; “How 
to Handle Rural Territories Most Economically and Most 
Productively,” W. E. L. Edmiston, Knoxville, Tenn.; “An 
alyzation of Territorial Possibilities and Methods of De 
veloping Territories,” R. G. Taylor, Birmingham, Ala.; 
“How to Co-Operate with Direct-by-Mail Campaigns and 
with the Advertising Department in General,” E. T. Heydt, 
Atlanta, Ga.; “Applications of Figure Work to the Ma 
chine as Well as Applying the Machine to Figure Work in 
Business,” R. G. Taylor, Atlanta, Ga.; “The Monroe in the 
Railroads,” J. W. W. Gaillard, Jacksonville, Fla.; “Ma 
-hine Demonstrations,” R. G. Taylor, Atlanta, Ga 
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The Office Requirements Company Moves. 


The Office Requirements Company, formerly at 1215 
Filbert street, Philadelphia, Penn., has moved to 1302-04 
Filbert street. Adequate accomodations have been pro 
vided for the company’s increased business. The sales 
man-manager of the wholesale department is Mr. Hern- 
berg. formerly with one of the largest stationers in Phila 
delphia. Frank A. Adams has charge of the banking de 
partment, and the mail order department is under 

Rosenthal 


Pride of possession is usually measured by how much 
we pay \ double-priced hat feels better even if it doesn’t 
look or wear better.—Se urity Salesman 










Send Your 
Order 
Today 


Walbut Specialties 


Arch transfer binding 
cases 

Post transfer binding 
cases 
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Vertical transfer 
letter files 


Arch boards 
Striped board clips 
Tarboard clips 
File perforators 


Indexes and compressor 
covers 


Desk perfcrators 


We know the Stationery Brass spiral pen racks 
Business and we’ value your 
patronage: we cooperate! 


Walbut Manufacturing Co. 
100 Fifth Avenue, New York, N. Y. 
Factory, Brooklyn 











Stationers’ 
Glassware 


The New Martinsville 
line, a ready seller in 
stationery stores, is 
made in a wide range of 
styles, which enables it 
to cover a multitude of 
requirements. 


The line includes ink 
wells, sponge cups, pin 
trays, ash receivers and 
novelties mtade in press 
and cut styles. The New 
Martinsville catalog of 
designs is full of interest- 
ing information for the 
dealer, and will be 
mailed promptly on 
request. 





The 
New Martinsville 
Glass Mig. Co. 


New Martinsville, W. Va. 














UNT'S 80.04 
pow Porn 0 ; 


C. Howard Hunt Pen Co. 


CAMDEN, N. J. 
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NE UP your office records by equipping 
them with Graffco Signals. Cheerful little 
markers that put new ginger into card files, 

record books, indexes, and all sorts of systems. 


Data you want are made distinct from the mass of 
detail: information is yours the instant you want it. 


uz Gre raffe: CO a 


stay put. Their steely grip keeps them always in position. Made 
of nickeled steel, each with an enameled face. 12 bright colors to 
choose from. We want you to get acquainted with them. Write 
now for free samples. 


GEORGE B. GRAFF COMPANY 


Manufacturers of Time-Saving Oifice Devices 
18 Beacon Street Somerville, Boston 42, Mass. 











TYPEWRITERS BOUGHT 


We buy all makes of used typewriters 
Highest Prices 
Any Quantity 


Send for our weekly allowance sheet. 


Smith Typewriter Sales Co. 


(Formerly Harry A. Smith) 


218 N. Wells St. CHICAGO, ILL. 

















MARKING YOUR SHIPMENTS 
One stenci! cut in 30 seconds— 
ten cases marked in tess than a 
minute. Every address neat,easy to 


read. Every shipment goes straight 
home to the customer. That is 
Ideal Stencil Machine Service. 

Write for sample stencils and 
booklet on how to mark goods for 
shipment. 


IDEAL STENCIL MACHINE COMPANY 
151 ldeatBlock, BELLEVMLE, ILL... A. 











INK O 


ACTUAL INK SOLIDS 


Manufacture ink under your own label and make more 
money. 
We can supply you solids which are contained in the 
standard high priced writing fluids. 
It is only after years of careful analysis and experimen- 
tation that we are now able to furnish you with this 
product. 

SEND FOR SAMPLE AND PRICE LIST 


HOWARD CHEMICAL & MFG. COMPANY 


54 S. Third St., Minneapolis, Minn. 











NOW READY for Delivery 


This latest achievement 
in Paper Fastening 
Equipment will make 
many good friends for 
you—will bring you new 
customers,and keep your 
present clientele well 
satisfied when a stapling 
machine is the article 
needed. 


Eveready Mfg. Co. of Boston 
80 Boylston Street 
BOSTON, MASS. 


One On Every Desk" 
MODEL D 


<Ri 


PAPER FASTENER 








% CARBON < 
% PAPER < 


¢ 
>) ov 


Standard Carbon & Ribbon Co. 
& "NEW YORK.NY. %, 
s TYPEWRITER “ey, 
¢ RIBBONS % 














“BUNT'S No. 24 Ledger Pen 


Famous for its Round Point, its Large Ink-holding 
Capacity, its Durability, its Grace and Beauty, its 


Fine Point and Easy Action. 








DON’T LICK Postage Stamps 
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LENCO A “2 in 1? 
IDIsaix. Clemco Desk 

THE CLEMETSEN uals. has personality; 
it is versatile, like 
the stenographer 
who can also keep 
books, figure costs, 
etc. Both fill their 
double _ functions 
well—the ‘‘2 in 1” 
Clemco does so with- 
out sacrificing utility 
in a single instance. 








Let us send you com- 
plete information. A 
postal inquiry will get 
prompt attention. 





The Clemetsen Company 
2608 Flournoy Street 
CHICAGO, ILL. 
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; READY ALWAYS! 


The salesman who has all his material 
at his finger tips has an obvious advan- 
tage over others whose material is not 
so well arranged. Through use of the 


The Handy Portfolio 


the salesman has a place for his catalog, 
samples, price list, photographs, etc.. 
and can locate them instantly. Dealers 
find this a profitable line to carry. 
Write for the Handy Catalog for fur- 
ther information. 


The 
Cleveland Leather Goods Co. 


26-28 Noble Court, N. W. 
Cleveland, Ohio, U. S. A. 








Every Typewriter Dealer 


fs earnestly urged to learn just what our service means to 
his business. Our representatives are constantly combing 
the country for used machines to supply dealers. 


We furnish “select rough” typewriters which can be put in 
salable condition with very little adjusting, or which may 
be used for rentals without adjustments. 


We also supply guaranteed “rebuilt” machines—the kind 
that look like new and ACT like new. 


You can depend upon UTECO typewriters for 
satisfaction and UTECO prices for big profits. 
Every time! Send for price list. 


UNITED TYPEWRITER EXCHANGE CO. 


(Wholesalers) 





Srgn of Quality 137 High St., Boston, Mass. 











EXTRA QUALITY 


TYPEWRITER RIBBONS | 


Manufactured in a Modern Factory devoted 
exclusively to Inked Ribbons 


Concentrated—Brilliant—Non-Drying—Inks 


combined with the finest of fabrics by our special 
process, produce the extra quality so much in 
demand since the war, together with attractive 
boxes and packing should prompt you to write 
for our prices and samples. 


PHILLIPS RIBBON & CARBON CO. 


Rochester, N. Y., U. S. A. 




















PU 


PAPER CLIPS 


“Superior” “Cyclone” 


Nos. 1, 2 and 3 


Write us for samples and quotations 


Midland Steel Products Company 
3132-36 South Canal Street, Chicago, Ii. 


Western Representatives: Reid & Gilmartin, 444 Market St., San Francisco 
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_OR ENVELOPE FLAPS. MOISTEN THEM THE NEW WAY WITH 


he ARGUS MOISTENER 


The 20th century little wonder. Sanitary, 
quick and clean. Doesn’t smear up your 
fingers or soil stationery. Smaller, handier 
than anything on the market and 
CHBAPER—Price only ..scccecsecees $2.35 








Argus clasps are neat. Made of spring brass 
with lasting nickel finish. Model C for pen- 
ceils. .Model D for fountain pens. Retail at 
leading stationers, 6c; Sent prepaid for SC. 


“ARGUS MANUFACTURING CO. 


% of actual size, 


Dept. 12 
402-406 N. Paulina Street, Chicago, U. S&S. A. 


4 
4 SIGN 
Be svc SHOW CARD PRINTER /f 


j 
pa epee Se ele ele tee ere 
JE MRS 





For printing signs, show cards, price tickets, etc. 


HANS H. HELLESOE ¢hicaco*" iutinots 


Y PEWRITERS 


EXPORT DOMESTIC 


REBUILT—Our supply and uip- 
ment enables us to handle o leas 
volume of business. The grade we 
put out at the price is the best 
money can buy. 


FAVOR US WITH YOUR INQUIRIES 


GUARANTEE TYPEWRITER CoO.., inc. 
39 South 10th Street 
PHILADELPHIA, PENNA., U. S.A. 

Cable Code: BOYERTYPE, A. B. C., 5th Edition 
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The Spartan 
SEALER 


Designed for Store 
and Office Use. 
Price $3,50 
Attractioe Dealers’ Proposition. 
The Gummed Products Co. 
4204-6 W. Lake Street 
Chicago, Ill. 


Troy, Ohio 
New York Minneapolis 


















Classifies the incoming 
mail so that papers 
can be located at 
once. Separates 
urgent from 
routine work, and 
insures the orderly 
dispatch of the day’s 
mail. Keeps confidential 
letters under cover, and 
disappoints ‘‘snoopers.”’ 
The Elsane Work Distributor 
is made in two grades, with six 
and twelve pockets. Will not bulge 
—has plenty of expansion — pockets are reinforced at 
the hinges. Label kolders are of metal, covered with 
transparent celluloid. 


L. SAINBERG, 65-67 W. Houston Street, NEW YORK 














Work 
Distributor 











KIPCO BRAND 


DUPLICATOR INK 
FOR ROTARY STENCIL MACHINES 
4 The quality of this inkis 
guaranteed by nearly half 
a century of practical ink 
manufacturing experience. 











Samples and Prices Sent on Request. 


KRUSE PRINTING INK COMPANY 
437 Pearl Street, - - - NEW YORK 














ANALYSIS PAPER 


Buff and White—Four Gradese— 
4 to 28 columns wide, in variety 
of styles, always carried in stock, 
padded or loose. 


Send for price list and samples 
L. H. BIGLOW & COMPANY, Inc. 


24 BEAVER STREET MEW YORK 











The “SCATTERGOOD” 
Mucilage Pot 


Can be used with any liquid adhesive. 
It is made with a purpos:; to insure 
non-evaporation, cleanliness, conven- 
ience and economy. We also manu- 
facture moisteners and ink wells made 
on the same principles. 


Write for particulars, prices and dealers discounts 


H. W. SCATTERGOOD CO. 


1722-28 W. Venango St. Philadelphia, Pa. 


——_—— ~} 











TRADE MARK 


PERFECTION 


REG. U. S. PATENT OFFICE 
Desk Memorandum Calendars 
MEMO RECORD AND DATE COMBINATION 


Perfection bases made of Cast 
Iron, Steel and Wood 


Order 1921 stock now 


Write for C. stafog chouing com plete line 
Engtish er Spanish. 


Hale Specialty Co., Inc. 


Sole Marm:facturers 
128 N. Jefferson St., Chicago, III. 
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THE ONLY CARD CASE THAT HOLDS 
CARDS PERFECTLY 







HOLDS ONE A sure seller when once 
CARD AS it is shown a customer 
WELL AS case that will hold ‘any 


kind or number of cards 
—folded or detached— 
scoring or perforating 
unnecessary. Keeps 
cards clean. 


TWENTY 


The prices are right and 


. - the profits are righ’ 
Youn Bennnrr & Co. 
Ofer & 6ere . bse 





—— = 
— 






t. 
Send for full particulars. 


renege Sarcees” “* I STAUDER ENGRAVING CO. 
233 N. Wells Street 
CHICAGO, ILL, 

















Trademarks 
and Copyrights 


Difficult and rejected cases specially solicited. No 
misleading inducements made to secure business. 
Over 30 years’ active practice. Experienced, personal, 
conscientious service. Write for terms. Book free. 


Specialty—Typewriting and Adding Machines. Address 
E. G. SIGGERS “¥.23,"..0. Rae 
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LONG SERVICE WITHOUT COST | 


No supplies needed, and practically no repairs 


REYNOLDS ENVELOPE SEALER | 


Thousands of users have testified to the reliability of the 
REYNOLDS 
during the 
past nine 
years. Some 
of the first 
machines are 
still in use. 
What it has 
done for 
others it 
will do | 
for YOU. | 


Simple 
Sure to | 
Seal 

















Reynolds Envelope Sealer Co. 
311 N. Market Street, — Chicago 








ARE YOU AN EMPLOYER? 


One of the best ways to increase production 
is to have working time fully utilized. 


THE AUTOMATIC 
revies LIME STAMP 


Answered 
Approved 
Paid 






gives an absolutely correct check 
on every job from start to finish, 
eliminates idling and slowness, 
ces, and shows up inefficient workers. 
Shipped Decidedly useful for timing orders, 
sae" letters, shipments, etc. 

Handsome, absolutely accurate, dust- 
proof. Very durable and lasts a business 
lifetime In use many years. 


The hate Time Stamp Co. 
emi 154 Congress St. Boston, Mass. 
“Originators of the Art of Printing Time Automatically.” 

















| 





POU ENN TE 


TYPEWRITERS ARE SCARCE | 


But We Have Them 
WE OFFER THIS MONTH 


L. C. SMITHS and 


REMINGTONS 
of All Models 


WE WILL ALSO BUY YOUR SURPLUS STOCK— 
Favor Us With Your Inquiry. 


Morse Typewriter Exchange Co., 
WHOLESALE AND EXPORT 
319 Canal St., New York City 


CABLE ADDRESS: Morsetypco, N. Y., Via Western Union = 
MA HOLL EAE AEDAS AED ERSOED EAE AEE HT MO 


HUQLLADUUUNNETLINIULANNE 
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The Aigner Way 


Saves Half the Time 


Aigner’s Patent Cut Index Tabs come in strips 
or gangs. One-half turn separates the tabs— 
no mixing of tabs, as they come in alpha- 
betical order; the next letter is always at 
the top of the strip. Tabs are muslin lined 


on inside, gummed and ready for use. Made 
on leather, celluloid, cloth and paper. Carry 
a complete line of A-Z and subdivision in stock. 


Stationers and manufacturers come to us for 
Index Tabs of all kinds 
Index Shields fo reinforcing of Tabs 
Name, Law and Number Labels for Law Work 
Gold Stamping and Embossing 
——. Die Cutting for the Printing Trade 
Cloth for reinforcing Index Sheets 
Index Sheets with Tabs attached te Sheets 
Write for information and catalogue. It’s free. 


G. J. Aigner & Co. 


Sele Manufacturers of Patent Cut Index Tabs 
Dept. B, 521 W. Monroe St. CHICAGO ILL. 


Pat’d Aug. 8, 1916: Mar. 27, 1917. Re-iswacd Nov. 19,1918 











NEVER LOSE 


TypewriterEraser 


An Improved Rubber Disc 
Eraser. Fits the Frame of 
any machine. 





Sample and dealers’ 


prices on application c a a een 
Smith & Stearns Co. =>~,7 ) 
202 S. State St., Chicago, III. —_ j= 














Adding Machine 
Paper 


and other small roll specialties. All goods guaranteed. 

















Write for prices giving specifications. 
ANCHOR PAPER SPECIALTY SIALTY. 00. § 


921-927 E. Ave. 




















CODNONTEEONsonesbanONeoOE 


J 
that makes 


PHONING} 


more convenient 
SOLD BY 





tf» 8 STATIONERS 
Gvivlo § EVERY WHERE 


slephone 
Index © 





ManurACTURED BY 
CROWN STATIONERY CQ 
12 West 17®© Street 

P New YorK 








ae 
PIEMIIITIT 
ee 





~ Why Is the 
» PEERLESS the 
BEST moistener? 


Ask any user—Marshall Field & Co., 
John M. Smyth & Co. and thousands 
of others—and they will tell you that 
we have the BEST article of $475 
its kind on the market to day. 

be wnaie glee a legge ir a 
Pa N able for large offices an ng 
Patented June ts tht rooms. Pride, $2.75 each. 


Simple, Useful and Economical 


Used for moistening stamps, envelopes, labelsand fin 9 me in handling 
currency. Foreign business given careful attention. Advertising matter 
sent in Spanish if desired. 


Write for particulars. Samples sent on approval. 


PEERLESS MOISTENER COMPANY 
826 S. Claremont Avenue Chicago, Hl. 
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sre 


“Liberty” 


“Proneer™ tm cotors 


“Holyoke B 


L. D. VAN VALKENBURG 


MANUFACTURER 


Holyoke, Massachusetts, U. S. A. 


— ar 














wl ¢F 


Bither Agency or Price Protection Proposition 
KEYSTONE CARBONS 


AMITY RIBBONS 
For All Purposes. 


R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGO 
New Orleans, 


New York, Los Angeles 








FOR RUBBER STAMPS 


SAVE MONEY by requesting our prices 


Quality Stamp Co., Manufacturers 


East Liverpool, Ohio 
ATTRACTIVE PROPOSITION TO DEALERS 





KNICKERBOCKER 


RECIPE CARD OUTFIT 


A handy file worth its cost 
several times over in the 
convenience it affords, and 
appreciated as a helpful as- 
sistant to the ladies. It is 
one of our line of useful 
stationery specialties which 
increase the dealer’s oppor- 
tunities for profits. 


KNICKERBOCKER INKSTAND CO., Inc. 
230-234 Fifth St. Lyndhurst, N. J, 











ADDING MACHINE ROLLS 


For all makes of machines 
THE PERFECT ROLL—guaranteed to con- 
tain 250 linear feet. Edges free from lint or dust. 
Stock white wove, hard-sized Writing 18 pound 
folio aa 

We make all size rolls. 

Write for prices, giving detailed specifications. 


GEORGE IRISH PAPER CO., Manufacturers 
BUFFALO, N. ¥. 
























a 15¢ ro raf 


Moore Push- Pins Nt 


Glass Heads—Steel Points 


Moore Push-less inias 
The Hanger with the Twist 


Their sharp needle like steel points 
will not mar the finest surface. 


Allowed where tacks are prohibited. 


Moore Push-Pin Co., 113 Berkley St., Philadelphia, Pa. 








Gis 
ding 
or iowentiors 


At 
wert Ft T, 
ING and Business 
Cards, Steel Die Business 
and Social Stationery. High grade 
stock and work. Buy direct from makers 
Samples and prices gladly furnished. State kind 
ofsamplesdesired. The Amsrican Embossing Co., Buffalo, N. Y 








MULTIGRAPHS 
RE-BUILT — BOUGHT — SOLD — EXCHANGED 
Multigraph Platens Recovered 


MODERN OFFICE APPLIANCE CoO. 
3 PARK ROW, NEW YORK, N. Y. 











Gold Pens for Fountain Pens 


Repairs on Gold Pens and Fountain 
Pens Attended to Promptly. 
EXPORT TRADE SOLICITED 
Acme Gold Pen Co., 17-27 VandewaterSt., New York 
Established 1884 


Manufacturers of Fine Gold Pens 











Drawing !nks, Blacks and Colors 
Eternal Writing ink 

Engrossing ink 

Taurine Mucilage 

Photo Mennter Pe Paste 

Drawing Board and Library 






Office Paste Mucilage 
Liquid Paste 
Vegetable Giue, etc., ete. 


Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Pricesgive 
good profits. 


Consumers, emancipate yourselves from the use of 
corrosive and ill- “smelling inks and adhesives and 
<a adopt the Higgins’ Inks and Adhesives. They will 
@ revelation to you. 


We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO., Qrigingtors an¢ Manufacturers 
Main Office and Factory, Brooklyn, N. Y., U. S. A. New York-Chicage-Londen 














HEADQUARTERS FOR ALL STANDARD MAKES OF 


CHECK WRITERS 


NEW AND REBUILT 
Send for Catalogue and Discounts to the Trade 


CHECKWRITER MFRS., Inc. 


Suite 46 111 Nassau Street, New York, N. Y. 














The manufacturer with an article to be exploited 
among the office equipment trade finds 


“OFFICE APPLIANCES” 


a publication which brings satisfactory results. 
Advertising rates furnished upon request. 


THE OFFICE APPLIANCE COMPANY 
417 So. Dearborn Street, Chicago 
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SIMONSON 


Patented Metal Tip Guides 


For Vertical Letter 
Systems and Check Wilbe “hee 
Indestructible 
None genuine un- 
less stamped UV. S. 
Patent No. 794,749 


















High quality—tow price. Made !n one piece of spring steel, ball point, heavily 
hickeled and highly polished Write for prices 


The Ansonia Novelty Co. Ansonia, Conr. 











GOLD PEN S- =~ All Shapes and Styles 








[mprint Promp* on Metal Tip. 
Work a Repair 
Specialty Service 





FREE Samples Sent on Request. 
Discounts to Dealers, 


R. A. SIMONSON & CO. 


122 8. Michigan Ave. CHICAGO 
Special Glass Desk Pad 


Semi-flexible base, wae gare Se esting | flush—no 


Ail makes Gold, Fountain, Stylographic Pens. Pencil Cases perte~tly 
repaired and returned day received. Satisfaction guaranteed. 


GAYDOUL GOLD PEN CO., Inc., 56 John St., New Yort 


puRABLE RUBBER BANDS oF quatity 




















in L edges to pee dust oth sides afte 

Ib. \ : : are covered with green felt. The a are 

$ .00 lb. (2 ots) b box $1.25 P.P. Prepaid —_ high y nickeled. A finger notch in the base makes it easy to lift 
1400 to 1600 the glass when inserting or changing memos. 


Parcel Post Prepai ! 


h d 
Assorted Sizes —o page: "ae a 
No. 15 to No. 19 Prizes on Quantities 


CHEAPER—QUICKER—BETTER THAN STRING 


RENNIEBUT RUBBER CO. Inc., 6-8 Van W pecs o£ 











FOR COIN BAGS AND 
DEPOSIT BAGS 





Save Money by Asking for Our Prices and Samples PS onde am: 18x24, 20x34. 24x36; glass is y inch thick, with polished 
STRAYER COIN BAG co. edges. Write for circular. 
Manufacturers of Coin Bags and Cloth Specialties L. Sainberg, 65-67 W. Houston St., New York 


NEW BRIGHTON, PA. 














ZELLERS-STEVENS EXTRA DOLLARS 


‘ NC 
126 Liberty Street ite. caer New York, U. S. A. are added to the profits of the who » 
Cable A2dress: Zellsteven, New York Depository: Atlantic National Bank handles HEYER’S REFILLING CO) ° , 
for use inp filling hektograph pans gola- 


tine duplicators of all makes. 


The Heyer Duplicator Company manufactures 
Hektographe, Gelatine Deptanters, Film a 
cators, and Supplies. also furnish 
trade with Hektograph carbon paper and Hek- 


Foreign Trade Representativ«s for Manu- 
factures of Office Equipment and Supplies 


Importers, Exporters and Specialists in Office Equipment 


1/so act as Purchasing Agents for Dealers Abroad. 




















Quotations cheerfully furnished on any goods obtainable. Correspondence Invited tograph typewriter rib- 
bons at lowest prices. 
Write for literature. Domestic ané 
Retails foreign inquiries given prompt asat- 
tention 
25c : 
we The Heyer Duplicator C 
The only brush that will clean al! parts of machines. Smal! end cleans type- e eyer up ica or 0. 
large end cleans in between keys, under carriage, the type rods, and all hard-to- 


get-at place.. Total length 14inches. All bristles. 160 N Wells St Chicago Ill 
e *9 + e 


Adopted by Busines» and Public Schools, Public Institutions, Hospitals, U. Ss. 
Government and City Departments and the Largest Concerns in the Country 


OLEANALL TYPEWRITER BRUSH CO., Mfr. of Wire Twisted Brushes, 7 DOMINICK ST., NEW YORK 























YPEWRITER RIBBONS 
CARBON drgingt 

















Write for Catalogue 
of 


made in our own well-equipped plant. 9 ail 
produce a line of ribbons and foes orb on » Apter Bros. Mfg. Co, a D 
which dealers can make handsome profits. 552 W. Harrison St EK S K Pp A D ~ 











Let us lay our proposition before you. CHICAGO, ILL. | (Over 60 styles and sizes) 
: and 
Cloth Covered Cabinets 


DEALERS & SALESMEN| |, Boxes, Binders, Etc.) 


Nielson’s typewriter cushion foot Manufactured by 
Pp 


is the finest on the market. This 6 HOFFMAN 
. a 


shock absorber really cuts out 
noise and increases speed of 45 Lafayette Street NEW YORK 


operator. We make “Stayon" 
rubber platen twirlers. typewriter 
felt pads end pneumatic type- 
writer speed keys. 


NIELSON SUPPLY CO. ae 
810 First Nat. Bank Bidg., Chicago . . aS See 










































Dispatch and Neatness 


characterize the work of the 


Acorn- 
Thexton Sealer. It reflects the pride 
of the user, and speeds the outgoing 
mails. Four models are made cf the 


Acorn-Thexton Sealer 


bringing the advantages of machine 
sealing available to offices of every 
size. They save money. 


Acorn Brass Mfg. Company 
473 S. Clinton St. CHICAGO, ILL. 











“Wouldn’t Have 
Anything Else” 


“Another Wiggins Card,’’ was the remark o2 
asuccessful business man, when another Wig- 
ins user detached a Peerless Patent Book Form 
Sara and handed it to the speaker. 
uestioned concerning his remark, he stated 
had used the card for years and “wouldn't 
have anything else." 
You wouldn't have anything else either if you 
had ever used these famous cards. Surely the 
ntation of es ecard mentioned above made 
best in fact, under the 
circumstances it weeks have been hurtful to have 
presented any other sort of card! You may be 
oving to many men just how far from up-to- 
Bate you are by the card you present. 


in Case. 








Our Service is Satisfying 


The Peerless Patent Book Form Card 


is not merely acard. Jt ts an idea, an eniuenes, 


an expression, a message. It indicates g00 
taste. It gives the man who receives it a real 
knowledge of the man who sends it in. It tells 
the story of anu so-Gate man and opens the 
door to an intervie 
Detached one a4 one as you hand them out, 
the cards are always clean and perfectly flat, and 
every edge issmooth. There is no possible in- 
dication of detachment. They defy detection. 
nd for a sample tab today an ere 
fact to your own satisfaction. Send today. 
We engrave and emboss opening announce- 
pee removal notices, or anything that ma) 
where only the best will satisfy. 


The John B. Wiggins Co. 


Engravers Plate Printers Embossers 


10 People Gun Big, CHICAGO 
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MORTON’S ODORLESS 
TYPEWRITER OIL 





The world’s best lubricant for 
T: Adding Machines 
and all delicate machinery. Chemie 
cally pure, gumiless and colorless. 


Write today fog tree sample and prices. 


MORTON MFG. CO. 


os” 


attention. 





FEATHER EYESHADE 


The shade that takes your ere 
and keeps it in good heait 
ht Weight, Adjustable, Durable, Hygienic, 
Heaithtur No metal or elastic band to Te Ny 
bind the head. Opaque for artificial light. 
Transpare 


mt for natu- 





; can 
hat or rolled up in : 
small package to carry 
in the pocket. Visor 
wider than other 
pa yyy the 

paque for thoge wear- 
ing glasses. 








The Featherweight 
ErakedeCer 


Merchantville, M. \. 











WRITE US FOR PRICES 


On adding, listing and calculating ma- 
chines, typewriters, multigraphs, dicta- 
phones, checkwriters, duplicating ma- 
chines, mail-om-eters, time clocks, safes 
and steel lockers, new and second-hand 
office furniture, and all office devices. 


We are the largest dealers of the kind 
east of the Rocky Mountains and will 
save you half on your office needs. 


Everything first-class; nothing cheap 
but the price. 


Write Today and Save Money. 


Chicago Safe & Merchandise Co, 


73 and 75 West Lake Street, Chicago, Ill 

















Keep Posted 


on developments in the office appliance 
field. Read OFFICE APPLIANCES reg- 
ularly and you will have reflected on your 
desk descriptions of new devices, important 
changes in organizations, and a large 
amount of other interesting material which 
cannot be obtained elsewhere. Sample 
copy upon request. 


OFFICE APPLIANCES 


417 S. Dearborn St., Chicago, Ill. 


























MULTIGRAPHS 


REBUILT 


AT ONE-THIRD COST 


Thoroughly rebuilt, new type, bear- 
ings, platen, etc. Guaranteed two 
years. Absolute satisfaction guaran- 
teed or money refunded in full. 


RUSSELL EARNEST BAUM 
33 South Broad Street, Philadelphia, Pa. 
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Through many 
years of leadership in 
the Typewriter Parts 


and Supply field, 
Thorp & Martin, the House 
of “Quality, Courtesy, and 
Service,” has enjoyed the 
confidence of both Domestic 
and Foreign Typewriter Deal- 
ers and Repair Houses. 


Our SERVICE to any part 
of the world in supplying 


PARTS 
PLATENS 
TYPE 
TOOLS 
and 
SUPPLIES 


is unexcelled, even in these un- 
usual and difficult times. 


WE KNOW THE BUSINESS THOROUGHLY 
PLACE YOUR ORDERS with the PIONEERS 


wore & arty 





BOSTON 


79 Queen St., 
Mass., U. S.A. 


LONDON, E. C. 











“CLIMAX” 


Square-Top 
PAPER CLIPS 


tesheh? 
Top 


Are you using 
MAX” 
Paper Clips? If not 


Square- 





let us send you sam- 


Pat. Dec.12,16 ples. They will con- 
vince you that the “CLIMAX” 
Square-Top is by far the best 
all-purpose paper clip. 
Prices below will satisfy you 
that besides being the Best, 
they are also the Most Eco- 
nomical. 
Send us your next order. It 
will receive our prompt and 
careful attention. 
Prices F. O. B. Buffalo 
Packed 10,000 to the Box 
10,000 , . 15e per 1,000 
50,000 10c per 1,000 
100,000...... 8c per 1,000 
500,000 si Te per 1,000 
1,000,000 .---6%c per 1,000 
Packed 1,000 to the Box 
10,000. . 17e per 1,000 
50,000... : 12c per 1,000 
100,000... ...- 10e¢ per 1,000 
§00,000.... ba 9c per 1,000 
WO eee Stec per 1,000 


Buffalo Automatic Mfg. Co. 


457 Washington St. BUFFALO, N. Y. 
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| THE BARRETT-AMBART HAND PUNCH |~..o aco carom ranvewene 


‘ ‘ . > ASK YOUR JOBBER OR WRITE US “SURE LoErRCTION SAP 
1 to 7 holes in a pile of sheets in one motion. Ate wean aéuaceemat anna 


Quickly set — a child can a ‘ZA Paper Fasteners onan. 


operate it. Takes up very “TeteY Ma, 3 | “ration Guat : 
small space. Four types; each The Climax in Paper Clipe ll 
does a wider range of work SNAP LIKE A GLOVE FASTENER 
thanall other makes combined. Hold your papers absolutely—lay flat—open easy with fingers. Can be used 


You should handle our line. many times over and not tear papers. 
Most economical clips patented. Unequalled for filing purposes. 
When ordering state whether boxes of 100 or 1000. Boxes of 1000, 5c less per M- 


A MONEY MAKER FOR YOU! | ocziest automatic casioment makes low prices and large discounts 


Deliveries on large orders can be made in installments and shipped direct to 








Write for a complete descriptive circular and our Current a hay serpent Ly + ER 
Price List on Stationery and Looseleaf Specialties. Write today. It is our aim to do full justice to all orders all are Sillod’ im rotation a0 hoaked 
lemand is large. 
THE BARRETT BINDERY CO. rT 99 ." : 
STATIONERY AND LOOSELEAF MANUFACTURERS Sureloc’’ P aper Clip Co., Providence, R. I. 
72S FEDERAL ST. SoHICAGO 








SHIRLEY PENS 


are sold direct to consumers, only where not 
carried by Dealers. Order from your Jobber or 


Paper for all purposes 


LEDGERS . WRITING 
































TECHNICAL . . . COVER 
arama” BOOK . SPECIALTIES NATIONAL SUPPLY CO. 
_ Distributors 
AMERICAN WRITING PAPER COMPANY Samples on request INDIANAPOLIS 
We Have Moved to 300 Douglass 
Street, Brooklyn, New York Hoge Mfg.Co.,Inc., NewYork,N.Y. 
eee = - larger soeee a pag oF a _ Propelling Pencils Strip Racks 
giving dealers prompt service on their orders for Steel & Brass Tacks Pen Racks 
THE IDEAL BOOKHOLDER Telephone Tablets Eyelets 
MACDONALD - JENSEN COMPANY, Inc. Clothes Line Reels 
iy HE NEW celluloid-faced Griplock 
2 sctinge: Topo suaccinone | | Typewriter Ribbons and Carbon Paper 
clean, The mufoen i anitery. Nad sere may For the Typewriter, Addi7g Machines, 
by enlarging Griplock Tag advantages. s Time Clocks. Put up for the trade. 
As m for ¢ Saumple y ag oe business getters, te OGcial and Empire Brands, or in plain bexzes with imprint if desired 
gether wi complete intormatic nm on how you Bush Teminal 
can make all the way up to 116% profit. SNELLING & SON Manuf BROOKL N.Y. 
RICHARDS TAG CO. -_ Sac City, lowa Exclusive Territory Rights Not Entertained 














OLSEN DESKs||_ Spot Cash Paid 


We buy job lots, close-outs, discontinued stock, 


Roll Tops FlatTops Standing Desks etc., of allkinds. No quantity toolarge. Quick cash 
Office Tables Typewriter Cabinets for bargains. Send samples or full particulars. 
O. Cc. S. OLSEN COMPANY A. H. KRAUS 








2527 Moffat Street, CHICAGO 407-409 Chestnut St., Milwaukee, Wis. 


USA 


List of those Typewriters 
and Adding Machines you 


cannot move. 


We pay Highest CASH 
Prices for all makes. Get 
the cash and buy GOOD 

THEM 


sellers, we have 











EVERY BANK 


will find 
“STEEL-STRONG’ 


‘imprinted on coin tubes, automatic wrappers, and | 
bill straps made from the 


STRONGEST PAPER, BEST COLOR PRINTING, 


| NEWEST DESIGNS 
The trade mark 


‘““STEEL-STRONG”’ means QUALITY 








" REGISTERED . . 
Ask any good stationer too. Prices Right. 
Write us for Samples | National Typewriter Exchange Co. 
Besten, Mass. 











THE C. L. DOWNEY CO. _ Cincinnati, Ohio ll aaaaenmianmag 
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ENUS PENCILS 


WITH RUBBER TIP 































> onal difhculty 
in obtaining raw 
materials, the wonderful 
VENUS Pencil still re- 
mains unchanged. In 
VENUS No, 3820, with 
gilt tip and finest grade 
erasive rubber, you have 
unequalled pencil quality 
and the greatest pencil 
value ever offered. 


The public is using this 
superb pencil in preference 
to all others because of the 
reasonable cost of surpassing 
VENUS quality. Archi- 
tects, draftsmen, engineers, 
etc., are swelling the de- 
mand to tremendous 
proportions. 





No. 3820 VENUS drawing. Hexagonal. 
With gilt tip and rubber. 3BtogH. 7 inches, 
The favorite of those who know it is but 
human to make mistakes and therefore need 
an eraser. 

VENUS sales are continuous. Better be well 
tocked, 


Samples on ‘Request 


American Lead Pencil Co. 


220 Fifth Avenue, New York 
also London, England 





Copyrighted A. L. P. €o., 1902. 
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in Pen 


supplies one of the greatest needs of the vacation 
season, a reliable writing implement with a self-con- 
tained ink supply that releases you from the slavery 
of a desk and ink well and turns all outdoors into a 
convenient place at any time to do all the letter writ- 
ing that family ties or business and social activities 
demand. 


Three types: Regular, Safety and Self Filling 
$2.50 and up at Best Dealers 


L. E. Waterman Company 
191 Broadway, New York 
Chicago Boston San Francisco 





Jun 


1920. 
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The Carter Inx Girl = 
: 1921 Calend t Cost 
= N° form of advertising delivers more per dollar invested than the = 
= calendar. It lives for twelve months and works for you every = 
= single day of its life. Quantity buying and contracts placed before = 
= the recent advance in paper prices enable us to offer you splendid calen- = 
= dars in small lots at less than they would cost you today in large lots. = 
= THE CALENDAR OUR OFFER = 
= HE Calendar is 9 x 14% inches. E are buying a large quantity of = 
= The illustration above is reduced these calendars, and this year, = 
= from the medallion which occu- knowing price tendencies in both = 
= pies the top half of the calendar. Of paper and printing, we placed our con- = 
= course it gives no adequate idea of the tracts well ahead. Today the calendars = 
= medallion itself, which is reproduced could not be bought in large quantities = 
= in eight colors from an original paint- at anywhere near the price we are offer- = 
= ing by Nikolaki—a painting of un- ing them to you in lots that meet your = 
= usual merit, rich in color, instantly individual needs. These calendars will = 
= pleasing even the untrained eye. The be delivered about December Ist, but = 
= only text on the calendar, excepting as we cannot increase our order at the = 
= your own imprint, is a small unobtru- present contract price, it will be a = 
= sive line under the medallion reading uestion of “first come, first served.” == 
= “The Carter Inx Girl.” Why not write us for particulars now ? = 
= . = 
3 THE CARTER’S INK Co. 
= Manufacturing Chemists = 
= BOSTON NEW YORK CHICAGO MONTREAL = 
: TULL 
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The Comptometer is a High-Speed 
easily portable desk machine for 


both Adding and Calculating. 


In point of time the Comptometer came first—it 
was the first successful keyboard adding machine 
on the market. 


In point of excellence—the excellence of supe- 
rior performance, range of application, dependable 
service, and automatic safeguards—it is still first 
today. 


Operation of the Comptometer is extremely 
simple. Nothing to do but press the keys—the ma- 
chine does the rest. 


The Controlled - key The new “Clear” reg- 
prevents the possibil- ister signals, con- 
ity of error from in- tained in the Model 
complete keystroke— H Comptometer, not- 
even in the hands of ify the operator when 
the beginner, it will the register stands 
not permit an incom- clear and ready to 
plete keystroke’ to begin a new opera- 
register an error. tion. 


You can depend upon the Comptometer for quick 
and accurate handling of all the figure work of 
accounting. 

Without obligation on your part, let us demon- 
strate the Comptometer on your own work. 


CONTROLLED KEY 








‘DOING AND CALCULATING MACHINE 





If not made by 
Felt & Tarrant, 
it's nota 
Comptometer 


FELT & TARRANT MFG. CO. 


1713-1735 N. Paulina St. Chicago, Il. 
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800,000 


24 Years a Leader 


HE Oliver was the first type- 
ga writer to introduce visible 
writing and visible reading. 

And since the very first model, 
the Oliver has held leadership for 
typewriter improvement. 


Never was this leadership more 
sharply defined than it is today. 
The Oliver present model includes 
betterments unattained in any 
other typewriter. 


But it is interesting to note that 


in the 24 years’ progress trom 
Oliver No. 1 to the Oliver of today 


there has been no departure from 


the mechanical principle which 
made the Oliver famous—namely, 
the arch-shaped type-bar, with 
natural easy downward stroke. 

This principle of construction— 
an exclusive Oliver feature—from 
the beginning—has been adhered 
to because it has never’ been 
equaled. 


24 years’ use proves its value. 


The OLIVER Typewriter G. 


1526 Oliver Typewriter Building, Chicago, III. 
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